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A Bank Investment: 


Oxford Paper Company One-Year 714% Gold 
Notes, dated June 1, 1921, due June 1, 
1922; $1,000 and $10,000 denominations; 
callable at 10014 and interest on 31 days’ 
notice. a 


The Company is well known to commercial 
paper buying banks of the Chicago terri- 
tory. Our recommendation of these 
Notes is based upon a long association 
with the Company and intimate knowl- 
edge of its affairs. 


Net Assets as of March 31, 1921, including 
proceeds of this issue, $16,361,992 or 234 
times total present funded debt. 


Average annual net profits for last 5 -years, 
after Federal Taxes, $1,555,140 or 3.9 
times the $398,700 present annual in- 

” terest charges. 


These Notes afford an opportunity to bankers 
to secure a rate more favorable than is 
obtainable from commercial paper and run- 
ning for a slightly longer period. 


Price on application 


Descriptive circular sent upon request 


Lee, Higginson & Co. 
THE ROOKERY 
Boston Chicago New York 


Higginson & Co., London 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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DOUBLEN “Double 


Your Savings : 
It CAN be done | Your Savings; 


It CAN Be Done.” 


Horace Greeley said “the way to resume is to resume.” 


The Harvey Blodgett Company says the way to double your savings 
is to do 1t—not in a generation but in a very few short years. 


It CAN be done. Didn’t Americans save billions in an incredibly short 
time to win the war? Can’t Americans do anything they set out to do? 
Could not the majority of your depositors double their savings in double 
quick time if they were “‘sold” on the Big Idea? 


Authorities say that the deposits in savings banks increased 47 per cent 
in the last decade—only 4.7 per cent a year! We have data showing that certain banks, 
widely scattered, increased their savings deposits 231 per cent during the same period. 


What banks have done banks can do. They need not wait for the next business boom. 
Start and DO IT NOW, and hasten the return to normalcy. 


The rise of the tides of the nation’s savings is not a natural phenomenon. It is an 
effect which enterprising banks can cause. 


The nation needs more money in its business. Half our circulating medium is with- 
- held from circulation. 
Every individual can capitalize himself to much greater extent. With a definite 
program any bank can induce many to do that definite thing. 
It is a matter of selling to the individual this Big Idea “Double your savings; It CAN be 
” ‘That slogan should be nationalized. It is an admirable one for bank or depositor. 
* * * * 





done. 


Harvey A. Blodgett, president of this Company, has written a book. | 
Its title is “Double your savings; It CAN be done.” 
It is now in press and will be issued early in June. 


The price of the book is One Dollar postpaid. If after receiving it you think it isn’t 
worth a dollar you can return it and get your money right back. 


Those who recall the vigorous, straightforward message in Mr. Blodgett’s“‘Speaking 
Frankly to Bank Presidents” will not be disappointed in this more extended book. 
* * * * 


In “Double your savings; It CAN be done” Mr. Blodgett demonstrates 
Thatit CAN. HOW it can. 


Every bank officer from President down; every bank Director, should read this book. 
And every bank should, forthwith, launch a program for doubling savings. Yes, indeed, it 
CAN be done. You’ll be convinced if you read the book. 


Harvey Blodgett Company 


Executive and Sales Offices: 
UNIVERSITY and WHEELER AVENUES 


MeERRIAM Park STATION 


St. Paul, Minn. 





District Offices: Cuicaco, New York, Boston, Los ANGELES Address St. Paul Office 
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National Bank of Commerce in New York 


Capital, Surplus and Undivided Profits Over Fifty-five Million Dollars 


CHICAGO 


a through the growth and experience 
of more than half a century 


The First National 
Bank of Chicago 


James B. Forgan, Chairman of the Board Frank O. Wetmore, President 


AND THE 


First Trust and Savings Bank 


James B. Forgan, Chairman of the Board Melvin A. Traylor, President 


offer a complete financial service, organized and maintained at a marked degree 
of efficiency. Calls and correspondence are invited relative to the application 
of this service to local, national and to international requirements. 


Combined resources over $300,000,000 
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DESCRIPTION: 700 pages; 
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our copy of this book. Merely 
pa the coupon below, and youwill re- 
eeive your copy, postage pre aid, for 
ten day examination. If you decide to 
keep it after ten days, then remit the 


price of the book — $5. 


bound in 

Buckram; size 7 x 10 x 2% inches; 

ted from clear, legible type on White 

paper. Contains 3285 opinions, in- 

@exed, annotated, classified, each with 
Jegal citations following. 


AMERICAN BANKERS ¢, 


5 NASSAU STREET, NEW YORK CITY 


“weA big book 
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|Look this book over 


on approval — 


END for this new 700 page book, “‘ Digest of Legal 
Opinions of Thomas B. Paton,’’ Complete Edition 
1921. Examine it and see that it contains the 
answer to nearly every banking question that can 

arise in your business. 


The quick, authoritative settlement of one single ques- - 
tion in your business will more than repay you the total 
cost of the volume. It contains 3285 digests of legal 
opinions by Thomas B. Paton, General Counsel of the 
American Bankers Association—indexed, classified, anno- 
tated and each opinion carries its own legal citations. 


‘Every banker should have it on 


his desk,” says John L. Hamilton, President 
American Guaranty Company, Columbus, O. 


Over fifteen thousand bankers, cashiers, attorneys, and 
clerks bought the first and second editions of this book 
(now exhausted), and many have written congratulating 
us on it. 


“It is an easy matter to purchase almost anywhere 
books of digest, which in one way or another affect banks, 
but I have found that most everything is in these books, 
except just what you want to know. Your book is dif- 
ferent and fills a long felt want,” says T. P. Martin, Jr., 
President Oklahoma Stock Yards National Bank, 
Oklahoma City, Okla. 


J. V. Park, President Aliceville Bank and Trust Com- 
pany of Aliceville, Alabama, says, upon receiving his copy 
of the first edition of this book, ‘‘ We value this book 
very highly and would not be without it for many times the 
cost of it. We have already referred to this book on 
several! occasions and are sure it will be a constant counsel 
tous. I wish to compliment you on originating the idea 
of publishing such a book.” 


“‘It is one the writer has been longing for ever since 
he went into the banking business sixteen years ago,” 
writes B. F. Jarratt, Cashier of the Stony Creek Bank, 
Stony Creek, Virginia. 


15,143 Bankers bought the first 
and second editions of this book 
last year (First two editions now exhausted) 


The first and second editions of the ‘‘ DIGEST OF 
LEGAL OPINIONS OF THOMAS B. PATON” met 
with an enthusiastic reception. 15,143 bankers immedi- 
ately wrote for their copies, while 1126 were disappointed 
—the editions being exhausted quickly. 

Although more copies are ordered of this Complete 
Edition, it is unlikely that there will be any books left 
a few months from now. If you wish a copy you should 
send for it now. 


A | volume, weighing 4 pounds, 

size 7 x 10 x 2% inches and con- 

taining = pages — each page an 

° . opportunity for you to settle some 

(Illustration 58 size) puzzling question by availing yourself 
of the knowledge of others. 

Merely tear off the coupon and mail. Your copy will then be for- 
warded, postage prepaid, for your careful examination. If after 10 
days you feel that it is worth the price—$5—then send us your check 
for the amount. BUT MAIL THE COUPON Now. There is at least one 
puzzling banking question that your copy will settle for you definitely 
the day the book is received. 
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Name of Bank 


Position 


answers all 
these and 3268 
other questions 


Cananational bank becompelled 
topublish reports of salaries paid 
to its officers and employees? 


_ Is it the duty of a depositor to 


examinereturnedchecks forpos- 
sible forgeries of indorsements? 


A check protecting machine 
makes perforations of the 
amount in figures only and not 
in words. Is the check legal? 


Are the fees of a trust company 
acting as executor exempt from 
taxation? 


Is it a crime to issue a bad post- 
dated check? - 


, should a bank refuse payment 


of a lead pencil check 


Can a competitor stockholder 
be denied the right to inspect 
the books of a corporation? 


Should a bank refuse to obey a 
stop-payment order given over 
the phone? 

How long should a bank keep 
its old records and cancelled 
vouchers? 


The payee of a valid check 
negotiated it in payment of a 
gambling debt and then stopped 
payment. Can the bank which 
innocently cashes it for thegam- 
bler recover from the drawer? 


What risk does a bank take in . 
the purchase of Liberty Coupon 
Bonds which afterwards turn 
out to be stolen? 


A note falls due on Saturday but 
is not presented for payment un- 
til Monday. Does it carry inter- 
est for the two additional days? 


Has a wife the authority to 
check out the bank account of 
her disabled husband? 


When does a check become so 
stale that a bank would be liable 
if paid without inquiry,and loss 
resulted? 


Can a bank other than a savings 
bank use the word “‘save” or its 
equivalent in its advertising? 


What form of receipt will give 
a bank the most protection in 
leasing safe deposit boxes? 


Why is it desirable and 
necessary for discount- 
ing bank go require 
indorser of a de- 
mand note to 
\ 
mY 


waive protest? 
° BM-April 


- 


American 
Bankers Association 
5 Nassau Street, N.Y.C. 


ay 
eo, You may send me a 
copy of the “DIGEST 
9 OF LEGAL OPINIONS 
o OF THOMAS B. PATON,” 
Complete Edition, 1921, as 
v described in The Bankers 
Monthly, for my examination. 
If after ten days I decide to keep 
it, I will remit to you the price of the 
book— $5. 


e 
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Banking 
the World’s Travelers 


The value of any Letter of Credit depends on 
the world name, the financial standing and the 
character and extent of the international activi- 
ties of the house back of it. 


Supremacy in Letters of Credit must rest with 
the house most widely and favorably known 
and whose years of service, thru its own offices, 
its subsidiaries, and its volume of banking cor- 
respondents, is recognized everywhere as a help- 
ful and important part of the financial. and 
commercial life of the world. 


The notable advantages of 


AMERICAN EXPRESS 
Letters of Credit 


over all other similar financial paper for the 
Aemescen Rareees Semen convenience of travelers abroad are simply the 
Foreicn OFFICES advantages which years of wide and varied 
GREAT | SCANDINAVIA foreign service has given the American Express 
A Cc 
London Christiene | mpany. 
Li 1 tockholm e e 
Southampton American Express Letters of Credit have many 
Edinburgh SWITZERLAND * eo ¢@ 
Glasgow Luceme individual features : 
cz Zurich 
Sista GERMANY They are issued in Dollar, Pound Sterling, or 
Bordeaus Berlin French Franc, or in the currency of any land. 


Sen ailles ae If desired, they bear the name of the issuing bank. 
EGYPT souTH They are convertible, without cost, into American 
Cairo ae ii Express Travelers Cheques—an exclusive and 
ITALY Montevideo most desirable privilege. 
paraiso e.. . e,¢ e 
Novice ennai By wire, they are subject to additional credits. 


Genoa : : 
Yokohama A single Letter may be issued to two or more 
BELGIUM Kobe 


Hong Kong individuals. 
Antwerp Shanghai 


Brussels Manila, P. I. 
Ostend 


la CANADA AMERICAN EXPRESS COMPANY 


Montreal 


Rotterdam Toronto 65 BROADWAY, NEW YORK 


29 Luckie Street, Atlanta, Ga. Market Street at Second, San Francisco, Cal. 
Ninth & Locust Streets, St. Louis, Mo. 32 North Dearborn Street, Chicago, Ill. 
231 St. James Street, Montreal, Canada 


INTERNATIONAL BANKING—SHIPPING—TRAVEL AND FOREIGN TRADE 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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This 
watermark 
identifies the 
Ledger Papers 
Linen Papers 
Bond Papers 
made by the 
L. L. Brown 
Paper Co. 
who make only 
quality papers. 


‘SK the bookkeeper who knows. You will learn that 
Brown’s Linen Ledger Paper has a pen surface which 
is a delight to the pen; that it stands innumerable erasures 
without the writing surface being spoiled; that its strength | 
makes it unequalled for loose leaf systems; that it never 
weakens or discolors from age. 


Ask us why, and we will tell you that it is because 
Brown’s Linen Ledger Paper is made from pure white 
rags, without the use of strong bleaching chemicals. We 
will also tell you that while it adds a fraction to the cost 
of a ledger, it adds years to the ledger’s life. 


Write for a sample book today 


BROWN'S 
Linen Ledger Papers 


L.L.BROWN PAPER CO. - ADAMS, MASS..,U.S.A. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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SHE Welfare Loan Societies have grown and pros- 
pered because they fit into a distinct economic 
need. These institutions are operated to serve 
the small borrower who is without commercial banking 
credit. Thousands of borrowers have applied for and 
received this beneficent service. 





The Welfare Loans are a helpful auxiliary to the banks 
of any community; they do not compete with any depart- 
ment of the national or state bank or trust company; they 
are operated wholly for the purpose of taking care of the 
small borrower on loans up to $300 


ws 






























Our New 
Lancaster 


Home 


THE Hawkins Mort- 

gage Company 
which supervises the 
Welfare Loan Societies 
has taken this magnifi- 
cent building in a long- 
time lease for the new 
Welfare Loan Society 
of Lancaster, Pa. 


Everyone of the 
twenty Welfare Loan 
Societies now operat- 
ing, like the new Lan- 
caster institution, 
enjoy the advantage of 
attractive quarters, 
centrally located in the 
business district of the 
community. 

We shall be pleased, 
upon request, to furntsh 
information concerning 
the plan and scope of the 
Welfare Loan Societies. 


LU LE 





HAWKINS MORTGAGE COMPANY 


ESTABLISHED 1829 


PORTLAND, IND. 
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The Power Behind the Raak 


Manufacturers and Distributors Who Form Part of the 
First National Bank’s Strong Directorate of Forty-F our 


“Here will stand one of the finest cities of America.” 


So spoke Pierre Laclede when, in 1763, he planted the banners of France 
upon the site of the future city of St. Louis. 


The wholesale merchants and distributors of goods and service pictured 
here, Directors of the First National Bank in St. Louis, have used wisely 


and well the many advantages afforded by the strategic business location 
of our city. 


Service suggestions made by them, through the officers of the bank, 


have assisted our patrons to clearly and practically visualize possibilities 
of the future for their own business. 


Capital and Surplus $15,000,000.00 
Largest National Bank West of the Mississippi 


f W.CARTBURS [I 
Pres. MtVernon Car! | 


xe eee aa 
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Talking Business to Your Organization 


HE assistance which Craddick Ser- 

vice renders its clients goes further 

than the mere inviting of business to 
the bank. 

» i An important part of the service is the 
development of team-work within the 
bank’s organization. You may feel that 
your bank is such that you can talk business 
to your organization whenever you want to. 
Perhaps you can, but do you? 


We reach your employes, directors and 
stockholders every month with straight 
from the shoulder business talks, sugges- 
tions for better co-operation and contests 
to interest them in your work. It is but 
one of the unusual features of Craddick 
Service. 


CRADDICK SERVICE 
Write or wire for our proposal for your Sinanci A. Orectising Oxclusively , 
MINNEAPOLIS 


bank which will explain the 
seven other elements of 
Craddick Service 
tor you. 
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Seven Departments— 


All National 


‘Commercial 
Savings 

Banks and Bankers 
Trust 

Bond 

Foreign 

Safe Deposits 


TT 
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This institution with its seven 
departments is a striking illus- 
tration of the broad scope 
which the service of a strictly 
National Bank may now 
assume under existing laws. 
And each of our departments 
is actively functioning. 


C0 CC 


What may we do (for you? 





THE NATIONAL BANK OF COMMERCE 
IN SAINT LOUIS 


ITO TIUITVOOIV TOTO TONIC 


UAL 


Capital, Surplus and Profits more than $15,000,000.00 
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TURN TO HOGGSON BROTHERS FOR ECONOMY IN BUILDING 


From Adolph Trcidler’s painting of the bank end effice building under construc 
tion by Hogyson Brothery for the Citizens Trust Company, Terre Riscaa: lndiena 


A Folder about a Bank Building 


WE are building the finest bank-and-office structure in Terre 
Haute for the Citizens Trust Company. A large folder, nine 
by twelve inches with a reproduction of a painting in full 
colors by Adolph Treidler beautifully illustrates the edifice. 


The folder also tells how the bank through one contract with 
our organization, obtained the services usually divided among 
the architect, contractor, equipment engineer and decorator— 
all at a predetermined and guaranteed cost. 


A copy of this folder will be gladly 


sent to any banker on request. 


HOGGSON BROTHERS 
Bank Builders 


NEW YORK -: CHICAGO 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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WAS IT THE RESERVE SYSTEM 


THAT BROKE PRICES? 


We, the people. not the system are to blame and shifting the 
responsibility does not clear our minds for future action 
when we may be confronted again with the same temptation 


By DAVID C. WILLS 


Chairman of the Board, Federal Reserve Bank of Cleveland 


N the beginning days of the Federal 
Reserve system it was necessary to 
sell it to the public and to the bankers. 
We had not much more than a plan—a 
new method. This was before the days 
of the establishment of the gold settle- 


government of this country in financing 
the war, with the possible result that a 
world bankruptey would have ensued. 
But because of this compulsory feature, 
and because the system had not proved 
itself, it was necessary to sell it to most 


for service together by reason of this 
country entering the war, we were begin- 
ning to think that we had arrived at_a 
fairly decent level in the estimation of 
bankers and business men. Then along 
cameabreak in prices, and our friends are 


ment fund, the perfection of 
a check collection system, the 
development of acceptances 
and the demand for redis- 
counts. There is a record 
of achievement now, and I 
might say in passing that, 
if the Federal Reserve sys- 
tem has made possible noth- 
ing more than the establish- 
ment of the gold settlement 
fund, with its arm, the par 
: collection system, which car- 
ries the benefits of the gold 
settlement fund clear 
through to the man in the 
street, it has justified its 
organization and its exist- 
ence. 
The Federal Reserve sys- 
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Why the Bible is THE BOOK 


The human family always can be counted upon to 
do interesting things, whether they are consistent or 
not. One of the traits that stands out prominently i in 
the Caucasian race, and especially i in its American 
type, is claiming YOU did it when you win, but when 
you lose it was because somebody tripped you. 


I like to read the canned biographies of the great 
men who from the time they were infants in arms had 
already decided on the:r careers, and whose existence 
s.nce then had been one uninterrupted climb to success 
due to their acumen, foresight, unerring judgment, 
energy and industry. I like to read them, I say, be- 
cause they are such good fiction. 

One of the many reasons why the Bible is an 
accurate book is the character of its biographies. The 
weaknesses, the sins, and the failures are mentioned 


Ww 
. 


being told by certain wise-_ 
acres that “the Federal Re- 
serve did it.” Now, what 
do you think of that? 

It is discouraging, if one 
is inclined to have his en- 
thusiasm dampened to see, 
an attempt made to weaken 
confidence in the Federal Re- 
serve system by accusing it 
of producing certain condi- 
tions or bringing about asitua- 
tion in the creation of which 
it had no part whatsoeyer. 

Governor Harding, refer- 
ring to this feeling, has used 
the weather bureau illustra- 
tion on several occasions, and 
I repeat it here because I 


tem became a reality as soon 

as it did only by compul- 

sion. National banks were 2 
obliged to become members = 
or give up their charters. = 
That process of itself did 

not tend to an enthusiastic reception for 
the entrance of Federal Reserve bank- 
ing into the financial arena. But once 
again history showed that on occasion 
it is necessary with nations and organi- 
zations as well as with the indiv idual, 
in order to get action in time to resort 
to compulsion or to the exercise of 
authority without consent. If consent 
had been waited for, the Federal Reserve 
system would have been a going con- 
tern too late to assist the banks and the 


ness. 


just as prominently as victories, foresight and faithful- 
There would be no encouragement to humanity 
if it were otherwise.—The Author. 


INL 


of the people who were being obliged 
to do business with it, and also to the 
general public, since no enterprise can 
long endure and render the gervice it 
should unless it possesses the confidence 
and favor of the public. 

With this campaign and the addition 
of several amendments to the Federal Re- 
serve Act, including changed reserve re- 
quirements and the modification and 
liberalization of terms for state bank 
membership, followed by opportunity 
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“know of nothing that better 
visualizes the case. The 
weather bureau, because of 
its place of observation, its 
information and its equip- 
ment, frequently is able to 
approximate the kinds of 
weather that are likely to ensue, and it 
often is able to warn of approaching 
frosts, floods, droughts, ete., so that those 
interested may prepare to prevent unnec- 
essary loss; but the weather itself, and 
the snow, and the rain, and the warmth, 
and the cold, are created without con- 
sulting the weather bureau or its ex- 
perts. 

About the middle of the year 1919 the 
Federal Reserve Board began to call 
attention to the evidences of speculation 
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that appeared in many businesses, and 
followed this by other warnings con- 
cerning the mounting volume of floating 
indebtedness, then later brought about 
an increase in discount rates by reason 
of rapidly lowering reserves, and surely 
these happenings furnish no foundation 
for the statement that the Federal Re- 
serve broke prices. Nobody was prom- 
ised the support of the Federal Reserve 
system in any movement to bring about 
such a drastic break in the prices of 
some commodities and nothing the Fed- 
eral Reserve did produced that result. 

Some men make the mistake of having 
their business exploits heralded world- 
wide before they are dead, and some- 
times they are called upon later to 
weather a period of readjustment. If 
they are fair weather sailors and are 
wrecked in the storm, do they, or their 
friends, or those affected by their failure 
attribute the difficulty and disaster to 
their lack of foresight or judgment in 
the same manner they claimed that the 
credit for their previous success was due 
to their foresight and business acumen? 
No! They blame it on a banker, a 
group of bankers, or a system. 

It is this national vice of ours, which 
consists of readiness on our part to claim 
credit and our reluctance to assume 
blame, that is accountable for this accu- 
sation against the Federal Reserve, and 
not any state of facts. It is a state of 
mind, instead. If the Federal Reserve 
had this authority so erroneously at- 
tributed to it, it would have a power so 
despotie (either benevolent or other- 
wise) that it would be out of keeping 
with our form of government. This is 
still “the land of the free and the home 
of the brave.” 

Depositors and borrowers choose the 
banks with which they do business. 
There are over 30,000 banks in the 
United States. Some are members of 
the Federal Reserve system, and some 
are not. Depositors not only use the 
receiving window, but also do business 
with the paying teller. Prudent bank- 
ers have that in mind all the time. The 
bank makes the bulk of its income by 
the lending of funds to borrowers. It 
may not be able to satisfy its depositors 
if it increases its loans to borrowers who 
are already over-extended. The bank 
survives and grows by keeping a proper 
equilibrium between its deposits and its 
loans. Anybody can see that. Banks 
are usually managed and directed by 
local people familiar with conditions, 
who are anxious to do the best thing 
for their customers and their community. 
It is here—where transactions start— 
that any set of conditions is created. 

The Federal Reserve system is ex post 
facto. It must deal with a situation 
after it is created. If a banker’s deposits 
decrease five thousand dollars, and the 
banker, to meet that reduction, asks 
payment of one of his five thousand 
dollar loans, there is no law in the land, 
Federal Reserve or otherwise, to prevent 
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his doing it. There is not even a law, 
nor should there be, compelling him to 
borrow at a Federal Reserve Bank in- 
stead of calling loans. It is a matter 
for the local banker’s judgment and the 
decision of the Board of Directors of a 
bank dealing directly with the people. 
Federal Reserve banks lend money to 
their member banks upon request from 
these members, on paper already in the 
portfolios of the member banks. These 
advances are made for the purpose of 
assisting the member banks to take care 
of local demands. 

General conditions consist of a com- 
posite of local conditions. If local condi- 
tions had been otherwise, general condi- 
tions would have been different, and so 
we are down to the place where the 
blame lies upon the people themselves. 
We spent when we might have saved— 
we were extravagant when we might have 
been frugal—we borrowed instead of re- 
lying more upon our own resources and 
exhausting them before having recourse 
to the credit reservoir. We did a num- 
ber of kindred things, including fail- 
ure to set up a reserve when we pro- 
duced goods at low prices and sold them 
at high prices, in order to be ready for 
the inevitable day when we would pro- 
duce the same goods at high prices and 
be obliged to sell them at low prices. 
We created the inflation that presaged 
the break. 

We, the people, are to blame, and 
shifting the responsibility now does not 
clear our minds for future action when 
we may be confronted again with the 
same temptation. Let us acknowledge 
that WE DID IT, and having done that, 
let us take the next logical step and 
acknowledge that we are the people to 
get ourselves out. 

Let those critics of the Federal Re- 
serve system, many of whom are “pump- 
kin” money people and who think it was 
a lack of credit that produced the break, 
remember that loans and currency were 
still on the increase when the first break 
in commodity prices occurred. Let 
those people also remember that they 
belong to that altruistic group of folk 
who expected the commodities which 
other people produced to decrease in 
price, while the price of their own com- 
modity either remained high or in their 
estimation should have been increased. 
Many of them paid dues to organizations 
and subscribed to papers which fed 
them false doctrine. Some were even 
advised to resort to artificial methods 
in order to combat a fundamental law. 
Why not look to the folk that gave the 
wrong advice? 


Many of our difficulties in dealing 
with troubles of an economic nature can 
be traced to the agitation and crude ideas 
of those who have a financial interest 
in telling people what they want to hear, 
rather than pointing out to them that 
certain fundamental laws may be defied 
and ignored for a while, but in the end 
must be reckoned with. 


Instead of there being any cause for 
complaint the country is to be congratn- 
lated upon the fact that during and sinee 
the war its banking system has main. 
tained the currency on a gold basis, and 
the pitfalls and disaster which would 
have followed a general adoption of the 
Bank of North Dakota type of reserve 
banking have been avoided. 


. Canada’s Imports Reduce 

Although the total trade of Canada 
increased nearly $100,000,000 in the 
twelve months ending March, the strik- 
ing decrease of $78,000,000 was shown 
in Canada’s total trade for the month 
of March as compared with March of 
last year. This decrease was principally 
in imports. 

Canada’s total trade with the world 
during the month of March was $162, 
034,704. Exports for the month were 
$69,467,875 of which $1,375,447 were 
re-exports of foreign merchandise. The 
decrease in exports for the month was 
$28,000,000. Canadian imports for 
March were $92,566,829, a decrease of 
$50,000,000. The principal decreases in 
exports were in the export of animals 
and animal products, which decreased 
over $10,000,000; fibres, textiles and 
textile products which decreased nearly 
$3,000,000; iron and steel manufac- 
tures, which decreased $4,000,000; ores, 
metals and metal manufactures other 
than iron and steel which decreased over 
$4,000,000, and wood and paper manu- 
factures which decreased $3,000,000. 
The decreases in imports were princi- 
pally in imports of agricultural and 
vegetable products which decreased 
$7,000,000; animal and animal prod- 
ucts which decreased $6,000,000; fibres, 
textiles and textile products which de- 
creased $23,000,000 and iron and steel 
and manufactures thereof, which de 
creased $9,000,000. Imports of non- 
metallic mineral and products increased 
$3,000,000. 

Canada’s adverse balance of trade 
for the month of March was $44,278,356 
as compared with an adverse balance 
for March of last year of $23,098,854, 
an increase of over $20,000,000. The 
adverse balance of trade for the twelve 
months ending March, 1921, was $29,- 
696,937 as against a favorable balance 
for the twelve months ending Mareh, 
1920, of $222,142,540, a variation of 
$250,000,000. 


Bids have been taken by architects 
on a bank building that is to be con- 
structed by the Grant County Bank, 
Petersburg, W. Virginia. The edifice 
will be two stories high and on ground 
34 x 65 feet. 


Sketches have been made for a bank 
and office building that will be con- 
structed by the Metropolis Savings and 
Loan Company at 117th and Buckeye 
Road, Cleveland, Ohio. 
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NEW HEAD OF THE NATIONAL CITY 


: (gan National City Bank, the largest 
and the recognized leader of Amer- 
iean financial institutions, determined 
some five years ago to organize a sepa- 
rate company to make and handle cor- 
porate investments. The National City 
Company was accordingly formed, with 
& paid-in capital of $10,000,000 indi- 


CHARLES EDWIN MITCHELL 


rectly owned by the stockholders of the 
bank, and for some years was known 
essentially as a large investor for its 
own account. In the spring of 1916, 
having determined that the company 
should take a more active part in finan- 
cial affairs, the parent institution cast 
about for a specialist equipped to direct 


its efforts and in March Charles Edwin 
Mitchell, the new head of the National 
City Bank, was selected as its vice-presi- 
dent and active manager. His energies 
soon became effective and within six 
months The National City Company 
having taken over the bond distributing 
(Continued on page 47) 
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DIVIDING A FARM MORTGAGE 
FOR SMALL INVESTORS 


First mortgage coupon bonds as used by a small 
Wisconsin bank suggests a simple and effective 
method of keeping the community funds at home 


By C. F. GREENWOOD 


President, Greenwood’s State Bank, Lake Mills, 


& has been the pride of this bank 
during its 38 years of existence, that 
it has very seldom been necessary to go 
out of our own community for funds 
to lend to our customers for their reg- 
ular requirements. 

Neither has it been necessary to go 
out of the community in order to put our 
deposits at work. 

In other words, our policy has been to 
keep the loans and deposits in that nice 
balance that means the greatest profit 
to the bank, and still render the great- 
est service to the bank’s customers. 

In the course of our existence we 
have found it advisab!e to make loans 
on a good many farms, taking as se- 
curity the usual form of mortgage. 
When our deposits were not sufficient to 
provide the funds for these loans, we 
have, of course, attempted to place the 
mortgages with some local investors. 

It is not always possible to find an 
investor who has the exact amount of 
funds for investment represented by the 
mortgage we have to offer. And st, 
everal years ago, we started the use of 

hat we call “First Mortgage Coupon 
Bonds,” so that these mortgages might 
be divided up into units to suit the 
investors. Even if the customer has 
a small amount of $300 or $400 which 
he desires to invest in a mortgage, we 
can accommodate him by means of these 
bonds. 

Suppose for example, we lend $10,000 
on a certain farm in Jefferson County, 
and we have in view four investors— 
one with $6,000, one with $2,000, one 
with $1,500, one with $500. We would 
make a mortgage for $10,000 and issue 
the four bonds for the amounts stated, 
secured by the one mortgage. 

The mortgage and coupon bonds are 
all issued in the name of the bank, so 
in ease a prospective purchaser should 
not take the bond, the bank would carry 
it. 

The next investor that happens in, 
has $1,250 to invest. So another bond 
is issued to him on this same mortgage 
for the amount he desires. 

In a day or two another investor 
comes in who has $2,000, and we issue 
the third bond against the mortgage, 
leaving a balance of $250. This bal- 
ance the bank may earry itself, or we 
may call upon some investor whom we 


know to have a little loose money and 
put up the proposition to take the last 
bond amounting to $250. 

In order to understand this plan 
thoroughly, you must understand the 
bond itself, a reproduction of which 
is shown in the illustration. The bonds 
are all numbered, and you will see from 
the number on this bond, we have is- 
sued over 1,600 of them so far. 

You will see that this bond is signed 
by the maker of the mortgage, and 
the mortgage itself is pledged as se- 
curity for the bond. The bond is made 
to Greenwood’s State Bank, and that 
is what gives the bank full authority 
to collect the interest and principal. 

When we sell the bond to a eus- 
tomer we endorse the sale on the back 
of the bond in an instrument which 
reads as follows: 

For value received, 

sell and assign to 

or order all 


Wis. 


within Bond and all 
rights under the Mortgage securing 
the same without recourse. " 


The bond contains ten interest cop. 
pons, part of them shown in the illus. 
tration. 

The maker of the mortgage, of course, 
signs each one of these coupons. These 
coupons, you will see, are really interest 
notes. 

From the standpoint of the investor, 
this is a particularly convenient form 
of investment. When the interest js 
due, the investor simply tears off the 
proper coupon and presents it at our 
teller’s window, where it is promptly 
paid. In the meantime, the bank itself, 
of course, has made collection of the 
interest. As a matter of fact, if for any 
reason, the collection of the interest 
should be delayed, that is the bank’s 

(Continued on page 39) 
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N Eastern banker recently declared 
he “wouldn’t give fifteen cents for 
all the trust receipts held by his bank,” 
which handles a large volume of com- 
modity transactions. The speaker was 
aman with many years’ experience in 
banking, and one who has handled thou- 
sands of trust receipt transactions. As 
a bank executive, he often sits in at 
creditors’ meetings, endeavoring to press 
daims for full payment in reliance on 
the trust receipt. Many times he has 
met with failure in enforcing his claim 
and, therefore, looks upon the trust re- 
eeipt as practically worthless. 

He is not alone in his views. There are 
hundreds of other bankers who would 
also make a very low bid on a portfolio 
of trust receipts if the auction were held 
where the public could hear. And yet 
there seems to be a more general use of 
this instrument today than ever before. 
Is it really a valuable or a valueless ar- 
rangement? Are its opponents alto- 
gether correct and, whether they are or 
not, what can be done? 

First, let us consider a typical form 
of the trust receipt by noting an example 
of one long used by a large New York 
bank and which is shown in Figure I. 

In substance, the forms used by other 
banks are identical and all attempt to 
accomplish the same purpose. In form, 
however, very few are alike. 

From a cursory reading of this 
receipt, it is evident what the bank is 
trying to do. Here is a merchant, let us 
say, who is buying a large quantity of 
sugar. He secures a commercial lette: 
of eredit from his bank, which agrees 
to pay the seller for the sugar. The 
bank, in other words, underwrites the 
credit of its customer. While the sugar 
ison its way the merchant (the buyer) 
sends out quotations to his customers 
(wholesale grocers, candy manufactur- 
es, bakers, ete.) offering the sugar. It 
urives, and the draft drawn on the bank 
paid. The seller of the sugar is now 
out of the deal. 

At this stage the bank has paid for 
the sugar and has the documents (bills 

lading or warehouse receipts). The 
buyer has contracts to resell at a profit 
but probably he is short of ready cash 
to pay the bank. His customers will 
take the sugar and pay for it perhaps 
ten to thirty days afterwards. The bank 
really has but one choice—to co-operate 
With its customer and release the docu- 
ments so that a valid delivery can be 












































ARE TRUST RECEIPTS HELPFUL 
IN SIMPLIFYING CREDIT? 


While these instruments have been the subject of consider- 
able litigation, all recent court decisions uphold the bank’s 
right to claim property released under a trust receipt 


By ROLAND J. GEORGE 


made and the channels of trade kept 
open. The bank does this in trust and 
the merchant signs the trust receipt. 

There is probably no banking agree- 
ment more necessary under the cireum- 
stances and hardly any as simple. This 
is what happens: the merchant (1) 
receives the goods in trust, (2) agrees 
to account for the merchandise or the 
proceeds of sale, and (3) agrees to keep 
the goods insured so that the bank will 
be protected. 

The fact that millions of dollars worth 
of merchandise is daily released in this 


























New York 19 


Received from the..... .... Bank 
the merchandise specified in the bill 
Oe aa sis a tensa kv aegee ces 
shipped under Letter of Credit No. 


which we hereby agree to hold in trust 
tor the account and benefit of said 
Bank, as its agents with power to sell 
the same and in case of sale to pay 
over to it forthwith the proceeds 
thereof as security for any sums due 
or to become due under the said let- 
ter of credit, and also as security for 
any other indebtedness from us to the 
said Bank. 


The delivery of said merchandise 
shall not operate as a waiver of the 
ownership thereof, and the said Bank 
may, by its representative, at any 
time enter any place where the said 
merchandise is stored, and resume 
possession thereof. 


Until the sale of said merchandise, 
we agree to keep the same insured at 
our own expense against loss by fire, 
in the name of said Bank, and to de- 
liver the policies or insurance to it. 


Figure I. 
in an Eastern Bank. 


A typical form of trust receipt used 


way is evidence of the practical benefits 
which bankers and merchants believe 
they receive through the use of the trust 
receipt. Coffee, sugar, cocoa, hides, cot- 
ton, hemp, wool, silk, and hundreds of 
other commodities are released by banks 
under trust receipt agreements before 
they are paid for. In fact, almost all 
classes of imported articles are receipted 
for in this way at some stage in their 
travels. 

In addition to the class of transac- 
tion described above, the trust receipt 
is used in other cases, such as in sub- 
stitution transactions when a shipper ob- 
tains documents from a bank to have 
them exchanged for others. In New 
York City, for example, a bank may 
have ocean documents covering a large 
importation of hides which are to be 
trans-shipped by rail to various tan- 
neries. You cannot unload the hides 





without the documents and you cannot 
get the railroad bills of lading until 
you deliver the hides. At any rate, the 
bank itself cannot. be bothered with the 
hides. The shipper, therefore, often 
gives a trust receipt for the steamship 
dociments and later brings back to the 
bank the railroad bills of lading. 
It is not difficult to understand why 
the trust receipt came into use. Cer- 
tainly it is a convenient way of doing 
business. It is a simple and plausible 
method, and needs only the application 
of the Golden Rule to make it perfect. 
There is a sad part of this story to re- 
late, however. Merchants are not all 
strict in the observance of their con-., 
tracts, and we find many peculiar sit- j 
uations arising. A few years ago a firm 
of cotton merchants in or near New 
Orleans obtained a loan from a bank on 
the security of cotton represented by 
railroad bills of lading. These mer- 
chants desired to run the cotton through 
a pickery, it is reported, and the bank 
“co-operated” by surrendering. the docu- 
ments under a trust receipt. The cotton , 
was later’ stored in a warehouse and 4 
negotiable receipts taken out. The idea . 
dawned upon the cotton merchants to 
get a loan from another bank. The 
proceeds of the second loan were not 
used to pay off the first bank. In the q 
course of a few days the borrowers, se- 
cured the warehouse receipts from the 
second bank under trust receipt, and 
were in the act of disposing of the cot- 
ton when bankruptcy proceedings were 
instituted. Some of the actual cotton 
was later fouhd and identified on the 
river docks and the question ‘arose as to 
which bank could claim it. The ware- © 
house receipts were negotiable and, under 
the uniform warehouse Jaw in force in 
Louisiana, the bank which made the 
second loan recovered. 
No one can doubt the propriety of 
this decision. The United States Su- 
preme Court (former Justice Hughes 
rendering the opinion) has upheld it, 
and anyone desiring to follow out the 
reasoning of the decision can do so by 
reading the case of Commercial National 
Bank of New Orleans vs. Canal-Louisi- 
ana Bank and Trust Company, 239 U. 
S., page 520. 
Another interesting case arose in an 
Eastern city a few years ago. Here a 
bank surrendered documents to certain 
wool under a trust receipt. The im- 
porters of the wool sold it to a carpet 
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manufacturer in Pennsylvania who later 
became bankrupt. The wool importer 
filed a claim in bankruptcy against the 
carpet company and this was al- 
lowed. The importer then sold his 
claim to a realization company. The 
bank holding the trust receipt came 
into court with a similar claim against 
the bankrupt on the identical transac- 
tion and the court upheld this as against 
the objection of the realization company, 
clearly recognizing the validity of the 
trust receipt arrangement(see in re Dun- 
lop Carpet Co., 206 Fed. Rep. 726). The 
decision included the following opinion: 
“. . . The wool was imported under 
the well known and vastly important 
arrangement known as the ‘trust receipt’ 
plan . - Much of this (interna- 
tional) trade could hardly be carried 
on by any other means, and therefore it 
is of the first importance that the fun- 
damental factor in the transaction, the 
bankers’ advance of money and credit, 
should receive the amplest protection.” 
All courts, of course, do not agree in 
the construction they put on the trust 
receipt arrangement. In some jurisdic- 
tions it is regarded as coming within 
the statutory provisions which require 
conditional sales, chattel mortgages, 
leases, ete. to be recorded. So in those 
jurisdictions, recording would be neces- 
sary. All recent decisions, however, 
uphold the bank’s right to claim prop- 
erty released under a trust receipt. 


A large part of the litigation affecting 
the trust receipt has arisen in bank- 
ruptey or insolvency proceedings. A 
bank may go on releasing documents to 
a customer under trust receipts for ten 
or twenty years with no occasion to sue. 
Then, a “rainy day” comes along and 
the bank may continue to release docu- 
ments, perhaps without using due care. 
Insolvency follows and, after many years 
of pleasant dealings with perhaps thou- 
sands of trust receipt transactions, the 
bank comes into court with its weapon 
of offense (the trust receipt) to claim 
certain property against the protests of 
other creditors. Obviously, a bank with 
a valid trust receipt claim has a great 
advantage over other creditors. The 
courts however, while recognizing the 
right of trust receipt creditor against 
debtor, have many times been reluctant 
in permitting the enforcement of this 
right as against other creditors. 

Undoubtedly, one of the greatest weak- 
nesses in present trust receipt practice 
is the accounting aspect. It is not only 
bad form but bad judgment for an 
official of any company to fail to account 
properly for corporate property and 
funds as distinguished from his own. 
The same is true of an executor or 
trustee. In this case the merchant or 
manufacturer who is entrusted with 
documents signed for under a trust re- 
ceipt, is as much a trustee as if he 
were appointed executor or admin- 
istrator and his books should have en- 
tries made to properly describe these 
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transactions. In some cases, however, 
the pledged merchandise is listed as if 
it were free and clear. There can be no 
doubt as to who owns the goods, as 
between the bank and its customer. The 
bank (the trust receipt creditor) is the 
legal owner and nothing short of pay- 
ment of the credit obligation, a sale to 
a third party, or a release, could shift 
the title. 

Another interesting feature is the fact 
that the trust principle requires a re- 
port to the bank regarding substituted 
goods, accounts receivable resulting 
from a sale of merchandise, cash re- 
ceived, or any other changes. If a bank 
claims to own property on a customer’s 
premises, it must be prepared to identify 
the goods. However, in the case of 
mingled goods and raw products changed 
in the process of manufacture, difficul- 
ties arise as to identification. A prom- 
inent tanning company, which is con- 
scientious in its dealings, attaches a 
metal tag to each skin or hide subject to 
a trust receipt agreement, and this fact 
(known to the company’s bankers) has 
no doubt helped to build up the splendid 
reputation which the house enjoys. 

In the case of raw silk to be converted 
into thread, or cotton into yarn, tracing 
is usually a simple matter. 

It may be impossible to identify rub- 
ber after it is put through one process in 
the manufacture of tires or overshoes, 
or wool about to be converted into 
Sweaters. 

And with raw products that enter 
into the manufacture of soap, the iden- 
tity is lost and there is no practical 
means of impressing a lien. 

Under improper circumstances too 
much may often be expected of the 
trust receipt. It was never designed 
as a major instrument, but merely as an 
auxiliary agreement. 

Of course, the moral hazard under the 
trust receipt is the real risk incurred. 
A bank does not send a messenger to 
deliver securities and other valuable doc- 
uments without having him bonded. The 
custodian entrusted with the papers may 
yield to some temptation and part with 
the property. Hence, the fidelity com- 
pany insures against this moral hazard 
and guarantees to protect the bank 
against loss. On the other hand, the 
moral hazard under the trust receipt is 
equally as great. The bank trusts the 
customer with its (the bank’s) property. 
Would it be possible or practicable to 
insure trust.receipt transactions? This 
has been done, but not to any great ex- 
tent, and if it is practicable, or can be 
done at a profit to the insurance com- 
panies, it may be worked out. There is 
the fact to be considered that the moral 
hazard is intermingled with the credit 
risk and for this reason is regarded by 
some as not insurable. However, there 
is apparently no legal or business reason 
why a bank should not insure itself 
against misappropriation of trust re- 
ceipt property or the proceeds of sale, 


and there is an almost unlimited field 
for this sort of thing. The principal 
question is: Who would pay for this 
protection and how much of a premium 
to make it practicable? 

Apparently the trust receipt is here t 
stay as one of the secondary and auxi. 
iary banking instruments. Its appli. 
cation in banking practice should be 
improved. This can be done, perhaps, 
by utilizing some of the following sug- 
gestions: 

(1) Means of identifying trust yr. 
ceipt property. 

(2) Developing the accounting meth. 
ods of manufacturers and merchants 
signing trust receipts to assure proper 
bookkeeping entries. 

(3) Filing or registering trust re. 
ceipts in jurisdictions where this js 
legally necessary for protection. 

(4) Providing publicity to explain the 
application of the golden rule to trust 
receipt transaction. 

(5) Seeking information periodically 
from customers using trust receipts. Let 
the financial statement blank contain 
questions relating to the manner of ac- 
counting for the property. Let the cer- 
tificate of auditors cover this phase of 
the case. 

(6) Stamp warehouse receipts and 
bills of lading as released under trust 
agreement and have an understanding 
with common carriers, warehouses, ete,, 
that substituted documents should like 
wise be stamped or marked for identi- 
fication. This can be done in a manner 
that will greatly lessen the danger of 
duplicate loans on merchandise. 

The trust receipt should not be con- 
demned or derided. Its application 
should be extended and this can be done 
only by the moral support of bankers. 


W. W. Sherman, former state treas- 
urer, has joined the staff of the Olyn- 
pia, Washington, National Bank to 
handle its new business department. He 
is well known in Olympia as state treas- 
urer for four years and deputy stale 
treasurer for eight years prior. 


W. S. Short, for some months pres 
dent of the Vancouver, Washington, Ne 
tional Bank, recently sold his interes 
in that institution to E. R. Hannab, 
formerly a banker at Phillipsburg, Mor- 


tana. Mr. Hannah assumes the presr 
dency of the bank, but other officials 
remain the same, with the exception o 
the selection of C. W. Ryan to serve 
with H. D. Warren as vice-president. 


The First State Bank of Pablo, Flor 
ida, will be opened July 2, according t 
the announcement of L. A. Usina, ont 
of the incorporators. The bank is cap 
talized at $15,000, with a surplus of 
$1,500. 


The First State Bank of Finlaysot, 
Minnesota, has increased its cap! 
from $10,000 to $20,000. 
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REMOVING THE DIFFICULTIES 
OF MAKING A WILL 


How convenient “data sheets” were used successfully 
in a campaign to educate depositors to the importance 
of wills and the functions of the trust department 






IMPLICITY in making a will is the 
keynote of a recent campaign con- 
ducted by the Continental and Commer- 
dal Trust and Savings Bank of Chicago 
among its vast number of customers. 

The campaign opened with a circular 
letter enclosing a handsomely and neatly 
printed booklet entitled “Is Your House 
In Order?” which was recently sent out. 
This was subsequently followed up by 
another letter enclosing a small booklet 
explaining how the customer’s house 
might be distributed if he did not “set 
his house in order.” Finally, a third 
letter was sent out with a “will data” 
shee-—a memorandum to be used later 
by the attorneys—which will be ex- 
plained more fully in this article. 

The ready response that was received 
from the bank’s customers indicated that 
interest had been aroused in this highly 
important question of making a will 
properly and without undue delay. The 
important point to be borne in mind by 
the average American citizen is that of 
providing constant protection for his 
family. He can only do this by always 
having in existence a statement of his de- 
sires, which can be revised or revoked 
during his lifetime. Without a will his 
accumulated wealth will be distributed 
under the law, and there are no provi- 
sions for his family but merely for the 
average family. 

The bank had three objectives in this 
campaign. It endeavored, first, to aid 
customers in perceiving concretely what 
the problem of distribution is; secondly, 
to aid attorneys in assuring themselves 
of all the alternative contingencies be- 
ing provided for and the facts being 
seeured at the first interview with their 
dlent; and lastly, to help the trust officer 
of the bank in getting the customer 
from mere generalities down to a spe- 
aifie problem without arousing appre- 
hension that he is being inveigled into 
some precipitate action. It was rather 
4 means of foregoing the obstacle of 
procrastination. 

As stated above, a circular letter with 
the booklet “Is Your House in Order” 
Was sent out to the bank’s customers 
and the results obtained were saisfac- 
tory. The first letter stated nothing 
tbout the “will data” sheet that was 
“on to follow. The booklet consisted 
of thirteen pages of printed matter 


Which contained a brief discussion of 
question of wills and their impor- 
with reasons for naming as ex- 


By ALONZO P. TROUP 


ecutor and trustee the Continental and 
Commercial Trust and Savings Bank. 

This was followed by another booklet 
in which was given an outline of the 
laws of Illinois relating to the making of 
wills. Here also the customer was 
shown how his house might be distrib- 
uted if he did not set it in order. 

Through these booklets the problem 
of “putting your house in order” had 
been reached and the customer was then 
on the point of deciding whether or not 
to make a will in preference to leaving 
it go intestate. 

Just at this time he received a third 
letter enclosing the “will data” sheet, 
which was a ready means of taking the 
first step toward making his will. 


To get a more comprehensive idea of 
the aim of the bank in this campaign, 
a quotation from the last letter will be 
of interest: 

**Because it is difficult sometimes to 
get definitely in mind the general 
frame-work of a will, we are pleased > 
to enclose our simple blank ‘will data.’ 
While this blank merely suggests the 
alternative provisions of a will, it sup- 
plies a means of recording your special 
desires. From your notations, your at- 
torney will be enabled to give your de- 
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sires effective legal expression. If at 
any time we could be helpful in con- 
ferring with you or with your attorney 
here at the bank on the practical ad- 
ministrative provisions of any proposed 
trust you have in mind, we will be glad 
to have you bring the ‘will data’ sheet 
with you and we will gladly go into the 
matter.’’ 


After the “will data” sheet or mem- 
orandum has been properly prepared by 
the customer, his attorneys can easily 
draw up the provisions of the will. The 
drafting of a will is probably well-known 
to many bankers, but a brief outline of 
the method used will be interesting. 


The usual process is for the attorney 


_ to draft the will, generally after consult- — 


ing a trust officer of the bank on the 
In most cases, there 
is a general conference of the three—the 
trust officer, the client and the attorney 
—on the feasibility of these provisions. 
After this takes place, the will is exe- 
cuted in the office of the trust conipany 
or attorney, as a rule, and the original is 
kept by the trust company. This is done 
for two reasons: first, because of the se- 
curity of the bank’s vaults and the im- 
possibility of the will’s removal by any- 
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A specimen ‘‘data sheet”’ sent to the bank’s customers during the campaign described above. 


This convenient form simplifies the procedure and at th 


© same time enables the trust officer and 


attorney to expedite matters in preparing the legal form. 
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one except the testator during his 
lifetime; and secondly, because of the 
impossibility after death of its being 
tampered with by interested parties 
against whom the deceased would have 
no defense. Upon the execution of the 
will, a copy is held in the testator’s 
safety box of valuables and a receipt is 
given for the original which is retained 
by the trust company. Following the 
death of the testator, this receipt is 
brought to the bank by the nearest of 


* 


ADVERTISING HELPS 
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kin and a request for the will is made. 
Then, the attorney or attorneys are 
called in and the will is read to the in- 
terested parties. After this reading, 
the will is turned over for probate by 
the attorney. 

This simple method employed with 
good results by the Continental and 
Commercial, Trust and Savings Bank 
removes many of the difficulties so often 
encountered in the making of a will. 


TO SELL BONDS 


Recent Sao Paulo bond issue oversub- 
scribed within short period after extensive 
advertising campaign had been started 


By ARTHUR M. DE BEBIAN 
Director of Publicity, Equitable Trust Company of New York 


LARGE banking syndicate _re- 

cently sold to American investors 
$10,000,000 State of Sao Paulo, Brazil, 
15-year, 8 per cent Bonds. A most 
gratifying feature of the selling cam- 
paign was the wide distribution obtained. 
As one dealer put it—“‘We think that 
a splendid piece of work has been done 
here. The bonds in this section at any 
rate have been placed permanently 
with individual investors, and we feel 
that the bonds should have a good 
future market due to the wide distri- 
bution.” 


In marketing this issue the bankers 
-were confronted with the problem of 
acquainting American investors with the 
many remarkable features of the bonds. 
This type of security, although well 
known in London and Amsterdam, was 
practically unknown in this country. 
The syndicate offering the honds de- 
cided, therefore, to employ educational 
advertising to acquaint American in- 
vestors with Sao Paulo. 

A series of six attractively illustrated 
advertisements was preparec, dealing 
with the size of Sao Paulo, its location, 
agricultural and industrial inapertance, 
and financial standing. Facts of the 
following character were featured: 


1. Sao Paulo is commercially the 
most important state of Brazil, the 
largest South American republic. 


2. Its territory is approximately as 
* * * 


The first National Bank building at 
Fifth and Broadway, Pittsburg, Kansas, 
is to be rebuilt and will be converted 
into one of the most handsome and mod- 
ernly equipped banking homes in fhat 
section. Plans and specifications have 
been completed. 


large as the New England States and 
New York State combined. 

3. Its population is about 4,000,000 
—36 people to the square mile or a 
ratio equivalent to that of the United 
States. A majority of the people are 
either Europeans or of European 
descent. 

4. Situated almost entirely on -a 
plateau 2,000 feet above the sea, its 
climate is healthy and invigorating 
and is similar to that of Southern Cali- 
fornia. 


5. Sao Paulo’s exports in 1919 
amounted to about $271,000,000 and 
its imports $95,000,000. 

6. Sao Paulo is the most progres- 
sive state of a progressive republic. 
Tt leads in railroad mileage and eauip- 
ment, telephone and telegraph lines, 
educational facilities, and sanitary 
works. 

7. It has a high credit standing— 
two previous external loans having 
been paid before maturity. 

These advertisements were published 
in a list of seventeen prominent news- 
papers and the campaign was supple- 
mented by sales letters and some very 
attractive illustrated literature. Each 
salesman of -each syndicate organi- 
zation was supplied with a portfolio of 
proofs of these advertisements. 

Not more than two weeks after the 
advertising campaign was started the 
syndicate managers announced an over- 
subseription of the issue. 


* * * 


Announcement was made recently by 
the Chatham and Phoenix National Bank 
in New York, of the establishment of a 
trust department whose services will be 
available at the Company’s main office 
and each of its twelve branch banks 
located from the Battery to the Bronx. 














DECLINE IN LOANS oy 
WAR COLLATERAL 


S a means of stimulating the pur. 

chase of Liberty Bonds during the 
war, Congress relaxed the 10 per con 
limit imposed on loans by nationg 
banks to one interest in so far as to 
permit an additional amount equal t) 
10 per cent of capital and surplus ty 
be loaned to one borrower if secura 
by a like face amount of war obliga. 
tions. Furthermore, the Comptrolle 
of the Currency, with the approval of 
the Secretary of the Treasury, wa; 
authorized in his discretion to exten 
this limit still further. Under this ay. 
thorization the Comptroller has entirely 
removed the limit until June 30, 1921, 
provided such further loans are securei 
by 105 per cent of war obligations a 
par value. 










































The credit facilities thus opened to 
bond purchasers were, however, ren- 
dered partially ineffective by the lini- 
tation placed in the Federal Reserve 
Aet on rediscount of the paper of any 
one borrower made for any one bank. 
This limitation was modified by the 
amendment of March 3, 1919, whieh 
authorized reserve banks to rediscount 
for members the obligations of any one 
individual up to an amount not exceed- 
ing 20 per cent of the capital stock and 
surplus fund of the bank concerned, 
provided that the obligations in exces 
of 10 per cent were secured by gover- 
ment war obligations. According to the 
terms of this amendment it was to be 
operative only until December 31, 192). 
The time within which such rediscounts 
may be made was extended to October 
31 next by an act approved February 
27. This act, however, restricts the s- 
curity of such rediscounted loans to 
certificates or to bonds and _ note 
acquired prior to 192% at not less than 
par. 

























































































































































































The history in recent months of th 
amounts of loans with government wi 
obligations as collateral reveals some it- 
teresting comparisons. Loans of this 
character, made by some eight hundrei 
member banks reporting weekly to tle 
Federal Reserve Board, were in the 
neighborhood of $500,000,000 in Sep 
tember, 1918, when the amendment t 
the National Bank Act first referred 
to above was passed. In the five montls 
that elapsed before the Federal Reserv 
Act was amended, on March 3, 191}, 
the amount of loans of this typ 
doubled, aggregating approximately 
$1,000,000,000 on March 1, 1919. This 
inerease continued though not so TP 
idly as before, and by mid-summer a 
1919 these loans reached their highet 
figure at $1,400,000,000. Since the! 
time there has been a large decline- 
National Bank of Commerce, New York 




























= @ ono 9 


ae ie ee ae ae eS ae a 



























































































































































































BANKERS MONTHLY for JUNE, 1921 





A LITTLE RACE TRACK THAT 
STIMULATED EMPLOYES 


Miniature automobiles were used to denote the 
standing of employes in a contest that produced 
3,151 new accounts amounting to $213,000 






N outlying bank of a _ middle 
western city has inaugurated 


several effective methods to obtain in- 
creased savings and commercial 
counts which should interest bankers 
generally. 

The most successful ways in which 
the deposits of this bank have been in- 
ereased are through direct-by-mail ad- 
vertising and employes’ contests. 

This bank organized a new business 
department several months ago and put 
at the head of it a live-wire publicity 
manager. As soon as the central file 
was completed, this department got busy 
and followed up every savings account, 
whether active or dormant, with an in- 
spirational letter, emphasizing the 
bank’s service, ete. The chief object was 
not so much to create new business as 
to stimulate the business already on 
the books and attempt to be of greater 
service to the individual depositor by 
getting him to come into the different 
departments of the bank. For example, 
if a customer had a savings account he 
was induced to come into the commer- 
cial department and open up a check- 
ing account; and if he had a commer- 
cial account, he was asked to get 
acquainted with the bond department 
and finally he was led into the safety 
deposit department to rent a box. 

‘In this way the bank had a new pros- 
pect for each department and it kept 
on working on that prospect until it 
succeeded in landing him and it suc- 


ceeded to a remarkable degree. So 
much for the active accounts. 
As to the dormant accounts, es- 


pecially those accounts that had been 
closed out, a message was sent to the 
depositor as to the reason for not con- 
tinuing the account, and if he happened 
to move out of the neighborhood in 
which the bank was located and moved 
back again, the bank would be glad to 
be at his service again and would like 
to have him eall. 

An employes’ contest was started Jan- 
wary 1 lasting through to March 31. 
This contest was a great success, bring- 
mg to the bank 3,151 new accounts, 
amounting to $213,000. These accounts 
have been analyzed to see how active 
they are becoming and it has been found 
that they are equal to the unsolicited 
‘ecounts, running about the same; that 
is, that these new accounts are governed 





ac-* 


By FRANCIS R. JACOBS 





by the same averages that govern the 
unsolicited accounts, thus proving that 
a eontest of this kind is profitable. 
Each account cost the bank $1.22, that 
covering all the costs of the campaign. 

In order to stimulate interest,, an 
automobile race track or “speedway” 
as it was called, was constructed, with 
miniature automobiles to show the rel- 
ative position of each team during the 
contest. Each team consisted of five em- 
ployes with a captain. To the team gain- 
ing the highest number of points $100 
was given. To the second highest number 
$80, the third highest $60, the fourth 
highest $40 and the fifth highest $20. 
Then there were individual prizes. First 
prize for the highest number of points 
was $50; second prize $40 and so on 
down the line. 
prizes a bonus of fifty cents was paid 
on every new savings account of $5 
or more. . 

These prizes were given away with 
the intention to keep “pep” up in the 
contest. 

Tke manager of this new business 
department took full charge: of the 
contest and held meetings with the team 
captains, except in cases where any in- 
dividual was reported by the captain as 
slowing down and that individual re- 
ceived the personal attention of the 
manager. 

It is an interesting fact to note that 
besides managing the contest and at- 
tending to all the details, this manager 
himself went out especially to open up 
new commercial savings accounts in the 
neighborhood and thus set an example 
to the other employes by obtaining over 
one thousand accounts within a period 
of six weeks. This seems remarkable 
when one considers the time and at- 
tention required for conducting an em- 
ployes’ contest and yet the fact is that 
he created new enthusiasm among the 
contestants and when*the final “blow- 
out” came, the results of the contest 
were considered satisfactory in every 
way. 

It may be said here that this bank is 
centered in a prosperous business sec- 
tion and has been a large commercial 
bank more than a savings bank and it 
is really just getting started on ,in- 
creasing its savings accounts. 

The bank has made it a custom to 
give its employes a quarterly dinner 


In addition to the above - 


annually in the hope that it will stim- 
ulate loyalty and also that the employes 
will get acquainted with each other— 
really sort of “get-together” meetings. 

The last day of. the contest happened 
to fall on one of these days-when the 
quarterly dinners were to be held and 
as Stated previously the “blow-out’”’ was 
held on that day, and the different prizes 
were awarded. 

This bank also issues every month a 
spicy house organ containing a home 
service department which it has just 
created. Highteen thousand of these 
little publications have been sent to the 
depositors and the only advertising in 
it is done by the bank itself. In con- 
nection with the home service depart-- 
ment a home service monthly savings 
club has been formed and everyone who 
is a member of this club receives a .cer- 
tificate of membership and is entitled 
to all its rights and privileges. The ob- 
ject of this savings club is to have the 
individuals save at least one hundred 
dollars in twelve months, making an 
initial deposit of $4 the first nionth and 
each month thereafter the payment of 
$8 with interest credited until the total 
amount is reached. Inside of the cer- 
tificate are indicated the months and 
the amounts to be paid. : 

A series of twelve letters will be sent 
out by the home service department, 
giving suggestions on “How to Stretch 
the Dollar,” to the members of the home 
savings club. The purpose of these 
letters is to give simple explanations 
on how the family can live well on less 
money and putting whatever money is 
left in the bank. This department also 
has a circulating library containing 
helpful books and booklets. Articles on 
home economics will be loaned through 
the nails. It also has a bureau of in- 
formation, through which all questions 
relating to economy of time, labor and 
money are answered. 

By far, the direct-by-mail advertising 
campaign initiated by this bank has 
proved the most successful of the vari- 
ous methods used in getting savings 
accounts and upon which most of the 
money has been spent. This bank also 
keeps its name foremost among the 
people in its community by having mo- 
tion picture slides run in the local 
theater. It also receives complimentary 


advertising, as it is called, in the local 





° 
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fraternal and masonic organs, and also 
advertises in the local American Legion 
and various church organs. 

By combining all these various 
schemes and practices, this bank has 
increased its deposits to an extraor- 
dinary extent inside of a very few 
months and also throws some light on 
the question of what can be done to 
promote community interest among its 
depositors that will be beneficial to all 
concerned. 

* « * * 

NOTHER outlying bank in a dif- 

ferent section of this same middle 
western city has kept its name con- 
tinually before the public in its own 
community. It has initiated a new 
method that has brought this bank new 
accounts. <A postal card already stamped 
was formulated and on the back of the 
eard the bank’s main appeal was that 
it was the only member of the Federal 
Reserve System within a radius of five 
miles square. There were three main 
points brought out that caught the eye 
of the individual: That a bank admit- 
ted to such membership must pass the 
rigid requirements of the Federal Bank- 
ing Department; that thereafter it must 


* * * 
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render weekly reports and submit itself 
to periodic examinations; and that it 
must keep its Reserve cash deposited 
with the parent government bank and 
in return the parent bank co-operates 
with its member banks and those whose 
funds are deposited with it. 


This was rather a strong appeal to 
the average citizen and made quite an 
impression. These postals were sent to 
a polling list of more than ten thousand 
and the results obtained were satisfac- 
tory. About five hundred were printed 
on plain cards and were kept at the 
bank for distribution. 


Once or twice a year a personal letter 
and lithographed literature are sent to 
this same list in order to get new busi- 
ness. Within the last year the bank 
has increased its deposits from 9,000 
to over 13,000, this all being due to the 
fact that it believes in “advertising” 
its service to the citizens living in its 
territory. 


These facts again attest to the value 
of direct-by-mail advertising and it has 
proven a better medium of advertising 
than anything else so far undertaken by 
this bank. 


* * 


WILL PRE-WAR VALUES 


BE RESTORED ? 


The reduced purchasing power of money will prevent 
European currencies from returning to their former 
international values, according to well known economist 


JQ.UROPE’S currencies are unlikely 

ever again to regain their pre-war 
international values, according to Dr. 
Henry A. E. Chandler, economist of the 
National Bank of Commerce in New 
York. The reason for this, he says in the 
May issue of the bank’s publication, is 
the radical reduction of the purchasing 
power of this money. Even the re- 
establishment of normal trade balances 
could not alone bring the exchanges back 
to par, he points out. 


“With two or three exceptions there 
is nothing in the European situation 
to justify the hope that the present 
currencies of the former belligerents will 
return to the pre-war mint parities,” 
Dr. Chandler says. “The actual parity 
to which present exchange rates tend 
to conform is, in the case of most of the 
currencies of the former belligerents, so 
far below the old mint parity that for 
purposes of analyzing our present prob- 
lems the latter may be considered obso- 
lete. 


“Gold has practically disappeared 
from the channels of trade of nearly 
all important European countries and 
in its place we find a group of hetero- 


geneous paper currencies, which have 
been issued frequently in such volume 
that many of them lack any semblance 
of stability of value. 


“The exchange problem is, of course, 
extremely complex and even those most 
familiar with it hesitate to offer ex- 
planations of some of its most puzzling 
details. However, some widely spread 
misunderstandings arise not so much 
from the complexity of the problem 
as from failure to recognize certain 
clearly established major elements in 
the situation. The first step is to point 
out two principal sources of misunder- 
standing—our habit of thinking in 
terms of the pre-war mint parities and 
our habit of trying to explain all ex- 
change problems in terms of the inter- 
national trade balance. 


“In measuring the extent of the de- 
preciation by the difference between the 
pre-war mint parity and the exchange 
rate many people have been led into 
serious errors. In the case of most of 
the currencies the range of possible fluc- 
tuations is actually much narrower than 
such a method of measurement would 
suggest. The exaggeration of the possi- 


bility of these fluctuations has, in some 
cases, led to a needless degree of Uncer. 
tainty and therefore to placing imped. 
iments in the way of normal interns. 
tional trade. Again, in misunderstand. 
ing the nature of the post-war parity 
many people have been led to p 
foreign currencies for speculation, hop. 
ing that the exchange would retum t 
the pre-war levels.” 


Citing the theory of Gustav Casg) 
the Swedish economist, that the ue 
normal exchange parity is the relatiy, 
purchasing power of the currencies, Dr, 
Chandler continues: 


“A large part of the depreciation of 
the European exchange below the pre. 
war mint parity with respect to the 
United States is to be accounted for by 
the change in the relative price levels 
of the several countries. The relation of 
these new price levels presents a new ex- 
change parity based upon the relative 
purchasing power of the currencies of 
the several countries. 


“This new parity between the curren- 
cies of any two countries has not become 
stable because the two elements in the 
parity—the two price levels—have re. 
peatedly changed. Several factors have 
entered into the changes of the relative 
price levels, but in our presevt problem 
the most important is the continued 
issue of paper money or other currency 
in Europe. So long as foreign goven- 
ments continue to emit new issues in 
large volume and trade is not increased 
in proportion, we may expect the pric 
levels of those countries to rise in re 
lation to the American price level. 


“In other words we may expect the 
purchasing power of the currencies of 
the issuing countries to fall and the nev 
parity to continue to decline. On the 
other hand, if those countries whose pr- 
duction has been below normal ca 
bring it up to, or increase it beyoné, 
normal and at the same time resist the 
temptation to issue more currency ve 
may expect the price level to fall ani, 
other things being equal, the purchasing 
power parity to rise. 


“It appears that in the case of se 
eral of the European currencies the a- 
tual exchange rate has remained for’ 
considerable period below the purchas 
ing power parity. Superficially this de 
preciation may be explained in part by 
the accumulation of large adverse trade 
balances that result in throwing up 
the market a larger number of foreigt 
bills than Americans require for pay 
ment for their imports. In most case, 
however, the underlying cause is to bt 
found in a long series of trade resint 
tions and other obstacles to the fre 
outflow of goods and other values, or # 
obstacles to their importation into other 
countries. Again, in the case of 
countries, uncertainty as to the futut 
value of the currencies as well as w& 
certainty as to future political cond 


(Continued on page 57) 
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AN ATTRACTIVE COMMUNITY ROOM 
THAT DOUBLED DEPOSITS 


Within a year after moving into its new building, a small Illinois 
bank increased deposits from $450,000 to $900,000, principally 
because of its plans -of fostering community development 


E have had the very pleasing ex- 

perience of having our deposits 
more than doubled within the year. Of 
course there is a great satisfaction to 
the stockholders to know that our busi- 
ness has thus increased, but really the 
greatest satisfaction comes from the 
knowledge that this increase is the re- 
sult of the bank’s attitude in fostering 
community building. 

Our town is a small town in Kane 
County, Illinois, and there is quite a 
large town within four and one-half 
miles in one direction, and other thriv- 
ing villages rather close in other direc- 
tions. But we had faith in our town, 
and.we believed that it could be made 
more prosperous and its inhabitants 
more progressive if means were provided 
for frequent intercourse and for the de- 
velopment of co-operative effort. 

Unfortunately, the town had never 
had a satisfactory meeting place. The 
City Hall was usually employed for 
meetings, but it is rather cheerless and 
uncomfortable, and, consequently, fewer 
meetings were held. 

When our bank outgrew its quarters 

in 1918, we planned a new building that 
would accommodate our business for a 
good many years to come. We had al- 
ready remodeled our old building three 
times to provide for greater working 
space, due to the rapid growth of the 
institution. This was expensive, and 
rather inconvenient, and so we planned 
this time to erect a building that would 
take care of our needs for many years 
to come. 

In making plans for this new building, 
the matter of community development 
came up in our board meetings again 
and again. Somehow, the development 
of community spirit came so close to the 
bank’s operations that we could not get 
the idea out of our minds. Finally, 
someone suggested that we might pro- 
vide for the community development 
by using some of the space that would 
not be needed for the bank’s own use 
for several years. The plan quickly 
shaped itself, and when the floor plan 
of the new bank was finally drawn, a 
large room on the second floor in the 
front of the bank was set aside as a 
community hall. 

It was our purpose to offer the use 
of this hall to any local organization 
that might care to hold a meeting. The 
plan met with immediate response, and 


By CHARLES C. WOLAVER 
Cashier, Dundee, Illinois, State Bank 


it is indeed pleasing to recount the num- 
ber of meetings that have been held in 
this community room, and the number 
of new organizations that have come 


NOVEL feature of the new 

building, described in the 
accompanying article, is the instal- 
lation of shower baths for use by 
those interested in athletics. This 
room is thrown open especially to 
baseball and golf players in the 
community and is being exten- 
sively used. 

Attractive window displays have 
also been used effectively. A re- 
cent Christmas Savings Club dis- 
play served to increase the © 
membership more than one-third 
over that of last year. Other sea- 
sonal exhibits have served to bring 
a number of new accounts into the 


bank. 


into being because of the availability of 
this attractive meeting place. 

In making the plans, it was our pur- 
pose not only to provide a meeting 
place, but to make this room as comfort- 
able and attractive as posisble. This, 
we believed, would encourage more fre- 


quent meetings, and so we instructed 
our architects accordingly. The photo- 
graph reproduced on this page shows 
one end of the room, and I believe you 
will get an impression from this phote- 


graph which will enable you to picture -- 


in- your_mind’s eye, the complete room. - 

The room is large enough to accom- 
modate comfortably, quite a large meet- 
ing. The furniture is antique, although 
not expensive. The big fire-place at one 
end adds cheeriness, although it is not 
necessary to use it in order to heat the 
room. Steam: heat is provided. The 
decorations in the room all have an 
historical interest, and these decorations 
have largely been provided by residents 
of the town. One friend loaned an ola 
spinning wheel, another one brought in 
an ox yoke, and so the collection grew. 

Thus, you see the community con- 
sidered this to be its own room, .and in- ~ 
asmuch as the room was located in our 
bank, the community gradually grew 
to consider the bank as the community’s 
bank, and so one after another new 
accounts came in. 


I want to call your particular atten- ; 
tion to the fact that at the right.of the. 
picture you will see a French window. 

(Continued on page $5) 


One end of the community room at the Dundee, Illinois, State Bank. It is large enough to 
accommodate quite a large meeting and is used by organizations and clubs in the community. 
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HOW PURE BRED SEEDS WORK FOR 
INCREASED DEPOSITS 


The big idea of a campaign of this char- 
acter for the bank would be to improve 


F you read the article in the last is- 

sue in which I described a plan for 
organizing a pure-bred livestock cam- 
paign, you will remember that it seemed 
reasonable to expect a great deal of 
definite benefit to the bank. In some- 
what the same way, a pure-bred seed 
campaign is almost sure to bring defi- 
nite results in the way of increasing 
deposits, and in a lot of new accounts, 
and possibly a few additional loans. 

The cost of pure-bred seed does not 
amount to quite so much money as pure- 
bred livestock. Then, too, many farmers 
will save money to buy their seed and 
so do not need to borrow for the pur- 
pose. When you come to buying al- 
falfa and clover seed, however, it runs 
into more money, and there undoubtedly 
would be some demand for loans for 
this purpose. 

The big idea back of such a campaign, 
of course, would be to improve the in- 
come from the fields in the county in 
which my bank is located. Let me give 
you an example from my experience. 
Two years ago I purchased some wheat 
seed and I paid $3.60 a bushel when 
ordinary wheat was bringing only about 
$2.50. The seed was the most perfect 
of any I have ever seen. I planted it 
and reaped a big harvest, and when I 
came to thrash, I realized the benefit 
from paying the additional price for 
the seed. 

That field of wheat became better 
known all over my community than 
anything else I had ever done. The 
man who owned the threshing machine, 
bought some from me for seed on his 
own farm as soon as he saw it run out 
of the spout. Neighbors who were 
helping thrash did the same thing, and 
I had a big demand for seed without 
any paid advertising at all. When I 
shipped the surplus to Chicago it graded 
the very highest grade and brought the 
very highest price. 


“mal. 


the income from the fields in the county 


By JOHN Y. BEATY 


I did not do any special work in that 
field. The only thing special was the 
seed. Of course the additional cost in 
cents per bushel amounted to nothing 
when you considered the additional re- 
ceipts in dollars per acre that this better 
seed gave me. 

I might go on and multiply similar 
experiences of neighbors, but I think 
this one will show you that it does in- 
crease a farmer’s income to buy pure- 
bred seeds. 

Perhaps I had better give a clear 
definition of what pure-bred seed is. 
You know, in purchasing pure-bred live- 
stock, we receive a written pedigree and 
a eertifieate of registry with each ani- 
This is evidence that the animal 
is pure-bred. It is not so often, how- 
ever, that we receive a document of this 
sort in purchasing pure-bred seeds. No 
registry associations have been estab- 
lished for seed as has been done with 
livestock. There are, however, various 
sources of information upon which we 
may depend to assure ourselves that 
the seed we are getting is pure-bred. 

The term “pure-bred” is not a word 
in itself. It is simply a combination of 
two words to indicate that the breeding 
of what you are buying is pure. Pure- 
bred wheat, for example, is wheat that 
has been selected from the same source 
vear after year and that has certain 
definite characteristics that make it bet- 
ter than ordinary wheat. Usually when 
you buy seed with a name, you are buy- 
ing pure-bred seed. But that is not 
always true. 

So you will see that in putting on 
a pure-bred seed campaign, considerable 
investigation would be necessary on the 
part of myself and a committee that 
would be appointed, covering the whole 
county, to make sure of our source of 
supply. We would want to make sure 
that the seed was pure-bred, that it was 
free from all sorts of weed seeds, and 


Threshing the rich grain crops that produce increased deposits. 


that it was better in yield and quality 
the seeds from other sources. ; 

As a rule, it would not be so diffienlt 
to get this information on seeds bechuse 
there are so many professional seeds. 
men. Then too, in many eases, the egl- 
leges of agriculture in various states 
are in touch with individual farmers who 
have an unusually good supply of pure. 
bred seed. 

In Wisconsin, for example, the Col- 
lege of Agriculture has done what 
practically amounts to the establishment 
of a registry association for pure-bred 


seeds. By organizing an association of 
farmers who specialize in seed, the 


College has an official source of supply 
for various kinds and maintains a eer- 
tain inspection service. Some of the 
best grain seeds have originated in Wis- 
consin. When grain shows have been 
held, Wisconsin growers have often 
taken the prizes. 

This does not mean that we must go 
to Wisconsin for all of our seeds. I 
am mentioning this state merely as an 
example where information ean be se 
cured from the College of Agriculture. 
Towa has done a great deal of work 
along this line, and so have many other 
state colleges. 

In earrying out the campaign, the 
plan would be exactly the same as in 
carrying out the pure-bred livestock 
campaign. That is, the campaign com- 
mittee would comprise members from all 
sections of the county and, wherever 
possible, those men would be selected 
who were already usirig pure-bred seeds. 
Each committeeman would be supplied 
with all of the information needed as to 
the source of supply, prices, ete., and 
it would be possible to supply samples of 
a great many kinds of seeds. If these 
samples should prove to be too bulky, 
we might maintain the supply at our 
bank and send out at least certain of 
them only on special requests. 
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Prosperity and contentment are among the products of these fertile fields. 


It might be advisable in some cases, 
too, that a special effort should be made 
m some particular kind of seed. Sup- 
pose, for example, all evidence showed 
that pure-bred seed corn ought to be 
pushed above other grain in our com- 
munity. The plan then would be to in- 
struct the members of the committee to 
talk first about seed corn, and then, after 
selling or being refused an order on seed 
corn, to talk about the other seeds. 

As in the case of pure-bred livestock, 
it would not be my plan to offer prizes. 
It might be interesting to have a county 
show both for the grain and the live- 
stock, in which business men throughout 
the county would offer special prizes, 
but I would not hold this as an induce- 
ment in the campaign. I would have 
the whole campaign bring out the points 
of advantage of raising pure-bred seeds, 
the points being those of increased yield, 
inereased quality, increased price, 
greater demand, and more net profit. 
Where examples could be shown from 
the experience of farmers in our own 
county, they would be mentioned first. 
Definite figures would be given. The 
vhole appeal would be to the pocketbook 
of the man who buys the seed. 

While I believe there is a certain ad- 
Vantage in such a campaign in appealing 
tothe community pride of the farmer, I 
don't believe this is important enough 
fomake a primary part of the campaign. 
This pride would naturally come as the 
‘ampaign developed and would keep the 
thing interesting, but the real reason 
why farmers will buy pure-bred seeds 
me year after another, is that their 
pocketbooks are filled more quickly than 
= ordinary seeds without a name are 


As in the livestock campaign, I would 
work out certain financial plans which 
would overcome any resistance that may 
be displayed due to the lack of funds or 
to the feeling that the prices were too 
high. I would offer to make loans on 
the seed, the loans coming due when the 
crops were ready fo sell. 

You can readily see how such a plan 
would make it possible to purchase seed 
in earload lots and at greatly reduced 
prices. The benefit of these reduced 
prices, of course, being given to the far- 
mer, the expense of the purchase, how- 
ever, being added to the cost before the 
price per 100 pounds is determined. 

Such a campaign, of course, would in- 
clude all sorts of grain seeds, grass seeds, 
and any vegetable seeds that might be 
needed for commercial growing. 

The principal financial results that 
might be expected by the bank would 
probably come at the time the grains 
were sold. The aid given by the bank 
would naturally encourage those who 
benefited, to open an acount. In fact, 
I am certain that this sort of work would 
result in a good many accounts from peo- 
ple who were not directly benefited. By 
keeping a constant supply of news in 
all the local papers on these subjects, 
and mentioning the bank now and then 
as being the organization back of the 
campaign, people in the community 
would look upon the bank as a public 
benefactor and as a wide-awake insti- 
tution worthy of patronage. 

Business men would certainly see the 
advantage to themselves of such work, 
and the plan would be very likely to re- 
sult in a number of new commercial ac- 
counts. 

I am afraid it would spoil the whole 


idea of the plan if any effort were made 


_ to take eredit for the work and to thus 


gain new accounts. The work would 


‘speak for itself and it would not be nec- 


essary, nor advisable to hold it up as an 
inducement for new accounts. - 

As in the case of the livestock cam- 
paign, it would be highly desirable to 
work out selling plans for the pure-bred 
seeds, and these selling plans might be 
somewhat similar to those used in the 
livestock campaign, with the exception 
that it probably would not be necessary 
to offer credit to customers purchasing 
seed. 

A county association of seed growers 
would be highly desirable, and such an 
association could back an advertising 
campaign in all territories where the 
seeds for sale might -be suitable.. The 
territory for pure-bred seeds, of course, 
is much more restricted than the terri- 
tory for pure-bred livestock. Pure-bred 
animals may be shipped anywhere, but 
pure-bred seed cannot be safely shipped 
very far north. This is especially true 
of those seeds that require rather a long 
season. If they are shipped to a local- 
itv where the season is shorter than 
where they are grown, they may not 
mature. For example, seed corn shipped 
from southern Illinois to northern Wis- 
consin would, of course, be a failure due 
to the fact that it would probably not 
mature in northern Wisconsin. 

This situation would, of course, ne- 
cessitate advertising in the restricted 
areas in which the seeds would be a suc- 
cess, and this advertising would logically 
be carried out in advertising in the 
papers covering that particular terri- 
tory. 


(Continued on page 36) 
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UNION TRUST OCCUPIES 
NEW QUARTERS 


Celebration attends opening of Cleveland’s 
largest banking rooms—Remarkable remodel- 


ing of building arouses 


N Monday morning, May 9, a line of 

delivery men entered the newly re- 
modeled banking quarters of the Union 
Trust Company in Cleveland with floral 
tributes from all parts of the country. 
The occasion was the formal opening of 
Cleveland’s newest and largest banking 
rooms. 

It is seldom that banking quarters 
have ever undergone such extensive 
changes as have taken place in the old 
Citizens Savings and Trust Building— 
now the main headquarters of the con- 
solidated offices of the Union Trust 
Company. It will be recalled that three 
of Cleveland’s largest institutions fea- 
tured in the merger of the six banks 
which united to form the Union Trust 
Company the first of the year and these 
three banks, formerly the Union Com- 
merce National Bank, the First National 
and the Citizens Savings and Trust, are 
now brought together under one roof in 
the new downtown headquarters. 

Immediately after the merger, a large 
force of carpenters, masons, painters 
and craftsmen of all sorts were put to 
work day and night under the supervi- 
sion of one of the bank’s vice-presidents, 
who is in charge of building operations. 
Under his direction the old Citizens main 
lobby has been completely transformed, 
savings window accommodation has been 


unusual interest 


increased over 100 per cent, an entirely 
new commercial banking floor has been 
added with forty-two tellers’ win- 
dows to be devoted exclusively to com- 
mercial and checking accounts, and the 
entire fourteen-story building has been 
remade, floor by floor, to comply with 
the specifications of the building com- 
mittee. 

Improvements were made with busi- 
ness progressing as usual throughout the 
building day by day. Whole partitions 
came down over night and new parti- 
tions took their places. New elevators 
were installed, new entrances built in. 
Room was made for three big banking 
organizations where only one had been 
before. In this way an adequate and 
comfortable home has been provided 
pending the construction of the new 
building being planned for future use. 

Probably the most unique feature was 
the tearing out of partitions which sepa- 
rated the original main banking lobby 
from the lobby of the building proper. 
The elimination of these has thrown all 
this space into the banking lobby, so 
that the battery of elevators which 
served the building is now located right 
in the lobby. After banking hours 
this section of the lobby is cut off from 
the banking section by means of large, 
collapsible bronze gates, but during the 





In the center we find a 
Seated in the center is John Sherwin, chairman of the board. Standing, from left to rig 
C. E. Farnsworth, vice president; C. L. Bradley, vice president; J. R. Kraus, vice president; George A. 


Coulton, senior vice 
vice president. 


oup of the Union Trust’s senior officers 


resident; J. R. Nutt, president; W. 
At the top is a view of the new commercial banking room which contains forty-two 
windows. Below, a view of the corridor and increased savings 


at home’”’ on a day. 
t are 


M. Baldwin, vice president; G. S. Russell, 


epartment space. 





day when these gates are open the in. 
ereased floor space facilitates the hand. 
ling of people who pass through the 
lobby hourly. 

The new Commercial banking flog, 
was made possible in that the original 
main lobby had a very high ceiling ang 
by throwing across girders half the dis. 
tance up an entire new floor was buil 
in with a wide marble staircase leading 
to it from the ground floor. 


In connection with this remodeling of 
so large a bank building it is interes. 
ing to note some features of equipment 
installed. These include the largest telap. 
tograph system in any building in the 
world and an extensive tele-call system 
in addition to other devices for efficient 
operation which will be found in any 
modern bank. : 


Some idea of the scope of re-arrange. 
ment may be gained from the fact that 
the executive officers of the new bank 
are now located on the sixth floor, where. 
as it has been customary in the past for 
these same officers to locate on the 
ground floor of the respective banks 
with which they were located. There is, 
however, an ample official staff located 
in the main lobby of the bank, in clos 
contact with customers at all times. 





















Strange but True 

The records of savings banks inii- 
cate that married men save more than 
single men. Married men will doub 
this and wonder how such a thing could 
be true, but the answer lies in the fact 
that married men are the better savers 
because their wives do the saving for 
them. 

Women are more thrifty than ma 
and you will find that back of every new 
savings account opened, somewhere 
there is a woman. 














It is said, too, that more savings at- 
counts are opened in June, the favor 
ite month of marriage, than at au 
other time in the year. This may wi 
prove out, however, in every comml- 
nity. In some instances the Chns- 
mas Savings Club has popularized De 
eember and January for the openin 
of savings accounts. 











Our foreign born population seea 
to have a better knowledge of the value 
of a savings account than the native 
born. Most of them have been familiar 
with postal savings banks or some sili 
lar plan of saving before they came 
this country. 









Policemen, firemen, and newspaper 
men are rated as being the least inte 
ested of any class of men in the po 
session of a savings account. The & 
planation as to policemen and firema 
is that they have their pensions and ds 
ability funds. There seems to be 0 
explanation as to newspaper men. 
are simply hopeless.—From “The Bank 
Director,’ Craddick Service, Minneay 
olis. 
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HIS further discussion of the pro- 
priety of and rates for various 
classes of bank deposits, is prompted 
by a considerable correspondence with 
member banks, from which we select the 
following as conveying both questions 





ige- and information: 

bat “Your article in the JOURNAL of the AMER- 
ank IGAN BANKERS ASSOCIATION, January, 
ore. 1921, on ‘Relations of Interest Rates to Sav- 


ings,’ was particularly timely. _I have for some 
time been making some investigation somewhat 
along that line.” 







the After explaining that the larger banks and 
nks trust companies in the writer's city are paying 3 

per cent interest on savings deposits and have 
2 is, a good growth in new business although about 


half of the institutions in that locality have 

been advertising heavily for savings deposits 

at 4 per cent, our correspondent adds: : 
“At least 3 per cent on savings balance is a 















































S. permanent thing. I firmly believe that to pay 
more than 3 per cent is both unwise and un- 
scientific. and probably in some cases unsafe. 

“However, there is another practice in com- 

mercial banking which I believe unsound, and 
ndi- that is to pay more than 2 per cent on country 
balances, and the ‘growing tendency to pay in- 
than terest on daily balances of general deposits. 
bt “Can you direct me to sources of information 
o on the history and development of payment of 
ould interest other than savings interest by commer- 
cial banks? Also on savings accounts! I 
fact would also like to be directed to sources of in- 
vers formation on the general propriety of payment 

of interest by banks on balances other than 
for savings accounts.” 

The propriety of payment of interest 
men by banks on balances other than savings 
new accounts has frequently been discussed 
here in state and national bankers associa- 

tions as appears from the following ref- 

5 at. erences : 

A.B.A. Proc. 1879, p. 103; Proc. 1896, 
VO! p. 66. 
any Cal. Proc. 1907, p. 109. 

4 Del. Proc. 1917, (same Tr. Oo. Mag. 

r Nl XXIV, p. 123). 

amu: Ga. Proc. 1915, p. 29. 

= Towa Proc. 1892, p. 20. 

Arist Ind. Proc. 1911, p. 24; 1913, p. 180; 

D 1915. p. 70. 

e Kans. Proc. 1905, p. 195. 

ning Md. Proc. 1912, pp. 52,70; 1915, pp. 47, 

Nebr. Proc. 1903, p. 529; 1917, p. 38. 

N. J. Proc. 1910, p. 104; 1911, p. 69; 
seen 1916, p. 15. 
value N. ¥. Proc. 1903, pp. 60, 82; 1904, p. 26, 
z (same, Tr. Co. Mag. I, 136) 1912, 
ative p. 22. 
siliat N.C. Proc. 1908, p. 26. 

, Ohio Proc. 1905, p. 92. 
simi- Penna. Proc. 1916, (Fin. Ohron., Vol. CII, 
pp. 760, 1674, 1864). 

ne to 8. 0. Proc. 1917, p. 121. 

8. D. proc. 1906, pp. 43, 86. 

Tenn, Proc. 1912, p. 121. 

Utah Proc. 1915, p. 128. 
paper Va. Proc. 1912, p. 130; 1916, p. 149. 
inter Wash. ter yg 113; 1908, p. 173; 

» P. . 
pos Va. Proc. 1916 (Fin. Chron. CII, 2045). 
e ef _ Assn. of Suprs. St. Banks, 1905; 1914. 
aw 11 mp. Curr U. S. 1869, 13; 1884, 57; 1890, 
rem 
i dis A.BA. Jour.-Bull. V. 545; X, 722. 
r. Co. Mag. VIII, 287; X, 842; XXII, 
ye D0 238; XXVI, 534. 
R ion Same contributor, “Relation of Interest 

They XIIr to Savings,” Journal (Jan. 1921), Vol. 

Bank Divine 298: and items from Savings Bank 

on, Journal, XIII, pp. 581, 643. 
neay- 





Payment of interest on deposit ac- 
counts may be the result of custom, 
€ 
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WHAT INTEREST RATE SHOULD BE 
PAID ON DEPOSIT ACCOUNTS? 


More failures directly traceable to exorbitant rates 
upon deposits than to any other single cause in the 
opinion of a former state banking superintendent 





By LEO DAY WOODWORTH 


Deputy Manager, American Bankers Association 


necessity (competition), expediency, or 
a sense of duty. More often it appears 
to indicate a lack of analysis and study. 

A just decision on this question of 
propriety of interest payments if in- 
terest is to be allowed in any such case. 
must be determined according to the 
conditions in the community, the par- 
ticular bank and the individual account. 
Thus, the account may be (a) idle cap- 
ital which in other cases would be 
handled as “time deposits;” (b) tem- 
porary funds of investors, or (c) busi- 
ness balances. 

The two first classes of deposits ob- 
viously present their own problems for 
both the banker and the investor, and 
general rules would be quite useless. 
This discussion is as to the third class. 

Payment of interest on business bal- 
ances is condemned on the following 
grounds: : 


1. Conservatism is undermined. The 
higher the rate paid on deposits, the 
more productive must be the loans and 
investments by the bankers. 


2. Depositors appreciate that funds 
are safest where most conservatively 
managed by the banker. 

3. Stockholders will find their prop- 
erty improved. 

4. The public, which has a vital in- 
terest in the question, benefits in pro- 
portion to the soundness of its banking 
institutions. 


5. Loans will be made at a lower rate. 


“There are more banking failures di- 
rectly traceable to exorbitant rates of 
interest paid upon deposits than to any 
other one cause,” is the opinion of Fred- 
erick D. Kilburn, former superintendent 
of the New York State Banking De- 
partment, who made the above points 
and expressed this opinion in speaking 
before the State Bank Supervisors As- 
sociation in 1905, -(reprinted in Hull’s 
“Practical Problems in Banking and 
Currency,” p. 77). He said: 

“Tt is entirely proper that trust funds 
should be deposited in trust companies, 
and that a rate of interest based upon 
existing conditions should be paid upon 
these deposits. These are not the kind 
of deposits of which I am speaking. 
What I decry, and the practice which I 
condemn, is the payment of interest up- 
on money which is daily employed in 
the business of the country, and which 
is therefore necessarily subject to im- 
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mediate call and frequent and violent 
fluctuations.” 

Referring to the English experience 
in 1908 of a decline in the “bank rate” 
from seven to two and one-half per ~ 
cent, and from four to one per cent in” 
the rates allowed by banks to depositors, 
the Bankers Magazine (London) Vol. 
86, p. 553, quotes a Times Supplement 
to the effect that. a rapid movement 
from deposits into securities should have 
resulted, “if human nature is really 
moved by the influences which are sci- 
entifically supposed to sway the eco- 
nomic man.” But as that did not occur, 
“Tt is evident that depositors have shown 
an almost reprehensible high-souled in- 
difference to the price that they. have 
been getting for the use of their money.” 

That article calls particular atten- 
tion to the unfortunate position of the 
banker who allows a fixed rate on de- 
posits in the belief that depositors are 
not indifferent to the rate of interest 
and that he thereby attracts business, 
even though the rate may not be as high 
as that allowed by co-operative socie- 
ties and other institutions which do not 
maintain bank standards. 

The late Stoddard Jess, speaking be- 
fore the California Bankers Association, 
.(Proe. 1907, p. 11) said: “In my opinion 
it is no more admissible for a commer- 
cial bank to pay interest on balances in 
individual accounts, than it is for a 
savings bank to enter the field of com- 
mercial banking and accept checking 
accounts, and that I believe to be unwise 
and dangerwus. For a savings bank ‘to 
accept a commercial account without the 
power to reciprocate and extend to the 
depositor a commercial credit, deceives 
the depositor, is manifestly unfair, and 
if allowable by law should not be prac- 
ticed. The commercial and the savings 
bank each has its own field, and to 
achieve the best results of each, neither 
should enter the field of the other.” 

And F. R. Kingsley, Jr., addressing 
the Nebraska Bankers Association, 

(Proce. 1917, p. 43) on “The Burden of 

Interest Bearing Deposits” as the re- 
sult of his own experience and knowl- 
edge, said: “I do not hesitate to say to 
any banker enjoying the confidence and 
good will of the community in which he 
operated, that the elimination of inter- 
est bearing deposits will add materially 
to the strength of this bank as well as 
to his net earnings. And in view of the 
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almost unlimited backing offered by the 
federal banking system, I lay the more 
emphasis on this point.” 

Previously he had said: “I have 
known two distinet classes of bankers, 
two classes that seem to be as wide, 
apart as the ends of the earth, and whose 
ideas of the principles of sound bank- 
ing are what in my estimation divide 
them into distinet classes. The first type 
that I refer to is the one that empha- 
sizes the funds entrusted to him that 
he cannot control, the deposits of his 
bank. The second type is the banker 
who when he hands you a copy of his 
last statement, calls your attention to his 
capital, surplus, and undivided profits, 
the funds he ean control. I am sorry to 
say that it has been my privilege to meet 
a far greater number of the first type. 
I say sorry, and I am sorry; I am 
sorry because it is my honest belief that 
the latter type has the nearer correct 
idea of conservative banking, and that 
the near future will prove my former 
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statements. I hope it will not, but I 
am afraid it will.” 

Other addresses to the same effect are 
by G. C. Buckley, (Kans. Proce. 1905) ; 
Andrew Dorris, (Tenn. Proe. 1912); A. 
E. Padgett, (S. C. Proce. 1917); Joseph 
R. Noel, (Mich. Investor, Aug. 28, 
1915); John J. Johnson, (N. D. Bank- 
er, Sept. 1916); Robert Neill, (Ark. 
Banker, Jan. 8, 1918). 

J. M. Hurst traced the payment of 
interest on deposits back to 1640, when 
it was prompted by conditions in public 
finance, the rate then being about six 
per cent, (Mich. Investor, June 3, 1916). 

Mr. Hurst has elsewhere stated that 
“the payment of interest on balances 
in this country no doubt originated with 
the banks of the larger cities. These 
banks always having a ready outlet for 
surplus funds, it was, of course, to their 
interest to attract the deposits of large 
corporations. Competition then forced 
the banks in the smaller places to adopt 
similar measures.” 


“PLANNING A BUILDING 
AS AN INVESTMENT 


Increased good-will and more efficient arrange- 


ment are the 


governing factors—It must 


represent an investment of capital for profit 


By NOBLE FOSTER HOGGSON 


President, Hoggson Brothers, New York and Chicago 


HERE are few individuals who 

build today purely from the instinct 
or love of creating. The final test of 
any building in this age is its utility. 
Every structure must be regarded as an 
investment and, as such, requires care- 
ful preliminary study. 

There are as many gauges of the util- 
ity of a structure as there are types of 
building. In a commercial structure the 
gauge is its earning capacity; in a 
private residence, success is largely 
measured by the degree of comfort and 
conveniences accorded its occupants; in 
a bank building or home for a financial 
institution, the return may be based on 
an increased good will or prestige, to- 
gether with an ability through efficient 
arrangement to better serve the public. 
In whatever form the return, the build- 
ing represents an investment of capitai 
for profit—and there can be no profit 
unless it meets the requirements imposed 
by the investment. 

The initial decision to improve a piece 
of property must be made by the 
owner and, while structural pitfalls may 
be avoided by the choice of a tried and 
experienced building organization, the 
economic responsibility must necessarily 
rest with the owner. This economic 
phase must be studied and settled be- 
fore the structural problem is ap- 
proached. 


So far as the actual work of building 
is concerned there is now a standard 
procedure for the solution of the con- 
struction problem. Not a brick is laid 
for the new building until the archi- 
tectural design has been completed, the 
plans approved, depth of excavation de- 
cided, kinds of materials chosen and— 
most important of all—the cost de- 
termined. 

There is no corresponding standard 
practice for the approach of the pre- 
liminary economic problem. Knowing 
his needs, the owner should consider 
every type of building which might meet 
his requirements and under every type 
investigate and weigh every factor which 
might affect the future utility of the 
structure he proposes to erect. 

In considering the erection of a com- 
mercial building the owner should satisfy 
himself as to the probable demand for 
its use, the permanence of the demand, 
competition of present and future build- 
ings of the same class, and the stability 
of the zone, before he decides the type 
of structure. He should also bear in 
mind that the commercial value and the 
cost of construction are necessarily the 
same; for a building that is well- 


planned, well-built, of attractive ap- 
pearance, and favorably located often 
acquires a capital value greatly in excess 
of its cost of construction. 





NEW POSITION CREATED 
BY NEW ORLEANS BANK 


HE Canal-Commercial Trust. ang 
Savings Bank in New Orleans has 
announced that it has created the posi- 
tion of chairman of the board of 4- 
rectors and tendered this office to its 
president, W. R. Irby, who has accepted, 
On his recommendation, J. P. Butler, 
Jr., has been elected president. 

This action gives merited reward to 
these two men who have played an in. 
portant part in the development of that 
institution. It gives to Mr. Irby, the 
same recognition of long and successful 
service which the Continental and Con- 
mercial National Bank of Chicago re. 
cently conferred upon its president, 
George M. Reynolds, in electing him 
chairman of the board of that most 
prominent institution. 

Mr. Butler has more than won his 
spurs in the banking world. As first 
vice-president of the Canal Bank and 
Trust Company, and then executive vice- 
president of the Canal-Commercial 
Trust and Savings Bank, he has become 
thoroughly acquainted with the busines 
of that section, and has so administered 
the duties of his office as to win the 
esteem and affection of the customers of 
the bank as well as the confidence of the 
direetors. 

The Canal-Commercial Trust and Say- 
ings Bank will soon oceupy its new 
quarters and the executive officers will 
have a home better fitted for the proper 
operation of that important Southern 
institution. 


FARM PRODUCTS REACH 
LOW PRICE LEVELS 


HE average price received by pro- 

ducers of the United States for hogs 
during April fell beow $8 per 100 pounds 
for the first time since March, 1916, ae- 
cording to a report by the Bureau of 
Crop Estimates, United States Depart- 
ment of Agriculture. The average price 
for April reached the low mark of $7.86. 
The highest price reached at any time 
was during August, 1919 when the aver- 
age was $19.30 per 100 pounds. Prices 
advanced more or less steadily from 1916 
to 1919, then took a rather rapid drop 
during the latter part of 1919. During 
1920 the average price for each month 
was between $13 and $14 until Deceu- 
ber, when it dropped to about $11. 

The price which producers received for 
cotton seed reached the lowest mark in 
April since November, 1914, when it was 
$14.01 per ton. The average price for 
last April was $17.23 per ton, as com 
pared to the peak price of $72.65 in No- 
vember, 1919. The low price in 1914 was 
the result of the big crop produced that 
year, which amounted to 15,873,002 
bales. 

The price of wool in April was below 
18 cents, which is the lowest since May, 
1912. In March and April, 1918, the 
average price of wool was 60 cents a lh. 
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WHAT IS BACK OF THE 


REAL 


ESTATE MORTGAGE BOND 


No investor has ever suffered a loss in this 
particular form of investment when it has 
been guarantted by a dependable institution 


By CHARLES J. FORBES 


Chairman, Board of Directors, Cleveland Discount Co. 


HE foundation of all wealth is real 
T estate. The foundation of all cred- 
it lies in man’s willingness to work and 
tosave. . 

The eredit which we so willingly ex- 
tend to stricken France is based not so 
much on her material wealth, but on 
the proven industry and thrift of her 
inhabitants, and the credit extended to 
any community or individual is meas- 
ured by character more than by wealth. 
Therefore should not the chief function 
of the banker, using the word in its 
broad sense, be to so serve the people 
coming within the scope of his activities, 
that their credit may be strengthened, 
thereby promoting their welfare and 
happiness? The old adage of service is 
sound, “He profits most who serveth 
best,” and the institution or individual 
who can be of the most service to the 
community will reap benefits in propor- 
tion. 

The banker is looked up to as a finan- 
cial advisor and authority and can ren- 
der yeoman service in the great cam- 
paign for the advancement of the ideas 
of thrift and conservatism among the 
people of America. On the results of 
this campaign will hang largely the 
question as to how quickly can business 
be stabilized. 

We should all urge upon our neigh- 
bor the importance of a systematic ef- 
fort toward the accumulation of a reas- 
onable savings account in some good 
bank, but the bank official should not 
make the mistake of discouraging all in- 
vestment in the hope of keeping the 
funds on deposit. Sooner or later every 
man who has accumulated a fair-sized 
bank account, invests at least a part of 
it either in good or bad securities or in 
luxuries or other idylls of the human 
fancy. The old maxim of “caveat emp- 
tor” does not dissuade him, he takes his 
chance, and the American prides him- 
self on being a good loser. When he 
loses the banker inevitably shares part 
of the loss. 

Therefore, with the growth of sav- 
ings accounts as shown by each succeed- 
ing bank statement, is it not wisdom on 
the part of the banker to seek actively 
to divert the investments of his custom- 
ers and the people of his community 
along the lines of time-tested securities, 
Which he knows are safe and profitable? 
This will not only result in profit to 


himself and the bank but serves the 
purpose of protecting and building up 
the character of his customer. 

A eareful analysis of the investment 
field will bring forth several outstand- 
ing facts: 

First, the buying and selling of mort- 
gages on real estate is the oldest, the 
safest and simplest business in the 
world. 


Second, there has never been a failure 
of a house engaged exclusively in the 
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business of buying and selling 
mortgages on income producing 
estate situated in large cities. 

Third, no investor throughout many 
generations has ever suffered a loss of 
interest or principal on such a mortgage 
or bond when guaranteed by a respons- 
ible company engaged in the business 
of buying and selling first mortgages. 

Fourth, in times of panic unlisted 
real estate securities have always with- 
stood the shock without violent fluctua- 
tions in value, and for this reason fur- 
nish ideal collateral. 

In view of the fact that there are sev- 
eral strong companies issuing guaran- 


first 
real 


teed first mortgage real estate bonds, the. 


banker by placing his customers’ money 
in something bound to return regular 
dividends, is taking the first step toward 
a steady growth of the bank’s deposits. 
The individuals whom he persuades to 
save regularly, with the idea of invest- 
ment in mind, will always add to their 
accounts more regularly than the “hit 
and miss” saver. The experience with 


people saving to buy Liberty Bonds dur- 
ing the war must prove this fact. 

Sooner or later most of the banker’s 
customers will want a loan. The man 
who has been educated to beeome a bond 
buyer will then be in the best position ~ 
to obtain a loan. He will have safe 
collateral and, if the bank is not in 
funds at that time, the investment house 
originating the bonds can aid in taking 
care of such customers. 

If the bank has a safey deposit de- 
partment, the bond buyer becomes at 
once a logical prospect for a box. If 
the bank has a trust department, the 
bond buyer is steadily building up an 
estate, which the banker can show lim 
should be placed under bank manage- 
ment. Also, by advising customers and 
friends to take some action other than 
that of merely depositing money in the ~ 
bank, he increases the confidence placed 
in that institution by making the custom- 
ers feel that he is acting unselfishly and 
for their interest. 

It is needless to state that the banking 
interests of America are giving careful’ 
thought for the future and that the sound 
doctrines they are preaching will bring 
about the gradual ‘and permanent re: 
sumption of business. We are not go- 


_ing to have a panic, but we should all 


be on the alert to forecast as far as pos- 
sible the prospective business cycle, and 
to analyze those economic factors which 
will be the most influential in governing 
business conditions during the immedi- 
ate future, as distinguished from the 
more fundamental factors which may be 
expected to exert their influence over a 
longer period of time. 


The most important factors affecting 
general business are the range of secur- 
ity prices, the range of commodity 
prices, wages and interest rates. The 
present phase of business depression 
had its inception about a year ago and, 
if the normal pre-war cycles of business 
activity and depression be taken as a 
criterion, we should enter upon a period 
of revival of trade sometime during the 
next few months. Until such time as 
industry is revived we shall probably 
see increasing prices for bonds and con- 
servative securities, lower retail com- 
modity prices and lower interest rates. 

With the falling of commodity prices 
and wages, however, we must not make 

(Continued on page 54) 
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SECURING NEW ACCOUNTS 
AT SMALL COST 


How a contest brings in 5,408 savings accounts 
averaging $98 at a cost of only 79 cents each 
—other benefits of an employes’ contest 


By HERMAN ESKUCHE 


Asst. Manager, Savings Dept., First Wisconsin Nat'l Bank, Milwaukee 


NE of the most important results 

accruing to a bank from an em- 
ployes’ savings contest is the “esprit 
de corps” that is built up and which con- 
tinues to bring new business to the bank 
long after such a contest is ended. 


The First Wisconsin National Bank 
in Milwaukee recently conducted such 
a campaign and is still opening new ac- 
counts in its savings department as a 
result of the interest aroused. 

During the three months of the con- 
test 5,568 new accounts were opened. 
A few of these, however, were with- 
drawn before closing date, leaving 5,408 
new accounts on the bank’s books when 
the campaign ended. The amount of 
money represented was $527,000. A 
particularly interesting feature was the 
number of large accounts secured, thus 
raising the average to $98 each—an un- 
usually high figure. These new accounts 
cost the bank only 79 cents each. 


The contest opened on January 1. 
All preliminary work, including print- 
ing and the selection of the personnel 
of the teams, was done in the two weeks 
preceding the opening day. Owing to 
the increased work in the bank due to 
the beginning of the year, considerable 
time was lost in getting under way, but 
this handicap was soon overcome. 


The 400 employes were divided into 
eighteen teams. Each team had a cap- 
tain at the head of it, who was chosen 
by the committee in charge at the same 
time that the director of the campaign 
was chosen. Each captain was supplied 
with three lieutenants to assist him, one 
of them being a woman. After these 
officers were chosen, the remaining em- 
ployes were assigned in order to the dif- 
ferent teams, giving each team twenty- 
two members, a few having twenty-three. 
To settle any disputes that might arise, 
a board of arbitration was selected, but 
this body held only one meeting, and 
after that there was nothing more for 
it to do as the rules were so well for- 
mulated that all the employes easily 
understood them and governed them- 
selves accordingly. 

Out of the 400 workers, 393 scored 
by bringing in one or more new ac- 
counts. Illness or other causes might 
well account for the failure of the re- 
maining seven to score so that, to all 


intents and purposes, there was a 100 
per cent response. 

The campaign coming at the busiest 
time in the bank’s ealendar, it was im- 
possible to bring all the employes to- 
gether to launch the campaign or to 
spur the workers on. The necessary in- 
formation as to team membership, rules, 
prize awards, and “sales talks” to as- 
sist the workers was distributed to them 
in a mimeograph syllabus. In addi- 
tion, a mimeograph bulletin of one page 
was issued to the workers. It appeared 
twice a week, and was filled with in- 
spirational material, including sugges- 
tions for finding new accounts. Every 
Monday there appeared a summary 


showing the standing of the teams, with - 


such other totals as the workers were 
interested in. 


To interest patrons of the bank in the 
contest, three large posters were dis- 
played in the lobby with this caption: 

“Five thousand new savings accounts 
is the goal of our Employes’ Savings 
Contest. 

Friends of the employes were thus 
urged to open accounts and the num- 
bers of the two windows set aside for 
the contest accounts were given for their 
convenience. 


The printed matter included intro- 
duction cards, numbered in series, upon 
which the employe wrote the name of 
the person planning to open a new ac- 
count. He then signed his name so that 
proper credit could be given him and 
his team. These cards were printed in 
considerable quantity. For identifica- 
tion, the employe also carried a card 
signed by the cashier of the bank. He 
also had a receipt book, printed in 
duplicate, enabling him to take initial 
deposits on contest accounts. 

Three special prize awards were made 
at three different stages in the con- 
test when pencils and pens, umbrellas, 
and other small gifts were distributed 
to the men and women securing the 
greatest number of points during cer- 
tain periods. The scoring was by 
points. Accounts from $1 to $5 en- 
titled the worker to 5 points; from $5 
to $9, 10 points; from $10 to $14, 20 
points; from $15 to $24, 25 points; and 
so on up to $5,000 and upwards, when 
250 points were allowed. 


The prize awards were divided into 
several classes. There were eight team 
prizes, ranging from $100 down to $25, 
These were pro-rated among the mem. 
bers of the team receiving 400 points 
or more. Individual prizes were 
awarded for the fifteen best scores, 
ranging from $75 down to $5. In ad. 
dition, there was a week’s extra vaca- 
tion to the worker bringing in the 
largest number of points, and a similar 
prize for the worker bringing in the 
most money. 

Besides these prizes, a cash bonus was 
paid to each worker for the accounts 
brought in. Accounts from $1 to #4 
gave the worker a bonus of 25 cents; 
$5 to $24, 50 cents, $25 and up, 75 
cents. The lowest bonus paid was 25 
cents, and the highest $185. 

The two leaders in the contest each 
received checks for $250, including in- 
dividual prizes, team prizes and bonus, 
in addition to an extra week’s vacation 
and incidental prizes distributed during 
the contest. The star man secured 185 
new accounts aggregating $64,000. The 
next man secured 312 accounts, aggre 
gating $20,000. 

At the bank party when the prizes 
and bonuses were awarded, checks for 
a total of $4,040 were distributed. Other 
expenditures for printing, suppers, 
weekly prizes, and incidental charges, 
amounted to 315, making the total cost 
to the bank only $4,365. 

The contest continues to bring in new 
business, not only in savings deposits, 
but along all lines. The momentum that 
comes from having four hundred e- 
thusiastie workers talking “First Wis 
consin” in the community for thre 
months will prove a business-bringing 
force for some time to come. 


At a meeting of the board of directors 
of the Colonial Trust Company, Read- 
ing, Pennsylvania, held recently, Edward 
C. Nolan, for 15 years vice-president of 
the First National Bank, was elected 
vice-president. 


E. T. McBride, who has been 00 
nected with the Texas Bank and Trust 
Company of Galveston, Texas, for se¥- 


- eral years, was elected assistant cashier 


at a recent meeting of the board of d- 
rectors. 
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Takes Your Bank To The People — 


MAKES IT CONVENIENT FOR SAVERS WHEREVER THEY ARE. 


KEEPS THE SAVERS MONEY IN CIRCULATION AND MAKES THE OPENING OF 
AN ACCOUNT POSITIVE WHEN ENOUGH HAS BEEN SAVED. 


PLACED IN SCHOOLS, FACTORIES, RETAIL STORES, BUILDING LOBBIES, 
CIGAR STORES AND RESTAURANTS IT CONTINUALLY BRINGS YOUR 
RECEIVING TELLER’S WINDOW BEFORE THOSE YOU WISH TO REACH. 


ACCOMMODATES PENNIES, NICKELS, DIMES AND QUARTERS AND AUTO- 
MATICALLY DELIVERS A SAVINGS RECEIPT FOR THE VALUE OF COIN 
DEPOSITED. 


RECEIPTS PASTED UPON FOLDERS WHICH ARE PRESENTED AT BANK FOR 
CREDIT AGAINST MONEY ALREADY RECEIVED BY YOU. 


IDENTIFIES EACH DEPOSITOR, ENTIRELY ELIMINATING BOGUS COINS. : 


HUNDREDS OF SCHOOLS USING THIS SYSTEM BECAUSE IT PRACTICALLY 
APPLIES THE THEORETICAL TEACHING OF THRIFT. 


DON’T WAIT FOR DEPOSITORS TO COME TO YOU BUT MAKE THEM 
DEPOSITORS EVERY DAY WITHOUT INCONVENIENCE. 


AN AUTOMATIC RECEIVING TELLER PLACED IN THE LOBBY OF YOUR BANK 
IS THE ANSWER TO THE CHILD’S ETERNAL QUESTION, ‘“‘WHAT DID YOU 
BRING ME TO-NIGHT?” 


The mailing of the coupon will enable us to tell you how your brother bankers profit by using our system 


AMERICAN BANKING MACHINE CORPORATION 


General Sales Offices 
Oi itt 404 Wrigley Building iii iiicias bain 
Seginew, hich CHICAGO Equitable Building 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








REVENUE AND TAXATION 

Although numerous bills have been 
introduced amending the present rev- 
enue laws none of them fully represent 
the attitude of the Ways and Means 
Committee. 

HOUSE 

H. R. 3191 introduced by Mr. Green, 
of Iowa, would repeal that section of 
the present revenue act which levies a 
tax upon transportation, railroad fares, 
telephone and telegraph messages and 
insurance. The same provisions are em- 
bodied in a bill introduced by Congress- 
man Evans. 

Mr. Frear, of Wisconsin, on April 
15th introduced a resolution directing 
that the officers of the National Tax 
League and the Wholesale Jewelers Tax 
Committee be called upon to. explain 
the methods pursued by these organiza- 
_tions to secure the passage of a general 
sales tax. 

Mr. Fees, of Ohio, introduced a reso- 
lution to provide a Commission to in- 
quire into the Federal Tax system and to 
recommend such revision as it may deem 
advisable. 

On April 20th Mr. Evans introduced 
an amendment to the existing estate tax 
Iaw increasing the rates of taxation on 
so much of the estate as is in excess of 
$10,000,000. 

Mr. McFadden, of Pennsylvania, in- 
troduced a bill, April 25th, imposing an 
excise tax of $.50 per pennyweight for 
fine gold contained in all go!d manufac- 
tured, used or sold for other than coin- 
age or monetary purposes. 


H. R. 2363, introduced on April 25th, 
would levy a tax of $.20 per bushel for 
every bushel of grain involved in a grain 
futures contract—the purpose being to 
eliminate gambling and the manipulation 
of the price of grain on the exchange by 
taxing out of existence transactions 
known as “puts” and “ealls” and “ups” 
and “downs.” 


Congressman Hutchinson, of New Jer- 
sey, on the same day introduced a bill 
to relieve housing conditions by the en- 
couragement of investments in real estate 
mortgages. To do this the bill exempts 
from taxation interest derived from in- 
vestments in mortgages on apartment 
houses and private dwellings used or to 
be used as homes. 

On April 13th Senator Calder, New 
York, introduced a similar bill exempt- 
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WHAT CONGRESS IS DOING 


A survey of recent Congressional develop- 
ments with particular reference to proposed 
legislation of interest to American bankers 


By ARCHIBALD HARRIS & COMPANY 
CHICAGO, ILLINOIS 


ing interest on real estate loans on a 
principal not in excess of $40,000. 

On May 3rd Representative MeFad- 
den proposed an amendment to the Con- 
stitution to allow the United States to 
tax income derived from the obligations 
of a state or municipality and to allow 
a state to tax income derived from Gov- 
ernment sources. 


REVENUE AND TAXATION—SENATE 


S. 623 introduced by Senator Fletcher 
on April 13th provides that in comput- 
ing net income no taxpayer shall be 
allowed a deduction for losses sustained 
by reason of an agreement or contract 
to purchase stocks, bonds, or agricul- 
tural products except for cash or its 
equivalent at the time he entered into 
the agreement or contract to purchase. 

Mr. Townsend, of Michigan, intro- 
duced a bill en April 13th to provide for 
refunding and consolidating that portion 
of the public debt represented by Liberty 
Bonds and Victory Notes. The con- 
sols to be issued shall be exempt both 
as to principal and interest. from all 
taxation except estate and inheritance 
taxes and surtax and excess profits tax 
with certain exemptions. 


TARIFF—HOUSE 


H. R. 3182 introduced by Mr. Ten- 
Eyek, New York, on April 14th, directs 
the Tariff Commission to adjust the 
rates and duties on imported articles 
for revenue after hearing any complaint, 
or on its own initiative without com- 
plaint. 


‘ TARIFF—SENATE 


On April 12th Mr. MeCumber, of 
North Dakota, introduced a bill very sim- 
ilar to Young Emergency Tariff Bill. 

The Young -Emergency Tariff Bill, 
passed by the House on April 15th, was 
referred to the Senate Finance Com- 
mitte on April 16th. 

On April 18th the Committee on Fi- 
nance heard the testimony of Judge 
Devries on the technicalities of Mr, 
Young’s bill. 

Mr. McCumber remarked that he 
would be interested to know if the 66-2 /3 
per cent provision in Section 25 of the 
Young Bill had any friends. This sec- 
tion provides that in no ease should the 
depreciation in any foreign currency be 
estimated at more than 66-2/3 per cent. 
On April 28th the Senate Finance Com- 
mittee tentatively agreed to strike out 


this section. On the same day the pil] 
was reported in the Senate with the 
anti-dumping section rewritten. 

Numerous amendments are lying on 
the table to be introduced when the bill 
is reported into the Senate. Senator 
Edge in announcing on May 10th that 
he would vote for the bill stated that 
the policy of the measure would be im. 
possible as a permanent thing. Sena. 
tor Reid in opposing the bill remarked 
that all the Senators who supported i 
were voluminous in their apologies for 
so doing. Senator Moses, from the floor, 
on March 9th, charged that one of the 
most efficient and highly paid lobbies 
is being conducted in support of the 
measure, declaring that this lobby js 
headed by certain organizations in an 
effort to get the dye provisions through 
by pushing the whole bill. 

He predicted that if the amendment 
goes through the entire dye stuffs jp- 
dustry in this country will be turned over 
to one man. Senator Knox, the author 
of the amendment, vigorously defended 
his measure. 


The present plan is that the per. 
manent tariff bill will be reported to 
the House about June Ist. When it 
reaches the Senate Finance Committee 
the revenue hearings will have been fin- 
ished and the permanent tariff will be 
taken up by the Committee. It is esti- 
mated that the permanent tariff and 
the revenue bill will both be in confer- 
ence by October Ist. 


BANKRUPTCY—HOUSE 


On April 14th, Mr. Walsh, of Massa- 
chusetts, introduced a bill to amend the 
bankruptey act of 1898 by authorizing 
a trustee to render legal or other ex 
traordinary service to the estate. 


BANKING AND CURRENCY—HOUSE 


H. R. 30, introduced by Congressman 
Good, of Iowa, provides for a national 
budget system and for an independent 
audit of government accounts, The 
measure contains the provision whieh 
was the basis for President Wilson’ 
veto—that the Comptroller General and 
the Assistant Comptroller General to be 
appointed by the President may be 1 
moved only by impeachment proceed 
ings. 

Joint Resolution 49, introduced by 
Congressman Smith, authorizes the See- 
retary of the Treasury to use the neé 
earnings of the Federal Reserve Banks 
for 1920, 1921, and 1922, not to exceed 
in the aggregate $100,000,000, for the 
purchase of paper based upon staple 
agricultural products in the hands of 
the producer or on livestock according 
to regulations to be prescribed by the 
Federal Farm Loan Board. 

Mr. McClintic, of Oklahoma, intr 
duced a bill on April 11th to provide 


‘for the creating of a national depositor’ 


guaranty fund in each Federal Reserve 
District to be used for the protection 
of depositors in national banks, the 
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fund to be placed under the supervision 
of the Comptroller of the Currency. 

On the same day Mr. Strong of 
Kansas, introduced a bill to amend the 
Federal Farm Loan Act by providing 
for the voluntary liquidation of any 
solvent farm loan association upon a 
2/3 vote of the stock of the association. 
The bill authorizes Federal Land Banks 
to act as agents for the Board in locali- 
ties where no branches have been estab- 
lished. We shall be glad to set out the 
terms of the loans authorized for any of 
our readers who may be interested. 

Mr. Nolan, of California, introduced 
the “Federal Home Loan Bank Act” 
to encourage home ownership and to 
stimulate the buying and building of 
homes. 

On April 11th, Congressman Patter- 
son, New Jersey, presented a bill author- 
izing the issuance of government bonds 
not to exceed $25,000,000,000 in denom- 
inations of $50 or some multiple of $50, 
such bonds to bear not more than 5 per 
cent interest. The object of the bond 
issue is the refunding of the national 
debt. The interest and the principal 
shall be exempt from all taxes except 
estate and inheritance taxes. 

Mr. Brand, of Georgia, would author- 
ize the Secretary of the Treasury to 
ship eurrency for the purpose of ex- 
change to or from any bank or banking 
institution in the United States at the 
expense of the Government. 

On April 18th Congressman Raker, 
of California, introduced H. R. 4102 
providing that a charter by the United 
States Government may be employed 
under the provision of Section 15 of the 
Federal Farm Loan Act. 

On April 20th Mr. Raker introduced 
a bill to provide for the protection of 
the monetary gold reserve by the main- 
tenance of the normal gold products of 
the United States to satisfy the require- 


ments of the arts and trades by imposing, 


an excise upon all gold used for other 
than monetary purposes and by provid- 
ing the payment of a premium to the 
producers of newly mined gold. 

The bill of Mr. Burke, of Pennsyl- 
vania, introduced on April 20th, would 
provide legal tender money without in- 
terest for public improvements, market 
roads, home building, or for the em- 
ployment of discharged soldiers, sailors, 
or marines. 

On April 21, Mr. Tinkham, Massa- 
chusetts, introduced a joint resolution 
for establishing a commission to review 
the foreign debt to the United States 
and to recommend any policy for re- 
moving uncertainties which exist in the 
business world. 

Mr. McFadden, Pennsylvania, would 
amend the act providing for the consol- 
idation of national banking associations 
and would provide for the consolidation 
of state banks with national banking 
associations. 

Representative King, of Illinois, in 
his resolution No. 70 directs the Speaker 
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of the House to authorize an investiga- 
tion of the administration of the Fed- 
eral Reserve Act since its passage, 
specifying certain lines to be investi- 
gated. 

The bill introduced by Representative 
Upshaw, Georgia, April 25th, provides 
for the appropriation of $300,000,000 
to be distributed among Federal Reserve 
Banks to provide loans to farmers at 
interest not to exceed 6 per cent. 

On April 28th Mr. Crisp, Georgia, in- 
troduced a bill to limit the rate of inter- 
est chargeable to Federal Reserve Banks 
to 5 per cent per annum. On April 13th 
Senator Harris, also of Georgia, intro- 
duced a similar bill in the Senate. 

H. R. 5513, introduced on April 29th 
by Mr. Husted, New York, provides for 
a national monetary commission to ree- 
ommend necessary or desirable changes 
in the monetary system of the United 
States or in the laws relating to bank- 
ing or currency. On the next day Mr. 
Husted introduced a bill providing for 
the issuing of Government bonds bear- 
ing 334 per cent to replace the Liberty 
Loan Issues. 


On April 30th Representative Brand, 
of Georgia, introduced House Bill No. 
5583 directing, not merely authorizing, 
a temperoray loan of $50,000 by the 
Federal Reserve Board to the Federal 
Farm Loan Board for the purpose of 
expediting the loaning of money to far- 
mers upon the applications now pend- 
ing. 

Representative King, Illinois, intro- 
duced a bill on May 3rd to amend the 
Federal Farm Loan Act by providing 
that the amount of loans to any bor- 
rower is in no case to exceed the maxi- 
mum of $25,000, and that no loan should 
be made for less than $100. 


On May 5th Representative McFadden, 
Pennsylvania, stated that the Committee 
on Banking and Currency will without 
doubt act favorably upon the House 
Bill to abolish the office of Comptroller 
of the Currency and create the office 
of Under-Secretary of the Treasury. 
Under the measure the National Bank 
Examining Bureau would be merged 
into the Federal Reserve System. 

On May 6th the House passed the 
National Budget Bill already passed by 
the Senate. The measure now is in 
conference. 


Representative Brand’s Bill introduced 
on May 9th to make the Secretary of 
Agriculture an ex-officio member of the 
Federal Reserve Board has been re- 
ferred to the Committee on Banking and 
Currency. 

A bill to establish a mint in the Citv 
of Chicago was introduced on May 9th 
oy Congressman Britten, of Illinois. 

On May 9th Congressman Nelson, of 
Wisconsin, reported, with amendments, 
his bill introduced on April 29th author. 


‘ izing the Secretary of the Treasury to 


designate depositories of public moneys 
in foreign countries and in the terri- 





tories and insular possessions of th. 
United States. 

On the same day the Committee 9 
Banking and Currency reported fayor. 
ably the House Joint Resolution carry. 
ing the same provision. : 
BANKING AND CURRENCY—SENATE 

Two bills have been introduced, one 
in the House and the other in the Senate 
to provide for a Roosevelt coin. The 
House biil authorizes a 2% cent piece— 
the Senate a 2 cent piece. 

Mr. Harrison, of Mississippi, (for 
Mr. King) introduced Senate Bill 553 
on April 12th, providing that the maxi- 
mum rates which may be charged by any 
national banking association are 6 per 
cent for interest on loans, and for 
discount and overdrafts 7.3 per cent, 
or 2 cents on every $100 per day. 

On April 12th Senator Smoot intro. 
duced a bill exempting every Federat 
Land Bank and National Farm Loan 
Association from all taxes except taxes 
upon real estate held, taken or pur. 
chased under Section 11 and 13 of that 
act. 

On the same day Mr. Frelinghuysen, 
New Jersey, introduced a bill authoriz- 
ing national banking associations to e- 
tablish and maintain branches, the nun- 
ber of branches to be based upon the 
population of the city in which the bank 
is located. 

S. 832, introduced by Senator Me- 
Lean, amends the Federal Reserve Act 
by extending the use of the net ear- 
ings of the United States derived from 
Federal Reserve Banks to the supply- 
ing of the gold reserve held against out- 
standing notes or certificates of indebt- 
edness of the United States. 

S. 755, introduced on April 13th, adds 
a new section to the Federal Reserve 
Act and allows any Federal Reserve 
Bank or any member bank to purchase, 
hold and dispose of any bonds of exist- 
ing irrigation districts. 

Mr. Sterling, of South Dakota, would 
amend the Federal Reserve Act by 
striking out the proviso in Paragraph 
10 and inserting a proviso that no Fed- 
eral Reserve Bank shall discount for 
any state bank or trust company notes, 
drafts, or bills of exchange of any one 
borrower who is liable for borrowed 
money to such state bank or trust com- 
pany in an amount greater than that 
which could be borrowed from such 
state bank or trust company were it & 
national banking association. 

Senator Fletcher, on April 13th, i- 
troduced a bill authorizing Federal Re- 
serve Banks to buy or sell farm loan 
bonds and to accept time drafts against 
a deposit of such bonds as security. Ac 
ceptances of a member bank so made, oF 
the direct obligation of such bank matur- 
ing within sixty days when accompanied 
by farm loan bonds as security not less 
in face value than the amount of such 
direct obligation shall be eligible for 
discount by any Federal Reserve Bank. 
(Continued on page 53) 











it- 


for 


The Union Trust Company 


President Harding Addressing Congress 


What will Congress do 
in Tax Reform ? 


HE proposed changes in Federal taxation are’ many and varied. 
_ They are of especial interest to banks on their own account and on 
the account of their customers. , 
The Tax Department of The Union Trust Company, managed by gov- 
ernment-trained men, is closely following the situation in Washington 
and will be glad to give you any information you may wish as regards 
proposed or present legistation. 
During the past year we have helped hundreds of correspondent banks 
solve their own tax problems and the problems of their customers. A special 
division is now concerning itself with inheritance and estate taxes which 
are coming more and more prominently into operation in various States. 


Any request will receive full and immediate attention. - 


Cleveland 
Capital and Surplus $33,000,000 


Readers will confer a favor by mentioning THE BANKERS MONTALY when writing to our advertisers. 




















eae y 






path Aa FEN ETE en 
















36 


HOW PURE BRED SEEDS WORK 
FOR INCREASED DEPOSITS 


(Continued from page 25) 


Another source of selling would be the 
state agricultural college in our own 
state, as well as the state agricultural 
colleges in near-by states. The colleges, 
of course, always have requests for in- 
formation as to the source of seed sup- 
ply, and if the proper authorities were 
duly informed early in the season, a 
good many orders would probably result. 

Again, the expense would be borne 
pro rata by those supplying the seed, 
on the basis of the number of dollars 
received for the seeds sold. My bank 
could act as treasurer and would, of 
course, be willing to advance the neces- 
sary funds for advertising, this advance 
being taken out of the money received 
for seeds, and if the funds amount to 
a great deal] and were used for very long, 
the proper amount of interest, of course, 
would be added. 

I wonder if you may be turning this 
plan over in your own mind and dis- 
counting its value because you do not 
feel that you could carry out the work 
that it would necessitate yourself? If 
this is the case, I want to call your at- 
tention to the fact that the original 
work of the campaign among the far- 
mers would be carried out by the com- 
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The Satisfaction of Being Helpful— 


One of the deepest satisfactions in business, 
consists of being truly helpful to those served. 


Our service embraces the facilities of a 
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Our correspondent banks are entitled to the 
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mittee of farmers themselves, and it 
would be necessary only to enthuse 
enough farmers to comprise a committee. 
They would not hesitate to put in the 
time if they could see definite benefit to 
themselves and their neighbors. The 
work you would have to do would be to 
compile the information necessary to 
make everyone in your county feel that 
it is a highly desirable thing. You 
could be greatly aided in this compila- 
tion by the authorities of your State 
agricultural college and by members of 
the United States Department of Agri- 
culture, as well as by farmers in your 
own community who have used pure- 
bred seeds. 


If you were to follow this plan to 
completion as outlined, it would, of 
course, be necessary to install someone 
eapable of handling advertising. I 
hardly think a clerk in the bank would 
be suitable. The plan necessarily re- 
quires an agent familiar with agricul- 
tural problems. 

I want to eall your attention to the 


fact that a pure-bred seed campaign 
would not be ended with one season. It 


would be a continuous proposition year: 


after year, a thing that would gain im- 
petus with age, and gain importance 
both to the farmers and to the bank as 
time went on. 
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PRESIDENT HARDING 
URGES SAVINGS HABIT 
HE President’s views on thrift and 
saving, and his advice to the pub. 
lie on this subject, were expressed jn a 
letter received recently by the Nod 
State Bank, in Chicago. The letter, ag 
quoted by Earl R. Obern, of the bank's 
publicity department, follows: 

“You have asked me for an expres- 
sion regarding the subject of saving 
money. I have for many years beep 
pretty well convinced that saving money 
is largely a habit and people who make 
a good beginning at it presently dis. 
cover that it is by no means impossible 
and it is altogether a good thing to do, 
Just at this juncture in the world’s and 
our country’s affairs it is certainly one 
of the most useful contributions that 
people could posibly make toward put- 
ting the world right. 

“T do not believe there is any other 
way to straighten out the tangle of f- 
nancial and economic concerns, precip- 
itated by the war, except to produce a 
good deal more than we consume, which 
means to save, and by our savings to 
re-establish the world’s stores of work- 
ing capital. I have no more earnest 
hope than that the public may take this 
lesson to heart and learn to save as, in 
view of our great national good fortune, 
they could be able to do so.” 


New Standard Oil of N. Y. Issue 

A new issue of $20,000,000 Standard 
Oil Company of New York 12-Year 6% 
per cent Sinking Fund Gold Debentures 
was offered recently at 100 and accrued 
interest by a group headed by Blair & 
Company, Inc., the Equitable Trust Com- 
pany of New York, Dillon, Read & 
Company and the Chase Securities Cor- 
poration. The bonds will mature May 
1, 1933, and will not be subject to call 
until May 11, 1928, at which date they 
will be callable at 103 and interest and 
thereafter less 3/10ths of 1 per cent for 
each six months period elapsed. The i- 
denture will provide for a sinking fund 
of $750,000 per annum, payable in semi- 
annual installments, to be applied to the 
purchase of bonds up to 100 and interes. 
If not obtainable at that price any Ww 
expended balance will revert to the com- 
pany. 


Edward Vanderpoel has been ap 
pointed an assistant cashier of the Na- 
tional Bank of Commerce in New York 
Mr. Vanderpoel came to the bank ™ 
1904 in his fourteenth year. He was 
appointed assistant auditor in 1917 and 
was later assigned to-special work on the 
cashier’s staff. 

Bank, 


The Citizens Sandersville 
Georgia, recently elected the followmg 
officers; C. C. Rawlins, president; ¥. 
A. Wray, Jr., vice-president; 
Bridges, cashier; and D. B. Mitebell 
Jr., assistant cashier. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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uting them broadly. 


For instance, The Merchants 
Loan & Trust Company dis- 
tributed by special messenger 


You are paying for the Daily 
Dime Savers in loss of business 
if you do not use them. 


Why pay for something wWith- 
out securing its benefits? 


Following are the prices in various quantities including your advertisement printed 


on the front cover: 


1,000 Daily Dime Savers @ $50.00 per 1,000 
2,500 Daily Dime Savers @ $48.00 per 1,000 


. ae 5,000 Daily Dime Savers @ $46.00 per 1,000 
Terms: Thirty days net 10,000 Daily Dime Savers @ $45.00 per 1,000 
F. O. B. Chicago 25,000 Daily Dime Savers @ $44.00 per 1,000 


prompt attention 


50,000 Daily Dime Savers @ $43.00 per 1,000 
100,000 Daily Dime Savers @ $42.00 per 1,000 
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WHAT CHANGES SHOULD BE MADE IN 
FEDERAL RESERVE EARNINGS? 


Will it be possible to use a portion of the profits to 
increase membership and, at the same time, secure 
a fair return for both the Government and the banks? 


By JACOB H. HERZOG 


Vice-Presid2nt, Nat'l Com'l Bank and Trust Co., Albany, New Yur 


HE financial salvation of the United 

States during the World War was 
the Federal Reserve system, and I might 
even go further than that and say that 
it was the financial salvation of the 
world; for without the bulwark of Amer- 
ican money, the war would have inevit- 
ably been lost. It is almost impossible 
to conceive what would have happened 
if we, the United States, had been under 
the old time inelastic finanzial system. 

I think it is also recognized that no 
particular credit is due to any political 
party for the founding of what is now 
recognized as our “financial Gibraltar.” 
This system is the natural evolution of 
vears of study by many administrations. 
It is not perfect but has proven con- 
clusively that it ean function smoothly 
and effectively. 

The section of the Federal Reserve 
law regarding earnings is Section 7, 
which reads as follows: 

“After all necessary expenses of the 
Federal Reserve Bank have been paid 
or provided for, the stockholders shall be 
entitled to receive an annual dividend of 
6 per centum of the paid-in capital stock, 
which dividend shall be cumulative. 
After the aforesaid dividend claims have 
been fully met, all the net earnings shall 
be paid to the United States as a fran- 
chise tax, except one-half of such net 
earnings shall be paid into the surplhis 
fund until it shall amount to 40 per 
eentum of the paid-in capital stock of 
such bank. 


“The net earnings derived by the 
United States from the Federal Reserve 
Banks shall, in the discretion of the 
Secretary, be used to supplement the 
gold reserve held against outstanding 
United States notes or shall be applied 
to the reduction of the outstanding 
bonded indebtedness of the United States 
under regulations to be presented by the 
Seeretary of the Treasury. 

“Should a Federal Reserve Bank be 
dissolved or go into liquidation, any 
surplus remaining, after the payment 
of all debts and dividend requirements 
as hereinbefore provided, and the par 
value of the stock shall be paid to and 
become the property of the United States 
and shall be similarly applied.” 

The part of the act which has created 
the most discussion, is the section which 
states that all the net earnings, after 
a 6 per cent dividend, shall be paid to 
the United States as a franchise tax 


with the exception of half of such net 
earnings to be paid into a surplus fund 
until it shall amount to 40 per centum 
of the paid-in capital stock. The reason 
for a great deal of this discussion has 
been the fact that the earnings of the 
Federal Reserve bank have been un- 
usually large. There is no question that 
these earnings have been greater than 
was expected by any one when the in- 
stitutions were organized. This has been 
due to a number of causes, the chief of 
which, of course, is the extraordinary 
financial situation under which we are 
now living—a situation, however, that 
sannot continue and must eventually 
change, and change materially. 


The Federal Reserve banks have been 
able to invest their money in absolutely 
secure and legal investments at a rate 
of interest that would be impossible un- 
der ordinary conditions. Notwithstand- 
ing extraordinary expenses, the earnings 
have increased by leaps and bounds until 
a wrong impression is being created by 
the publication all over the country of 
statements and articles showing that the 
Federal Reserve bank is making what is 
called an unfair profit. It stands to 
reason that even in normal times the 
sarnings of the Federal Reserve insti- 
tutions must, of necessity, be very large. 

The institutions are handling a very 
large amount of money with a com- 
paratively small cost outside of over- 
head and this, combined with the situa- 
tion in regard to high rates for money, 
make the earnings seem abnormally large. 
The question is being repeatedly asked, 
“What change, if. any, should be made 
in the disposition of these earnings?” 


I have no special scheme to advozate 
but will make some suggestions based on 
this foundation, namely: that the earn- 
ings of the Federal Reserve bank, 
whether they be large or small, should 
be used to make the Federal Reserve 
system so attractive that every bank in 
the country will desire to become a 
member. If this be done and the so- 
called excess earnings of today are used 
in this way, they will be automatically 
distributed by reducing them. 

Notwithstanding the recognized fact 
that the Federal Reserve system has been 
the financial salvation of America, there 
are still thousands of banks that not 
only refuse to become members but are 
openly opposed to it. If these banks 
are to join they must be reached in var- 


ious ways and I know of no better 
method to reach the ordinary human 
being—banker, mechanic or farmer— 
than to show him conclusively something 
to his material advantage. If we can, 
by distributing the earnings of the sys. 
tem, show the bankers outside of the 
“fold” that their profit and loss account 
will be fattened rather than thinned out 
when the end of the year comes, we vill 
have gone a long way toward populariz- 
ing the system. 

As an example, why should national 
banks be given six per cent on their 
stock in the Federal Reserve bank when 
it is earning many times that amount? 
Would it not be fair and equitable to 
raise the rate of interest, for the present 
at least, to eight per cent? 

Again, there is the question as to 
whether or not the Federal Reserve 
banks should allow interest on balances. 
The stock objection to this argument is 
that it would place the Federal Reserve 
in active competition with member 
banks. 

Another important question—and one 
which is covered by a bill now in Con 
gress—is that regarding the abolishment 
of the office of the Comptroller of Cu- 
renecy by merging it with the Federal 
Reserve Board and providing free e- 
amination of member banks. 

We hear the question of our reserves 
frequently discussed. There have been 
many suggestions made in regard to this 
matter, one of which is—our country 
having passed through the most severe pe 
riod we have ever experienced financially, 
and the reserves required at present har- 
ing carried us through without trouble- 
why should it not be desirable to reduce 
the reserve requirements of all banks 
with the understanding that in an emer- 
gency it could be raised at once? Or 
again, why is it not feasible to require 
the member banks to carry reserves, 0 
collected balances rather than on deposits 
which are still in the process of colle 
tion? Surely this is in line with the 
policy adopted by the Federal Reserve 
banks toward their members. 


An unusual suggestion has been made 
in view of the fact that there must be 
surplus funds in the Federal Reserve 
bank not invested—why is it not feasible 
to re-deposit with the member banks @ 
proportion to the amount of their ® 
serves? The Federal Reserve system 


(Continued on page 74) 
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j . Joseph Msall of Pittsburgh, Pa., ar- Chas. W. Whitehead recently resigned 
PAVIDING 4 Cai rived in Canton, Ohio, ina and as- as vice-president of the Union Trust 
yom SMALL sumed charge of the foreign exchange Company in Cleveland to accept the 
(Continued from page 16) department of the Dime Savings bank  vice-presidency of the Trumbull Secur- 
Joss, and not the loss of the investor. of that city. Msall succeeded J. V. Mat- ities Company at Warren, Ohio. 
It is up to us to make the collection, yas, who has been head of the foreign 












j we never ask the investor to wait exchange department of the Canton The Allen County National Bank and ; 
“i yment on his interest coupon. bank for the past six years. the First National Bank, both of Scotts- E 
Rae bork holds the mortgage until . aint cone ” ville, Kentucky, recently merged. 
all of the bonds are paid. S. B. Duea, former private secretary ——- 

The profit to the bank comes from the to Governor, Preus of Minnesota recently The Peoples Bank of Troy, Missouri, i 


differential between the interest the began his duties as state superintendent recently elected Walter Williams as pres- 
mortgage bears, and the interest called of banks of that state, while F. E. Pear- ident and Edward Teague as cashier of 
for in the bond. This differential is son, former bank superintendent, as- the institution. 





ysually 1 per cent. sumed his duties as a member of the ps: f 

This plan has proved to be an un- State Securities commission, which has Robert S. Brown has been elected as- 
usually good one, because it enables a __ its offices in the Hamm building of St. _ sistant cashier of the Exchange National j 
small bank like ours to handle a great Paul. | Bank of Pittsburgh. % 















many more mortgages than might other- : : 
wise be taken care of. I don’t believe 

that it is advisable to send local mort- 
gages away from home when they can 
be handled at home, and usually the 
principal reason why they are sent away 
from home is because the denominations 
are not usually of a size that is con- 
yenient for local investors. 

While I don’t know of any other 
bank using this method, I cannot see 
why it would not be a good plan for 
anyone to follow. It offers the very 
safest security for the investor, it offers 
prompt service to the man who is mak- 
ing the loan, and it offers a satisfactory 
profit to the bank. 

The plan is so flexible that it meets 

all conditions. If we were to issue these 
bonds in certain specified denominations, 
these denominations might not always 
be just ‘what the investor wants, and 
the result would probably be that we 
would not get the entire investment the 
customer desired to make, and in some 
cases, we might not get the money at 
all. 
- You understand, of course, that the 
mortgage securing the bonds, is held 
by the bank, the bank assigning that 
part sold. 

The mortgage is not satisfied until 
all bonds are paid. 






























The Source 
of New Business 


Wm. Elliott Graves, Financial Publicity, makes a 
business of keeping informed regarding the most 
approved methods of stimulating old and securing 
new business for banks. 






















Only tested business getting ideas are incorporated 
in the complete publicity program which it offers 
exclusively to one bank in a town. 





























First, a personal knowledge is gained of conditions 
in the client’s bank and community, with the result : 
that all specially prepared advertising is distinctive 
and full of local color. 






















The Graves publicity service builds up deposits, 
increases the number of customers and causes them 
to use the bank more in ail its departments—it sells 
the bani to the community. 





















R. F. Bicknell and J. H. Black, presi- 
dent and vice-president respectively of 
the Overland National Bank of Boise, 
Idaho, retired recently. Montie B. 
Gwinn was elected president and C. L. 
Joy and N. C. Chapman were elected 
vice-presidents. 


WM. ELLIOTT GRAVES 
Financial Publicity 
GRAND RAPIDS MICHIGAN 






















RETURN THIS COUPON TODAY 
Wm. Elliott Graves 221 Ellsworth Ave. Grand Rapids, Mich. 















William F. Rowe has resigned as 
viee-president of the American Exchange 
Bank of Milwaukee to become manager 
Me banking division of Arthur Young =«§ JW Beak. oeoooecooeceoeecoooeeooeeoocooecocecceseeccee 
& Company in that city. Mr. Rowe will 


be the representative of that company 
m Wisconsin. 






__ Without obligation to ourselves we shall be pleased to have you sub- 
mit an advertising program for our bank. 





The First Savings Bank of Oakland, 
ifornia, a short time ago purchased 
‘site for enlarging its bank building. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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A PLAN TO PUT LIBERTY 







BONDS BACK AT PAR 


On July 1, 1920, there were 66 million “pieces” of 
Liberty Bonds and Victory Notes in the public 


ODAY there are outstanding nearly 
twenty billion dollars par of Lib- 
erty Bonds, including in this term the 
Victory Notes. Their market value is 
around two billion dollars less than the 
subseribers originally paid the Treas- 
-ury for them. Some twenty million 
plain citizens, inexpert in financial mat- 
ters, bought these bonds believing they 
would always be salable at cost. The 
confidence of that vast body in gov- 
ernment bonds as a safe investment has 
been completely undermined. 

It requires no super-financial sense 
to comprehend just what 
that portends (especially in 
the present financial condi- 
tion of the country) when 
the Government comes to re- 
finance its seven billions of 
short term debts falling due 
within the next two years, 
a refinancing that is una- 
voidable because those debts 
cannot be met out of cur- 
rent revenues without ex- 
cessive taxation. The re- 
financing and consolidation 
of the public debt must be 
preceded by the restoration 
and continuation of public 
confidence; and this is im- 
possible without restoring 
the Liberty. Bonds to par 
and keeping them at par, 
and seeing to it that forth- 
coming U. S. bonds are so 
designed that they must always in 
future be worth par. That result can 
be had, this enduring structure built, 
only if two basic facts having to do 
respectively with public opinion and 
financial science be recognized in ad- 
vance and adhered to steadfastly. Pub- 
lic opinion: The public will never have 
full confidence in a government bond 
that sells at a discount. Financial 
science: Nobody can say today what 
interest rate will be right for all future 
years, and whenever the rate is wrong 
the bond will depart from par. The 
plan proposed in the following section 
meets these conditions by. making their 
violation impossible. 

Two conditions must be fulfilled to 
hold any issue of bonds at par. 
The payment of principal and interest 
when due must be unquestioned; and 








T 


universal confidence. 


proposal i 


(1), 


hands and all have suffered a sharp shrinkage 


By M. W. THOMPSON 
Governor of the War Credits Board 


(2) the rate of interest paid on the 
bonds must always agree with the con- 
temporaneous earning-power of money 
similarly invested. If either of these 
two entirely distinct and unrelated 
requisites be wanting, the value of the 
bond will shrink. The first factor, 
shaky security, everyone understands; 
the other, the relative interest rate, is 
not universally appreciated but is 
equally potent. The security of the 


Liberty Bonds for payment of princi- 
pal and interest when due is best in 
the world, yet they are selling far be- 
















HIS article sets forth a plan for re-estab- 
lishing the credit structure of the United 
States on the bedrock of sound finance and 
It proposes a method 
for restoring Liberty Bonds to par and main- 
taining them there, and incorporates that 
intoa general scheme of public financ- 
ing. No new fangled device is introduced; 
an old established business principle is mere- 
ly applied in a new way. 
submitted to men skilled in theory and 
practice, to trained economists and practical 
bankers, and, having received their approval. 
is offered for examination, criticism and com- 

ment—in brief, here, and at more length i ina 
forthcoming exposition. 


low par. 
because their interest rate is too low 


The sole reason for that is, 


for the present market. The like is 
true of great numbers of long term 
bonds issued years ago when interest 
rates were lower. The only way, then, 
to keep long term bonds of undoubted 
security constantly at par is to keep 
their interest rate continually on a 
parity with the comparable market in- 
terest rate. Nothing more is needed; 
nothing else will accomplish the result. 
The essentials of the plan may be stated 
as follows: 

Create an issue of bonds having an 
adjustable interest rate that shall be 
re-determined semi-annually in advance 
to correspond with the market rate for 
money invested without hazard; those 
bonds will always be worth par. 

The plan more in detail would be as 


The plan has been 








follows: It is proposed to create a 
new series of United States Consolidated 
Bonds to the total authorized amount 
of say twenty-five billion dollars. These 
bonds shall run, say, from twenty to 
fifty years. ‘They shall bear no fixed 
rate of interest, but shall state on their 
face that the interest to be paid for 
each half-yearly period shall be fixed 
and proclaimed for such period by the 
Treasury in advance at the rate per 
cent that in the opinion of the Federal 
Reserve Board represents the then mar- 
ket earning power of money invested 
without hazard. The cou- 
pons shall contain similar 
provisions, and as each in 
turn falls due it will be 
paid in the amount previ- 
ously set, which will have 
been announced in the f- 
nancial columns of the pa- 
pers. The issuance of cou- 
pons that do not bear a 
fixed amount involves no 
new feature, for coupons on 
income bonds are blank in 
respect of amount. Inter 
est on registered bonds 
would be paid by check 
from the Treasury at the 
same rate. 

This proposal is merely 
a new application of prir- 
ciples and methods already 
in use in the business and 
financial world. Banks in 
New York and other financial centers 
are accustomed to carrying great quat- 
tities of loans subject to re-marking of 
the rate. There would seem to be no 
reason why the Treasury may not be 
expected to re-mark the rate as fairly 
and as soundly for the Government and 
the public as the banks do for them- 
selves and their customers; and if the 
Treasury marked the rate inexpertly, 
the bonds would at once depart from 
par and advertise its error. 

The process of adjusting the interest 
rate is to be continually repeated during 
the life of the bonds. As a result their 
market value will stand permanently 
at par, subject only to inconsiderable 
fluctuations during the intervals be 
tween the successive adjustments of the 
interest rate. Even these could be 
eliminated by more frequent readjust 
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To help prevent a loss 
which authorities esti- 
mate at $30,000,000 for 
a single year — perhaps 
greater than the annual 
cost of all bank checks 


in America—we have 
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protecting both the bank 
by ‘The Bankers Supply Co. and each customer by 
individual bonds. This 
is the most perfect form 
of check security in 
existence. 
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Furnish these insured checks 
providing greater protection for 
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ments, but as a matter of practical con- 
venience semi-annual adjustments will 
hold the price of the bonds so near par 
that the variations will be negligible. 
With semi-annual adjustments of the 
rate of interest the most violent finan- 
cial storms of the war and post-war pe- 
riods would not have moved these bonds 
one-fourth of one point away from par. 
Shorter periods of adjustment would in- 
volve more work with not enough differ- 
ence in stability to make it worth while; 
longer periods would save little work, 
but would expose the bonds to the dan- 
ger of too much fluctuation of value in 
times like the present. 

A sufficient quantity of the proposed 
new Consolidated Bonds would be of- 
fered in exchange for Liberty Bonds 
now outstanding; others, sold for cash 
as refunding loans, their proceeds to 
retire maturing debt unexchanged. As 
to their exchange for Liberty Bonds: 

Owners of Liberty Bonds today own 
either bonds originally subseribed for, 
or bonds purchased in the market. The 
subseriber-owners, primarily actuated 
by patriotic motives that the Govern- 
ment cannot forget, paid the United 
States one hundred cents on the dollar 
for their bonds. The market purchasers 
bought from previous holders, at a dis- 
count, solely for financial gain; and the 
Government owes these no duty beyond 
paying principal and interest when due. 

It follows, that the terms of the ex- 
change of the new bonds for Liberty 
Bonds must be different according as 
the Libertys offered were originally sub- 
scribed for, or bought in the market. 
It is proposed to exchange new bonds 
for old on a par-for-par basis where the 
old bonds offered are those originally 
subscribed for. For example, if one 
had subscribed for $1,000 of the Fourth 
414 per cent Liberty Bonds which he 


now offers to exchange for Consolidated | 


Bonds, he will get $1,000 par of the 
latter. These being always worth par, 
he will be in the same position as if 
his Liberty Bonds had always remained 
at par. However, if a person offers to 
exchange old bonds that he bought in 
the market, he is to receive new bonds 
of a face value equal to the market 
price of the old bonds on a date fixed 
and published by the Treasury. 

For example, let us suppose that an- 
other purchased $1,000 Fourth 44% per 
cent Liberty Bonds for $850. The 
Treasury fixes on the market value on 
July 1, 1921 as the value which fixes 
the face amount of the new bonds it will 
give for such old bond; say that the 
value is $900. The latter holder then 
gets new bonds for the face value of 
$900 the same as he could have got in 
the market at that date. It is thus ap- 
parent that justice and no more, is done 
all around. And if any holder prefers 
to keep his old bonds, he may of course 
do so. 





Consolidated bonds can be sold at 
par to provide funds to retire maturing 
treasury certificates, instead of contin- 
ually renewing these. They range in 
amount from two to three billions, de- 
pending upon tax collections. Many 
present holders of such certificates 
would buy the new bonds to take the 
place of the certificates, as the bonds 
will be equally desirable for short term 
purposes as for long term investment, 
being readily convertible into cash at 
face value. Funds for paying off the 
Victory Notes not converted into the 
new bonds can also be provided by the 
sale of the latter. It must be remem- 
bered that some 4-1/3 billions of these 
notes fall due in 1923. A convenient 
way for the Treasury to gather in any 
needed money in advance will be to 
set the interest rate on the new bonds a 
shade high for a time, and then day by 
day sell on the market sufficient new 
bonds to hold the price down to par. 


A government bond is, for small buy- 
ers, much like a savings bank account; 
a eash reserve available against emer- 
gencies. Hence, if the bonds can be 
made immediately salable at par at 
all times, they will appeal immensely 
to vast numbers of small investors, 
who are more concerned with that as- 
pect than whether interest be paid at 
one rate or another. 

Experienced bond buyers for invest- 
ment understand the value of averaging 
their financial risks. They can deter- 
mine their future income by buying 
fixed-interest bonds, but only by leaving 
at hazard the price at which they can 
sell the bonds or ean use them as collat- 
eral for a loan. The permanent-par 
bond offers them an opportunity to 
average their risk of loss on sale, and 
likewise their ability to borrow. 
Wealthy individuals and savings banks 
and other financial institutions there- 
fore will apportion their available 
funds between fixed income investments 
and the new steady-value bonds. 

The bulk of investments in govern- 
ment bonds may be expected to come 
from middle class investors: the farmer, 
doctor, grocer, manufacturer, ete. This 
group possesses the greatest total earn- 
ing and saving power of any, and it is 
that reservoir of .funds which requires 
to be unlocked. A few dollars more or 
less of interest makes no difference to 
the man in this class. What he wants 
is an investment that can, if necessary, 
be readily sold without loss, paying 
him in the meantime the fair going 
interest rate that the market calls for. 
The new fixed-par bonds will suit him 
down to the ground. He will buy them, 
and buy more, and invest his mother’s 
inheritance in them. Men will buy 


_ them so their families can realize im- 


mediate cash in ease of their death, 
like insurance money. Open and hold 


this field of investors, and the Govern- 





———— 


ment’s problem of financing wil] be 
solved. 

From the point of view of income 
also the proposed bonds have a peeuliar 
advantage. The market rate of interes 
may be expected to vary in future as 
other prices vary. In other words, the 
holder of a variable-interest bond will 
in general get more cash income when 
it takes more cash to buy goods; and 
when he gets less cash income, that 
eash will go further. 


Liberty Bonds are exempt from local 
taxation, and income from the different 
issues is allowed various sorts of exemp- 
tions from Federal income taxes. These 
exemptions follow no general plan, but 
arose fortuitiously out of the financial 
conditions existing at the different dates 
when the several issues were brought 
out. Some of these exemptions are 
temporary, some permanent; some un- 
limited, others limited in amount—even 
depending on the quantity of another 
issue subseribed for by the same in- 
dividual. All are of varying value to 


_the holder according to the total amount 


of his income and his consequent 
rate of surtax. It would take seyv- 
eral pages merely to summarize the 
present complicated system of exemp- 
tions. The limits of this paper 
do not permit discussion of details. 
As a matter of principle the combina- 
tion of (1) high income surtaxes and 
(2) exemption therefrom of interest on 
bonds, is an unwise and injudicious 
governmental policy. The new bonds 
should so far as possible avoid exemp- 
tions from income tax, and in any case 
should carry no larger or more exten- 
sive tax privileges than those pertaining 
to bonds now outstanding. A reason- 
able compromise between sound princi- 
ple and existing conditions would be as 
follows: Begin by declaring that the 
war ended December 31, 1918, for the 
purpose of those exemptions, on the 
present bonds, that run two years from 
the war’s close. Then on the new bonds, 
exempt all the income from normal tax: 
and exempt from surtax the income of 
a principal sum of $5,000 in the hands 
of one holder, with an additional $30,000 
down to December 31, 1924. It may be 
observed here that the present exemp- 
tion of state and municipal bonds from 
Federal income taxes not merely subjects 
the Government to injurious competi- 
tion in the money market, but is highly 
detrimental to the finances, the business, 
and the moral sense of the whole body 
politic. 

The Liberty Bonds are now below pat. 
The initial interest adjustment will then 
have to be upward. Estimating liberally 
the volume of bonds that will be e& 
changed, the additional interest pay- 
ments for 1921-22 would amount to 
about 150 million dollars. In 1923 any 
added interest should be offset by the 
saving in cost of refunding the Victory 
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Notes, due that year; and from 1924 
the interest on the new bonds should be 
less than that on the old. All initial 
added interest costs may be expected 
to have been recouped by savings from 
1924 to 1928. Thereafter the Govern- 
ment should advantage by a minimum of 
100 millions annually. For it is of the 
essence of a flexible rate that it may 
be reduced as well as raised. As a busi- 
ness proposition the Government could 
afford to sell more bonds to meet addi- 
tional interest payments so long as the 
rate stands above that now paid on 
Liberty Bonds, since it will be able to 
more than recoup itself from interest 
savings when the rate drops below that 
now borne by those bonds. Thus a dis- 
count of two thousand millions in the 
value of Liberty Bonds will have been 
eliminated by the temporary investment 
of one-eighth that amount in interest 
payments. 


Speculators will not play the market 
in the new bonds, for it would be use- 
less to buy bonds for a rise, if they will 
not rise; or to sell them short, if they 
will not fall. It is otherwise now: In 
1920 Liberty Bond transactions con- 
stituted 72 per cent of the total bond 
dealings on the New York Stock Ex- 
change. It is easy to account for this 
in the light of the extreme fluctuations 
in Liberty Bond prices during that 
year. Reports of the Government Act- 
uary show that the prices of Fourth 
444s varied as much as $11 per $100 
of par during the first five months of 
1920, and, at several times, as much as 
$3 and $5 in a single month. Such a 
condition is the speculator’s opportun- 
ity; whereas without fluctuation there 
would be no speculation. 


Whilst the Fourth 444 per cent Lib- 
erty Bonds oscillated in value between 
93 and 82, the proposed bonds on the 
same market would have shown a max- 
imum movement between 100.08 high 
and 99.87 low. Against a swing of 
eleven points, a range of one-fifth of 
one point. 


On July 1, 1920, there were 66 million 
separate ‘‘pieces’’ of the Liberty Bonds 
and Victory Notes in the hands of the 
public. Of these 54 million were of the 
$50 and $100 denominations, eighty-two 
percent of the entire number. If the 
31, million $500 pieces be added, the 
number of pieces becomes 571 million, 
or eighty-seven per cent of the whole, 
leaving but thirteen per cent of pieces 
in denominations of $1,000 and larger. 
Few holders of pieces of $500 and less 
own more than two or three, but owners 
of the $1,000 denomination often hold 
many hundreds of bonds. It follows 
that more than eighty-seven per cent of 
the people who now own Liberty Bonds 
are ordinary folk, who denied themselves 
to buy them. As the Treasury estimates 
that there are about 20 million individ- 
ual holders of the bonds, it means that 
some 18 million people fall into this 
class. They bought the bonds, not as 
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lottery tickets, but as the best investment 
in the world, always worth par in cash. 
The United States must keep faith with 
these people, must make good with them. 
It must do this, first, that the Govern- 
ment may be respected, and second, that 
men and women of all classes may be- 
come and remain investors, savers, own- 
ers. This is the only way to restore the 
habits of thrift which the wide distri- 
bution of Liberty Bonds gave such prom- 
ise of permanently establishing on a new 
scale throughout the length and breadth 
of the land. 

No method of investment exists today 
that provides the machinery by which 
an investor can always get his money 
out without loss, at any time, and with- 
out notice. When such an investment 
security becomes available, the demand 
for it will be unprecedented. The Gov- 
ernment will be able to rely safely on 
a continued demand for bonds always 
salable at par. Small and middle-class 
investors will place a great: part or all 
their savings in such bonds and large 
investors likewise will weleome the op- 
portunity of investing a portion of 


‘their funds in the only security on which 


they can always realize cost. The pro- 
posed plan offers exactly that sort of an 
investment, and the only one in the 
world; a bond of unquestionable secur- 
ity, absolute certainty of prompt inter- 
est payments, and a rate of interest ad- 
justed at all times to accord with the 
prevailing market price of money in- 
vested without hazard. 

Such, broadly stated, are the essen- 
tials of the plan. The issues involved 
in the problem it aims to meet are not 
alone financial; they are moral as well. 
Past promises that clamor to be made 
good must be redeemed. Public con- 
fidence and trust, present and future, 
must he re-established and maintained. 
The structure of public finance must 


: be so built that it will stand secure at 


all times. Only when the public debt 
has been placed on a permanent foun- 
dation will the general credit of private 
business have full opportunity to re- 
habilitate itself. 


Since the above was prepared, a 
sagacious public man of long prac- 
tical experience in finance has sug- 
gested that it would perhaps be well, 
first, to try the experiment to the extent 
of refunding the Treasury Certificates; 
and if the plan proved successful that 
far, its operation might then be extend- 
ed to the Liberty Bonds. This cautious 
advice has much to recommend it and 
well may be carefully considered. Never- 
theless the value of the general plan 
to the Liberty Bond subscribers would 
be seriously reduced by such a _post- 
ponement. Another suggestion comes 
from a thoughtful banker of wide af- 
fairs: That the initial step should be 


‘to exchange the new bonds for sub- 


seribers’ bonds at par as proposed, but 
not to offer at this time to exchange for 


market bonds at market price. The ney 
bonds thus exchanged for subscriber 
bonds having established themselves, 
the Treasury could decide its next move 
accordingly. 


Indiana Banks Merge 

In announcing the merger of the Cit. 
izens’ Trust Company, and the Liberty 
Trust Company, both of Elkhart, Ip. 
diana, with the St. Joseph Valley 
Bank of that city, John I. Liver, cashier 
and principal stockholder of the St. 
Joseph Valley Bank, told of the plans 
for the erection of an ornate $250,000 
banking home for the merged institu 
tions on the site of the property now 
oceupied by the Citizens’ Trust Com- 
pany, at the northwest corner of Marion 
and Main streets. 


The building will have a frontage 
of 41 feet on Main Street and 100 
feet on Marion. The razing of the 
present three-story brick structure will 
commence early in the summer and it 
is expected the new building will be 
ready in time for the St. Joseph Valley 
Bank to celebrate its 50th anniversary 
early in 1922 


The Jefferson Park National Bank, 
4815 Milwaukee Avenue, Chicago, has 
increased its capital from fifty thousand 
to two hundred thousand dollars and the 
surplus from twenty-five thousand to 
forty thousand dollars. The new stock 
was sold to stockholders at par and to 
the public at 140. At the last call the 
bank reported resources of one million 
five hundred and ninety-five thousand 
dollars. 


A Federal charter has been issued to 
the Union National Bank of Okmulgee, 
Okla., with capital of $100,000. The 
president is H. B. Ernest and the cashier 
H. G. Zike. 

The Jefferson Park National bank, 
Chicago, has increased its capital stock 
from $50,000 to $200,000 and has in- 
creased its surplus to $40,000. 


Rodolfa Balla, representative of the 
Banco di Roma of Rome, Italy, in Amer- 
ica, has opened a branch of the institu- 
tion at 1 Wall Street, New York. This 
bank now has more than 200 branches 
throughout Europe, Asia and Africa, 
and new ones are being opened in North 
and South America. The bank’s capital 
and surplus are now $43,000,000 and the 
total resources $650,000,000. 


The Chattanooga, Tennessee, Clearing 
House recently elected E. Y. Chapin as 
its president and R. L. Underwood a8 


vice-president. Mr. Chapin is president 
of the American Trust and Banking 
Company and Mr. Underwood is ¢on- 
nected with the Hamilton Trust and 
Savings Bank. 
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FiVERY bank has its share of them today,— 
those invalid concerns ‘that have felt the 
crushing reaction of the readjustment period. 
They must be nursed through the prevailing 
economic ills and restored to soundness, both 
for the sake of credit and general business. 


Every tendency in business is, therefore, sharp- 
ly analyzed today because the banker, like the 
business executive, wants to know the bed-rock 
facts. . 


These facts are best obtained through a com- 
plete and disinterested audit of the commercial 
borrower’s books. Scores of important prob- 
lems press upon the business executive directly 
and the banker indirectly, and they must be 
faced resolutely for the good of business in 
general. These problems, like taxation, cost 
accounting and so on, need now more than at 
any other time the services of the accountant. 


Our organization, comprising skilled account- 
ants and tax experts familiar with all lines of 
business, shall be glad to consult with the 
banker or his customer and to furnish the 
benefit of our advice drawn from extensive 
practice. 





ARCHIBALD HARRIS AND COMPANY 
Certified Public Accountants 


515 Marquette Building 
Chicago, III. 
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ACCOUNTANCY 
—FOR THE TAXPAYER 


The Government requires that every taxpayer must maintain 
and operate a proper accounting system. Such system must 
not only show the various items of income and disbursement, 
but must be a provable form. 


THOUGHTFUL BANKERS 


are now insisting that their customers install an efficient 
system so that they can more intelligently determine the 
amount of credit the customer is entitled to. 


SEND FOR YOUR BOOKLET TO-DAY 


It will tell you what a Curwin Accountancy 
System will do for any business man. 


CURWIN’S ACCOUNTANCY COMPANY 


Oliver Annex 


SOUTH BEND, IND. 


NUH TUT 


WILLIAM CLABAUGH 
c. PLA. ob. LB. 


EDWARD M. TYLER 
Cc. PL. A. 


WM. CLABAUGH & CO. 


Certified Public Accountants 
Federal Tax Counsellors 


WASHINGTON, D.C. 


Citizen's Savings Bank Building 


1336 New York Avenue 


William Castenholz & Co. 


CERTIFIED PUBLIC ACCOUNTANTS 


OFFICES 
CHICAGO: 203 S. Dearborn St. 


NEW YORK: 51 E. 42nd St. 
KANSAS CITY: 421 Gloyd Bldg. 


TULSA, OKLA. 
HOUSTON, TEXAS: Beatty Bldg. 


Bank Audits and Systems 


Income Tax Investigations 


Cost Installations 


Examinations for Refinancing Efficiency Engineering 
General Auditing and Accounting Credit Audits 


W. B. CASTENHOLZ, C. P. A. 


MEMBER: AMERICAN INSTITUTE OF ACCOUNTANTS—MEMBER AND DIRECTOR NATIONAL ASSOCIATION OF 
ACCOUNTANTS—DIRECTOR DEPARTMENT OF HiGHER ACCOUNTANCY, LA SALLE EXTENSION UNIVERSITY. 


Walter K. Lull has been elected cash- 
ier of the Woodman, Wisconsin, State 
Bank ‘to sueceed Geo. W. Brown who 
resigned. 


At a recent meeting of the stock- 
holders and directors of the Stockmen’s 
State Bank at Coteau, Montana, A. B. 
Guthrie was elected cashier of that in- 
stitution. 


The First National Bank of Monte- 
video, Minnesota, will soon remodel its 
present quarters into larger banking 
rooms. Sketches have been drawn. 


Work has started on the foundation 
for the new home of the Farmers and 


‘ Merchants State Bank, Cascade, Iowa. 


The structure will cost $60,000 and will 
be two stories high. 


URGES “A NEW TOOL” 
IN FOREIGN TRADE 


| an address before the Merchants ang 

Manufacturers Association of Balti- 
more on May 12, William C. Redfield, 
former Secretary of Commerce and pres- 
ident of the American Manufacturers 
Export Association, described the For- 
eign Trade Financing Corporation as 
“a new tool” in foreign trade, which 
“ean take the foreign buyer and connect 
him up with the domestic seller, pay 
the latter and extend to the former the 
time he needs to work out his own pay- 
ment.” 

“Few will deny*that world readjust- 
ment has moved forward in the last few 
weeks,” he said. ‘The abandonment of 
the proposed sympathetic strike in 
Great Britain, the decision of the Rail- 
way Labor Board in this country, the 
German decision to accept the Allied 
demands, were all definite gains. Yet 
there remains enough of ill to suit the 
morbid tastes of the worst pessimist. 
Copper, cotton and grain remain u- 
sold; the great steel industry runs at 
barely forty per cent of capacity. There 
is much unemployment and a great deal 
of idle machinery. We have much to sell 
but buyers are scarce and many of those 
that would buy are unable to pay, and 
at a time when we are eager to dispose 
of the products of farm, mine and fae- 
tory, our domestic trade is dull and our 
exports fell off sharply during March 
following earlier recessions. Russia re- 
mains a dark background. 


“There are men all over America who 
have goods which they cannot sell at 
home and are able and anxious to sell 
abroad. There are men abroad equally 
eager to buy those goods. Neither the 
men in Ohio nor their banks nor the men 
abroad can do as they want in the mat- 
ter as things now are because there is 
no tool with which to connect them up 
one with another. The Foreign Trade 
Financing Corporation is the tool. It 
can take the foreign buyer and connect 
him up with the domestic seller, pay the 
latter and extend to the former the time 
he needs to work out his own payment, 
‘ “But on what securities will credits 
be given? On any kind that may prove 
available and which will stand the test 
of searching scrutiny. Here the deposit 
of government provincial or municipal 
securities; here the pledge of city or 
port revenues; here the guarantee of a 
government itself; here a good first 
mortgage; here the deposit of salable 
commodities; yonder the guarantee of 
a bank or a sufficient endorsement. Col- 
lateral of many kinds exists not always, 
indeed as what we know as bankable 
security, meaning that which is instantly 
convertible, but yet collateral sound and 
good for an institution which has ne 
liquid liabilities and whose purpose is 
to furnish credits of a kind which shall 
enable its debtors to work out their own 
payments.” 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writiny to our advertisers. 
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NEW HEAD OF NATIONAL 
CITY BANK 
(Continued from page 15) 


organization of The National City Bank, 
and having purchased the business of N. 
W. Halsey & Company, one of the larg- 
et investment security houses in this 
country, entered the field of corporate 
fnance, with special reference to the 
chase of securities and the distribu- 
tin thereof to the investing public. The 
company now has more than 50 branch 
offices in the United States and Europe 
and Japan. 

Mr. Mitchell came to The National City 
Company with a wide range of experi- 
ace in corporation matters and in fi- 
nancial affairs and thoroughly equipped 
for his post. He was born in Chelsea, 
Massachusetts, October 6, 1877, a son 
of George E. and Annie Knowlton 
Mitchell, both of whom were descended 
from Colonial families—members of both 
branches having served in the Revolu- 
tin. Following a course in the public 
schools, Mr. Mitchell entered Amherst 
College, from which he was graduated 
in 1899 with the degree of Bachelor of 
Arts. Upon graduation, he entered the 
employ of the Western Electric Com- 
pany in Chicago, serving in several office 
departments and becoming credit-man 
for the company within a short period 
of three years. A course in accounting 
and another in law closely followed dur- 
ing this period. Looking forward to a 
foreign post, the company transferred 
Mr. Mitchell to its New York factory 
that there he might be properly trained 
inmanufacturing and sales methods, but 
need for his services in Chicago brought 
achange in plans and he returned there 
to serve as assistant-to-the-president, the 
following year assuming the position of 
assistant manager, having under his di- 
tect supervision the purchasing and sales 
department of the company in the West, 
as well as the engineering and manufac- 
turing of electrical machinery. Early 
in the year 1906, drawn by a desire for 
& broader field Mr. Mitchell resigned 
from the Western Electrie Company to 
g0 to New York to become assistant-to- 
the-president in the Trust Company of 
America and to handle especially a num- 
her of outside enterprises in which that 
institution was interested. The panic of 
1007 brought Mr. Mitchell into the de- 
lail of banking and finance to which he 
turned with increasing interest, and in 
Wl, after a few months abroad, he 
tstablished the investment banking firm 
of C, E. Mitchell & Company. The un- 

ng flourished from its inception 
and soon became one of the recognized 
uses in the investment field, Mr. 

Mitchell personally very rapidly gain- 
ig the reputation as an expert in 
‘onsttuctive finance and in investment 
‘curities. At the height of the firm’s 
Prosperity, Mr. Mitchell accepted the 
tall of The National City Company and 
the firm was liquidated. 
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A Loan and a Fire 


- You have made a loan to a corporation 
on quick assets, in which is included 
manufactured stock, a commodity of un- 
certain present value. 
















































There comes a fire—your borrower finds 
himself a co-insurer—he rushes to you for 
a loan to cover his loss. And you make it 
—to cover your first loan; but your margin 
of safety would be unchanged had the 
property been adequately insured by bas- 
ing the line upon the value of the slow 
assets as shown by an appraisal. — 
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In such cases cautious bankers insist upon 
an appraisal by the Lloyd-Thomas Com- 
pany—appraisers of well-known respon- 
sibility and conservatism. 
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Every Lloyd-Thomas appraisal is certified. 


We should welcome an opportunity to 
discuss with you the protective value of 
Lloyd-Thomas appraisals to bankers. 


The |loyd-Thomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Ave., Chicago 
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75 Fulton St., New York 
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Mr. Mitchell is a director in the fol- 
lowing companies: The National City 
Company, The United States Realty and 
Improvement Co., Virginian Railways, 
The American International Terminals 
Co., The Corporation Trust Company, 
Federal Utilities, Inc.. 

Mr. Mitchell’s clubs are: The Metro- 
politan, Union League, Bankers, also 
Country Clubs. 


Page, Beck & White, Inc. 


MECHANICAL AUTOMOTIVE 
and INDUSTRIAL ENGINEERS 


Investigations and Reports for Bankers 
and Manufacturers; Designing, Drafting, 
Specifications, Standardization, Testing, 
Inspection, Plant Layout, Tooling, Cost 
At a meeting of the director of the a ae ne. 
Industrial Trust Company, Providence, 
Rhode Island, held recently, the board of 
managers for its new branch office at 
Watchemoked Square was elected. The 
building contains facilities for every de- 
partment of the Industrial Trust Com- 
pany’s service. 


431 S. Dearborn St. CHICAGO 





“The North Side Bank of Evansville, 


quarters. 









Indiana, recently moved into its new 
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A CURRENT CREDIT ANALYSIS 
TO PROTECT LOANS 


How a Cleveland bank is constantly compiling and arranging 
information on the status of its borrowers—The importance 
of employing an industrial engineer in the credit department 


HEN the Blank Manufacturing 

Company applied for another loan, 
the financial committee and loan depart- 
ment of the Guardian Savings and Trust 
Company of Cleveland were able to act 
safely and promptly. The credit de- 
partment had maintained a current and 
regular analysis of the company’s actuel 
assets, liabilities, earnings, and credit 
record. 

“Our method of collecting, analyzing, 
and using credit information has beex 
developed through experience and a 
study of the subject for the purpose of 
safeguarding the bank, and it has proved 
its effectiveness,” said Clay Herrick, 
head of the credit department, a short 
time ago. “The system is also a safe- 
guard to customers, who are encouraged 
to keep more accurate records and to 
face the actual facts.” 

When a company applies for a line 
of credit or a loan a statement of the 
firm’s condition is secured on the stand- 
ard clearing house form. At the same 
time, all available information is sought 
from the Dun and Bradstreet agencies. 
and the credit record of the applicant is 
reported by the Credit Interchange 
Bureau of the Credit Men’s Association. 
Simultaneously, if the applicant is a 
corporation or old established firm, elip- 
pings from newspapers and trade jour- 
nals regarding the would-be borrower’s 
personnel, production, stock sales, re-, 
financing and the like, are collected and 
pasted upon clipping sheets. Likewise, 
information is obtained personally from 
individuals acquainted with the appli- 
cant in a business or social way to learn 
something of his history and the moral 
risk involved. Frequently a representa- 
tive of the department visits the plant 
of the applicant and reports upon his 
observations. 

If the applicant is located outside of 
Cleveland, letters go to banks in his 
community and sometimes to brokers 
and others who may be known to be 
acquainted with the prospective bor- 
-rower. If he has been accustomed to 
sell commercial paper through banks 
and brokers, inquiries are made re- 
garding their experience with the paper 
and their opinion of the risk. 

With the statement and these reports 
before them, the experts of the credit 
department make their analysis. In do- 


ing this, the statisticians differentiate * 


between current and fixed assets and de. 
termine the ratio of quick assets to quick 


By HARRY E. MARTIN 


liabilities. Distinction is also made be- 
tween tangible and intangible assets. 

“Items of good will, patents, trade 
marks and other intangible items are 
deducted in our analysis,’ commented 
Mr. Herrick. “We, of course, recognize 
the fact that good will may often have 
considerable value, as in the case of al- 
most any well known advertiser, but we 
make these deductions in order to show 
the real tangible net worth. Reserves 
for bad debts, depreciation and the like 
are deducted and thereby reduce the total 
balance accordingly.” 

When this examination has been com- 
pleted, the facts which the bank desires 
are transcribed upon the comparative 
analysis sheet which, in addition to a 
detailed financial report, gives the cus- 
tomer’s complete address, names of all 
officers, and names of all other banks 
in which accounts are carried. Space is 
provided for listing whatever line of 
credit or special credit has been ex- 
tended and the record of loans approved 
by the finance and the executive com- 
mittees. This record is practically a 
history of the credit transactions of the 
bank with the client. It should be noted 
that the analysis is sufficiently large to 
carry a yearly report and analysis cover- 
ing a decade. 

After this analysis sheet has been 
filled out, all material relating to the 
customer is filed in folders and enclosed 
in a fabroid holder in the following or- 
der: (1) analysis sheet; (2) corre- 
spondence with customer; (3) copies 
of credit letters to inquirers; (4) reports 
from the Credit Interchange Bureau 
and the mercantile agencies; (5) finan- 
cial statements; (6) clippings. Thus 
the material is immediately available so 
that any officer of the bank can readily 
secure the particular data he may want. 

Formerly banks, with few exceptions, 
were content to have financial statements 
from their borrowers once each year. 
The need for more frequent statements 
became evident, however, some years ago, 
and this need has been emphasized by 
business conditions to the present period. 
Naturally, therefore, it is the policy 
of that institution like that of many 
others, to have statements at least quar- 
terly and in many cases once a month. 
Especially is this true ‘in the case of 
large borrowers and those whose condi- 
tion is not up to par. 

The credit department keeps advised 
of statements which should be furnished 


by means of a “tickler.” A card for 
each customer is filed alphabetically un. 
der the month in which a statement is 
due. Notations are made here showi 
the dates of all requests for statements 
as well as the dates of their arrival, 

Data supplied by the loan and book- 
keeping departments are listed upon a 
“line” card which has spaces for record- 
ing monthly average balances, maximum 
and minimum amounts borrowed on di- 
rect and indirect loans, acceptances, eol- 
lateral, and real estate throughout a 
period of five years. This card, of 
course, gives the address and business of 
the firm, the name of the individual who 
introduced the customer, the name of the 
bank officer who negotiated the loan, 
the record of other business relations 
with the Guardian, the amount of loan 
or line credit approved, and the name of 
endorser or guarantor, if any. 

The personnel of the credit depari- 
ment includes an industrial engineer 
whose only task is to visit the plants of 
borrowers to interview executives and 
to inspect the lay-out of the plant, pro- 
duction methods, and costs of raw ma 
terial, labor and overhead. He goes 
as the representative of the bank, not 
to find fault or to criticise, but to dis- 
cover actual conditions which the finance 
committee should know for the good of 
all concerned. 

After every inspection he makes a de- 
tailed report, showing the situation as 
he finds it. These inspections naturally 
place the bank in possession of definite 
and valuable information, which is often 
also of great value to the client in that 
it may supply him with methods for in- 
creasing efficiency and cutting costs in 
his organization. 

In cases where the bank makes loans 
on commodities as collateral, a close 
watch is maintained on all commodity 
prices and this information is collected 
and filed in practically the same manne 
as the material on the financial status 
of borrowers. Market agency reports, 
market reports published in local and 
New York papers, and manuals are 
utilized in collecting these facts. 

Similar folders are kept containing 
data on all securities which are held by 
the bank as collateral. A financial state 
ment of each company whose stock 1s 
thus offered or held is required. 
market changes in all listed stocks and 
bonds are, therefore, watched closely, 

(Continued on page 57) 
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The transition is accompanied, of Ba 3 








course, by broad readjustments 
and loans to commercial borrowers must be 
appraised more carefully than ever. 
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If your commercial borrowers. can lay before you 
their operating costs in each department, together with 
a prospectus of such changes in costs as may be neces- 
sary in the coming months, it wil be a long step in the 
direction of the judicious eontrol of credits. 
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Our broad ex perience in analyzing all lines of 
business, in establishing simple and flexible cost sys- 
tems, in auditing the books of the business institution, 
big and little alike, is of exceptional value to the banker 
at the present time. 
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Protect yourself against hazardous loans; fortify 
your customers with the advice of the certified public 
accountant. This is the most effective way of deter- 
mining the bed-rock condition of business today. The 
services of our highly trained accountants, located at 
our offices in different parts of the country, are at 
your disposal. 
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WOLF AND COMPANY 


Accountants 
(FORMERLY BAKER, VAWTER & WOLF) 


5, 
a 
es 






no 











NEW YORK PHILADELPHIA INDIANAPOLIS MILWAUKEE TULSA CHICAGO 
KANSAS CITY DES MOINES OKLAHOMA CITY [MUSKOGEE FORT WORTH 















































© ON RAMETERS IUD ATAU r 
PRE niet ai eiyae eet au nen sumat at sen eure men mE Re 
Metae teases ee ter ies ete ee eee cates ne oueesesce nee terete PRPS EPS ESAS PP PE 


vs 






a 


















Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


BANKERS MONTHLY for JUNE, 19 


DOCUMENTS MUST COMPLY 
WITH LETTERS OF CREDIT 


N opinion of far-reaching importance 

affecting the responsibility of banks 
in the handling of foreign letters of 
credit, was handed down by Judge Julius 
M. Mayer, in the United States District 
Court in New York City, May 12, in 
deciding for the defendant two suits 
brought by the International Banking 
Corporation against the Irving National 
Bank. 

The suits were based on the refusal 
by the Irving to honor drafts drawn 
under letters of credit issued in favor 
of a Japanese manufacturer against a 
shipment of silk to this country valued 
at approximately $32,000. Payment was 
to be made upon the presentation of 
documents showing that the silk had 
been shipped in accordance with certain 
specific conditions stipulated in the let- 
ter. When the documents were pre- 
sented, however, it was found that they 
were not made out in conformity with 
these conditions, and the drafts were 
not honored. 


Numerous complaints have been made 
by Far Eastern bankers in recent months 
because of the refusal by American 
banks to honor documents not drawn in 
accordance with the terms called for in 
the letter of credit. The court: estab- 
lished a guide for all banking institu- 
tions in handling such eredits by hold- 
ing that the bank deals in documents 
and not in goods, and that even where 
the goods themselves conform to the 
order given by the buyer, the bank ecan- 
not be required to pay unless the docu- 
ments comply in every respect with the 
conditions called for in the letter of 
eredit. The court’s ruling follows: 


“The mere statement of the arguments 
pro and con destroys the plaintiff’s case. 


SMITH, McKAY 
& COMPANY 


Public 


Accountants 


823 -824 Ford Building 


DETROIT, 
MICHIGAN 


Telephone Cherry 5255 


DAVID SMITH 


CERTIFIED 
PUBLIC ACCOUNTANT 


When the bank (the Irving National 
Bank) issued this letter of credit it did 
not purchase goods. It agreed to pur- 
chase documents in the sense that it 
would pay on receipt of certain docn- 
ments which should conform in every 
respect with the requirements of the 
letter of credit. It was, of course, not 
concerned with the goods but with the 
documents. It would gravely impair 
the business of issuing letters of credit 
if banks were required to construe its 
documents involved and determine argu- 
able questions. The only safe rule for 
a bank is to refuse to pay, if, by omit- 
ting, as here, a distinct and clearly 
expressed provision, the documents do 
not conform with the letter of credit.” 


Supplying the Missing Link 

“A Missing Link in International Fi- 
nance and Its Relation to the Market 
for American Manufactures” was the 
subject of an address delivered on May 
18 by Eugene Meyer, Jr., managing di- 
rector of the War Finance Corporation, 
at the convention of the National Asso- 
ciation of Manufacturers in New York. 
“The missing link I have in mind,” said 
Mr. Meyer, “is a properly established 
market for international securities— 
that is, for securities having free, broad, 
public markets in the United States and 
in foreign countries.” 

Mr. Meyer pointed out that, in the 
pre-war period, this facility was fur- 
nished to us, as a debtor nation, by Eu- 
ropean bankers. He suggested that, as 
pre-war conditions are reversed, it might 
be expected that a similar facility would, 
under existing conditions, be placed by 
us at the disposal of at least some of the 
foreign countries. “We have done noth- 
ing as yet,” he said, “to establish an in- 
ternational security market in this 
country; the obligations placed here of- 
ficially by our bankers, with listing in 
our publie markets and with the protee- 
tion demanded by. the American investor, 
have only an American market. The 
part played by the fluid international 
security market, during the period prior 
to 1914, in the adjustment of trade re- 
lations has been forgotten and its im- 
portant potential value in the present 
situation is being overlooked.” 

Mr. Meyer expressed the opinion that 
the missing link to which he refers can 
promptly be supplied and stated that in 
his opinion, it would quickly become big 
and strong and would add strength at the 
weakest point in the chain of world’s 
economic relations. 

In discussing Edge Law banks, Mr. 
Meyer stated that they are expected to 
place American investment capital at 
the disposal of the foreigner for short 
or long periods but that, so far, nothing 
has been done to interest our investors 


in their obligations or debentures ; that, 
in any event, many investors will prefer 
a particular security, that this is a mat. 
ter of taste on the part of investors, and 
that both tastes should be gratified o 
a sound business basis. 

“Thrift should be regarded as a method 
of spending wisely rather than penur. 
ous saving.” All saving is not thrift, 
This is the point the banker makes jy 
such an admirable and concise manner, 
We have been doing a lot of talking in 
America about saving money. And jp 
so far as saving is wisely accomplished 
the thing is necessary. But it is of jp. 
finitely greater importance to the orderly 
processes of affairs that there should 
be developed in the lives of individuals 
the proper knowledge of how to spend 
money judiciously. It is understand. 
able, of course, that if people attempted 
to save everything and spend nothing 
it would not be very long before com. 
mercial affairs would be in a chaotic 
state. And no common sense teacher 
along the lines of economy and thrift 
ever has advocated any system that will 
withdraw the spender from the mar. 
kets. The wise investment of money is 
as important as any other one thing. 
It is more important than most things 
that we do. Hoarding money never does 
any good. The miser isn’t rich. He's 
as “poor as Job’s turkey,” because while 
he may possess streams of yellow gold 
he never uses what he has and nobody 
else gets any benefit out of his life or 
property.—Ohio Banker. 


J. R. Carley, vice-president of the 
Uland Mealey Carley Company, bankers 
in Minneapolis, C. W. Wilkins, cashier 
of the Farmers and Merchants State 
Bank, Hinckley, Minn., and W. J. Gerd- 
ing, cashier of the First International 
Bank of Minot, North Dakota, hav 
purchased the stock in the First Inter 
national Bank from the Brush MeWi- 
hams Company. 


James H. Perkins of Montgomery & 
Company, New York, was recently 
elected president of the Farmers’ Lom 
and Trust Company of that city, ® 
succeed Edwin S. Marston, who had been 
president of the institution for years 
Mr. Marston has been connected with 
the Farmers’ Loan and Trust Company 
for thirty-eight years. 


F. L. Morrison has become cashier 
of the State Bank of Philadelphia, m 
place of S. W. Crew. He is suce 
as assistant cashier by W. H. Kneedler 

The International Acceptance Bank, 
Ine., 31 Pine Street, New York, recently 
opened its doors for business. The 
primary function of the bank—the 
granting of dollar acceptance credits 
is not its only activity, as it has bee 
organized to grant credits in forege 
currencies to deal in foreign exchange 
and to carry on foreign trade finanelg 
on a reasonable short-term basis. 
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STRAIGHT LINE METHODS 


Courage in Business 


All modern industrial and mercantile expansion 
depends upon courage. It explains progress. It 
determines the limits of individual success. It is 
the physical expression of confidence and belief. 


Business moves forward only so far as it is led 
by men with the vision of new conditions, new 
ideas, new forces, new methods—and the courage 
to put them through. 


Business weaklings are left behind at the end of 
every period of inflation. Courage is not governed 
by conditions; it controls conditions. It not only 
recognizes, but eliminates, weak organization, 
mistakes, inefficiency. 


Courage is inspired by knowledge. Knowledge 
dispels fear. Knowledge of your business—timely 
and dependable Facts and Figures from every 
department—points out weakness and waste; 
while knowledge of better methods, with courage, 
eliminates them. é‘ 
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Men who sometimes seem overpaid 
are often under-valued, especially by a 
sort of conceit which knows the price 
of everything but the value of nothing. 

A certain bank president, whose sal- 
ary runs into six places, was the subject 
of conversation recently in a group in 
which a reporter was a silent listener. 
The consensus seemed to be “No” to 
the question, “How could any man be 
worth a salary of even $25,000, to say 
nothing of $100,000?” The reporter 
being asked his opinion told this story: 

John Ruskin was once sued by James 
MeNeil Whistler for cuttingly criticiz- 
ing his “impudence” in asking two 
hundred guineas for the famous picture 
“Battersea Bridge.” 

Whistler was on the stand, monocle 
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THE PEOPLES 


STATEMENT OF CONDITION 
At the close of business, April 28, 1921 


RESOURCES 


Loans and Discounts . . - $55,213,968.19 
Real Estate Mortgages ° - 26,898,334.23 
Bonds . - 11,173,161.19 


United States Goverement Certificates 


Customers’ Liability on Acceptances, Letters of Credit 


LIABILITIES 


Acceptances, Letters of Credit and Travelers’ Checks 
Liability, Acceptances of other Banks 


OFFICERS 


DIRECTORS 


FRED W. HODGES 
ore H. seeeous J. C. HUTCHINS 


Cc 
AMES T. KEENA 


M. J. MURPHY 
W. HOWIE MUIR 


Secured by U. S. Securities 
Commercial Deposits . ; ‘ 
Bank Deposits . ° : ‘; 
Savings Deposits . e e ° 
JAMES T. KEENA, Chairman of the Board 
JOHN W. STALEY, President A. H. MOODY, Cashier 
F. A. SCHULTE, Vice-President D. N. SWEENY, Assistant Cashier 
JOHN R. LM Vice-President D. E. LEUTY, Assistant Cas 
Twenty-six Branches Conveniently Located 


United States 
Depository 









BANK 


MICHIGAN 


$105,547,088.11 


405,000.00 
1,890,000.00 


1, 118,282.36 
15,034, 958.91 


$123,995, 329.38 


12,261,624.50 


° * . 


$5,000,000.00 
500,000.00 


"611,071.52 $14,111,071.52 


1,172,390.93 
2,257 ,074.83 
8,387,211.77 
11,150, 000,00 


$36,608,831,32 
4,738,569, 22 


45,570, 179.79 86,917,580.33 


$123,995,329.38 


C.1. NORM 
E 


AN, Manager Bond Dep’ 
GEORGE T. COURTNEY, Auditor 


TRUMAN H. NEWBERRY 
WALTER S. RUSSEL 
HUGO SCHERER 


R. W. SMYLIE 
JOHN W. STALEY 
HOMER WARREN 





in eye, languid insoucianece in every 
gesture. 

“How long did it take you to paint 
it?” asked the attorney for the defense. 

“Oh, two days,” said Whistler. 

“Two days! and you ask two hundred 
guineas for two days’ work?” 

“No,” answered Jimmie; “I ask it 
for the knowledge of a life time.”—Wall 
Street Journal. 


Sad Trials 
“Ever try any bootleg liquor, Judge?” 
said the man in the train, making con- 
versation. 
“No, I haven’t,”’ was the Magistrate’s 
reply; “But I’ve tried some men who 
have.”—Yonkers Statesman. 
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May Retard Liquidation of Loans 
Liquidation of bank loans on Gov. 
ernment securities may be retarded in 
the opinion of the National Bank of 
Commerce of New York, as a result of 
the amendment of February 27 to the 
Federal Reserve Act. . This amendment 
extends until October 31, 1921, the De- 
riod during which member banks may 
rediscount such loans made to one bor. 
rower in amounts exceeding ten per 
cent of their capital and surplus. 

“This extension of time is aimed to 
prevent the forced sale of some $600. 
000,000 of United States bonds whieh 
are said to be held by banks and not 
fully paid up by owners,” the bank 
points out in the May issue of its mag- 
azine, Commerce Monthly. “One effect 
of the provision may be to retard the 
process of getting government war ob. 
ligations out of the hands of banks and 
into those of individual investors, 
is generally conceded that when it is 
feasible to bring this about such lodg. 
ment with ultimate investors is desirable 
in order to further liquidation and de 
flation. 

“The history in recent months of the 
amounts of loans with government war 
obligations as collateral reveals some 
interesting comparisons. Loans of this 
character, made by sonie eight hundred 
member banks reporting weekly to the 
Federal Reserve Board, were in the 
neighborhood of $500,000,000 in Sep- 
tember, 1918, when the amendment to 
the National Bank Act first referred to 
above was passed. In the five months 
that elapsed before the Federal Re 
serve Act was amended, on March 3, 
1919, the amount of loans of this type 
doubled, aggregating approximately 
$1,000,000,000 on March 1, 1919. This 
increase continued though not so rapidly 
as before, and by mid-summer of 1919 
these loans reached their highest figure 
at $1,400,000,000. Since that time there 
has been a large decline, so that by the 
first of February, 1921, the total hold- 
ings of such war paper were but 
$600,000,000. All of the figures quoted 
above represent loans exclusive of re 
discounts with Federal Reserve Banks. 

“However, the causes for the changes 
in the amount of this sort of loans are 
complex and cannot be attributed solely 
to the amendments to the Federal Re 
serve Act and the National Bank Att. 
The importance of the preferential rates 
granted to paper so secured, as well 8 
the large demand for credit during 1919, 
must be considered in this connection. 

Frank M. Brown, Jr., Aberdeen, 5. 
Dakota, president of the new Leipaig, 
S. Dakota, State Bank, lias sold his u- 
terests in the institution to M. B. Zwe 
ber, cashier, who assumes the vice-pres 
dency, and with his brothers, J. P, 
Zweber, new president, and F. 
Zweber, cashier, now control the bank. 
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WHAT CONGRESS IS DOING | 
| 
| 


(Continued from page 34) 


Senator Nelson’s bill amends Section 
5146 R. S. relative to the qualifications 
of bank directors. 

Senator Harrison’s bill, introduced on 
April 13th, authorizes the Secretary of 
the Treasury to purchase Federal Farm 
loan bonds at par and accrued inter- 
est with any Treasury funds not other- 
wise appropriated, such purchase not to 
exceed $100,000,000. The bank issuing 
the bonds may repurchase them at parand 
aeerued interest after January 1, 1922. 
The Treasury may require any bank to 
repurchase its bonds at par and accrued 
interest up to one-fourth of the amount 
of its bonds held by the Treasury. 

Senator Bursam’s bill directs that the 
net profits of the Federal Reserve sys- 
tem for the past year be distributed 
among the Federal Reserve Banks to 
provide a fund from which loans may be 
made to stock raisers on the security of 
livestock, no such loan to mature in less 
than six months or more than two years 
from date of purchase. Interest 6 per 
eent payable in advance. 

Qn April 25th Senator McLean re- 
ported his joint resolution out of the 
Committee on Banking and Currency 
without amendment. This _ resolution 
authorizes the Secretary of the Treasury 
to designate depositories of public 
moneys in foreign countries and in terri- 
tories and insular possessions of the 
United States. 

§. 1615 introduced by Senator Me- 
Kellar, of Tennessee, amends Section 
13 of the Federal Reserve Act by pro- 
viding that notes, drafts and bills of 
exchange of factors dealing with pro- 
dueers of staple agricultural products 
in their raw state shall be eligible for 
diseount. 
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The First Trust and Savings Bank 
of Albany, Illinois, will erect a bank 
building of brick construction. It will 
be one story high. 




















Architects are drawing plans for a 
bank and office building that will be the 
new home of the American Trust Com- 
pany of South Bend, Indiana. 









Work is well under way on a bank 
building that is being erected near the 
Present quarters of the Home National 
Bank, Meriden, Connecticut. 
























The Indiana, Pennsylvania, Deposit 
Bank has commissioned its architects 
fo draw plans for. the erection of a bank 
and office building in that city. 















_ Hotel space will be altered into bank- 
ing rooms and will be added to the pres- 
eit quarters of the Mountour County 
Trust Company, Mill Street, Danville, 
Pennsylvania. Contracts have been 
awarded on construction. 
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Abandoning Ats profession of law, because of his health, 
Charles Scribner,in 1846, started a modest publishing business in 
the Chapel of the Old Brick Church, at the corner of Nassau 
Street and Park Row. Building surely, he laid the foundations 
of one of the really great publishing houses in this country 
—one among many which this Bank is proud to serve. 















































MERCHANT or manufacturer likes to feel, in 

dealing with his bank, that its policy of extending 
credit is based on precise knowledge of conditions. 
No man wants to think that he is a victim either of 
over- or under-confidence. The enormous number and 
widespread contacts with business conditions in every 
part of the country and abroad, its close business con- 
nection with customers and correspondent banks, enable 
the Bank of the Manhattan Company to gather a fund 
of exact information that is unexcelled. A customer 
can always feel that he will meet with a liberal attitude, - 
and one which will always be to his real advantage. 


Bank of the : 
MANHATTAN ‘CoMPANY 


CHARTERED 1799 


40 Watt Street, New York 


Capital, $5,000,000 Surplus §§ Undivided Profits, $17,135,356.78 
Urrown OFFiceE—31 Union Square, New York 
Queens BorouGH OFFicEs—famaica, Flushing, Long Island City, Far Rockaway, 
Rockaway Beach, Seaside, Richmond Hill, Elmhurst, Maspeth, Corona, 
College ‘Point, Woodhaven, Ridgewood, Fresh Pond. 
BrookLyn OrFices — S:. Fohkn's Place and Cypress Hills 


OFFICERS 


President, STEPHEN BAKER First Vice-President, RAYMOND E, JONES 
Vice-Presidents 

JAMES McNEIL + EDWIN S. LAFFEY FRANK L. HILTON 

B. D. FORSTER P. A. ROWLEY V. W. SMITH 

HARRY T HALL D. H. PIERSON JOHN STEWART BAKER 


Cashier, O. E. PAYNTER 
Assistant (Cashiers 
W. F. MOORE} H.M.BUCKLIN GEO.S. DOWNING 0.G. ALEXANDER 


I.S.GREGORY W. A. RUSH E.S. MACDONALD  C. W. CAPES 

J. EALDRED Directors CHARLES E. POTTS 
STEPHEN BAKER G. HOWLAND LEAVITT SAMUEL SLOAN 

B. H. BORDEN HENRY K. McHARG WILLIAM SLOANE 
MICHAEL FRIEDSAM GEORGE McNEIR JAMES SPEYER 
WALTER JENNINGS ARTHUR G. MEYER CARL F. STURHAHN 


RAYMOND E. JONES JOHN C. MOORE GEORGE ZABRISKIE 
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Courtesy-- 


— ‘Politeness combined 


with kindness” 


Webster 


EAL courtesy in the full sense 
of the word has been a fixed 
principle (not a policy) of the Chem- 
ical National Bank throughout its 


career of 97 years. 


This principle 





A. L. Nelson of Winthrop, Minnesota, 
recently was elected to the presidency of 
the State Bank of Gibbon, Minnesota. 


Erie A. Hinseh will be in charge of 
the banking activities of the St. Paul, 
Minnesota, Trust and Savings Bank. 


James Carns, for the past two years 
cashier of the Farmers State Bank of 
Chapman, Nebraska, has disposed of his 
interests in that bank to F. N. Austin 
of Maxwell, and has entered the Platte 
Valley State Bank of Central City, Neb- 
braska as assistant cashier. 


O. F. Turner is the new president of | 


the Commercial National Bank of Fre- 
mont, Nebraska. 


has 
factor in our success. 
attributed the fact that the bank still 
has as customers the descendants of its 
original depositors. 


been a vital 
To it may be 


We are seeking new business on our record 


The Chemical National Bank 


OF NEW YORK 


H. G. Zahn of Milwaukee, was re- 
cently chosen president of the Milwaukee 
chapter, American Institute of Banking. 
Other officers: vice-president, Herbert 
Gottschalk; secretary, W. M. Woodrow; 
treasurer, P. N. Hauser; librarian, Phil 
Dreis; director for two years, Albert 
S. Peulicher. 


The Farmers State Bank of Evans- 
ville, Minnesota, has increased its capi- 
tal stock from $10,000 to $15,000. 


C. B. Bollum has been elected cashier 
of the Hingham, Montana, State Bank. 


S. W. Shaw has been elected cashier 
of the Citizens State Bank of Odeboldt, 
Towa, to succeed M. D. Welsh. 


WHAT IS BACK OF THE Rkay 
ESTATE MORTGAGE BOND 


(Continued from page 29) 


the mistake of believing that they yill 
continue falling until pre-war levels are 
reached. There are several fundamental 
reasons why there is no Possibility of 
this happening. First, America’s twenty- 
five billion dollar war debt, the pay- 
ment of which will render it necessary 
to tax indirectly everything that js 
grown, made or sold in this country, 

Second, the operation of the Federal 
Reserve Bank in increasing the supply 
of currency. 

Third, our tremendous gold supply, 

Fourth, increased freight rates. 

Fifth, the higher cost of labor which 
cannot accept a reduction to 1914 levels 
and have enough on which to live. These 
were the primary causes of our double 
inflation and these causes are more or 
less permanent. 

The Federal Reserve Act has proven 
of such benefit to the operation of 
banks and business in general that it 
is now regarded as a necessity. Our 
holdings of gold will not be depleted for 
years to come by reason of the straitened 
cireumstances of nearly all foreign na- 
tions. It is not reasonable to suppose 
that security prices, commodity prices, 
wage levels or interest rates will return 
to a pre-war status before the next evele 
of business prosperity commences. 

Inasmuch as the present situation is 
not a financial depression, but a con- 
mercial and industrial one, there is no 
reason why we should not boldly lend 
our available funds on proper security 
at the present high rates of interest. 
High interest rates are generally ben- 
eficial, as they tend to reduce specula- 
tion and enforce conservatism, which 
situation in itself is a cure for high 
rates. We, therefore, may be sure that 
interest rates will be gradually lowered 
which will enable the banker or his 
customer to realize a substantial profit 
on securities bought at the present lev- 
els. 

In discussing with several of our lead- 
ing bankers the conditions precedent 
to a return to normal times, there seems 
to be an opinion that: first, the present 
revenue bill must be changed to a basis 
that will stimulate saving and penalize 
extravagance; second, the various issues 
of Liberty Bonds should be consolidated 
and more fully absorbed by the invest- 
ing public; third, consumers must get 
the benefit of the drastic declines whieh 
have occurred in most of the basic lines 
affected by the high cost of living; 
fourth, labor must be willing to accept 
lower wages which it can minimize by 
increased efficiency; fifth, our foreign 
trade must be stimulated; sixth, our 
whole national indebtedness placed 02 
a longer time basis. 

All of ‘these factors are in opera 
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tion, however, and there is a decidedly 
etter tone to the general business 
yorld. Whether a general recovery 
takes place in a month, a year or longer, 
the banker can be certain of his ground 
jn recommending sound first mortgage 
real estate bonds. 

Business in its commercial and finan- 
gal structure is based primarly on real 
estate; the bedrock of all financial se- 
arity is real estate; the safety of bus- 
iness, of banking, of investing or loan- 
ing money depends upon real estate and 
real estate security. While people in 
general are quick to forget, the recent 
decline in all classes of investments has 
been so drastic that the bulk of inves- 
tors are now giving serious thought to 
the problem of what constitutes a really 
safe investment. 

In placing a guaranteed first mort- 
gage real estate bond in his bank or in 
the hands of his customer the banker 
is recommending a security which is 
under the control of the investor through 
the medium of a trustee—a security 
which does not constitute a paper value, 
subject to manipulation by others, 
or to the vicissitudes of swiftly chang- 
ing conditions. Money invested in such 
securities returns a liberal income in 
convenient form, serves as insurance, is 
always available in times of trouble, and 
isa safe legacy. If capital is needed, 
such bonds are of the highest type of 
collateral. 

Extravaganece and speculation must 
be discouraged. More emphasis must 
be laid upon the value of thrift, not 
only to the-individual, but to the nation 
at large. Let us urge the public in 
every way possible to accumulate re- 
serves in the form of bank deposits, 
and to invest their surplus only in such 
securities as have withstood the test of 
time. 


URGES CO-OPERATION TO 
AID FOREIGN FINANCING 


HE emphatic endorsement given in 

the Foreign Trade Financing Cor- 
poration by the Executive Council of 
the American Bankers Association is 
shown by the following resolution which 
the council unanimously adopted at its 
spring meeting at Pinehurst, N. C.: 
“The need is apparent for bringing 
into operation at the earliest possible 
Moment financial machinery adequate 
for the extension of long-term credits, 
looking to the restoration and expansion 
of our foreign trade. As a solution to 
this problem, the Foreign Trade Fi- 
hancing Corporation was inaugurated, 
and is in process of organization, with 
the endorsement and sponsorship of 
the American Bankers Association. The 
ecutive Council of this association re- 
ifirms its faith and support in this 
agency for trade rehabilitation, and 
urges in the strongest and most un- 
qualified manner the whole-hearted co- 


operation of the banking and business 
interests of the country that it may 
speedily begin to function for the bene- 
fit of America and the world.” 


Persistent Canvasser—This time, sir, I 
have quite a new departure. 

Busy Merchant—Good! Let me see 
you do it.—Boston Transcript. 
It Pays to Advertise 
A western evangelist makes a prac- 
tice of painting religious lines on rocks 
and fences along public highways. One 
ran: “What will you do when you die?” 
Came an advertising man and painted 

under it: 
“Use Delta Oil. Good for burns.”— 
The American Legion Weekly. 


55 


Electricity, says the U. S. Geological 
Survey, saves the nation about 41,000,- 
000 tons of coal a year. 


An Anti-Climax 

Uncle (telling tall yarn to young 
nephew)—We had more than a mile to 
go to get out of the forest when we 
heard the howls of a pack of wolves 
behind us. I strained every nerve, but 
all in vain. Now I could hear their 
panting breath, and at last I felt their 
muzzles touching me, when— 

Nephew—You must have felt glad, 
uncle? 

Uncle (amazed)—Glad! Why? 

Nephew—When you found they had 
their muzzles on.—Seattle Post-Intelli- 
gencer. 





Get this 


Guaranteed 





Price Guide for Bank Supply Buyers 


a: new catalog of bank and office supplies— 

just coming from press—gives you the rock-bot- 
tom market on everything in bank equipment and 
the supplies you need. 


Horder’s six stores in the Chicago ‘‘loop,”’ through 
supplying Chicago’s leading banks, assure your bank 
of the latest and best office supplies. ~ 


Horder’s six story warehouse in Chicago, always 
well stocked with the products of hundreds of supply 
manufacturers, assures you quick service. 


Horder’s volume assures you eve ossible price ad- 
a 


vantage. We guarantee 
market goes down, you 
benefit. 


our catalog prices—if the | 
automatically receive the 


HORDER’S, INC. 


Headquarters for Bank Supplies 
Horder Building, Lake and Franklin Sts. 


CHICAGO 


|e poe ner hs 208 page catalog, 
indexed by business lines and 
departments, gives you quick and 
ready reference—the most conven- 
ient known method of ordering: 


To bank officials the catalog is 
free. Have your secretary write 
for it or use the coupon. 
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| HORDER’S, Inc., Chicago 


Please send us your latest 208 page catalog of 
office and bank equipment and’supplies, and put 
us on your list for any special offer that might 
save us money. 
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A receipt printed and issued by 


a National Cash Register———> 


Benefits the customer: 


The plainly printed figures of the 
amount on the receipt show that 
she has not been overcharged. 


She likes to buy in a store of this 
kind. 


Helps the clerk: 


It proves that he registered the 
right amount. The added and 
printed records inside the register 
give the clerk credit for the sale. 


Protects the merchant: 
He knows that to get the proper 
amount printed on the receipt, 
correct added and printed rec- 


ords must be made inside the 
register. 


A National Cash Register is the only 
machine that prints and issues this 
kind of a receipt. 


We make cash registers for every line of business. 


: rT eraiel Ge a : 
%A-1.00 -0001 Junis-21 
Se Amount = Dare 


Brown & Stevens 
General Merchandise 
This recerpt shows the amount of your 
purchase 


The register prints a 
record of the sale on 
the receipt. The star 
shows it was a cash 
sale. “A” is the clerk's 
initial. The amount is 
$1.00. It was the first 
sale on June 15, 1921. 
The register also prints 
an advertisement of the 
merchant's store on the 
front and back of the 
receipt. 


Priced $75 and up. 
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Cc. F. HERB 


Announcement was made recently of 
a new financial service established by 
C. F. Herb in New York City. Mr. 
Herb is well known in banking cireles, 
having served as vice-president of the 
Mississippi Valley Trust Company in St. 
Louis and the Hibernia Bank and Trust 
Company in New Orleans. 

The new organization will engage in 
the purchase and sale of stocks and 
bonds, and arrange financing of eorpora- 
tions and business enterprises. It is also 
understood that Mr. Herb will act as 
New York representative and will d- 
rect investigations and furnish informa- 
tion on financial subjects. 

The State Bank of Osakis, Minnesota, 
has inereased its capital stock from 
$25,000 to $50,000. 


E. R. Bee, president of the Farmers 
and Merchants National Bank of Fair 
bury Nebraska, has sold his interest in 
the bank which he organized in 1913. 


NATIONAL 


CASH REGISTER CO. 


DAYTON, OHIO. 


S. W. Shaw, formerly cashier of the 
Farmers Savings Bank of Sac City, 
Towa, has been elected cashier of the 
Citizens State Bank of Panora, Iowa. 


CANADA AS A PRODUCER 


W* have prepared a pamphlet which contains valuable information on 
Canada’s resources and commerce. 


Those interested in the trade possibilities of this ccuntry, or seeking fields for prof- 
itable investment will find the brochure of special interest. It will be sent to you 
on request, without charge, by any of our branches. 


THE CANADIAN BANK OF COMMERCE 


Paid-Up Capital $15,000,000 Reserve Fund $15,000,000 
WINNIPEG BRANCH: C. G. K. Nourse, Manager 
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ACURRENT CREDIT ANALYSIS 
TO PROTECT LOANS 


(Continued from page 48) 


and for this purpose the department is 
equipped with brokers’ and stock ex- 
change sheets and special reporting serv- 
jee in addition to quotations on active 
securities contained in local papers and 
those from New York, Chicago, and 
other centers where securities in which 
the bank is interested, are handled. 

From data in the files, a study is 
made, based on general business condi- 
tions, to determine safe loaning rates 
upon securities which are not listed or 
generally bought and sold in the market. 

The loan department obtains data as 
to markets from the credit division at 
intervals whose frequency depends upon 
the condition and trend of the security 
market. In periods of settled business 
and investment conditions and of rising 
prices, very frequent reports are un- 
necessary. In periods of declining se- 
curity prices and unsettled business con- 
ditions, there are times when daily re- 
ports are not too frequent. 

The information gathered and the an- 
alyses made by the credit department 
are, of course, primarily for the use of 
the bank in its various departments. 
Much of the information is confidential 
and is never seen except by the proper 
bank officers and the official examiners 
of the state and national governments. 
The department is, however, constantly 
consulted by customers, to whom the 
bank is always glad to furnish infor- 
mation regarding financial and invest- 
ment matters. 


WILL PRE-WAR VALUES 
BE RESTORED ? 
(Continued from page 22 
tions undoubtedly accounts for a part 
of the depreciation below the purchasing 
power parity.” 

Dr. Chandler emphasizes the point 
that numerous other factors contribute 
to the fall of exchange rates below their 
purchasing power parity, especially the 
partial disruption of the machinery for 
financing both importation and exporta- 
tion, the actual shortage of exportable 
commodities in certain cases, and the 
decline in the credit of the nations. 


An Argument 

“Senator, would you mind letting me 
take your place on the commission to 
visit Cuba?” 

“Do you consider yourself better 
posted on Cuban matters?” 

“Not at all, Senator. But what’s the 
use of your going? You don’t drink.” 
—Detroit Free Press. 

The Wrong Term 

“How do you succeed in keeping the 
Wolf from your door?” 

“We don’t call our landlord wolf. We 
call him a hog.”—Judge. 


A BANK BUILT ON 
A NATION’S COMMERCE 


This bank was established in 1856 for the pur- 
pose of furthering the commercial life of the 
nation. Its organization ana experience have 
been built on the bed-rock of the country’s 
commerce and it is in the capacity of a com- 
mercial bank that it is best qualified to act for 
financial institutions the country over. ' 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 


Don’t Get Panicky 


because some forecasters see 
only dark days ahead. 


Speed up production! 
Practice thrift! 
Keep hoping for only 

bright and prosperous days! 


Don’t Get Panicky— . 
Get busy! 


This institution gives teamwork 
to its customers. 


NATIONAL CITY BANK 


INDIANAPOLIS, INDIANA 


Obey that impluse to-day. You want just such a magazine as 
THE BANKERS’ MONTHLY. Sit down to-day and send us a postal 
and tell us so. We will send it to you on trial. Send no money now. Seea 
copy and then become a regular, old-fashioned, paid-in-advance subscriber. 


Write to-day to THE BANKERS’ MONTHLY, 536 So. Clark St., Chicago. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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WILL LIFE IMPRISONMENT 
REDUCE BURGLARIES? 


President of large surety company starts move for severe 
legislation to check the activities of bank robbers — Why 
this needs a start-at-home movement to make it effective 


=e B. JOYCE, president of 
the National Surety Company, has 
addressed a letter to the governor of 
each state urging their co-operation in 
bringing about the enactment of legisla- 
tion providing for life terms of impris- 
onment for those found guilty of robbing 
a bank. His letter disclosed the fact 
that “more than 300 national and state 
banks were either held up or burglarized 
last year. Banks in the central west 
were particularly heavy — sufferers.” 
Again, “burglaries and hold-ups cost 
the national and state banks of the 
United States, officially estimated, more 
than $1,500,000 last year, and seem cer- 
tain to cost all financial institutions 
more and more every year in the future 
unless vigorously and _ immediatels 
checked.” 

The present laws in different states 
vary a great deal in the maximum pun- 
ishment provided. Some opponents of 
such an amendment claim that a life 
term will often influence a jury when 
returning a verdict, thereby preventing 


By RALPH R. WALTERS 


punishment that would otherwise be 
promptly administered if the law desi;z- 
nated prison terms varying from 15 to 
20 years. In Minnesota, however, an 
amendment was enacted last year which 
provides life imprisonment for anyove 
convicted of attacking a bank and using 
violence or threats of violence. 
Speaking of recent burglaries and 
hold-ups, Mr. Joyce also said: “Many 
of these crimes were effected with a 
shocking indifference to human suffer- 
ing and human life. By example and 
suggestion, such acts undermine and 
imperil our nation’s honesty and moral- 
ity. It is a serious error to attribute 
these crimes merely to the world war. 
Unless sternly repressed, they will con- 
tinue a permanent expression of the 
criminal element in every community.” 
This movement alone is further proof 
of the fact that more definite steps must 
be taken by the banker himself. It 
serves to break down the false theory 
of some bankers that they can fully 
“protect” their institutions by paying 


Bank Protection 
is a Vital Necessity 


Why not investigate a system in which complete protection is 
perfected—a system which guarantees 24-hour protection. 


If your bank is worth protecting at all, which includes: 


Cold Cash 
Bonds and Securities 


Depositors’ Valuables 
Lives of Employes 


as well as community prestige with an enviously developed busi- 
ness, it is worth protecting day and night. 


THE SIMPLEX SYSTEM IS ALWAYS 
ONE STEP AHEAD OF THE BURGLAR 


SIMPLEX ALARM CoO. 


MILWAUKEE, WIS. 


the maximum insurance premium year 
after year. Burglary legislation cannot 
alone accomplish the necessary results, 
This is readily seen when we recall the 
small percentage of robbers who have 
been caught and convicted after success. 
fully robbing a bank. 

The first step toward crime prevention 
starts “at home,” and bankers individu- 
ally must co-operate to reduce the nun- 
ber of offences by adequately protecting 
their institutions. No one method alone 
will prove an absolute cure. The first 
need is for adequate protective devices 
properly installed to safeguard the 
banks beforehand and ward off the 
“would-be” bandit. Even then, isolated 
cases would be reported. Detection, 
however, would be surer and quicker and 
it is here that severe legislation and 
life imprisonment will be effective. And, 
as a fitting co-partner to these precat- 
tionary measures, burglary insuranee— 
less expensive with reduced premiums 
—cean safeguard the banker against f- 
nancial loss in the event of an attack. 

Start at home with your bank protec- 
tion. That is the first duty of every 
banker. The second step is legislation. 
In one ease you lock the door before 
the horse escapes. In the other, the lock 
turns afterwards. Which is more effe- 
tive? 


The safe of the Peoples State Bank 
at Chandlerville, Illinois, was blown the 
morning of May 7th. The loss amounted 
to approximately $55,000, a large part 
of which consisted of Liberty Bonds 
belonging to customers. An attempi 
was made to enter the safe deposit vault, 
which was unsuccessful owing to the 
fact that the door was protected with 
a locking device. There were seven shots 
which were heard by several persons 
but no alarm was given. 


The Citizens State Bank of Claytor- 
ville, Illinois, was burglarized the nigit 
of April 27th. The only loss was dam 
age to property. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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WHY IS A VAULT DOOR 
EASILY BLOWN ? 
GEVERAL suggestions for better safe- 

guarding your vaults and safes are 
contained in the following quotation 
from a recent bulletin issued by the illi- 
nois Bankers Association. Following six 
bank burglaries within a month, the pro- 
tective department of this organization 
issued the following “note of warning” 
to its members: 

“One of the banks attacked which 
suffered a loss of approximately $55,000, 
a large portion of this loss being com- 
prised of Liberty Bonds belonging to 
its customers, had a square door safe, 
located outside the vault. The door to 
the vault was protected with a locking 
device, but there was no protection to 
the safe, which was completely demol- 
ished and the entire contents taken by 
the yeggs. While a cast steel safe is 
always to be desired, it is imperative 
where a bank places its safe outside the 
vault. In those cases where a square 
door safe is used, it should be within a 
vault protected with an electric alarm 
or if it must be without the vault, it 
should have a cabinet built around it 
and an electric alarm installed. 

“As stated many times in these col- 
umns, an alarm is an investment for a 
bank and not an expense, and if you are 
considering putting in this protection, 
do not stop with the door of the vault, 
but put in a complete system that will 
cover all the walls, floor and ceiling as 
well. The investment will be a little 
greater than for a bolt contact system 
covering the door exclusively, but it will 
entitle you to a 40 per cent or 50 per 
cent discount on the cost of your bur- 
glary insurance, which together with the 
comforting sense of security that will be 
yours will more than offset the amount 
involved. 

“In many vaults, the masonry does not 
always fit up close to the steel and it is 
possible for a charge of nitro-glycerine 
to be placed in that small erack and the 
door blown out irrespective of any lock- 
ing device. Recently two banks have 
been robbed in which the burglars blew 
out the entire door including the vesti- 
bule. The reason in both cases was 
faulty installation of the vault doors— 
that is, the opening in the walls was too 
wide for the inner flanges of the vesti- 
bule and only a slight holding space 
Was provided. This is another convine- 
ing argument for the advisability of 
stalling a complete alarm covering 
every portion of the vault. 

“Do not forget—that the best protec- 
tion against burglary is prevention; that 
the best protection against hold-up is 
Preparedness; that banks whose vaults 
are protected with complete alarm sys- 
tems are seldom attacked and when they 
are, the yeggs are frightened away before 
any serious damage is done; that it is 
most unwise to delay installing any 
needed safeguards; your bank may be 
hext of the ‘selected list !’ ” 


- earelessness in 


Bank Sued for Burglary Loss 

As an aftermath of the robbery of the 
First National Bank of Crows Landing, 
California, Mareh 17, 1920, Elmer C. 
Wilhite filed suit against the bank for 
$1,570 claimed to have been on deposit 
in a safe deposit box in the bank at the 
time of the burglary. The complaint 
charges the bank with negligence and 
not protecting with 
proper safeguards the safe deposit box 
from burglary, and alleges the loss was 
oceasioned through the failure of the 
bank to use due diligence to protect and 
safely keep the money deposited.—Cali- 
fornia Bankers Association Bulletin.. 


Installation of a new safety alarm 
systemnv for the protection of its vaults 


particularly of the vault containing safe 
deposit boxes has been made at the 
Coffman-Dobson Bank and Trust Com- 
pany at Chehalis, Washington. The new 
device is known as the Palmer Loe- 
Alarm and was installed under the su- 
pervision of a son of its inventor. The 
alarm is the most thoroughly modern 
device yet invented for the protection 
of bank vaults. 


His Attitude 
“Does yo’ still refuse, sah, to pay me 
dem two dollars I done loaned yo’ de 
Lawd on’y knows when?” 
“Nussah!” dignifiedly replied Brother 
Bogus. “I doesn’t refuse. I dess re- 
frains.”—Kansas City (Mo.Y Star. 


Tomorrow ? 


HE modern bank bandit works 
with speed and _ alacrity 


he 


.\ sneaks in quiet as a cat, whips out a 
gun ready to kill if he is not obeyed. 


Numerous 


recent bank robberies 


prove that once he gets in, he gets 
the money and in a moment is away in a 


speeding car. 
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Electric Siren, located outside of the bank, sends out a weird, 
penetrating cry that fairly shrieks ‘‘Help—burglars!”’ This un- 
expected noise and confusion distracts the bandits attention, 


causing him to flee because of fear. 


He may Visit your bank tomorrow—if he 
does, are you ready to head him off ? 


The Federal Bandit Alarm will break up his plan—all 
that is necessary is for one of your many employes to 
touch an alarm at the foot of his desk and‘ the Federal 


Its peculiar shriek can be 


heard for blocks around—it gets immediate attention and assistance. 


The Federal Bandit Alarm is a simple unit, inexpensive to operate and 
always ready for service —it will save many times its original cost, not only 
in prevention of hold-ups, but also in the confidence it gives your depositors 


and employes. 


Mail coupon below and we will send you at once, without 


obligation, sketch and complete cost of the Federal Bandit Alarm especially 


adaptable to your use. 


—--------~--COUPON----------— 


FEDERAL ELECTRIC COMPANY 


Representing Federal Electric Sign System (Electric) 


8700 So. State St., Chicago, III 


_Gentlemen: 
obligation. 


Please send full information and price of Federal Bandit Alarm for our bank. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 









































































—The initial cost is 
practically the only cost. 














—lIt never gets out of 
order. 

















—It works automati- 
cally. 














—No clocks to set. 











—No springs to wind. 











—Nothing to adjust. 











—lIt is ready for action 
the instant you close your 
vault. 


























—It is impossible for 
anyone to be shut in the 






























































Preliminary sketches have been drawn 
for the erection of a bank and office 
building by the Ashland National Bank 
of Ashland, Kentucky. The structure 
will cost $850,000 and will be ten stories 
high on ground 100 x 100 feet. 









































M. D. McPherson was recently named 
cashier and manager of the Security 
State Bank of Colfax, Washington, to 
sueceed J. P. Duke. 





























D. W. Griffin recently resigned as vice- 
president and director of the First Na- 
tional Bank and the First Bank of 


























His place in both banks has been filled 
by W. K. Cole. 














Savings, both of Santa Cruz, California. * 


PROTECTION + 


HAT’S what you get when you 

equip your vaults with The Safety 
Burglar Alarm, recognized everywhere 
among banks as a positive safeguard 
against attack by robbers. 


The Safety Burglar Alarm is giving 
complete satisfaction in hundreds of 
banks; so, too, it will satisfy you. 


Why Bankers Endorse 
This System 


vault, because you can 
sound the alarm from 
the inside. 


—It gives you unfailing 
protection on_ holidays 
and Sundays. No ad- 
ditional adjustments of 
clocks or other devices 
are necessary. 


—lIt.is honestly made of 
the very best materials 
and goes to you with our 
guarantee. It represents 
the results of twenty-two 
years of constant devel- 
opment of dependabie pro- 
tection against burglars. 


Write for illustrated booklet 


Safety Burglar Alarm Co., Inc. 
16 FULTON ST., W., GRAND RAPIDS, MICHIGAN 


M. R. LOMBARD, Great Northern Hotel, Chicago 
estern Representative 


Additional Office and Factory at Dallas, Texas . 





C. P. Cobb, for the past seven years 
connected with the Citizens and Southern 
Bank, Atlanta, Georgia, has been elected 
assistant cashier and assistant trust of- 
ficer of that institution by the board 
of directors. 


Sharp Fellows 


A certain lawyer was asked by an 
acquaintance how it was that lawyers 
contrived to remain on such friendly 
terms. with each other, although they 
were famed for their cutting remarks. 

The lawyer looked at him with a 
twinkle in his eye, and remarked: 

“Yes, but they’re like scissors; they 
only cut what comes between.”—Japan 
Advertiser. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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NEW BANK EQUIPMENT 
ASSURES PROTECTION 


HE Produce Exchange branch of the 

Mechanics and Metals National Bank 
in New York moved recently to its new 
quarters in the Cunard Building at 95 
Broadway. The branch is situated at 
the Morris Street corner of the building 
with entrances from Broadway and from 
the Cunard vestibule. 

The new quarters are the most modern 
that banking efficiency can create. Qn 
the first floor is the main banking room, 
the officers’ room occupying space di- 
rectly to the right of the Broadway 
entrance. The bank’s private elevators 
connect with the floor above, where the 
foreign department is situated, and wit) 
the vaults in the basement. 

The safety deposit vaults of which 
there are two, resting one upon the other, 
have their foundation upon the bedrock 
of Manhattan Island. They are reputed 
to be among the most completely 
equipped in existence, being enclosed in 
a huge steel and concrete box 57 feet 
in length by 47 feet in width, having 
walls 36 inches thick. 

Running around the vault is an op- 
servation gallery constructed so that a 
guard can keep the entire wall space 
under surveillance. This is an added 
precaution to complete the safety de 
vices of modern construction. i 

A system of units has been installed 
in the lower vault, so arranged that a 
client can rent his own coupon room 
with a vault connecting—a vault within 
a vault. These units are of various 
sizes and round out a system which is 
unexcelled from the standpoint of both 
security and convenience. 


Unused Freight Cars 


More than a half million freight cars, 
or 21 per cent of the total owned by 
American railroads were reported idle 
in April, owing to decline in traffic, due 
to trade depression. This is a new high 
record and explains the decreased earn- 
ings by many roads. It means that 
more than 210,000 cars have been 
abandoned since the year opened, but 
in the judgment of experts, the turn is 
near at hand for roads will get a greatly 
increased traffic when business revives 
and unemployment is further reduced. 
The outlook is very encouraging for 
building expenditures again increased 
in March, consumption of raw cotton 
is greater, and the demand for petro- 
leum, automobiles, and other articles has 
broadened materially. The fall im 
prices has released an immense amount 
of credit and lessened the cost of doing 
business. After the civil war the fall 
in commodity prices amounted to only 
20 per cent in two years. Nothing like 
the sustained fall of recent months has 
been seen before.—National State & City 
Bank, Richmond, Va. 
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CHICAGO COPS |p 
GET PILL-BOX | 
BATTLE cars Wh 


Portable Chanots With Bullet- | 
Proof Glass Will Afford 
Safety in Attack. 

Special to The ree a from Chicago! 


Tri 

Chicago, April Mein the war on 
Chicage’s desperadoes, especially 
“those who barricade ‘themselves 
and shoot it out” with the police, 
there wiil be soon ready for use 
two portable steel-“pill-boxes” or . 
shields. Encased in one of them 
officers can safely move up to the 
door of the besieged house aad 
smash their way in. 

The novel “pill-boxes” will 
shielded by bullet-proof glass. Test 
made at short range prove that this} even 
glass turns off a .58 caliber bullet,} sugs 
while a .45 bullet mashes itself Mat. Sup 

The shield proper consists of two 
slabs of sheet steel, impervious to a| Of 
-45 bullet qt 40 feet. A hinged 
plate protects the inhabitant of the 

“pill-box” from fire from an upper 


window. The entire contrivance 
| weighs only 190 pounds. 


= SMOOT TAX BT 


Sa 
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A 
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BULLET 
PROOF 
GLASS 


READ the Photographic 
Reproduction to the Lef€ 
—Note that Bullet Proof 
Glass is to Afford 
“SAFETY IN ATTACK” 


Now read these two Bulletins 
from the Illinois Bankers’ Asso- 
ciation—Bulletins 176 and 181: 


176 


Three bandits held ‘up the Sum- 
mit State Bank at Summit (Cook 
County), about ten o’clock the morn- 
ing of April first, and escaped with 
about $10,000. This is the third 
time this bank has been held up 
in a little more than two years. 


181 


At the Annual Conference of the 
officers of the bankers associations 
of the Central States, held in St. 
Louis March 22-23, the subject of 
methods for the protection of 
banks against criminals of various 
classes, was given careful consid- 
eration. 


Let us put Safetee Bullet Proof Glass in your bank. Police Departments of many 
cities have experimented with Safetee Bullet Proof Glass—have fired a steel- 


jacketed, 45 caliber bullet at it, and though the glass was shattered the bullet 
didn’t get through. 


No wire mesh — just transparent plate glass. 


But we guarantee that it is bullet 
proof! 


Write us today Zt 


SAFETEE GLASS COMPANY, Sole Manufacturers 


PHILADELPHIA, PA. 


nn 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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More Yeggmen Stopped 


HE Anakin System of Burglar Proof Locks 

is saving an average of one bank every ten days. The pho- 
tograph shown is one of the recent banks where Anakin Locks 
foiled the burglars, in spite of their most desperate efforts to 
break through. The Anakin System has a remarkable record 
of banks saved—46 banks since the first installations were made 
—less than two years ago. No burglar has ever succeeded in 
breaking through our improved system of locks. 


ANAKIN LOCKS Give Double Protection 


Anakin Locks are the only patented burglar proof locks on the 
market. They are being used in thousands of banks. They 
give you — ; 

A completely independent system of locks. 

A Special Attachment that locks the regular bolt work of the 
vault door. 

A ten per cent reduction in insurance rates. 

Protection against all punching, burning and blowing of the 
combination. 

A $500 Guarantee that Anakin Locks will meet our claims. 








READ THIS LETTER 
W. Mitchell Digges, President, 
The Charles County Bank, La Plata, Md. 

“As you already know, on the night of Monday, Aprit 11th 
last, our bank ws visited by a gang of yeagmen, who mide a 
determined attempt to burglarize, by first knocking off the knob 
of the combination with a large hammer and then clowing the 
combination by the use of some high-powered explosiv:. The 
result of the explosion was to make an opening in the vault 
door about eight inches long and three inches wide. After blow- 
ing the combination the bolts originally on the door were all 
thrown and Lut for the perfect working of your device, the door 
of the vault could have been easily opened. The Anakin bolts 
worked gerfectly and absolutely prevented the yeggmen from en- 
tering the vault. There is an old saying that we should praise 
the bridge which carrics us across. This being true, there is 
nothing that I could say that would be too high praise for your 
device, and I feet that every bank that is without your equip- 
ment is not safeauardina its finds as it shavid.”” 


Send Your Order or Write for Full Information to 


ANAKIN LOCK WORKS 


Dept. A 21 N. La Salle Street Chicago, [1l. 


If it develops that Mexican erude is 
in reality a menace to the American oil 
industry, and that the Mid-Continent 
crude cannot be disposed of at a price 
that will enable the industry to live, 
then, most certainly it should be pro- 
tected by a tariff, and that promptly. 


N May 1874 the first Time 

Lock ever used was attached: 
to a vault door of The First 
Nat’l Bank, Morrison, Ill. It 


America is still consuming a large 
was a Sargent. 


amount of gasoline, it is generally un- 
derstood as much this year as last. Lv 
bricating oil and fuel oil are a drug on the 
market. The foreign markets are prae- 
tically closed, due to the fact that there 
is a large surplus of oil in Europe at 
the present time. Unfavorable rates 
of exchange and labor troubles in ports 
of exportation have also had a tendency 
to decrease the amount of oil shipped— 
Exchange National Bank, Tulsa, Okla- 
homa. 


Established in 1865 we are still 
the leaders in the manufacture 
of Bank Locks furnishing the 
highest types of security. 


Combination bras Locks 


SARGENT & GREENLEAF, INC. 


ROCHESTER, N. Y. 


ime 


Booklet on Canadian Oilfields 
The Union Bank of Canada has just 


published a handsome and _ well-illus- 
Is Our Oil Industry Threatened? 


The recent change in the posted price 
of Mid-Continent erude from $1.75 to 
$1.50 did not come altogether as a sur 
prise to those producers who were in 
close touch with the situation, taking 
into consideration the disturbed condi- 
tion of the gasoline market and the con- 
tinual increase in the production. 

There are many arguments being ad- 
vanced as to the reason for the present 


over-production, the principal one be- 
ing that this over-production is directly 
responsible by the importation of a 
large amount of Mexican oil. It is 
contended that through the cracking pro- 
cesses which most of the eastern refin- 
eries have, a very considerable percent- 
age of this Mexican crude is reduced to 


‘ gasoline, although, of course, it is gen- 


erally understood that the greater per- 
centage is used for fuel oil. 


trated booklet entitled “Canada’s North- 
ern Oilfields,” which contains authenti¢ 
information regarding the oilfields of 
Northwestern Canada, particularly those 
located in. the Mackenzie District. The 
booklet contains an oil map of Western 
Canada, showing the location of drilling 
operations, information as how to reach 
the Mackenzie District, and a survey o 
economic implications of the discovery 
of the new oilfields. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writiny to our a:dvertisers. 
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FARSHAT 


EQUIPMENT SERVICE FOR BANKS 


YS can find many sources ot 
bank equipment. Some make 
one line, some two, some three. 
You can buy from all these sources 
and increase your overhead. ° Or 
you can buy every kind of equip- 
ment from Barshal and get what 
you order plus Barshal Service. 


Barshal Service makes Barshal 
Bank Equipment a paying invest- 
ment. It is definite, tangible ser- 
vice that works for you. Take 
Safe Deposit Boxes for instance. 
This service rents boxes—makes 
them pay. And so it operates on 
every kind of Barshal Bank Equip- 
ment to accomplish the principle 
of Barshal Service. 


Your Return Our Goal 


Write or wire for the Barshal 

- Safe Deposit Banking Representa- 

tive in your locality. His expe- 

rience in putting safe deposit box 

departments on a paying basis 

starts Barshal Service earning 
profits for you. 


STEEL OFFICE 
UIPMENT 


For Officer’s Desks Signs 
Executive Offices 


Wi 
Bookkeeping icket Plates 
aera Lobby Signs 
Lobby and 
Ladies’ Room Calender Racks 


First National Bank, 
Olean, N. Y.,  in- 
stalled 


Barshal Safe 
Deposit Boxes 


Barshal Safe Deposit Boxes 
Made in 5 Standard Units 


Heavy Bessemer steel plate doors 
Yale & Towne guardkey locks 
Highest quality construction at 
Lowest Price per box 


SAS 


ORNAMENTAL ARCHITECTURAL || 
IRONANDBRONZE || SERVICE 
i WORK ‘ 


Remodeling of 
Banking Rooms 
Wickets Vaults Built 
and Equipped 
Bronze Doors for 


Complete 
Line of Steel 


Bronze Tablets and 
Letters for Entrance 
to Banks 


Entrance to Banks 


Vault Partitions 


"BARSHAL 


STEEL EQUIPMENT 
CLEVELAND O 


Complete Service 
for Planning 
and Erecting New 
Bank Buildings 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertiaera 
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isger Business 


5 Banks 


Now is the time for banks to render 
a public service to their communities 
and to their customers. Stimulate 
saving — stop the purchase of wildcat 
securities —keep closely in contact 
with your customers—reach out after 
new business with clean-cut, strong, 
direct advertising. 


You can print form letters, bulletins and 
notices — typewritten, handwritten, and 
illustrated—in your own office, without de- 
lay, almost without cost, with a 


ROTESLEER 


Used by hundreds of banks. Easy to 
operate. It prints 50 to 75 copies a minute. 
We have many samples of bank letters and 
advertising matter — successful ideas that 
other banks are using with profit. We will 
gladly send copies of them on request. 


FREE TRIAL 


We will send the Rotospeed with complete equipment 
on free trial to any bank. Use it. Try it out. 
Compare it with any other duplicator at any price. 
It will save its cost before you have to decide 
whether you want to keepit or not. Mail the coupon 
for booklet, samples and further details of this free 
trial offer. Mail the coupon NOW. 


The Rotospeed Co. 
564 E. Third St. 
DAYTON, OHIO 


THE ROTOSPEED CO. 
564 E. Third St., Dayton, 0. 


Please serd me, without obli- 
gation. details of your free trial 
offer, descriptive booklet and 
sampies of work printed on the 
Rotospeed. 
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General contracts were recently 
awarded for the new building to be 
erected by the First National Bank, 
Merchantsvilie, New York. It will be 
of brick and stone construction. 


The First National Bank of St. Clairs- 
ville, Ohio, will erect a new brick and 
stone building. Bids have been taken. 


Contracts have been awarded and work 
has started on the construction of a 
bank building to be occupied by the 
Farmers National Bank of Boyertown, 
Pennsylvania. The building will cost 
about $50,000 and will be one story 
high. 


New bids have been taken for the con- 
struction of the Oakman and Glendale 
avenue branch of the Peoples State 
Bank of Detroit, Michigan. The new 
branch will be of brick and stone con- 
struction and will cost about $40,000. 


An L-shaped bank building to contain 
stores and apartments will soon be con- 
structed on Grand River Avenue, Farm- 
ington, Michigan, to be occupied by the 
Farmington Improvement Association. 
The building will be of steel, brick and 
cut stone construction. 


Revised plans have been drawn for 
a bank and office building to be erected 
at Janesville, Wisconsin. 

Taking the Medicine 

The managers of a large chain of 
stores met together along around the 
closing of 1920 with many serious ques- 
tions on the table for consideration, not 
the least of which was how to inereas: 
sales in order to move the rather con- 
gested inventories. 

In the mass data, however, was a re- 
quest from the manager of the com- 
pany’s big warehouse requesting that 
special consideration be given his em- 
ployes in the way of paying a larger 
bonus for good work than was paid at 
Christmastide of 1919. 

Needless to say, like all other mer- 
chants, the company had plenty of uses 
for its cash capital so, without hesita- 
tion, the head of the company wired 
to the manager as follows: “Pay them 
in aspirin—you have a four year’s sup- 
ply there.”—Wall Street Journal. 


D. F. Breed, at present assistant cash- 
ier of the First National Bank of Clin- 
tonville, Wisconsin, has been elected by 
the directors of the Clintonville State 
Bank as cashier of that institution to 
succeed: Levi Larson whose resignation 
took effect on May 1. Mr. Breed, be- 
sides his experience with the First Na- 
tional Bank was one of the organizers 
of the Bank of Caroline, Wisconsin. 


G. A. Soderstrom has been elected 
cashier of the Security State Bank of 
Baudette, Minnesota. 


Every Business 
Man Knows 


that his success 
is dependent upon 
the prosperity of 
his customers, 
Many banks and 
financial houses 
today have depart- 
ments devoted to 
promoting the busi- 
ness interests of their 
clients. That is not 
paternalism; it is 
far-sighted business 
service. 








Canada is a 


‘Best Customer 
and the develop- 


ment of her re- 
sources has only 
commenced. Can- 
ada needs settlers 
to cultivate her 
broad areas—to in- 
crease her output—to 
multiply her demands. 
She offers attractive 
returns. She affords 
Americans an oppor- 
tunity for far-sighted 
business service. Pros- 
perity in Canada pro- 
motes prosperity in 
the United States. 





Advertisement inserted by the Cana- 
dian Department of Immigration & 
Colonization, Ottawa, Canada. 





— 


Sketches have been completed by ar- 
chitects for the erection of a six-story 
bank building by the Bank of Genesee, 
Batavia, New York. Bids will not be 
ealled until early fall. The structure 
will be mainly of stone. 


Plans have been completed and bids 
taken by the Citizens National Bank of 
Corry, Pennsylvania, for the construc 
tion of its new building. Work will starl 
in the near future. 


The Trust Company of New Jersey; 
12 Hudson Street, Jersey City, N. Jy will 
soon erect a large bank and office build 
ing. Contracts have been awarded. The 
structure will contain eleven stories. 
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What is the Trend 


in Bonds? 






S demand for coal increasing in the 

East? Isthe dry goods field more 
active? What isthe insurance news from 
Arkansas? Are new steel quotations 
bringing much business? 


Only in one newspaper west of the Hudson river 
will you get the answers to such questions—the 
Chicago Journal of Commerce. 














ALL up-to-the-minute financial news. ALL the 
latest real estate, insurance and trade news—ALL 
the news from the grain centers—ALL the business 
news from abroad. The Chicago Journal of Commerce 
gives you this evéry morning. 
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No banker or business man within a reasonable dis- 
tance of Chicago should be without this great daily. 
It is the first thing placed on the desk of every 
Chicago banker every morning. It helps keep the 
banker posted, often gives him information that 
changes the character of a whole transaction. 


ee eet tC MRT ON 
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Before you dictate a single letter this morning 
write for the Chicago Journal of Commerce. 





Chicago Journal of Commerce 


108 South La Salle Street 
Chicago, IIl. 
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a The National Bank 


By OF THE 


REPUBLIC 


OF CHICAGO 


Is prepared to render 
exceptional service in 
exceptional times 


Capital and Surplus, $3,000,000 


COPY WITHOUT ERROR IS WHAT EVERY BANK WANTS 


The PHOTOSTAT Makes Facsimile copies 
(Reg. U. S. Pat. Off.) Directly upon sensitized paper 

At a possible speed of one copy per minute 
From any colored subject 
At original size, enlarged or reduced 
That are absolutely permanent 
That are legal evidence in court 
That are water proof 
That are erasure proof 
That are smut proof 
That do not need to be checked 


Manufactured by the Eastman Kodak Co. 
exclusively for the 


THE PHOTOSTAT CORPORATION, ROCHESTER, N. Y. 


Chicago, New York City, Philadelphia, Providence, San Francisco, Washington. 


Every banker should read THE BANKERS’ MONTHLY, the only 
national business of banking publication in America. 
Send us name for a trial subscription. Send no money. We will bill you 
later, when you are satisfied that you want to become a regular subscriber. 


Address THE BANKERS’ MONTHLY, 536 So. Clark St., Chicago. 
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| DEVELOPING AIRPLANKs 
FOR REGULAR TRAFFIc 


BEFORE the war the airplane hag 
accomplished little more than the 
successful demonstration of theory. 
Doubtless the crowds at State ang 
County Fairs derived a good deal of 
pleasurable excitement from witness; 
exhibition flights which all too frequent. 
ly terminated in disaster; but the prae- 
tical value of the new means of trans. 
portation was not yet apparent. The 
aeroplane had proved that flight in q 
heavier-than-air machine was _ possible 
j It had not shown that it was useful. 

The war led to a prodigious advanee 
in the design and construction of planes 
suitable for military purposes, Type 
followed type with such bewildering 
rapidity that the marvel of one day was 
obsolete in a month. Great improve. 
ments were made in strength, speed, sta- 
bility and effective lift (although there 
was an increasing tendency towards 
specialization for particular purposes); 
and certain types of machines were i- 
nally evolved that combined these qual- 
ities in a high degree. The all-around 
efficiency of the day-bombing plane, in 
fact, gave grounds for the hope that the 
aeroplane ‘might eventually develop 
some purpose or function of even great- 
er benefit to humanity than the destrue- 
tion of factories and the murder of «- 
vilians, 

This expectation that the phenomenal 
improvement of the aeroplane as a mil- 
itary weapon would be succeeded by 
an equally rapid development along 
commercial lines was embodied by the 
Paris conference in a Convention for 
the Regulation of Aerial Navigation. 
Foreseeing that the haphazard growth 
of such commerce would undoubtedly 
be a fruitful cause of international dis 
putes, the contracting parties had the 
courage to lay down ‘in advance the 
rules of a traffic which did not yet exist 
The Convention defines the general 
principles of international law whieh 
shall apply to the airways of the world, 
and contains specific regulations cover- 
ing the licensing of machines and pilots, 
distinctive marks to be carried, lights 
and signals, “rules of the road,” and 
so on. Probably the remarkable trans 
atlantic flights which took place # 
about the same time this convention was 
drawn up went far towards convincing 
the powers that some such agreemett 
would not be wholly premature. 

As a paying prvposition, however, 
the commercial airline has not ye 
proved itself a success. Most of the & 
isting companies rely to a large extent 
on government support, and the present 
development has taken place with small 
regard for sound organization along 
business-like lines. On the Londov- 
Paris route, for example, several rival 
companies, using machines not suited ta 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








SEBBEZSESFZTRBEFEEESESER LE 


BSss 


sa ae: 


SPYrEBaRBEFEAZESFRESE 


, i 


S3Ee8ge2.. 


BSoO Pare 



























sta- 
here 
ards 
es) ; 
e i 
jual- 
yund 
>, in 
; the 
elop 
reat- 
trne- 
f Gi- 


renal 
mil- 
1 by 
ilong 
the 
| for 
ition. 
‘owth 
tedly 
| dis- 
1 the 
> the 
exist. 
eral 
which 
vorld, 
over 
vilots, 
lights 
’ and 
trans 
pe at 
n was 
neing 
ement 


ever, 
t yet 
he ex- 
extent 
resent 
small 
along 
mdon- 
| rival 
ited ta 


and a great variety of types, 
igre competed with each other to se- 
are some share of the traffic which was 
gall in the aggregate. Too much 
dress had been laid upon the military 
ralne of commercial aviation, and plane 
«struction has too largely followed 
niitary designs. As a matter of fact, 
tle difference between military planes 
wd real commercial planes (lacking 
protective armor and without devices for 
amying guns and bombs) might well 
ip the difference between operating at a 
js or at a profit. Here in the United 
Sates we have far too few landing 
fdés, and no prescribed airlanes. We 
yed a National Commission to take 
darge of licensing planes and pilots, to 
atablish well-marked air-routes with 
proper landing fields, to fix traffic rules, 
mi to supply meteorological informa- 
tin, The failure of the United States 
to ratify the international Convention 
for the regulation of Aerial Navigation, 
in 90 far as it is responsible for this 
vegleet, must be considered unfortunate. 


Thre can be no doubt, however, 
that it is only a matter of time before 
companies for air transportation will be 
ale to speak to the capitalist in the 
aly language which he understands. 
The present need is for real commercial 
nachines, for more landing grounds, for 
regular traffic by night as well as by 
tay. Isolated cases have already proved 
thefact that an airline making use of the 
most efficient type of machine can main- 
tain service without the aid of any sub- 
sidy and still make a profit. And the 
business is still in its infaney.—Foreign 
Trade Review, National Shawmut Bank, 
Boston. 































































The First National Bank, Byers, 
Texas, will erect a modern two-story 
wuilding to replace the one-story build- 
ing recently destroyed by fire. 






























The Bankers Trust Company of In- 
dimapolis recently moved into its new 
baking quarters in the Bankers Trust 
building at Pennsylvania and Ohio 
‘teets in that city. 


Exeavating the lot on which the new 
home of the First National Bank of 
Holton, Kansas, will stand is about 
fished and work on the foundation will 
on start. The structure will be one 


sory high. 
































A contract has been let for the con- 
Smetion of a new building for the 
Farmers Exchange Bank of Green Bay, 

Keonsin. It will cost about $65,000. 































The Jefferson Bank at Mt. Vernon, 
_ ls, recently acquired a large lot 
lst aeross the street from its present 

tion with the announced intention of 
butting a building there. 















Service Through 
70 Branches 


From the time when the raw material is shipped 
from its source to the factories’ for manufacture, 
until as a finished product it is transported to all 
parts of the globe, modern commerce and industry 
are dependent on international banking. In their 
co-operation and development the Banco Nacional 
Ultramarino, one of the oldest institutions of its kind in the world, has 
rendered efficient service for more than half a century. The facilities of our 
70 branches, reaching all important countries, are available through our 
New York Agency. 


THE STATE BANK OF THE PORTUGUESE COLONIES. 


~ BANCO NACIONAL 
ULTRAMARINO 


NewYork Agency, 93 Liberty Street 


JOSEPH McCURRACH, Agent. Head Office: Lisbon, Pertugal 





ITH increased resources and im- 
proved facilities, we are able 
still further to enlarge our usefulness 
to the business community and to 
extend our service in the interest of 
American trade and industry. 


Established 1810 


Tue Mecuanics & Mera.s 


NATIONAL Bank 


of the City of New York 


Head Office 
20 NASSAU STREET 


Capital, Surplus, Profits $25,000,000 





Speeding Up Canadian Collections 


There are two reasons why American banks should collect Canadian 
checks and acceptances through the New York Agency of the Union 
Bank of Canada. 


1. The Organization which receives them in the United States 
collects them in Canada. This insures speed, efficiency and singleness 
of responsibility for the work to be done. 


2. Only a Canadian bank with a Foreign Exchange Department 
can pay its clients in the United States the highest possible price for 
their Canadian funds. 


A CANADIAN BANK FOR CANADIAN BUSINESS 


Union Bank of Canada 
49 Wall Street, New York 
Resources $169,000,000 
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The year round convention 


— 





_*e LZ 


i ee ta me 


, | a|N the spirit of good-fellowship 
<n, ] eq) PS), and mutual helpfulness man 
Su \ fe ta ‘e hundreds of progressive bank B 
S \ ys £$=%a} ers will meet in conventio— ; 

this month. These conventions are oneolf ° 
the finest forms of co-operative effort pos 
sible to imagine and it is an undisputed 
fact that the good they do is far-reachingft §. 
and permanent. W 


Time was when anand welt 
looked 
upon as 
more or m4 
less ‘‘glad-hand meetings’ but YT ipa 


—times have changed! SN ae BE tr 


The convention of to-day is attended » ! | 
by men whose time is valuable. They We B\\\\, WAY in 
come fa 
to give and get ideas. They com a 
for business. And still the spirit of - 
good-fellowship is not lost in the discal y 
—and it should not be. 


The opportunity to get together, 
exchange ideas and compare notes, !! 
of inestimable value! However, it 3 
unfortunate in some respects that cor 
ventions cannot be held more that 


once a year. 


—but to offset this condition 
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SERVICE 


DROVERS SERVICE—the year 
, round convention is at the instant call 
of every banker who desires to obtain 
the many benefits derived therefrom. 


The most informal convention, and 
still the most efficient day-to-day 
medium for the promotion of its cor- 
respondents’ welfare, DROVERS 

SERVICE has never grown too large to perform the little courtesies 
which have made it a friend 

among those it seeks to serve. In 

hundreds of banks throughout the 

Great Central West DROVERS 

SERVICE is known as a depend- 

able friend in the time of need 

and a ready ally in the ordinary 

transactions of business. 


lt only takes your say-so to 
include your bank in the big 
family of Drovers correspondents 
and to bring DROVERS SERVICE 
—the permanent convention —to 
your aid. 


DROVERS NATIONAL BANK 


UNION STOCK YARDS ° 
CHICAGO 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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MILLING CANADIAN WHEAT 
FOR U. S. PROFIT 


(CANADIAN wheat and its relation to 

the milling industry of the United 
States now presents a feature of great 
interest. Flour making is third among 
United States industries, yet rarely have 
the millers gone before Congress with a 
plea for any action on their behalf. An 
association of organizations of millers 
of the Northwest has presented to the 
Committee on Ways and Means of the 
House of Representatives a petition 
for the embodiment in the permanent 
tariff bill that soon will be under diseus- 
sion of a provision for milling in bond 
or under the drawback plan of Cana- 
dian wheat, which in great quantity an- 
nually passes through the United States 
for export. Graphic presentation is 
made of this Canadian wheat inflow and 
outward movement with statistical ac- 
companiment of latest availability. In 
substance, the plea of the millers is that 
since millions of bushels of Canadian 
wheat pass by lake steamers and rail, 
through the United States on their way 
to Europe, there to be ground into flour 
and feed to the advantage of European 
:industry and labor, and to the disad- 
vantage of the United States producer, 
the United States laborer and the United 
States miller, there be provision made 
that they may manufacture this wheat 
into flour. The millers of the United 
States seek opportunity to arrest this 
grain while in the United States, con- 
vert it into flour and feed, export the 
finished product to be sold in Europe 
under United States brands already es- 
tablished there, and retain the by-prod- 
uct (feed) for the use of the United 
States farmer. 

Canada’s exportable surplus, which is 
variable but may for argument be taken 
at two hundred million bushels annually, 
is the dominant factor in the world’s 
wheat market. Forty per cent of this 
export quantity moves out through all- 
Canadian territory to Canadian ports. 
Sixty per cent is transported through 
the United States over our transporta- 
tion lines and to our ports and in its 
flow to Europe it passes the doors of the 
United States flour mills. Milling this 
northern wheat in bond and under the 
drawback plan is not altogether a new 
thing in Minneapolis, but in the past 
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eV HAT’S the run for tomorrow?” 
is the question most frequently 
asked in the Chicago Live-Stock Ex- 
change each morning as the hour of 11 
approaches. It is answered by the es- 
timate made by the Bureau of Markets, 
United States Department of Agricul- 
ture, and posted in the exchange at 11 
o’clock of each market day, “Ten, 
twenty, fifteen,’ when repeated among 
the initiated means that the Bureau has 
estimated that approximately 10,000 cat- 
tle, 20,000 hogs, and 15,000 sheep will 
come into the stockyards for the next 
day’s trading. The estimate is always 
made in round numbers and always 
posted in the same order, cattle first, 
then hogs, and lastly sheep. It is one of 
the important factors in determining the 
prices paid for livestock, not only at 
Chieago but at other livestock markets. 
It is prepared from figures furnished 
by all the railroads entering Chicago 
and by applying the law of averages. 
The railroads report the number of 
carloads of each class and of mixed live- 
stock en route, or for which cars have 
been ordered, that should reach the city 
in time for the next day’s trade. From 
these reports and from the records of ac- 


* * * * 


experience regulations governing details 
of bond release or drawback were found 
burdensome or in effect prohibitive. 
From every one hundred pounds of 
wheat that a miller may import from 
Canada under existing bonding or draw- 
back provisions, he can make practically 
seventy pounds’ of flour and_ thirty 
pounds of feed. If he is to operate 
under either plan he must export all 
the products of the imported wheat. 
There is a very poor foreign market 
for the feeds and the difficulty of selling 
them abroad is increased by their bulky 
character and. high freight charges. But 
there is a deficiency of feed in the United 
States, a fact apparent not only in 
many ways in business but known all 
along the line, even to the householder, 
whose delivery man has used it and with 
much truth as an explanation for high 
prices for milk, especially during the 
off-grass seasons. 

Millers are now suggesting the advan- 
tage of a simple working arrangement 
which would permit this stream of for- 
eign wheat to pass through United 


tual and estimated receipts by days of the 
week, which have been kept since De 
cember 15, 1918, when this service was 
begun by the Department of Agric: 
ture, it is possible to determine with 4 
high degree of accuracy by 11 a. m, 
the probable number of cars that wil 
arrive for the following day and the ay. 
erage number of animals per car. 

The reliability of this advance esti- 
mate is indicated by the general accept 
ance by the “trade” which uses it in 
the daily transactions in the market, 
following its release. It also serves as 
an indicator to the trade elsewhere and 
to country shippers as to market pro:- 
pects for the following day. The mos 
valuable influence of the estimate is its 
effect in assisting to stabilize the market. 
Knowledge obtained from aceurate 
sources permits producers in a great 
many instances to load or hold back 
shipments as trade conditions warrant, 
thereby lessening the probability of sup- 
ply gluts or shortages. It also assists 
killers at other points who buy on th 
Chicago market in planning where or 
when to place their orders for supplies, 
and is of value to local killers and th 
stockyard company in planning labor 
needs for the ensuing day. 


* Pa * $ 


States mills and continue on its way t) 
the world’s consuming markets as flow. 
—Northwestern National Bank Review, 
Minneapolis. 

Purchase of the Roger Building in 
Dallas, Texas, by the Guaranty Bank 
and Trust Company of that city was al- 
nounced recently by W. O. Connor, pres 
ident of the bank. Extensive alteration: 
will be made in the building. These will 
include fitting up the second floor for 
use of the bank. The bank now octt: 
pies only the first floor. 


Chris A. Strackbein, formerly with 
the Dime Savings Bank in Detroit, las 
been appointed manager of the branch 
of the Central Savings Bank at Gratiol 
and Joseph Campau avenues in that 
city. 


G. Dud Hocking, president of the 
Fidelity Savings Bank of Cumberland, 
Maryland, announced recently that plans 
are being prepared for the erection of a 
new bank home in that city. 
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Exact reproduction of front 
of gold medal, anwend head 
. Ge V. 


‘Exact reproduction of re- 
verse side of gold medal, 
showing seal of the Royal 
— Society of Eng- 


- oma ene 
Royal ricultur: 
Society of England are recog- 
nized throughout the world 
a3 the most thorough and 
exacting tests in power farm- 
oe. leting seven days and 
ding every field and belt 
operation. The jury of ex- 
perts was composed of en- 
Gineers whose judgment is 
as final through- 
out the globe. These men by 
verdict awarded the 
medal and the World’s 
pionship in the three- 
bottom class to the Wallis. 
The sturdy power and 
strength of the Wallis were 
ively proven. 


NOTICE: We want the 
public to know that the 
WALLIS TRACTOR 
is made by the J. I. CASE 
PLOW WORKS COM- 
PANY of Racine, Wis- 
consin, and is NOT the 
product of any other com- 
pany with“ J. I. CASE” as 
Dart of its corporate name. 


Price Readjustment Is 
Proof of Co-operation 


The buying power of millions of people has been unmistakably- 
affected by a combination of current events. To ignore this 
fact and try to sell goods as before is to fail:to recognize the 
popular decision. It is not in keeping with the spirit of co- 
operation so necessary to both buyer and seller at this time. 


The J. I. Case Plow Works Company has 
announced approximately a 15% price 
reduction on all of its products, including 
the WALLIS, America’s Foremost Tractor 
and World-Wide Champion. This reduc- 
tion is not based upon present production 
costs, but is made to meet the popular 
demand of the farmer today and to be 
helpful in the readjustment of business. 
This reduction in the products of the J. I. 
Case Plow Works Company, offers prac- 
tical proof of the desire for co-operation 
and of the need for a better understanding 
between maker and user. 


Wallis— 
World-Wide Champion 


Bankers grasp with instant precision the 
difference between’ proper and improper 
uses of borrowed funds. When a farmer 
desires a loan to buy a tractor, for instance, 


the banker, interested at all times in -his 
client’s welfare, should weigh the merits 
of the tractor under consideration. It is 
important that the banker should know 
we court the most rigid investigation on 
Wallis performance by the banking 
fraternity. 


Perhaps the most signal recent achieve- 
ment in the tractor industry was the 
winning by the Wallis of the gold medal of 
the Royal Agricultural Society of England 
and first prize in the three-bottom class. 
This award, made by a distinguished and 
impartial board of engineer-judges, after 
severest competition, offers a practical 
guide to those advising or contemplating 
the purchase of a tractor. 


We shall be glad to advise you fully 
relative to the Wallis and to show you 
proof why it means more acres per hour. 


J. I. CASE PLOW WORKS COMPANY, Dept. A82X, Racine, Wisconsin 


ALLI. 


-more acres per hour 
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HOGS AND CATTLE 
SHOW INCREASE 


REPORTS from special livestock re- 
porter to the Bureau of Crop Esti- 
mates, United States Department of 
Agriculture, indicate the following 
changes in supplies of hogs and cattle 
in the United States, during the first 
three months, in the past three years. 

The number of hogs increased 1.6 per 
cent this year (from January 1 to April 
1) as compared with a decrease of 0.2 
per cent in like period last year, and an 
increase of 0.9 per cent two years ago. 
The births during the first quarter of 
1921 were 1.9 per cent less than in like 
period last year and 12.6 per cent less 
than two years ago. The net movement 
from farms was 3.2 per cent less than 
last year and 23.8 per cent less than two 
years ago. 

Cattle numbers increased 2.38 per cent 
during the first quarter of 1921, as com- 
pared with an increase of 0.25 per cent 
last year, and an increase of 4.23 per cent 
two years ago,during like period. Calves 
born this year were 4.8 per cent less than 
last year and 25.9 per cent less than two 
years ago. The net movement from 
farms was 21 per cent less than last 
year and 11.3 per cent less than two 
years ago. 


Automobile Business Improves 

The steady improvement in the auto- 
mobile industry reflects in no small de- 
gree the demand for cars by that sec- 
tion of the public designated as the 
“fixed income class” and by that class 
whose wages still leave an appreciable 
margin of income over necessary ex- 
penses. While shipments of automo- 
biles in March were still 58 per cent 
below the volume of the same month 
last year, many dealers expect sales in 
the second quarters to approximate 75 
per cent of the same quarter of 1920, 
which was the record. While this goal 
may be attained, it is believed that the 
pace cannot be continued throughout 
the year, as in times past, but that 
manufacturing as well as selling will 
revert temporarily to a seasonal basis. 
It is apparent that the manufacturers 
themselves distrust the permanence of 
the present improvement as they are 
keeping output closely in conformity 
with incoming orders, and in many cases 
are deliberately adhering. to a fixed 
schedule much under the volume of new 
business. This is done to avoid any 
possible surplus, should the demand fall 
off, as well as to keep the demand far 
enough in advance of output to obvi- 
ate the necessity of further price reduc- 
tions which might again unsettle the 
industry. At the same time the matter 
of price reductions is being kept in re- 
serve as a possible sales stimulant should 
the present buying movement wane.— 
National Bank of the Republic, Chicago, 
Illinois. 
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URGES RESERVE EARNINGS 
TO BUY FARM BONDS 


HE Kenyon bill now before Con- 
gress to amend the Federal Farm 
Loan Act contains two important pro- 
visions and a number of minor changes. 
The most important provision is for the 
use of net Federal Reserve Bank earn- 
ings for the purchase of Federal Land 
Bank bonds when such purchase is re- 
quested by the Farm Loan Board. 


Since publishing the large percentage 
of earnings credited to Federal Reserve 
banks during 1920, devising schemes for 
spending these earnings has become a 
favorite pastime. This has been par- 
ticularly true of those seeking a pain- 
less method of giving relief to farmers 
and agricultural interests. It has been 
suggested that these funds be loaned di- 
rect to farmers or used as a basis for 
extending credit to them—anything to 
avoid the present system of turning 
them into the Government Treasury 4s 
a franchise tax. The Kenyon bill, how- 
ever, has been the first direct effort to 
utilize the earnings, and the first oceca- 
sion the matter has been brought before 
Congress with any probability of being 
passed. 

One of the provisions in this section 
states that the Treasury may purchase 
bonds from Federal Reserve earnings 
“provided the aggregate of such obliga- 
tions so purchased and held by the 
Secretary of the Treasury shall at no 
time exceed $100,000,000.” Bonds may 
be re-purchased from the Treasury on 
the volition of the Federal Land Bank. 
As the amount of such bonds held in 
the Treasury is now $183,035,000, 
further purchase by the Government of 
such bonds would give the appearance of 
the system being almost a Government 
supported one. 

Large amounts of bonds already heid 
in the U. S. Treasury, however, are due 
chiefly to two causes: the difficulties 
which the system encountered in placing 
its bonds following its organization, be- 
cause it was compelled to compete with 
patriotic and equally tax-exempt Liberty 
issues, and also to the litigation which 
froze the system’s actions during the 
last year and made Government assist- 
ance imperative. 


However, it is felt that the earnings 
of the Federal Reserve banks, which 
amounted to $151,408,031 during 1920, 
will scarcely maintain their present high 
level. The earnings of 1920 were pro- 
duced under prosperous times and ex- 
ceedingly high interest rates, and with 
the coming of easier money the amounts 
available for earnings distribution will 
be considerably smaller. 

An additional Government aid to ag- 
riculture provided by the bill is the pro- 
vision for deposit of surplus Govern- 
ment funds with Federal Land banks 
when so requested in amounts up to 


$6,000,000, and bearing the current rate 
of interest. 


From the farmer’s viewpoint the mos 
important change found in the raising 
of the limit on loans for purchase of 
new land from $10,000 to $25,000, This, 
while still limiting the farmer to loans 
at 50 per cent of the value of his land, 
enables the purchaser of large traets to 
benefit from the lower rate of the Farm 
Loan system along with the small farm. 
er. However, this feature has found 
little favor with bankers, because of the 
necessity of concentrating the funds 
which it will entail. It has been pointed 
out frequently that one of the strong 
features of the present Farm Loan sys. 
tem is found in the distribution of its 
funds in small amounts over a large 
group of borrowers. 


A revision of the regulations as to 
licensing warehouses is also provided in 
the bill, giving the Secretary of Agri- 
culture power of inspection and super. 
vision over all warehouses licensed and 
of revoking licenses which he deemed 
issued to unqualified warehousemen and 
graders.—Wall Street Journal. 


NEW WORLD-WIDE STANDARDS 
FOR AMERICAN COTTON 
A STRONG effort to secure the adop- 

tion of a single set of standards 
for the world trade in American cotton 
will be made at the World Cotton Con- 
ference which will be held in Liverpool 
and Manchester, England, June 13 to 
22. _Two representatives of the United 
States Department of Agriculture, 
Chester Morrill, Assistant Chief of the 
Bureau of Markets, and William R. 
Meadows, head of the Cotton Division 
of that bureau, wil attend the sessions 
of the conference. Mr. Meadows wil 
address the meeting on the subject of 


“Universal Standards for American Cot- 
ton.” 


It is thought by officials of the depart- 
ment that both the present time and the 
place of meeting are propitious for at- 
complishing the end in view, because the 
entire cotton industry, from grower to 
manufacturer, will be represented; all 
phases of cotton marketing will be dis 
eussed, and suggestions made for im- 
provements in marketing. The domi 
nance of the Liverpool Cotton Exchange 
in the cotton trade is looked upon as al- 
other important factor to be consulted 
in the establishment of world-wide 
standards for cotton. The exact meth- 
od by which the standards will be de 
termined upon, it is said, cannot now 
be forecast, but any action taken, so far 
as the United States -is concerned, wil 
be subject to the approval of the Seere 
tary of Agriculture. 

This year’s meeting will be the second 
one held by the World’s Cotton Com 
ference, the first having taken place # 
New Orleans, La., in October, 1919. 
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Power Farmin3, Credit 


EN who borrow to purchase Case Power 
M Farming Machinery are usually sound 
credit risks, not only because of their 
tangible resources but also, because of the less 
tangible assets of security found in Case _pro- 
ducts: an effective manufacturing and distri- 
buting system thoroughly adapted to the 
exacting requirements of Case customers. 


Eighty years manufacturing experience, assur- 
ing a product of sound construction and correct 
design for the hardest farm work; a distribut- 
ing system of Branch Houses and dealers 
completely equipped to sustain the producing 
power of Case machinery at a maximum of 
efficiency; and (the foundation of power farm- 
ing success) a systematic course of instruction 
in the profitable application of mechanical 
agricultural power—these are the credit com- 
manding assets of Case ownership. 


Case ownership eliminates many of the risks in power 
farming machinery loans. It reduces your problem to 
a judgment based on personal knowledge of your - 
client plus his desirability when Case-equipped. 


J. I. Case Threshin?, Machine Company 


Dept. F 402 Racine, Wisconsin 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing te our advertisers. 
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WHAT CHANGES SHOULD BE 
MADE IN FEDERAL 
RESERVE EARNINGS? 

(Continued from page 38) 

would be protected by being made a 

preferred creditor. 

Of course, one of the live subjects in 
a discussion of this kind is the collection 
system and how much of the cost the 
Federal Reserve should absorb. This 
brings up the question of interest on 
balances. At the present time, no in- 
terest is allowed on our balances and 
the member banks absorb all of the float, 
Some members of the system feel that 
interest should be allowed on balances, 
others that the Federal Reserve should 
absorb the float, and others that both 
of: these concessions be made. 

Then again, a live question today is 
whether or not the discount rate should 
be raised or lowered, and this properly 
belongs in a discussion of this kind. 

It has also been suggested that the 
Federal Reserve banks organize (and I 
understand they are doing this in a 
small way) .a training school for Fed- 
eral Reserve students. This would mean 
a regular course covering a considerable 
period and with special instructors to 
familiarize young men with the benefits 
of the Federal Reserve law and all of 
its workings. These men, after a thor- 
ough training, would be sent throughout 
the country to impress upon every non- 
member bank the advantages of joining 
the system. They would be in a position 
to answer all arguments intelligently. 

The Federal Reserve banks have been 
urging the organization of clearing 
houses for the purpose of eliminating 
as much of the float as possible and hav- 
ing each bank settle its own checks im- 
mediately upon presentation, and not 
with New York drafts but with actual 
cash. While, of course, the Federal Re- 
serve does not benefit directly from the 
organization of these clearing houses, 
it should be willing and even anxious to 
foster such organizations and it may be 
wise to absorb the cost of these clearing 
houses for the first year. I understand 
that this has been done by the Federal 
Reserve Bank of New York in at least 
one case. 

This is my presentation of the matter, 
based entirely upon the abnormal earn- 
ings at the present time. It would be 
unwise for the system to adopt any radi- 
cal suggestions of this kind without care- 
fully considering whether or not the 
earnings, under normal conditions, will 
warrant such action. 

In considering any or all of these 
we must not lose sight of the fact that 
in the future—as in the early years 0 
the system—the Federal Reserve may 
not earn much beyond operating ¢ 
penses, and also that the earnings arise 
mainly from the grant to the Federal 
Reserve banks by the Government of 
power to issue Federal Reserve notes 
and, while the Federal Reserve Board 
does not impose a direct tax on notes, 
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Your Bank Needs Distinctive Chipped Gold 


SIGN TABLETS 
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superior and distinctive; will not fill the | 

) type or dry outs last longer than ordinary rib- } 
} bons; the ‘AX Prevents evaporation of the 
} essential moisture and insures clean, sharp 
H impressions and pleasing colors. More eco- ff 
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| Box of Carbon Paper FREE | 


i Special Offer: With your first orderforWAXED 4 
Typewriter we will send 


Car- 
der today; § 































—— Ary) 


Signs that will identify your institution in 
a pleasing and impressive manner. That 
are easy to read, do not tarnish and require 
no polishing. T' inds of Banks are using ; ; 
our pa aa Gold Signs and every one S « 

Will test. to their sugemeny in ele- y 5 4 i 
gance, character and legibility. 

Our Book “Bank Signs” Sent Free 


]] RAWSON & EVANS CO., ccrzoucmrends 
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it has the right to do so under the Fed- 
eral Reserve Act. Under the Aldrich- 
Vreeland Act ten per cent tax was 
charged. If the Federal Reserve Bank of 
New York had been taxed seven per cent 
on its 1920 circulation (the same as its 
maximum discount rate) the amount 
paid to the Government would have been 
almost exactly the same as actually was 
paid. : 

It may be possible, without disturb- 
ing the present law, to so dispose of the 
earnings of the Federal Reserve that 
member banks and the United States 
Government would receive a fair return 
and at the same time, a generous amount 
of the profits could be used to increase 
the membership in the Federal Reserve 
system. 

Westinghouse to Open New Plants 

Announcement made in Los Angeles 
recently by K. E. Van Kuren, district 
manager of the Westinghouse Electric 
and Manufacturing Company, that this 
$85,000,000 concern is preparing to 
place a series of plants on the Pacific 
Coast to avoid high freight rates on 
manufactured products from the East 
and to take advantage of the rapid in- 
dustrial growth and coming foreign trade 
in the Pacific. 


The development planned for the. 


West coast includes a $1,000,000 plant 
already announced for Los Angeles, two 
similar plants—one in the San Fran- 
cisco bay district and one on Puget 
Sound—one central coast factory, and 
two specialty manufacturing plants. 
The location of the last three units have 
not yet been chosen. In addition, a 
series of distributing agencies will be 
set up in principal western centers. 


The Bank of Commerce at Eugene, 
Oregon, is one of the strongest institu- 


‘tions in that section, having resources 


of more than a million dollars. The 
bank gives special attention to collec- 
tions and bills of lading drafts drawn 
on Eugene and that territory. 


Harry A. Allen, vice-president of the 
City Bank & Trust Company, Hartford, 
Connecticut, has resigned to become 
treasurer of the Fuller Brush Company 
in that city. He has been vice-president 
of the City Bank & Trust Company 
since April 10, 1916. He will take his 
ew position about October 1. 


Directors of the Growers National 
Bank, Fresno, California, have elected 
Iucius Powers as president, succeeding 
John Bidegaray, who continues as an 
officer of the bank as first vice-president. 


The capital stock of the Security Bank 
of Chicago will be raised from $400,000 
to $500,000 and of the Second Security 
Bank in that city from $200,000 to 
$250,000, through capitalizing surplus. 
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REDUCING 
‘THE TIME ELEMENT 
OF COST 


Time wasted is often more costly than distance 
traveled in reckoning the expense of converting 
collection items into Reserve cash. 


transit items when collected through ordinary 
e . . 
banking channels consume time in-three ways: 


1. In railway mail trains 


2. In Post Offices awaiting bank 


3. In Transit Departments awaiting 


bank closing hours. 


Our continuously operating 24-hour Transit 
Department eliminates all of the second and 
most of the third item of delay. 


All items handled at par for correspondents. No 
charge for telegraphic transfers. 


PHILADELPHIA 
ae 


PHILADELPHIA, PA. 


Drafts and 









Preliminary sketches have been made 
for a bank and office building that will 
soon, be erected by the Ashland Na- 
tional Bank of Dayton, Ohio. The struc- 
ture will cost about $850,000 and will be 
ten stories high. 

Bids have been taken on a structure 
which is to house the Peoples Savings 
Bank of MeComb, Ohio. Work is ex- 
pected to start in the near future. The 
building will be one story high. 


Plans have been drawn for remodeling 
the present banking rooms of the Far- 
mers Bank of Bellville, Ohio. 
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Contracts have been awarded for re- 
modeling the present quarters of the 
Bay View Commercial and Savings 
Bank, 999 Kinnickinnie Avenue, Milwau- 
kee, Wisconsin. Work is expected to 
start at once. 


The new home of the First State and 
Savings bank of Wood River, Illinois, 
was recently opened. 





Final plans have been drawn for the 
erection of a bank and office building at 
Paola, Kansas. The building will con- 
tain three stories with basement and will 
be of brick and stone construction. 
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HE Calumet Trust and Savings 

Bank of Chicago has employed sev- 
eral unique contests to teach thrift 
among the children in its community 
and to bring in new accounts. One of 
these was the distribution of 3,000 pom- 
padour or skull caps among the young- 
sters. This was an event that accom- 
panied the opening of the childrens’ 
window at the bank. 

It was announced that each child who 
presented a savings pass book at this 
window would receive a cap. The cam- 
paign opened on a Thursday and, by Sat- 
urday noon, the entire supply of caps 
had beenexhausted. The idea was popular 
with the youngsters and successful from 
the bank’s viewpoint. Crowds of chil- 
dren became so large at times that the 
services of several policemen were neces- 






































































































































ITH enlarged facili- 

ties and greater re- 
sources, the Liberty 
Central Trust Company 
offers a St. Louis banking 
connection with unex- 
celled service for the 
transaction of every form 
of banking business. 


Resources $50,000,000.00 
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NOVEL APPEALS THAT ALWAYS 
GAIN THE “KIDS” ATTENTION 


When a Chicago bank announced the distribution of 
3,000 skull caps, the youngsters responded quickly 
and brought in a substantial volume of new business 


By JAMES R. RHOADES 


sary to keep order. The accompanying 
illustration shows one group. 

This bank believes that there is “no 
child or account too small” to receive 
courteous attention. It also knows what 
the child enjoys. The caps given away 
were in two brilliant combinations of 
colors—orange and blue or purple and 
red—with the bank’s name in gold let- 
ters. Novelties of this kind are a de- 
light to any child and make an impres- 
sion upon its mind that is not soon 
to be forgotten. The bank impressed 
its name and location upon the child’s 
memory by these gifts. It inspired 
them to save to obtain a cap and, in doing 
so, acquainted them with the savings 
pass book, with the procedure of making 
deposits or opening an account, and with 
the friendly atmosphere of the bank. 
And, those 3,000 caps carry the bank’s 
name into the majority of homes and 
public places in that community, thus 
presenting a daily advertising appeal 
that will be a valuable asset. 

Interest was also aroused among the 
“grown-ups.” In some cases parents 
opened accounts to obtain more than one 
cap in the family. A number of teachers 
entered new accounts, and other inci- 
dences indicated to the bank officials 
that the plan had been effective. 


The cost was small in comparison with 
results obtained. The caps were pur- 
chased for approximately fifteen cents, 
or $450 for the entire lot. Within ten 
days after the caps were distributed, 
savings deposits had increased $20,000. 


Other campaigns for new business— 
and particularly the children’s accounts 
—have been successfully conducted by 
the Calumet Trust and Savings during 
the past few months. Among these 
were the thrift essay contest, a juvenile 
contest for new accounts, a bicycle con- 
test, and a garden seed contest. 
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In the thrift essay contest more than 
150 children were entered. It created 
a great deal of enthusiasm among the 
youngsters and proved a_ success in 
implanting upon their minds the neces- 
sity of being thrifty. The essays were 
handled by numbers and each one sub- 
mitted was accompanied by an envelope 
containing the name of the writer. The 
entire lot was submitted to three judges, 
selected in the community, who rendered 
the decisions. The prizes awarded were 
as follows: first, $20; second, $15; 
third, $10; fourth and fifth, $5 each. 
Honorable mention was given to a num- 
ber of other contestants. 


Another contest solicited the aid of 
boys and girls in getting new accounts 
for the bank, and the results in this 
case were unusually good. A seven- 
jewel watch was awarded to the boy 
making the highest score and a wrist 
watch was the first award to the girls. 
The youngster who won the boys’ prize 
secured 47 new accounts which ranged 
from $1 to $900 in value. 

Two other contests now running are 
the bicycle contest for boys and the 
garden seed contest. A bicycle is dis- 
played in the bank’s window with this 
interesting message—“This bicycle will 
be given free to boy or girl securing the 
largest number of new savings accounts 
up to June 30.” It is expected that the 
results in these cases will surpass those 
formerly obtained. 


The garden seed contest is new 48 
an advertising method to gain new ac- 
counts. The bank is directing this cam- 
paign among both young and old and, 
for each new account of five dollars or 
more, seven packages of garden seed 
and an equal number of packages of 
flower seed are given away. During the 
brief period since this campaign started, 
more than a thousand packages of seed 
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Federal Reserve Bank $30,923,337.40 Surplus and 


Exchanges for Clearing 

House and due from 

other Banks . . . 49,441,307.67 Earned . 
Commercial Paper and Reserved 


Loans eligible for Re- 
discount withFederal Circulati 
Reserve Bank . . 90,881,712.95 isculating 


Expenses 


Call and Demand Loans $11,666,965.05 Account 










Due 30 to 90 days . 22,452,211.17 Deposits 
Due 90 to 180 days . 23,940,166.68 
Due after 180 days . _ 1,270,826.85 
: 75,219,029.63 
| United States Obligations . . . . 4,932,934.04 
Other Investments . . ... . 6, 745,442.18 


Bank Tiga 5 5 se 

Customers’ Liability for Acceptances 
by this Bank and its Correspondents 
[anticipated $3.244,396.03) wee 


514, 567.05 


16, 536,747.55 
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; " This is what happened when the Calumet Trust and Savings Bank announced that pompadour 
P caps would be given to each child making a deposit. Here is shown one of the groups of “‘kids.”” 
5 cap represents a new deposit and another step toward regular savings. 

l 

; have been distributed and over $5,000 tution are many home-owners and a cam- 
' im new business has been brought in. paign of this kind is productive of ex- 
; In the community served by this insti- cellent results. 

. * * * * * * a * 
, The Farmers and Merchants State W. W. Everhart several weeks ago 
| Bank, Stayton, Oregon, applied a few retired from the ecashiership of the First 
: weeks ago for a charter and expects National Bank of Mollala, Oregon. E. 
; soon to be known as the First National G. Miller, Portland, succeeded him. 

i Bank of Stayton. _—_— 

e —_—— The following Montana banks have 
: C. H. Kerbaugh, cashier of the State become members of the Federal Reserve 


Bank of Morton, Washington, announced System: Ballantine State Bank of Bal- 
teeently that the institution has been Jlantine and the First State Bank of 
named a state depository. Philipsburg. 
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IRVING NATIONAL BANK 


WOOLWORTH BUILDING, NEW YORK 


‘Resources L tabilities 
Cash in Vault and with Capital Stock. . . . . . $ 12,500,000.00 


Discount Collected but not 


$171,246, 358.02 Acceptances by this Bank and 
> ’ , ‘én 
Other Loans and Discounts— by Correspéndents for its 


Due within 30 days . 15,888,859.88 $582,042. 


TOTAL RESOURCES . . .. . $275,195,078.47 TOTAL LIABILITIES — $275,195.078.47 


“ eas ee 


April 28th, 1921 





Undivided Profits 11,089, 808.95 


4 1,304,170.42 
for Taxes and 

ee a 1,070,916. 20 
ee ae 2, 368,220.00 


{after deducting 
93heldbythisBank] 19,781,143.58 
227,080,819.32 


HANDLING TRACTOR PAPER 
AT A PROFIT. 


] NASMUCH as its own. funds are 


usually in service with its customers, 


the First National Bank of Barrington, © 


Illinois, has used the following plan 
for handling paper received through a 
certain dealer, from farmers in the 
vicinity. 

In accepting the paper, the dealer of 
course made certain, by consultation 
with the bank’s officers, that the cus- 
tonrer’s note would be acceptable to the 
bank. The notes are made to bear 7 
per cent interest, and an additional 
charge of 1 per cent is made to the cus- 
tomer. It is frankly explained to him 
that this is a discount charge. The bank 
re-discounts the paper with the Federal 
Reserve Bank in Chicago, and has the 
1 per cent for its own profit. 


This makes it possible to handle a 
great deal of paper of this type and at 
a profit, even though the re-discounting 
rate is the same as the paper itself 
bears. j 


Authority to open a branch of the 
Bank of Italy at Visalia, California, 
through the consolidation of the Visalia 
Savings Bank and Trust Company and 
the National Bank of Visalia has been 
granted by Superintendent of Banks in 
that state. 
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‘*Seven Departments—aAll National’’ 
The National Bank of Commerce in 
St. Louis is directing attention in its 
advertising to the broad scope of its 
service under one Federal charter. 
“Seven Departments—All National,” is 
the phrase used to emphasize the unity 
of that institution. Its seven depart- 
ments are the commercial, savings, 
banks and bankers, trust, bond, foreign, 
and safe deposit. 

The advertisement under the heading 
shown above, is illustrative of the 
marked change in national banking dur- 
ing the past decade. Few of us in 1910 
_would have dreamed that national banks 
ten years later would be handling fidu- 
ciary business with the same freedom as 
trust companies organized under state 
laws. A decade ago, a national bank 
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would necessarily have had one, or pos- 
sibly more, affiliated organizations in 
order to render the broad service ot 
these various departments. 


At a recent meeting of the directors 
of the Citizens National Bank of 
Waynesburg, Pennsylvania, Davis W. 
John, formerly vice-president, was 
elected president of the institution, to 
fill the vacancy caused by the death of 
Dennis Smith. T. J. Wisecarver, for 
many years a director of the institution, 
was elected vice-president. 





Officers of the Brotherhood of Loco- 
motive Engineers’ National Bank, On- 
tario Street and St. Clair Avenue, Cleve- 
land, Ohio, recently opened an addition 
to their bank. 


You Cannot Purchase 


A MULTIGRAPH, ADDRESSING 
MACHINE, DUPLICATOR 
FOLDER OR SEALER 


Unless You Really Need Them 


When that time arrives it is to our mutual benefit to 
have you look into our past business transactions where- 
by we sold numerous firms equipment which was not 
only as serviceable as new, but also saved them approxi- 
mately half on most machines. 


We Guarantee all Machines to be 
Serviceable as New and Extend Free 
Service in Chicago for a Period 
of One Year from Date of Sale 


Old machines taken in trade, bought for cash or 
handled on consignment. 


We are exclusive agents for Chicago and Cook County for 
THE VICTOR STANDARD TYPEWRITER 


OFFICE DEVICE COMPANY 


162-C No. La Salle Street, Chicago 
Phone Franklin 5896 


























ottom, no hunting around 


paper money without mutilation. 


Marshall Building 


ea the right size to slip into the pocket or handbag. Has pivot swing 
for parts when in a hurry 
name is in full view on the side rather than the top. Coin slot takes 


The present demand for these banks is greater than ever before. ‘You will 
find them profitable in your savings department. 


We will be pleased to send samples and 
quote prices on this practical little bank. 


The Banking & Trust Associates 
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W HY fill your ledgers 

with a lot of inactive 
one dollar novelty savings 
bank accounts? 

The many trips made by 
these little banks between 
your bank and the depositor, 
is the measure of their worth. 










a Note important features 
i of this bank:— 


Your bank’s 





















Cleveland, Ohio 









Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


ee 


The Fort Dearborn Magazine 

The Fort Dearborn Magazine pub. 
lished by the Fort Dearborn banks is q 
type of bank publicity that deserves the 
attention of every alert new busines 
department. This magazine is more 
than a house organ; it is exerting a 
strong influence toward community wel- 
fare. The magazine was conceived for 
the purpose of rendering a definite sery- 
ice in the up-building of greater Chi. 
cago; to help promote habits of thrift 
and to identify the Fort Dearborn banks 
with Chicago industry and progress, 
Nearly all banks are striving to attain 
these objectives in their respective com- 
munities and the methods employed by 
the Fort Dearborn banks in their maga- 
zine suggests many worthwhile ideas, 

The April number of the Fort Dear- 
born magazine, like previous issues, 
both pictorially and editorially, is a gem. 
The editorial appeal goes far beyond 
the presentation of the bank services, 
yet the character of the editorial ar- 
ticles is certain to create favorable 
recognition for the bank. This par- 
ticular issue describes, in one article, 
the new $15,000,000 building program 
of the University of Chicago; in an- 
other the wall paper industry in Chi- 
cago. It contains also a business re- 
view of the month by Vice-President 
Henry R. Kent. <A timely article for 
young and old on “Home Gardening” 
is attractively illustrated. A magnifi- 
cent double page spread on “Sure Signs 
of Spring” in Chicago adds an in- 
pressive pictorial touch to the publi- 
cation. 

For the last two years there has been 
a great tendency among banks to give 
more attention to the economies of the 
home. This important problem is com- 
prehensively covered in articles that 
make a definite appeal to the women. 
The title of these articles, for example, 
suggest the scope of the editor’s plan 
to furnish concrete and practical as- 
sistance to the women. “How Much 
Shall I Spend for Clothes,” “Home 
Building Means Character Building,” 
“Furnishing a ‘Villa’ for $1,200,” pro- 
vide the women with many helpful 
ideas. 








R. E. Weum has been elected cashier 
of the First State Bank of Fargo, North 
Dakota. 






C. B. Graham has been elected cash- 
ier of the First National Bank of Ester- 
ville, Iowa. 

John Boesh is the new cashier at the 
State Bank of Lockhart, Minesota, suc 
ceeding A. P. Heinen. 








W. S. Willyard, cashier of the Na- 


tional Bank of Dodge County at Kasson, 


Minnesota, recently resigned his post 
tion on acount of ill health. 
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Boosting ‘‘Industrial Milwaukee’’ 

The First Wisconsin National Bank 
in Milwaukee has issued an interesting 
98 page booklet entitled “Industrial 
Milwaukee.” It is a trade review for 


1920 of the many industries represented 


in that city and contains much inter- 
sing data ‘both for patrons of the bank 
who reside in Milwaukee and others not 
well acquainted with the importance of 
that city as an industrial center. 


Numerous maps and illustrations are 
ysed and the various industrial activi- 
ties are represented by groups. An- 
other interesting feature is the por- 
tio devoted to Milwaukee’s claims as 
an ocean port when the proposed St. 
lawrence waterway becomes a reality. 

“Industrial Milwaukee” is further evi- 
dence of the First Wisconsin National’s 
cose connection with the business activ- 
ities of that city. 

M. E. Holderness, vice-president. of 
the First National Bank in St. Louis 
has been elected vice-president from 
Missouri for the national bank division 
of the American Bankers Association by 
representatives of members of the Asso- 
cation which met in St. Louis during 
the thirty-first annual convention of the 
Missouri Bankers Association on May 
17. Mr. Holderness is also a member of 
the public relations commission of the 
A. B. A., and has attended every session 
sinee the commission was instituted. 


At the seventh annual meeting of the 
Chicago and Cook County Bankers As- 
sociation, held several weeks ago in that 
city, John A. Nylin was chosen presi- 
dent. Mr. Nylin is vice-president and 
cashier of the Fidelity Trust and Savings 
Bank. Murray MacLeod, vice-president 
of the Irving Park National Bank was 
elected vice-president of the association. 
Donald R. Bryant, cashier of the Pull- 


man Trust and Savings Bank was chosen 
treasurer. 


H. Lutcher Brown, twenty-three years 
old, was elected president of the Orange, 
Texas, National Bank at a recent meet- 
ing of the directors. Mr. Brown was 
elected to take the place of George W. 
Bancroft, who was made chairman of 
the board of directors. 


The Exchange National Bank, third 
oldest bank in Little Rock, Arkansas, has 
moved from its temporary location, 113 
West Second Street, into the new bank 
building at the northeast corner of Main 
Street and Capitol Avenue in that city. 


Architect is drawing plans for the 
new bank building at Rock Hall, Mary- 
land, to be erected by the Peoples Bank. 


A bank and office building will ‘be 
erected at Shepherdsville, Kentucky, for 


the Bullitt County National Bank of 
that city. 


cashier of the Farmers State Bank, Iowa 
Falls, Iowa. 


FOR ALL 
PROGRESSIVE 


BANKS 


SAVES 50% TO 80% 
TIME AND LABOR 


ASSURES 
ACCURACY 


A single Book-Unit, holds up to 1,000 visualized records. A 
10,000 record may be advantageously handled in a 4- ft. desk space 


Gary VISIBLE “mts | OOSE-LEAF 
BOOK EQUIPMENT 


SIMPLEST — MOST CONVENIENT — SPEEDIEST 
EASIEST TO INSTALL, OPERATE AND MAINTAIN 


May be used to great advantage in the LOAN DFPARTMENT in  pandiing NC NOTES with utmost 
SPEED, ACCURACY and ECONOMY: YOUR DISCOUNT REGISTER, LIABILITY LEOGER and 
MATURITY TICKLER. RECORDS CAN ALL BE MADE AT ONE TIME AND ONE WRITING 
—thereby saving two entries, checking—and preventing mistakes. 

By combining the three records and VISUALIZING them, all the most vital questions, such as: What is 
the total liability of any particular borrower—direct and indirect? Total loaned on demand notes, secured 
or unsecured? Total collateral against total secured loans? What is the total amount falling due on a par- 
ticular date? These and all other questions just as vital may be answered instantly and with unfailing 
accuracy when this equipment is in use. 

DEPOSITORS SIGNATURE RECORDS, SAFETY DEPOSIT VAULT RECORDS, STOCKS and 
BOND RECORDS, STATIONERY PURCHASE and STOCK RECORDS, ITEMS-IN-TRANSIT 
RECORDS—kept by this equipment most efficiently. 


| ELIMINATES Danger of “‘Lost”’ cr misplaced Records—Waste of 


Time in Thumbing Leaves or Picking Cards Apart 


Write for Circulars, Form Sheets and Demonstration 


VISIBLE RECORDS EQUIPMENT CO., 228 W. Adams St., Chicago 
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22 Per Secrion 
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Quick reference to Important Papers 


‘In the banking business it is vitally necessary to 
have many valuable papers where they are in- 
stantly available, yet out of the way and safe. 


Pes. MARCH 155108 ee 


Holds for Reference or Distributes 
It saves time—keeps desks clean—avoids confusion—occupies but 
one-tenth space of wire baskets—eliminates endless shuffling of 
papers to find the paper you want. A Kleradesk provides a conveni- 
ent place for holdimg reference papers where they will be out of the 
way but immediately at hand when needed. 


Built of Steel Sections 
Each compartment is adjustable from one inch to-1% inches in 
width. Any number of compartments can be added as required. In- 
dexed front and back. Prices quoted under illustrations are for stand- 
ard olive green finish. Floor sections for 3, 6 and 10-inch compart- 
ments supplied at extra cost, as well as mahogany and oak finishes, 


Pays for Itself 
A Kleradesk guarantees time saved in locating papers, increased 
efficiency, personal convenience and the refined appearance of orderly | St 
desks, from president to office boy. (i 
il 


The prices under illustrations Write at once for tree, 


are for standard Kleradesk models instructive, illus- 


add to or alter it. We guaran- Greater 


tee complete satisfaction. 
Ross-Gould Company 
275 N, 10th St., St. Louis 
New York, Cleveland 


Philadelphia 
Chicago 
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in Olive Green. Order one today. - es ‘ . 
Being sectional, you may later hi A How to Get Ne 
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F. L. Hall has resigned sick Ua ewuins vice-pres- 


idency of the Security Trust and Say- 
ings Bank, Shenandoah, Iowa. 
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H. J. Bruhns resigned recently as 
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TEACHING THE CHILD 


WHAT A 


OLLOWING a campaign started sev- 

eral years ago to interest the chil- 
dren of Oak Park, Illinois, in purchas- 
ing thrift stamps, a course of instruction 
in thrift has been sucessfully carried on 
in the public schools by co-operation 
with a bank in that community. In 1918 
a portion of the arithmetic period in 
each school was devoted to lessons on 
thrift and the value of saving. Chil- 
dren were permitted to deposit with 
their teachers and this money was in- 
vested for them in thrift stamps. 


Later the co-operation of a bank in 
the community was secured and stamp 
machines for ordinary savings stamps 
were placed in the various schools. The 
Oak Park Trust and Savings Bank in- 
vested between $1,200 and $1,500 in 
these machines, looking upon it at that 
time chiefly as a good advertising medi- 
um. That the plan has been successful 
is evidenced by the fact that, since Sep- 
tember 1, 1920, deposits totaling 
$10,956.07 have been received through 
these machines. The largest amount de- 
posited from one school was $2,835.03 
and the smallest amount was $636.24. 
This difference is due mainly to the size 
of the enrollment in the different schools. 
Approximately sixty per cent of the 


BANK IS 


pupils have been saving systematically 
in this way. 


Still another step has been taken to 
secure a closer relationship between the 
children and the bank. Groups of chil- 
dren, averaging about twenty, in each 
group, visit the bank in company with 
a teacher and are shown the various de- 
partments and equipment used and other 
points of value in the operation of a 
bank. An interesting outline has been 
prepared for these occasions and the 
child is given a good insight into ordi- 
nary banking practices. The outline in- 
cludes, first, the kinds of banks, such as 
national, state, private, savings or com- 
mercial—second, organization of banks 
with their personnel, also service depart- 
ment listing the different tellers and the 
savings department and giving its func- 
tion—third, business methods in banks, 
which includes the different methods of 
making deposits, and the procedure gov- 
erning the rental of safety deposit boxes 
—fourth, extension service in banks, 
such as letters of credit, travelers’ checks, 
drafts, ete.—fifth, the personal equation 
in banking, under which is listed such 
phrases as “wise spending; thrift habits 
and early training, honesty and prompt- 
ness as an asset.” Under the last heading 


is included the trust department and its 
duties. 

This simplifies the work in teaching 
the pupils about money, banking, inter. 


_est, ete., and at the same time leads the 


boys and girls to appreciate the servieg 

that the bank can be to the community 

and to them as individuals. : 
A New Tubular Coin Wrapper 

Since the introduction of maching 
for counting coins, the “coin tube” o 
tubular coin wrapper has nearly dis. 
placed old style sheet wrappers, because 
of the increased speed of wrapping 
coins, whether by hand or machine, 

Although tubular wrappers were jp. 
troduced ten years ago there has been 
no improvement until recently. This 
improvement is more in the machine for 
making the wrapper, than in the wrap. 
per itself, as it is an attachment holding 
the two sides of the sheet apart while 
sealing, that gives to the wrapper the 
excellent feature of “popping” open 
when pressed between thumb and finger 
as shown in cut. 

Tubular wrappers are folded together 
for convenience in packing and ship- 
ping, and must be opened quickly for 
filling. Generally it has been necessary 
to use both hands in separating the 
edges, or by blowing on the end while 
pressing the edges. The new tubular 
wrapper comes from the machine with 
a “springiness” that causes it to “pop 
open” with the slightest pressure be 
tween thumb and finger. 








THE CENTRAL NA- 
TIONAL BANK of Phila- 
delphia uses lithographed 
letter-head$ and lithograph 
ed checks executed by us, 
This Bank has used Mann 
products continuously for 
fifty-five years. 











Lithographing 


makes a better impression 


HAT part of your organization which comes in contact with 
your customers must be representative, whether it be man, 


building or stationery. 


A neat, dignified lithographed letter-head is a most effective 


advertisement. 


The checks you give your customers remind them of you. Be | 
sure that they represent the character and responsibility of your | 


bank. 


Like all Mann products, Mann’s lithographed letter-heads, checks, 
statements, etc., are of the highest quality. 


Specimens gladly sent on request. 


Blank Books—Bound and Loose Leaf—Lithographing, Printing, Engraving 
Office Stationery and i 


WILLIAM MANN COMPANY 
PHILADELPHIA 
FOUNDED IN 1848 


New York Offices: 261 Broadway 


upplies 
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Some Correspondence of 
Interest to Bankers 


The following.are two letters taken from 
many received recently by Rand McNally 


C& Company: 


MERCHANTS NATIONAL BANK 
Omaha, Nebraska 


May 26, 1921. 
Rand McNally & Co., 
Chicago, Ill. 
Gentlemen: 

We are today in receipt of a form 
letter, which we are herewith enclos- 
ing, from the Reporter Publishing 
Company of your city. 

We note that our ad is identical with 
the one which we have in your 
BANKERS DIRECTORY. 

We would kindly ask that you in- 
form us what kind of beok this com- 
pany puts out, or if they are affiliated 
with your company. If not, kindly 
give us some information in regard 
to this company. 

Yours very truly, 
(signed) C. M. FIXON, Auditor. 


MORGAN COUNTY NATIONAL BANK 
Albany, Ala. 


May 27, 1921. 
Rand McNally & Co., 
Chicago, IIl. 


Gentlemen: 


I enclose herewith circular letter 
with copy attached from your January 
Blue Book. . 

We have never had our notice pub- 
lished in this form except in your 
directory, and unless this company has 
taken over your publication, we think 
their use of this copy very ill advised. 

Yours truly, 
(signed) F. A. BLOODWORTH, 


President. 


THE REPLY 


This response has been 
made to all such inquiries as 
above by Attorney Michael 
J. Stanton of Chicago: 


MICHAEL J. STANTON 
ATTORNEY AND COUNSELOR - 
536 S. Clark Street 
Chicago 


May 31, 1921. 


Merchants National Bank, 
Omaha, Nebraska. 


Gentlemen: 


Rand McNally & Company have re- 
ferred to me your letter of May 26th, 
1921, in which you enclose a form 
letter on the letterhead of the Bankers’ 
National Directory, published by the 
Reporter Publishing Company, solicit- 
ing an advertisement and using as 
copy a clipping from: the RAND 
McNALLY BANKERS  DIREC- 
TORY AND THE BANKERS REG- 
ISTER. 


This is to inform you that Rand 
McNally & Company have no connec- 
tion whatsoever with the Reporter 
Publishing Company and have no 
knowledge of the character of the pub- 
lication referred to or of the Company 
attempting to promote such a di- 

” rectory. 
Yours very truly, 


(signed) M. J. STANTON. 





Bookkeeper’s 
Delight 


INCREASE. 
DEPOSITS! 


through the “Budget Thrift 
Book” plan. Brings new busi- 
ness, increases volume of deposits 
and per capita deposits. Suc- 
cessfully operated by any bank 
—large or small. 


Write for sample proof 
of its success and prices 


Buckley, Dement & Co. 
1300 West Jackson Blvd. 
CHICAGO ‘ ILLINOIS 


BRONZE TABLETS 


DESK SIGNS, BANK SIGNS 
MEMORIALS, SERVICE ROLLS 
BRONZE BANK FITTINGS 
Write for Catalog-B 
FLOUR CITY ORNAMENTAL IRON CO. 


Minneapolis Minnesota 
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RAND McNALLY 
BANKERS’ DIRECTORY 
The Bankers’ Blue Book 
Is the Official Numbering Agent 
for The American Bankers 
Association. Is honestly re- 
vised twice a year and is the most 
accurate and carefully edited 
publication of its kind. Is al- 
ways the first Bank Directory 
on the market and is published 
nearer to date of the information 
it contains than any other simi- 

lar publication. 


It is printed in tabulated form, 
all stmilar items being placed 
in the same column, for the 
purpose of quick comparison 
—impossible if the book is printed 
in the cheaper way like a novel. 
Hasa paid bank circulation larger than 


the paid bank c'rculation of all other 

ank Directories combined. 
Has the largest paid bank circulation 
of any publication in America, of what- 
ever kind, and this circulation is increas 
ing every year. 
“A Reliable Book published by a 
Responsible House.” 

Do Not be Deceived 
Others are NOT “Just as Good” 


Published in March and September 
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Another Step toward Readjustment 

The most important recent develop. 
ment in the iron and steel industry was 
the announcement of a 20 per cent yp. 
duction in wages and salaries by the 
United States Steel Corporation. This 
decision marks another step to the rp. 
adjustment of the steel trade which 
began with the succession of a buyers’ 
to a sellers’ market. Some months cines 
the independent steel companies reduced 
their prices to the levels which the ead. 
ing interest had steadily maintained 
since March, 1919. Later the independ. 
ents reduced their prices still further 
and cut wages, thus underselling the 
Steel Corporation, and paying lower 
wages. Then the leading interest re 
duced its price schedule, the first im- 
portant change in two years. Independ- 
ent steel companies advanced their prices 
slightly to the same plane as the leading 
interest, and at this level prices are now 
established. The reduction in wages by 
the Steel Corporation paves the way for 
possible future reductions by the in- 
dependents, with lower selling prices, 
Some of the Lake Superior ore con- 
panies have made a second wage cut. 
Thus far buyers have shown no increased 
willingness to pay the prices now asked, 
despite improvement in general business 
sentiment. Automobile buying has been 
the brightest spot in the market, al- 
though operations in that field are not 
increasing rapidly. Inquiries from auto- 
mobile builders for sheets and other 
products have developed keen competi- 
tion and some price shading. One 
Detroit automobile builder is estimated 
to be using 10,000 tons of sheets monthly. 
Steel works operations continue to 
reflect the low stage of the country’s 
consumption. The Steel Corporation has 
been operating not over 40 per cent, and 
few if any independent companies are 
doing any better, despite the business they 
booked when their prices were well be- 
low those of the leading interest. Export 
business remains slow, although the Far 
East has been inquiring more actively. 
China bought 42 locomotives and has 
orders pending for some important ton- 
nages of iron and steel. Japan also has 
been buying. April pig iron production 
was at the lowest rate in thirteen years, 
amounting to 1,192,071 tons, against 
1,594,866 tons in March. Active fur 
naces at the close of April numbered % 
out of a total of 436, being the smallest 
number active since production figures 
first were compiled.—1st National Bank 
of Boston. 

Plans have been completed and bids 
will soon be taken for the erection of 
bank edifice to house the First National 
Bank of Chillicothe, Illinois. The build- 
ing will be two stories high. 


Bids have been closed and work vil 
soon start on the construction of a bank 
building for the Lake County National 
Bank of Libertyville, Illinois. 


writing to our advertisers. 
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HOME SAFES 


produce results which are 
lasting and substantial. 
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The Home Safe is the least 
expensive form of adver- 
tismg. and produces the 
greatest results. 


Home Safes carry the spirit 
of your service into the 
home as nothing else can. 


Safes furnished in all finish- 
es—nickel—oxidized cop- 
per—gun metal. Samples 
any of above models 
sent without obligation. 


The Bankers Service Corporation 
19-21 Warren Street 
New York City 
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Establishes Statistical Department 

Andrew Linn Bostwick, recently con- 
nected with the research department of 
the Simmons Hardware Company in St. 
Louis, has just assumed active duties as 
statistician of the Liberty Central Trust 
Company. 

The newly organized department will 
centralize and standardize the work of 
collecting, cofapiling, and analyzing the 
mass of information now rarely utilized, 
relating directly or indirectly to bank- 
ing problems. This work will enable the 
trust company to render special serv- 
ice to its customers in advising them 
and keeping them posted in regard to 
the general and local conditions affecting 
particular industries and municipalities. 


Arthur S. Duff was elected cashier of 
the Peoples National Bank of Piteairn, 
Pennsylvania, a short time ago to suc- 
ceed J. M. Morrow, who resigned re- 
cently to become vice-president of the 
Liberty National Bank of East Liberty, 
Pennsylvania. Mr. Duff has been con- 
nected with the Pitcairn bank for many 
years. John Gillespie was appointed 
assistant eashier. 


Through the purchase of stock, Charles 
E. Morgan, who for many years was 
cashier of the Litchfield, Illinois, Bank 
and Trust Company becomes associated 
with the Litchfield National Bank of 
that city. 


7 


Douglas E. Petit, treasurer of the 
Onondaga County Savings Bank, Syra- 
cuse, New York, was elected vice-presi- 


| dent tf the Savings Banks Association 


of the State of New York, at its twenty- 
eighth convention held recently at Briar- 
cliff Manor, New York. 

The University of the Philippines 
turned out 253 graduates last April, 
among whom 31 were conferred the de- 
gree of Bachelor of Agriculture; 23, 
the degree of Doctor of Medicine; 17, 
the degree of Bachelor of Laws; and 
15, the degree of Bachelor of Science 
in Commerce. Other degrees given were 
in engineering, mechanical and civil, 
chemistry, general science, education, 
philosophy, and arts. 


At a meeting of the directors of the 
First National Bank of Sayre, Pennsyl- 
vania, held sometime ago, R. F. Page was 
elected president and Leon B. Sheddon 
cashier. i 


R. H. Bailey of the American Bank 
and Trust Company, Denver, Colorado, 
has been elected president of the Denver 
branch of the American Institute of 
Banking. T. B. Estell, Merchant’s Bank, 
vice-president; J. W. Ballard, Interna- 
tional Trust Company, treasurer; Floyd 
Jones, First National Bank, financial 
secretary and W. E. Hanson, Pioneer 
State Bank, secretary. 


Gast Bronze, (yu 
Chipped Gold 
- AUSTIN 


SIGNS ViSiNanetta 


And Window aor. 
Screen Signs 


BRONZE NAME PLATE 11° $3. 
CAMDEN ARTCRAFT CO. 


160 N. WELLS STREET, CHICAGO 


MOORE’S 
HIGH GRADE 


RECORD 
BOOKS 


OR more than 80 years 

we have been supplying 
banks and commercial 
houses with ledgers and 
record books of the very 
highest quality. 


We are in position to fill 
promptly your orders for 
bound artd loose leaf books 
—either stock or special; 
if special we have the facil- 
ities for turning out the 
finest work in the shortest 
possible time. 


Upon request we will 
send illustrations of our 
book, Moore’s Modern 
Methods, a complete cata- 
log of our loose leef devices 
with 40 different short cut 
record keeping forms. 


John C. Moore Corporation 


Established 1839 
1184 Stone Street ROCHESTER, N.Y. 
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Must Be Canceled 


An Uncanceled Check 
is a Potential Liability 


Effectively canceled 
checks are your customers’ 
permanent receipts. 


An Acceptable Cancellation 
must be 


Unalterable 


Definite — Legible 
And Include DATE 






































with YO 











S.T.KIDDOO - President 
G. F. EMERY, Vice-Pres. 


J. L. DRISCOLL, Asst. to 
President 


D. R. KENDALL, Cashier 












Capital and Surplus 


$2,250,000 















BANK CHECKS 








CUMMINS PERFORATOR COMPANY 
a acs 


4740 RAVENSWOOD AVENUE, CHICAGO 


Cut out and send us this ad and let us send you a machine 
YOUR A. B. A. number — on 30 days’ trial — this with- 
out risk or obligation on your part. 






WE BELIEVE 


in the future of the live stock industry. 
first importance, the source of food, the prime requisite of life. 

Not as a speculative venture but as an indispensable adjunct to 
scientific farming, the corn belt should raise and feed enough cattle 
and hogs to market the corn crop on the hoof—in an orderly manner 
and when the animals are best fitted for slaughter. 
over a period of years have been profitable and will continue to be 
profitable to the farmer and to the banks that encourage and pro- 
mote this vital industry along sane and conservative lines. 


THE LIVE STOCK 


OF CHICAGO 


CORRESPONDENCE INVITED |. 






























A. W. AXTELL, Assistant 


er 
L. L. HOBBS, Asst. Cashier 
H. E. HERRICK, Assistant 
Cashier 
Cc. L. WISTRAND, Assist- 
ant Cashier 












Resources over 


$25,0000,00 





It is a basic industry of 


Such operations 





EXCHANGE 
NATIONAL 










RAND McNALLY 
BANKERS’ DIRECTORY 


Is the Official Numbering Agent for The 
American Bankers Association. 
Is honestly revised twice a year. 








Is al s the first Bank Directory on 
the market. ss : ‘ 

Has the largest paid bank circulation of an, 
publication in America, of whatever kind, 
and this circulation is increasing every year. 


Issued in March and September 



















Press Clippings 
An intensive service in 


THE PACIFIC NORTHWEST 
WASHINGTON, OREGON 
IDAHO, ALASKA AND 
BRITISH COLUMBIA 


CLIPPINGS ON ANY SUBJECT 


Business — Personal — Political 


PACIFIC NORTHWEST 


PRESS CLIPPING BUREAU 
Hinckley Bldg., Seattle, Wash. 


Readere will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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-new quarters will be one story high 









Oil Company Elects Officers 

Changes in the exetutive managemey, 
of the Sinclair Consolidated Oil (yo 
ration were announced after the meet 
of the board of directors on May 19 
H. F. Sinclair, who has been preside 
of the company since its organizatio, 
was elected chairman of the board of 
directors, and Earl W. Sinclair wy 
elected president. The new president 
has been actively identified with the oj] 
business for fifteen years, individually 
and through his connection with the 
Sinclair company, and also as president 
of the largest oil bank in the Unite 
States, the Exchange National Bank of 
Tulsa, Oklahoma. 

Two additional vice-presidents wer 
elected: J. R. Simpson, formerly of 
Filene Bros. Co of Boston, and chief of 
the equipment division of the ordnance 
department during the war; and A. ¢, 
Woodman of Philadelphia, president of 
the Union Petroleum Company and men. 
ber of the Petroleum Executive War 
Board. 






**‘Live Stock Through thie) Ages’’ 
The Live Stock Exchange National 
Bank in Chicago has arranged a novd 
plan for publishing each statement of 
condition following the Comptroller’ 
calls. A series of four-page folders 
printed in three colors is being used, 
each issue having an ornamental cover 
design. The purpose of the series is 
to depict “Live Stock through the Ages.” 
The second page delves into history 
with an interesting account of how the 
ancients pastured their cattle, and each 
succeeding booklet brings the story a- 
other step nearer our own times. 






























Alterations and additions to the bank- 
ing quarters of the Union Trust Com- 
pany of Pittsburgh, Pennsylvania, wil 
soon be undertaken. New bids will 
taken shortly. 





Work will soon start remodeling hotd 
space into banking rooms to be occ 
pied by the Farmers Bank and Trot 
Company, Kutztown, Pennsylvania. The 





and will cost about $50,000. 










Architect has been selected to draw up 
plans for a bank and office building 
to be constructed by the Citizens Title 
and Trust Company, Uniontown, Pent- 
sylvania. The structure will cost $200; 
000 when completed. 


Bids have been taken and work wil 
soon be under way on the bank built 
ing that is to be erected by the Farmer 
and Merchants National Bank, Mt. Mor- 
ris, Pennsylvania. The building wil 
contain one story with basement and 0 
cupy space 30 x 60 feet. 


Work is about to be started on a bank 
building that is to be the new home of 
the Bank of Gate City, Virginia. 













AN ATTRACTIVE COMMUNITY 
ROOM THAT DOUBLED 
DEPOSITS 
(Continued from page 23) 


This is one of a series of windows which 
opens onto the bank room itself. No 
one can attend a meeting in this com- 
munity room without having a complete 
and a pleasing view of the bank itself. 
The windows on the opposite side look 
out onto the street. 

You can imagine the effect attendance 
at a meeting in this room is likely to 
have on a prospective depositor. He 
sees the bank itself, carries away in his 
mind a pleasing picture of it, and at 
the same time, he goes away with a 
pleasing impression of the service the 
bank is rendering to the community. 


When we moved into this building 
on September 11, 1919, we had total de- 
posits of about $450,000. Before a year 
had passed, deposits had grown to over 
$900,000, and I don’t believe it is fair 
to credit this growth to any other in- 
fluence than to the bank’s whole-hearted 
and conscientious effort to further com- 
munity interests. 






















i Of course the new building itself has 
. ee attracted a good many depositors, but 
3. The anew building might quickly be lost 


sight of if there was not something 
about it that brought it back constantly 
to the minds of the people in the com- 
munity. 








raw w 
| nding We made the opening of our new 
5 Tithe building quite an event. A large num- 


ber of our friends in the community 













, Pent he 
- $200, Msited the new building on that day 
and made a thorough inspection of the 
new quarters. During the afternoon 
rk wil @ Sous when school had dismissed, the 
- build: fatire school attendance came to our 
‘armets pening party. Little attempt was made 
+t. Mor- conduct our regular banking business 
gif ™ that day. Our greatest concern was 
ando © entertain our friends and to give 
them a clear impression of the means 
we had provided for encouraging com- 
‘a bank munity development. In addition to a 
itl Wsit to the bank, each of our friends 


Was provided with a ticket to a local 
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complete matched suites. 


United States National Bank..... 
First National Bank.............. 
Exchange National Bank......... 
First National Bank............. 
Seaboard National Bank......... 
West Branch National Bank..... 


scenes Denver, Colo. 
Me nes Tulsa, Okla. 


..New York, N. Y. 
.. Williamsport, Pa. 


Srow & DAVIS FURNITURE COMPANY 
GRAND RAPIDS, MICHIGAN 
SS of high grade bank, directors’ room and executive office furniture in 


Send us your schedules of portable furniture. 
The following are a few installations we have furnished complete or in part: 


Omaha, Neb. 


Kalamazoo, Mich. 


‘ 





moving picture entertainment. So the 
day was of interest to everyone. 

At our opening we distributed a little 
booklet giving a brief history of our 
bank, and in this booklet we published 
a simple diagram showing the space 
that the Dundee State Bank had. occu- 
pied at the time of its organization in 
1903. This space was 8 x 16 feet, and in 
the corner of a furniture store. On 
September 8, 1903, a lot was purchased 


for erecting a building of our own. At. 


that time our deposits had grown to 
$33,097.45. 

A building was immediately erected, 
and dedicated on February 12, 1904. 
When we moved into our own banking 
house we had deposits amounting to 
$63,856.07. This building had 984 
square feet of floor space, but only part 
of this was used during the first five 
years of our occupancy. At the time we 
dedicated our present building, we had 
600 checking accounts, and over 1,100 
savings accounts. Within a year after 
we had entered our new building, we 
had nearly 300 new accounts. 

We have 4,890 square feet of floor 
space, but obviously not all of this was 
needed for those who worked in the 
bank. So, in addition to setting aside 
the community room that I have al- 
ready described, we built one side of the 
banking room so that it may be used 
for the private business of our customers. 
In the front are two rooms set aside 
for our women customers. These rooms 
may be used for conducting business, 
or for waiting for friends. Comfort 
facilities are provided so that our coun- 
try friends may have a place to clean 
up after a dusty ride to town. Two 
other rooms are provided for our men 
customers. One of these may be shut 
off and used for the conducting of con- 
fidential business. 

This side of the bank is so constructed 
that when it becomes necessary we can 
convert this into counter space for the 
bank itself. 

In addition to this, we have at the 
rear end of the bank on the second 
floor, a large room which may later be 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Federal Reserve Bank................-Atlanta, Ga. 
Federal Reserve Bank 
Grand Rapids Savings Bank....Grand Rapids, Mich. 
Fort Worth National Bank....... Fort Worth, Texas 
Security National Bank........... Los Angeles, Cal. 
American Exchange National Bank, Greensboro, N. C. 
American Bank of Commerce & Trust Co., Little Rock, Ark. 


Did no ahci> a omeetins Dallas, Texas 










used for working space. ‘ This room is 
22 x 27 feet. 

Our experience conclusively shows 
that organizations in a community made 
up of members of the community banded 
together for social or business purposes 
are the greatest aid in building up the 
community itself. And I think that it 
is perfectly proper for a bank to accept 
the responsibility of providing a meet- 
ing place for such organizations and to~ 
foster their development in every way | 
possible. 

This community room is used. for 
meetings of the Farmers Co-operative 
Elevator Company, the County Farm 
Bureau, the Boy Scouts, the Women’s 
Clubs, and many other organizations. 


The first national banking mstitution 
in the country to be controlled by col- 
ored citizens—the Douglas National 
Bank of Chicago—recently received its ' 
charter from the comptroller of the cur- 
rency in Washington. The bank is at 
32d and State streets. P. W. Chavers 
is president. The only white man con- 
nected with the organization in Any 
capacity is Oliver Funston Smith, pres- 
ident of the Citizens’ Savings and Trust 
Company bank at 55th and State streets, 
Chicago, who is chairman of the board. 
The bank opeys with a eapital of $200,- 
000 and surplus of $50,000. The stock 
is to be sold exclusively to colored 
Chicagoans. 


The new Manchester branch of the 
Kenmore, Ohio, Bankipg Company, 
opened recently at 320 Boulevard in 
that city. The bank will be under the 
management of Mr. Rhodes of the par- 
ent institution. 


Bids have been taken on a bank and 
office building with stores to be erected 
at Charlotte, North Carolina. The struc- 
ture will cost about $50,000 and will be 
two stories high. 


Work on the new Volin, S. Dakota, 
State Bank building is progressing rap- 
idly. It is thought the building will be 
ready at an early date. 
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Issues Interesting House Organ 
A recent issue of “Service,” publishes 
monthly by the Mississippi Valley Trg 
Company in St. Louis, is unique in tha 
it is devoted almost entirely to a serig 
of illustrations. Photographs were taker 
sometime ago of the various department; 
of the bank and these are reprintej 
in logical order. They “show aetuaj 
conditions on an average business day,” 
and in this manner, present to the bank's 
patrons or prospective customers q 
series of impressions which serve as ap 
introduction to the many banking fag). 
ities of that institution. 





















Junior Caps for the “Kids” 


Gain New Accounts at a Cost 
of Less than 25 Cents Each 


Teach thrift by encouraging the child to 
save. Give a brilliantly colored “skull” 
cap—a delight to any youngster—with 
each new savings account or deposit. 


Advertise Your Bank 


Caps of assorted colors—made of felt— 
six sections with button top. Your 
advertisement printed in gold or silver. 


















































The Commercial Bank of Danville, 
Virginia, has begun alterations and ad. 
ditions to its present banking rooms to 
cost about $50,000. Work is under way 
and is expected to be completed at an 
early date. 










Sample free on request 













Ford Lincoln & Company 


Congress and Wells Streets, Chicago 


Contracts have been awarded on re- 
modeling the banking quarters of the 
First National Bank of Blanchester, 


_ SPECIAL FOR JUNE = "epee 
WAX SEALS : 


the interior of the building of the Bank 
of Mansfield, Ohio. Work will start 
soon, 
Our Wax Seals 
are all Cut Deep 

and Clean 


































A bank and office building will soon 
be erected by the Security Loan and 
Trust Company of Defiance, Ohio. The 
structure will cost about $85,000 and 
will be three stories high. 



















Actual work on remodeling the present 
quarters of the Farmers National Bank 
of Eaton, Ohio, will begin at an early 
date. 

ST. PAUL STAMP WORKS ggg pte 

Oldest in Northwest E. M. Mellgren, Mgr. ite * Revised bids have been taken by areli- 
tects on the new building to be erected 
by the Lasalle State Bank of Soutl 
Bend, Indiana. It will be of brick with 
stone trimming. 








Order Now at $1 50 
Pre-War Price a 

































SEND FOR OUR 
LATEST CATALOG Established 1870 ST. PAUL, MINN. 









Architect has been selected to drav 
plans on alterations to be made to the 
banking quarters of the First Nationa 
Bank, Lisbon, North Dakota. 

The Citizens State Bank of Colman, 
South Dakota, will erect a new building. 
It will be of brick and limestone con- 
struction. 










Are You Looking For A 
Sure-Fire Savings 
Account Builder? 


The Speer-Rosefelt. Calendar Bank is the 
bank that makes the depositors save. Our 
plan is simple. Use it as you would any 
other bank; or you may avail yourself of our 
account-getting service, including a corps of 
bonded solicitors who offer new depositors an 
accident insurance policy for $2,500 or $5,000 
at no expense to your bank. Write for 
particulars. 


These Calendar banks may be ordered on trial. If they do 
not prove to be positive account-getters, you may return 
them to us at our expense. Detailed information forwarded 
to you upon receipt of the coupon below. CLIP IT NOW. 
Speer-Rosefelt Calendar Bank Co., M. & M. Bank Bldg., Milwaukee, Wis. 
Send Us Details! i 





































Remodeling to cost $400,000 will soon 
be undertaken on the banking quarters 
of the Iowa National Bank of De 
Moines, Iowa. Plans have been draw). 



























Contracts have been awarded for the 
erection of a bank building for the 
State Savings Bank of Danville, Iowa 





Work is under way on the remodeling 
of the quarters occupied by the Produ 
ears ehanlalae coat ale acca ttt atl aie a, Exchange Bank, Kansas City, Missour!. 
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WILL THE COMPTROLLER’S 
OFFICE BE ABOLISHED? 


SRGRESSMAN McFADDEN has in- 
troduced in the House a bill the main 
object of which is the transfer to the 
Federal Reserve Board of the functions 
now exercised by the office of the Comp- 
troller of the Currency. 

Heretofore two independent policies 
have frequently been pursued, by the 
Federal Reserve Board on the one hand, 
and by the Comptroller of the Currency 
on the other with respect to examina- 
tions, rulings and interpretations, and 
this dual system in the opinion of many, 
has acted as a serious obstacle in the 
path of an untrammelled growth of our 
banking system. 

The taking over by the: Federal Re- 
serve Board of the examination of mem- 
ber banks would exercise a most benefi- 
cent influence in eliminating unneces- 
sary red tape and confusion which now 
stand in the way of procuring for our 
acceptance system the leading position 
in world markets to which it is entitled. 
The present system is unnecessarily 
cumbersome and the moment has come 
te consider its simplification. 

The determination of the eligibility of 
bankers acceptances takes place today 
after the bill has been created and when 
it is presented to Federal Reserve banks 
for rediscount or purchase. For foreign 
or domestic makers or purchasers of 
American acceptances this creates a 
highly detrimental condition of doubt 
and uncertainty with regard to the ulti- 
mate salability of the bill. As far as 
practicable American bankers accept- 
ances should be judged and treated by 
the same standards and methods as a 
British bill, and bills drawn on a first 
cass American bank should sell in for- 
eign markets as readily and as freely 
as that of a British bank, and in market- 


‘ing of a first class and legitimate Ameri- 


can bankers acceptance a bona fide pur- 
chaser should not be subjected to the 
danger or penalty of finding his paper 
ineligible— American Acceptance Coun- 
eil Bulletin. 


The First National Bank of Clifton, 
New Jersey, is planning to erect a new 
home to cost $100,000. 

Contracts have been awarded on a 
building to be erected by the Colonial 
Trust Company, Trenton, New Jersey. 


It will be one story high and on a site 
50 x 100 feet. 

Contracts have been awarded on interior 
alterations to the present banking rooms 
of the North Philadelphia, Pennsylvania, 
Trust Compny. Work will start im- 
mediately. 


A general contract has been awarded 
for construction of a two-story rein- 
oreed concrete bank building for the 
Merchants National Bank in Sacramento, 
California. 


Ralamazoo National Bank 
Ralamazoo, Michigan 


PAID UP CAPITAL $30Q000 


February 5, 1921. 


Union Serine System Co, 
Lancaster, ennsylvanie. 
Gentlemen :- 
This Bank has had ycur One Operation 
Note-Register System in full operation since 
November 9th, and we wish to tell you that we 


have found it all your salesman claimed for it 
and more. 


The neat, always legible records, are 
made in practically the same ti used on our 
ol4 Register, and this done, our tickler records 
Girect and indirect Liability ledgers, and 

neat note notice, sre aleo ready, except for a 
careful filing under date end name, which takes 
much less time than the old posting did, and all 
with en accuracy not attained in the old systea. 


Have had several inquimes regarding 
it, and we gladly recommend it to Bank de- 
siroue of getting away from the old methods. 


Sigcerely youre, 


Cashier 


The Kalamazoo National Bank 
of Kalamazoo, Michigan 


Recommends the 


ONE OPERATION. 
NOTE REGISTER | 


The Kalamazoo National has used the One Operation Note Register 
in full operation since November 6, 1920, and they express their 
appreciation in no uncertain terms. They freely state that they 
gladly recommend it to any bank desirous of getting away ‘from 
the old methods. . 


This bank’s experience with the most modern method of Note ~ 
and Loan Registration is but the echo of the experiences of banks 
all over the country. The neat, always Legible Records are made 
in the same time as by the old methods—plus the Notice, ‘the 
Tickler and both the Makers’ and Endorsers’ Liability Records. 
Careful filing in handy four-drawer cabinets completes the work— 
and your entire recording is done, perfectly and without error. 


Your Bank Needs This System 


If you are at all interested in Cutting the Cost of Operation, 
and having perfectly satisfied clients. You will find,as does 
the Kalamazoo National, that the ONE OPERATION NOTE 
REGISTER will do all that we claim for it—and more! Write for 
our booklet and prospectus today. A post card will place it on the 
desk of any banker who is interested in Better Banking Methods. 


Write Today! 


THE UNION SAVINGS SYSTEMS Co. 


“Good Things for Banks”’ Lancaster, Pennsylvania 


Canadian Distributors: Business Systems, Ltd., Toronto, Canada 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








Ranp MSNALLY 





Maps Made 
To Order 


Practically every con- 
ceivable kind of map 
for every conceivable 
purpose is made and 
carried in stock by 
Rano M&Natty & 
Company and may be 
obtained through RAND 
M®NAL_-y dealers. 


- It sometimes hap- 
pens, however, that a 
school or college re- 
quires a special map 
for some particular 
purpose. Or it may be 
that a business house 
wants an out-of-the- 
ordinary map to ad- 
vertise or graphically 
illustrate some im- 
portant feature of its 
service. 


In ‘such cases the 
resources and experi- 
ence of the RAND 
ME¢NALLY organization 
are of tremendous 
value. Figures prove 
the truth of this state- 
ment for RAND 
MENALLY made more 
than five million maps 
to order last year. 





Thirty years ago, in the quiet of his office, Cecil 
Rhodes dreamed his greatest dream. He dreamed 
of a railroad that would some day link Cape Town 
and Cairo—a distance of seven thousand miles. 


The following paragraph appeared in a recent 
article by Isaac F. Marcosson: 


“When Cecil Rhodes looked at the map of Africa 
—and he was forever studying maps—and ran that 
historic line through it from end to end, and said, ‘It 
must be all red,’ he took no cognizance of the extra- 
ordinary difficulties that lay in the way..... A 
little thing like millions of square miles of jungle, 
successions of great lakes or wild and primitive 
regions peopled with cannibals, meant nothing.” 


“He was forever studying maps.” Is it too much 
to say that without the guidance of accurate maps, 
this mighty undertaking could never have been 
completed—would have remained only the filmy 
wisp of a dream? 


It may never be a part of your work to build 
a seven-thousand-mile railroad. But some time, at 
some unexpected moment, you will come face to 
face with problems that can only be correctly 
answered through the use of maps. Let it be said 
of you, as of Cecil Rhodes—“He was forever study- 
ing maps.” 


For nearly three generations, RanpD MCNALLy 
& Company has been making maps of every nook 
and corner of this wide, wide world. And more 
and more people have come to believe that it is a 
good map if it bears the name Ranp MCNALLy. 
Today, as always, we count that good repute the 
most valuable asset of our business, 





536 S. Criark Sr., 


WRITE US ABOUT THE MAP YOU NEED 


CHICAGO 


Readers will confer 


Map Tuntanietern 
42 E. 22np St., New York 
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Shall We Take Europe’s I. 0. U,’s9 
American business men have been 
learning a great deal about foreign trade 
and its financing. They have foynq 
among other things that foreign trade 
is exactly what the term suggests, a mat. 
ter of exchange, of reciprocity, and not 
of selling goods for cash. The materials 
for the trade are our products balanced 
against the products of other countries, 
If the foreigner has not the products to 
trade with, his part of the deal must 
come out of future production. We will 
have to wait until our customers catch 
up and meanwhile take their I. 0. U's 
for the advances we have made. If we 
do not choose to adopt this course, we 
have the alternative of cutting down 
our production to the level of our own 
consumption. This would mean that 
our productive equipment and man- 
power in excess of domestic needs would 
be idle. It is clear that we can better 
afford to take a chance on the ability of 
our foreign customers to balance their 
trade in time than to invite stagnation. 
There seems to be some shying away 
from the foreign trade financing idea on 
the ground that corporations chartered 
for such a purpose will not be perma- 
nently needed. Our banks are strictly 
commercial and under our law and prae- 
tice cannot do a long-term business. We 
need a special form of bank for that 
purpose. Our Federal Farm loan banks 
fulfill the need of the farmer for long- 
time credit. They take his mortgages 
and use them as the basis for their bonds 
sold to investors. The principle of for- 
eign banking corporations is the same. 
Other nations have had them for a long 
time. The foreign trade of European 
countries has commonly been conducted 
on longer credit terms than ours. The 
foreign banking corporation is not, 
therefore, an emergency but a permanent 
need if we are to hold our present posi- 
tion in the world’s commerce.— 1st Wis- 
consin Nat'l Bank, Milwaukee. 


The construction of new quarters is 
contemplated by the American Bank and 
Trust Company, Hazleton, Pennsylvania. 
It will be of brick and stone. 


The Merchants and Farmers Bank, 
Portsmouth, Virginia, will soon make al- 
terations and additions to its present 
banking rooms. The new quarters will 
be one story high and of brick con- 
struction. Plans have been drawn and 
‘bids taken. 





Remodeling and altering the present 
banking quarters of the Guarantee Trust 
Company, Atlantic City, New Jersey, 
will soon be under way. 


William Howeroft, for many years 
connected with the banking institutions 
of Plattsburg, New York, has resigned 
his position with the Plattsburgh Na- 
tional Bank and Trust Company. 


Complete 
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OUR complete facilities are being used 

by Banks, Trust Companies and 
Financial Houses throughout the United 
States. 


Out-of-town customers, particularly 
financial institutions, find that the com- 
pleteness of our service makes for 
instant and efficient attention to all needs 
as they arise. 


Correspondence Invited 


Mississippi Valley Trust 


Company 


Capital, Surplus and Profits $8,500,000 
Member of Federal Reserve System 


ST. LOUIS 


depositor 


When anew deposi- 
tor visits your bank 
you want him to carry 
awaya feeling of safety. 

But can he feel safe 
if you furnish him with 
plain-paper checks, 


which are easily | 


altered? 

Wouldn’t it be bet- 
ter if he knew that his 
checks were protected 
against alteration by 
acid, eraser or knife? 


Ask your printer for checks 
on National Safety Paper. 


George La Monte & Son 
Founded 1871 
61 Broadway © New York 


Facilities 


“Tt is a very decent warrant of sta- 
bility to serve one thing faithfully for 
a quarter of a.century.” 

— BENJAMIN FRANKLIN 


STABILITY 


For forty yeats we have been serv- 
ing the people of New York in 
matters of banking and trust. We 
have ‘endeavored to give them a 
service designed to meet the needs 
of each particular individual. Our 
customers appreciate this. 


We invite you to consult our officers on 
matters of banking and trust. 


METROPOLITAN 
TRUST COMPANY 


OF THE CITY OF NEW YORK 
60 WALL STREET 716 FIFTH AVENUB 


AULA a Ce CoinWrappers 


7 


— TON MADE FROM 
= \\ “STEEL-STRONG” KRAFT 
A Wrap all coins 1c to $1 —save time 
prevent errors stop waste-—very 
cae 
RED WINDOWS 
GIVE EASY VISIBILITY 
Every bank finds this the best wrap- 
per to furnish coin depositors. Used by 


thousands of leading banks and com- 
Hau ML Ee 


SAMPLES FREE 
SOLD BY LEADING STATIONERS 


The C. L. Downey Company 
941-943 Clark St. Cincinnati, O. 


CHANGES of ADDRESS 


must reach this office by the 15th of the month 
to affect the forth coming number. The old 
address should be given as well as the new. 


Subscription Department 
THE BANKERS’ MONTHLY 283.'25 “trrt 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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FOREIGN CAPITAL IS ESSENTIAL 
TO MEXICAN DEVELOPMENT 


Adequate protection for investments of outside 
capital, however, must be assured in addition 
to safeguarding the interests of her own people 


M‘*“* years ago, Humboldt stated 
that Mexico was a beggar sitting 
ona pile of gold. This description is yet 
largely true, notwithstanding the great 
progress which has been made in Mexico 
since the time of Humboldt. However, 
the actual development of the natural 
wealth of this country has scarcely 
begun. 

It is easy for the superficial observer 
and the casual visitor either to be too 
enthusiastic or too pessimistic about 
Mexico. The social and industrial eus- 
toms and organization of a people are 
not quickly changed and a generation 
gives one but an imperfect basis for 
judging as to the future. 

A people’s “mores” are an inheritance 
of ages and even the greater part of 
what the most highly civilized people 
do and say is the result of this racial 
stream of inheritance. Only a small 
part of our conduct is determined by 
conscious volitional thought and reason. 
Therefore, in arriving at a judgment of 
Mexico, the country and the people, one 
needs to be careful in applying his 
accustomed standards in arriving at a 
fair opinion. 

Agriculture and Industry 

Mexico is a land of contrasts. Wealth 
and poverty are found side by side. 
Barren deserts and fertile valleys, pal- 
aces and hovels are seemingly in ineon- 
gruous relation. It is a country of 
great natural endowment. The li- 
mate makes possible not only the grow- 
ing of a great variety of crops but also, 
in many sections, a continuous produc- 
tion throughout the twelve months in 
the year. Crops sueceed crops and in- 
deed in some cases two crops may be 


By W. F. GEPHART 


grown at the same time on the same soil. 
There is an abundant wealth of valuable 
woods in her forest lands. Enormous 
riches are found in her mines of copper, 
silver and gold, not to mention her wealth 
in that most valuable commodity of the 
twentieth century, oil. But all this nat- 
ural wealth needs large amounts of capi- 
tal, efficient business organization and 
skillful labor for its proper develop- 
ment. 


The casual visitor, rapidly passing 
through the country, may misjudge the 
conditions necessary and the time needed 
for the industrial development of these 
resources. He may wonder, as he views 
the great expanse of land the soil of 
which contains all the elements for 
great production, why this land is not 
irrigated. But there is not sufficient 
rainfall to irrigate thousands of these 
assumedly fertile acres. Long before 
much of this land is brought under eulti- 


R. GEPHART recently 

returned from Mexico where 
he went on a tour of investigat_on 
witha delegation from the St. Louis 
Chamber of Commerce. In the 
accompanying article he gives a 
vivid account of financial and in- 
dustrial conditions i in that country 
and reviews briefly a few of 
Mexico’ s biggest satin: In his 
opinion, “while the’ country has 
many difficult business problems to 
solve yet great progress is being 
made and, barring further serious 
political disturbances, much real 
industrial development may reason- 
ably be expected within the next 
decade.” 


Vice-President, First National Bank in St. Louis 


vation, the swamp lands of Mississippi 
and Arkansas will be producing crops 
because it will be both ‘cheaper and 
more productive. Again, he may wonder 
as he travels through the agricultural 
section of Mexico, why they use a ploy, 
centuries old, drawn by oxen with har- 
nesses which were used 20 B.C. The cit- 
izen of the United States thinks of 
agriculture in terms of tractors, reapers 
and all forms of modern machinery 
which reduce the labor cost of produe- 
tion, but in Mexico labor is cheaper than 
capital in the form of farm machinery, 
not to discuss the chief explanation that 
this form of agriculture is an inheritanee 
from many generations which will be 
changed only slowly, partly because it 
would not be economical to change it 
and partly because it is a social inher- 
itance. Once upon a time, a good Mis 
sionary in China, who had been vel 
received by the natives of an inland 
town, wished to show his appreciation 
and offered to purchase a pump for the 
town well. The elders of the town cour 
teously declined the gift and gave thirty- 
seven reasons for doing so, the most 
important one being that it would take 
away from many people the labor of 
drawing and carrying water and henee 
destroy their means of livelihood. 0 
in Mexico, if one sees three men doing 4 
task which one does in the United States, 
it does not follow that one is justified in 
being critical. 


Transportation 
One of the greatest needs in Mexico 
is better transportation facilities. These 
great natural resources await and invite 
more railways and better roads. No 
other industrial agent was so mueh re- 
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sponsible for the rapid economic de- 

velopment of the United States. Mex- 

io has about 15,000 miles of railway. 

The road bed is in most cases being 
_ rapidly placed in good condition. The 
3 t need now is for more rolling stock 
and especially locomotives. Much 
freight has accumulated at the entry 

rts but this is beginning to move 
to its destination. 













Notwithstanding the many years of 
| political disturbances, the actual destruc- 
ion of property visible to the stranger, 
js he passes through the country and 
Pysits the cities, is very small. In Mex- 

‘jeo City, where there has been much 
drife between contending parties, one 
needs a good guide to distinguish actual 
physical evidences of these conditions. 
The industrial and social life of the city 
seemingly proceeds as in any city of 
the United States. The surface evidence 
is that of a tranquil community. 


Finance and Banking 


Mexico has a somewhat complicated 
banking and financial situation. The 
national debt is in itself not very large, 
either as measured by the potential 
wealth of the country or in comparison 
with the actual revenue of the nation, 
which may be secured under normal con- 


a ditions. The interest on this debt has 
asl been in default for several years but it 
oder is searcely probable that any stable 
al government will do other than acknowl- 
len, edge this debt and make every effort to 
a pay all legitimate claims which may be 
et filed by citizens of other countries for 
a injury to their property. Public fi- 
pen nance seems, therefore, to present no 
ory insurmountable difficulties. No doubt 
me many diverse claims will be presented 
than to the government for damages suffered 
“ and losses incurred by individuals and 
that corporations during the disturbed times 
ids -and it will require diplomacy to adjust 
1 be these claims in order to arrive at a fair 
it measure of justice to the people of 
ef Mexico and the citizens of foreign na- 
Ms tions. 
Mis- The situation as regards private fi- 
well *nanees, banking and credit is very com- 
land plicated. There is at present, no credit 
ation money in Mexico. All business is done 
r the om a metallic basis, gold not only being 
our- the standard of value but also circulat- 
irty- ing along with silver and the subsidiary 
most coins. This is at once both an advantage 
take and a disadvantage. It is an advantage in 
r of that Mexico, unlike many other nations 
ence such as Russia and other European and 
So South American countries, has no prob- 
ng a lem of a depreciated paper currency. 
ates, The numerous kinds of paper money 
ad in Which came into existence during the 
disturbed times have all been forgotten. 
et it is impossible to conduct the in- 
axico l and business of a modern nation 
These Without some form of credit money. 
avite The daily transactions of buying and 





selling are greatly handicapped by the 
Recessity of using metallic coins. But 
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what is the most serious is that there is 
not at present any credit system as we 
know it. Public and private banks find 
it difficult to conduct anything approx- 
imating modern commercial banking. 
Many banks closed during the disturbed 
periods, a’ number failed and others were 
taken over by the government. The 
people withdrey their deposits and 
hoarded them, leaving in many cases 
only an inadequate supply of capital in 
the bank for loaning purposes. 

Interest rates were and are very high. 
Ordinary commercial loans, as we know 
them, are only made under unusual con- 
ditions and in limited amount. Much 
speculation is found. In short, credit 
as it is known in a modern industrial 
and business sense, scarcely exists. How- 
ever, both the public and private fi- 
nancial situation seems to be improving 
and as greater political stability is as- 
sured these systems will be rehabilitated. 
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One is surprised that the country sup- 
ports the volume of business that it does. 
There are many responsible firms in 
Mexico to whom foreign houses are 
granting eredit. Care needs to be exer- 
cised to secure the most reliable infor- 
mation before this is done just as in 
the case in selling any foreign country. 

Mexico, notwithstandjng her centuries 
old civilization, is, so far as her natural 
resources are concerned and the general 
culture of the masses of her people, in 
a backward stage of civilization. But 
her great natural wealth in the soil and 
climate will make possible a high stand- 
ard of culture and living for all her 
people. She is just now on the thresh- 
old of that difficult problem of every 
new nation which has not been econom- 
ically conquered. The crux of the prob- 
lem is how to secure the investment of 
capital from the older and highly de- 

(Continued on page 94) 
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Hawaii Has Its Worries, Too 

Hawaiian advices report unsatisfac- 
tory progress in the harvesting of cane 
with the prospect that grinding will not 
be completed until several months be- 
yond the period when the season’s cam- 
paign should normally close. This is 
likely to result in reduced sugar pro- 
duction, for the cane loses in sucrose if 
grinding is much delayed beyond the 
time when it is ready for cutting. The 
official estimate, however, is yet for a 
production of 573,000 tons. — ; 

Labor conditions are demoralized to 
an appreciable extent. The high wages 
and liberal bonuses of last season have 
resulted in a degree of independence 
among laborers and unwillingness to 
work for lowered compensation. Many 
of the more reliable and industrious 
have availed themselves of their savings 
to engage in small enterprises on their 
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own account, particularly in the plant- 
ing of small areas to pineapples, an in- 
dustry which has grown rapidly of re- 
cent years. Reports from all islands of 
the group indicate a shortage of labor 
with such as is available less efficient.— 
Mercantile Trust Co., San Francisco. 


C. E. Watts, for three years and until 
last September in charge of the two- 
year farm crops and soils department at 
Towa State, succeeded a short time ago 
V. C. Peterson as cashier of the Com- 
mercial Savings Bank, Hedrick, Iowa. 


N. O. Sellberg recently sold his inter- 
ests in the Elyria, Kansas, State Bank 
to C. H. Hiebert of Hillsboro, Kansas. 


Bids have been taken for remodeling 
the third floor of the Marshall and Ilsley 
Bank, Milwaukee, Wisconsin. 


OTHER NATIONS MUST 
HELP CHINA 


RECENT bulletin issued by the Chi. 

nese Government Bureau of Rep. 
nomic Information ineludesan interesting 
comparison between the Western and 
the Eastern merchant and shows th 
need of aid from other nations to jn. 
prove the Chinese situation, especially 
as regards foreign trade advancement, 
The bulletin says: 

“In the West, it is said that the busi- 
ness man is not born but made. He has 
his environment to aid him and help 
further his inclination. Possessing g 
larger fund of capital, a better business 
organization as well as better commercial 
and technical knowledge, he is able to 
invade other countries with his wares, 
So, coming to China, he studies ow 
needs and requirements. He begrudges 
no expense to make known by proper 
advertisement the opportunities in store 
for the foreign traders. There is close 
co-operation between the Western mer- 
chant and the Western manufacturer, 
Whatever the merchant lacks, the manu- 
facturer will produce; whatever the latter 
needs, the merchant will supply. Added 
to this, are the facilities of transporta- 
tion, communication, exchange and 
credit. Such being the ease, it is little 
to be wondered at that the foreign trader 
reaps handsome returns wherever he 
goes. 


“A Chinese merchant, however, is 
not so favorably situated. Lacking 
up-to-date knowledge, he is unable 
to seize time by the forelock, and, 
lacking incentive, he is apt to let hand- 
some opportunities slip by. Besides, 
he is seriously handicapped by insufi- 
cient capital, lack of adequate trans- 
portation and communication facilities, 
uncertainty of commercial laws, the 
existence of the cumbrous likin system, 
an unfair tariff schedule, lack of up-to- 
date commercial information, disorgan- 
ized state of internal currency, and lack 
of an international credit system. Hence 
he follows where others lead; he re 
sponds where others direct; he does not 
venture beyond the coast. Foreign’ 
goods are imported by foreign traders, 
although he may be asked to carry on an 
agency in the interior of the country. 
Similarly, Chinese goods are exported 
by foreigners, and, very often the latter 
commission their own agents to scour the 
interior for native goods. The Chinese 
merchant is not consulted and he is left 
out in the cold. 

“After the War, the trade with Ev 
rope has gradually revived while com- 
merce with Japan and America is bound 
to grow even greater in amount. As 
our foreign trade is almost entirely in 
the hands of foreigners, we shall be 
exporting more and more raw material 
and importing more and more manufat- 
tured products, with perhaps a greater 
and greater difference in favor of the lat 
ter. If so, the continual drain upon our 
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natural resources as well as specie sup- 
ply will be tremendous, yet in addition 
to that we have to pay every year sixty 
million taels as interest and part prin- 
cipal due on the Boxer Indemnity. The 
outlook is therefore uninviting, and it 
behooves our commercial and financial 
classes speedily to devise ways and means 
to ameliorate the situation. On the other 
hand, the other nations are also duty 
pound to assist, for such unsatisfactory 
conditions are sure to react on the world 
at large. For not only will China be 
impoverished, but the Chinese will be 
too poor to buy the world’s surplus 


supply.” 


Resolutions Urge Foreign Financing 

The Mississippi Valley Association, 
organized to develop export trade of the 
Mississippi Valley, at its New Orleans 
meeting strongly endorsed the Foreign 
Trade Financing Corporation, now in 
process of organization. Following is the 
wording of the resolution passed by the 
association : 

“To relieve the stagnation resulting 
from recession of export trade and place 
such trade on a permanently profitable 
basis, through long-term credits properly 
safeguarded, we heartily endorse the 
formation of the Foreign Trade Financ- 
ing Corporation and urge its support 
in subseription and every other proper 
manner.” 


William E. Walter has been appointed 
a vice-president of the United States 
Trust Company, Paterson, New Jersey. 
Mr. Walter was formerly examiner for 
the department of banking and insur- 
ance in New Jersey. 


Taylor R. Bishop, who has served as 
cashier of the Bank of Branch Arkan- 
sas, has resigned and accepted a posi- 


tion with a Hackett City, Arkansas, 
Bank, 


L. A. Stevens, vice-president of the 
First National Bank and cashier of the 
Richmond, California, Savings Bank, has 
resigned to become manager of the Tele- 
graph Avenue branch of the Berkeley, 
California, Bank of Savings and Trust 
Company. 


Buffalo chapter, American Institute 
of Banking, several weeks ago elected 
the following officers: president, Fred 
C. Sprickman; vice-presidents, James 
T. Gunning and Peter C. Jansen; secre- 
tary, Robert R. Covert; financial secre- 
tary, Leon W.,Duflon, and treasurer, 
Elmer F. Wolf. 


George J. Sailor has resigned his posi- 

tion as president of the Avan, Illinois, 
State Bank. A. V. Reihm was elected 
to succeed Mr. Sailor. 


The Citizens Bank, North Milwaukee, 
‘seonsin, has increased its capital stock 
and surplus from $70,000 to $110,000. 
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FOREIGN CAPITAL IS ESSEN- 
TIAL TO MEXICAN 
DEVELOPMENT 


(Continued from page 91) 


veloped industrial nations and yet at the 
same time, protect for her own people 
this heritage of natural wealth. 


‘Mexico must have foreign capital to 
bring prosperity to her people. She has 
ample wealth to pledge as a security for 
the use of this foreign capital but she 
very properly wishes to share in the 
benefits which come from the exploita- 
tion of her industrial opportunities. 
Other nations, including our own, have 
a vast fund of experience in this ex- 
ploitation of natural resources and Mex- 
ico may well benefit from the lessons 
which we have learned. 

The economic system of the world is 
yet one of private property and the 
inviolability of free contract under 
whatever limitations that are established 
by the state. Capital under this system 
is not sentimental and goes to that 


place for investment and use where it can - 


secure the best protection and return. 
If on the one hand, no one is justified 
in criticising Mexico in taking every pre- 
caution to secure for her own people a 
proper return on this exploitation of her 
wealth, so on the other hand, Mexico 


must realize the necessity for properly’ 


protecting the capital investments of 
the people of foreign nations. 
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Branches throughout Switzerland 
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Every Kind of Banking Business Transacted by Central Office 


and Branches 


EDGE LAW BANKS USEFUL 
TO OUR FOREIGN TRADE 


serPHAT there is a special field for 

Edge Law Banks in making com- 
mercial credits for from three months 
to twelve months is evidenced by the 
fact that leading commercial banks have 
recently referred this kind of business 
to Edge Law Banks,” was the statement 
of Philip B. Kennedy, vice-president 
of the First Federal Foreign Banking 
Association, in addressing the Cleveland 
Foreign Trade Convention on May 6. 

“There is a reasonable amount of bus- 
iness offering in this zone three months 
to a year,’ said Mr. Kennedy. “Amer- 
ican exporters find that there are spe- 
cial conditions which justify credit to 
their foreign customers of this period. 
Our producers have the goods stored 
here or they can produce them. It may 
be a question of cutting down the work- 
ing of a plant to 25, 50, or 75 per cent 
capacity, or of ‘extending longer credits 
to foreign buyers. There may be no 
question that the American goods are 
needed abroad. The foreign trade ‘con- 
nections may be experienced and the 
moral risk first class. Payment will be 
possible when the exported articles have 
been turned into money. 

“Not all foreign business should 
carry three to twelve months financing 
by the American shipper. A large por- 
tion should be for under 90 days and 


Correspondence Invited 


in Foreign Exchanges 


plenty could wisely be done on long 
terms, such as 3, 5, 10, or even 25 years, 
There is, however, a material amount of 
foreign business which is logically suited 
on economic grounds to the period of 
three to twelve months. 

“Credits should be as short as possible. 
There are, however, cases where longer 
credits are good business and _ other 
eases where it is either longer credits 
or no business. It is poor policy to 
take shelter behind slogans or excuses. 
This is pre-eminently a time when in- 
dividual transactions must be worked 
out for the present, and let us not for- 
get for the future. 


“The very fact of specialization 
should give these banks a certain skill. 
Take, for example, cotton. The two 
Edge Law Banks have together worked 
out a method of financing the export 
of a certain amount of low-grade cot- 
ton to Europe. Shipments have been 
made. Further plans are being worked 
out to move some more of the Souther 
cotton to the other side on a sound 
credit basis. National and State banks 
encourage this special attention to meet- 
ing a_problem of general importance. 


The First National Bank of Comanche, 
Texas, has acquired property in that 
city for the construction of a modern 
home. The building will be 50 x 140 
feet and two stories in height. 
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Reach the Ports of the World 


, i ‘HIS work has been done with an intimate knowledge of 
the present needs of American exporters and importers 
and, most important, with a vision of our future needs. 





You, Mr. Manufacturer, should see to it that your exports are carried in 
American bottoms. It is up to you whether we continue as a merchant 
marine power or slip back to the position of 1914, when foreign-owned 
shipping carried 92 per cent of our business. 


The American owned and officered merchant marine of freighters, tankers and 
luxurious passenger ships offers every accommodation for commerce and travel 


New Combination Speedy Passenger and Freight 
Ships are Available for Your Ocean Voyages 








Key number after ship's name indicates operator in list below 


LATEST PASSENGER SAILINGS, EXPRESS FREIGHT SERVICES 


EUROPE 


Queenstown, Boulogne, London 
From New York 


June 7—July 12—Aug. 16—Old North State (159). 
June 28—Aug. 2—Panhandle State (159). 
Bremen and Danzig—From New York 
aw 23—Aug. 18—Sept. 7—Susquehanna 
(3 


59). 

— 15—July 28—Aug. 14—Oct. 20—Potemac 
159). 

July 13—Aug. 30—Hudson (159). 


Naples and Genoa—From New York 


June 8—July 20—Aug. 31—Oct. 21—Princess 
Matoika (159). 
June 21—Aug. 13—Sept. 24—Pocahontas (159). 
Plymouth, Cherbourg and Bremen—From New York 
June 22—July 23—Aug. 24—America (159). 
July a 27—Sept. 24—George Washington 
(159). 
FAR EAST 
Honolulu, Yokohama, Kobe, Shanghai, Manila 
Hongkong—From San Francisco 
July 23—Empire State (105). 


Yokohama, Kobe, Shanghai, Hongkong, Manila 
From Seattle 


June 18—Aug. 27—Wenatchee (106). 
July 9—Silver State (106). 
July 30—Keystone State (106). 


SOUTHYAMERICA 


Rio de Janeiro, Montevideo and Buenos Aires 
From New York 


May 25—Huron (91). 
June 8—Aeolus (91). 
HAWAII, PHILIPPINES, EAST INDSES 


Honolulu, Manila, Saigon, Singapore, Colombo 
Calcutta—From San Francisco 


June 11—Wolverine State (105). 
July 14—Granite State (105). 
COASTWISE AND HAWAII 


Havana, Canal, Los Angeles, San Francisco and 
Hawaiian Islands—From Baltimore 


June 11—Buckeye State (80). 


OPERATORS 


80 Matson Navigation Co. 
120 Market St., San Francisco, Cal. 


26 South Gay St., Baltimore, Md. 


91 Munson Steamship Line 
82 Beaver Street, N. Y. 
105 Pacific Mail S. S. Co. 
7 Hanover Sq., N. Y. 
621 Market St., San Francisco, Cal. 


106 The Admiral Line 
17 State Street, N. Y. 
L. C. Smith Bldg., Seattle, Wash. 


159 U. S. Mail S. S. Co., Inc. 
45 Broadway, N. Y. 


FOR SAILINGS OF FREIGHT SHIPS TO ALL PARTS OF THE WORLD WRITE DIVISION OF OPERATIONS, 
TRAFFIC DEPARTMENT, U.S.SHIPPING BOARD EMERGENCY FLEET CORPORATION, WASHINGTON, D.C 
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SECURITIES 


THEIR PURCHASE AND THEIR SALE 


The Special Securities Department of The 
Continental and Commercial Banks of Chicago 
executes orders for sales and purchases of 
securities (on behalf of customers and corre- 
spondents) on all exchanges. A minimum 
commission on these transactions is charged 


We make no charge for 
the service we render. 


by intermediaries. 


Securities are exchanged from temporary form 
into permanent form at a cost covering only 
transportation expenses. 


Payment is made to brokers and bond houses 
for securities purchased direct by our cus- 
tomers and these securities handled in accor- 
dance with their wishes. 


The department also handles on an actual 
cost basis the registration, transfer and con- 
version of Liberty issues. 


You are cordially invited to utilize this 


department. 


The CONTINENTAL and 
COMMERCIAL 


BANKS 


CHICAGO 


Complete Banking Sereice 
Over $55,000,000 Invested Capital 


Ne ini 


With the election of M. H. Copen- 
haver as president, final organization of 
the new Commonwealth State Bank of 


Bristol, Virginia, was eompleted re- 
cently at a meeting of stockholders 
and promoters. The other officers of the 
bank are Worley Harr, of Johnson City, 
vice-president; W. A. Marsh, cashier, 
and W. S. Blevins, assistant cashier. 


E. A. Oberweiser has been elected 
president of the Citizens’ National Bank 
of Stevens Point, Wisconsin. 


O. B. Lia recently resigned as cashier 


of the Farmers State Bank of Wildrose, 


North Dakota, and purchased an inter- 
est in the Security State Bank of that 
city where he becomes vice-president. 
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The Busy Vice-President 


Talk about the vice-president having 
nothing to do is silly; doesn’t he have to 
listen to the Senators when they don’t 
even stay to listen to each other ?—Mil- 
waukee Journal. . 


Censored 


A schoolgirl was required to write 
200 words about a motor-car. She sub- 
mitted the following: “My uncle bought 
a motor-car. He was out riding in 
the country when it busted going up a 
hill. The other 180 words are what my 
uncle said when he was walking back 
to town, but I know you wouldn’t want 
me to repeat them.”—Boston Tran- 
script. 
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There are 320 motor vehicle factories 
in the United States. While volume of 
motor truck production is less than 15 
per cent of total passenger car and truck 
output, there are nearly 100 more motor 
truck factories than passenger egy 
plants. Division is 222 truck and 129 
passenger car plants. Michigan leads 
with 38 truck and 24 passenger auto- 
mobile factories, and Illinois ranks see. 
ond, with 14 passenger and 34 truck 
plants. Ohio has 41 motor plants about 
evenly divided between truck and ears, 
and Indiana has 26 passenger car and 12 
truck factories. In18states,mostof which 
are in the South and the West, there are 
no motor vehicle plants. In the remain. 
ing thirty, six states have more than 25 
motor plants and the balance each have 
from one to ten.—Henry L. Doherty & 
Co., New York. 


The new home of the Farmers (o- 
operative State Bank, Galva, Illinois, 
was recently opened to the public for 
inspection. The structure is one of the 
finest in Galva, costing approximately 
$89,000. It has a 35-foot frontage on 
South Exchange Street and is 110 feet 
in length. 





Charles C. Cunningham has been 
elected president of the Washington, 
Iowa, National Bank. He succeeds the 
late John Alex Young. Mr. Cunning- 
ham has been connected with the bank 
as a stockholder for twenty years. 


The Farmers and Merchants Bank 
recently organized at Foraker, Indiana, 
opens for business on June 1. The 
bank is capitalized at $15,000, and has 
the following officers: Noah Weaver, 
Foraker, president; C. K. Curtis and 
Henry S. Weaver, Foraker, vice-presi- 
dents; Walter A. Huffman, of Elkhart, 
Indiana, cashier. 


Bids have been taken on the twenty- 
story skyscraper that will be erected by 
the Illinois Merchants Trust Company 
on Jackson Boulevard between Clark and 
LaSalle streets, Chicago. The huge 
structure will cost about $10,000,000. 


Store space will be remodeled into 
banking rooms and will become a part 
of the present banking quarters of the 
First State Bank of Princeton, Illinois, 
when completed. The new addition will 
be two stories high and of brick con- 
struction. 


The Lake View Trust and Savings 
Bank, Belmont and Clark streets, Chi- 
cago, will remodel its interior quarters 
which, when completed, will give the 
bank better facilities for handling its 
eustomers. 


The Canal-Commercial Trust and Sav- 
ings Bank of New Orleans, recently 
opened its St. Bernard Market Branch, 
at 1608 North Claiborne Avenue, with 
Lubin Hurst, as manager. 
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A Permanent Offer 


of a complete 


Banking Service 


CENTRAL TRUST COMPANY 
of Illinois 
CHICAGO 


Capital and Surplus $7,000,000 Resources $79,000,000 


The New York Trust Company 


A PISCE OF BEEree 


silver without the “sterling” _ 
the accepted “Hall Mark” of qu 


But you don’t know. 


A bank might be honest and efficient with- 


out Government inspection. 
a, you don’t know. 


A business concern may be absolutely re- 
sponsible without a commercial rating. 


But you don’t know. 


A publication may have the circulation it 


claims without verification by t 
ve a ve ion by the Audit Bureau 


But you don’t know. 
Better Be Sure. 


The circulation of the Remanes MONTHLY 
is verified by the A. B 


with which 1s consolidated 


The Liberty National Bank 
of New York 


Capital, Surplus 
& Undivided Profits $26,000,000 - 


HIS Company offers to corporations, firms 

and individuals, a thoroughly modern and 
complete commercial banking service, including a 
highly developed credit information service which 
is available to customers. 


Special conveniences are offered to those engaged 
in foreign trade. These include foreign credit in- 
formation and current data bearing upon foreign 
markets and trade opportunities. 


Long experience, covering the entire field of trust 
service, enables us to offer unexcelled facilities for 
the administration of all personal and corporate 
trusts. . 
Main Office: 26 Broap Street 
Liberty Office: 120 Broapway 
Fifth Avenue Office: 577 St. & 5TH Ave. 


Member Federal Reserve System 
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INWARD FLOW OF GOLD 
NEARS DANGER POINT 


OUTSTANDING among the features 

of the present economic situation 
is the flow of gold into the United States. 
In spite of an already unprecedented 
accumulation, the metal is coming here 
from abroad in a wide stream, more 
than $60,000,000 having been added to 
our monetary supply through imports 
since April 1, and more than $200,000,- 
000 having been added since the open- 
ing of the year. In all of 1920 the gain 
in our gold reserves by imports was 
less than half what it has been in the 
past four months. 

Since the opening of the year twenty- 
six countries have contributed to the 
golden flood here. The new 
metal has built up the position of the 
Federal Reserve System, but to date 
has not altered materially the terms 
quoted for credit in the money markets. 


coming 


C. F. HERB 


—C. F. Herb (formerly Vice- 


President of the Mississippi 
Valley Trust Co., St. Louis, 
Mo., and the Hibernia Bank 
& Trust Co., New Orlears, 
La.) offers complete financial 
service in New York. 

Acts as New York representa- 
tive, giving all matters personal 
and confidential attention. 
Purchases and sells bonds, 
stocks, state, county and city 
tax warrants or notes, com- 
mercial paper, acceptances and 
foreign exchange. 

frranges Financing of Corpo- 
rations and business  enter- 
prises, business buildings, 
municipal undertakings, ex- 
ports and imports, acceptance 
credits. 


Correspondence Invited 


68 WILLIAM STREET 
NEW YORK 


Commercial money rates are not notice- 
ably easier, generally speaking, nor is 
a lowering in the local rediscount rate 
looked for in the immediate future. The 
whole position of the banking commun- 
itv ig against inflationary tendencies, 
henee loans are still carefully serutin- 
ized and an orderly liquidation of old 
accounts is still in progress. 


Paradoxical as it may seem to those 
who see in the present inward flow of 
gold a powerful influence toward reliev- 
ing them from the present level of 
money rates, it is not a good thing that 
so much gold should now be coming 
hither from abroad. It does not help 
matters; on the contrary, America hav- 
ing become the gold pivot of the world, 
it would be far better were gold going 
out to the countries where it is most 
needed, rather than coming from them. 
Gold aceumulation abroad would 
strengthen currency systems and re-es- 


tablish eredit, and would thus contribute | 


to restoring the equilibrium and stability 
to the international exchanges. Gold 
accumulations here, on the other hand, 
in their present rapid pace, simply con- 
tribute new elements toward a renewal 
of inflation, and, by just the degree in 
which they do that, stand in the way of 
restoring: equilibrium and _ stability to 
the international exchanges. 


If, therefore, gold imports continue 
unchecked, the ultimate disturbing effect 
on our domestic banking position and 
on the international exchanges will have 
to be very seriously considered. It is 
one of the strange phenomena of a 
perplexing situation in world economics 
that gold should now be leaving those 
markets where it is most neéded for the 
markets where it is not needed at all; 
the movement is a striking commentary 
on our position as a combined export- 
ing and creditor nation. “It is lamen- 
table,” said a recent observer regarding 
this, “that the United States should be 
in such a position where its debtors are 
foreed to part with the little gold they 


still have in their depleted stores, ang 
the creditor nation is unable to refuse 
acceptance. If the gold standard js 
ever to be rehabilitated, it will have ty 
have as a prerequisite a far more even 
distribution of specie reserves than has 
heretofore obtained.” 


How this even distribution is to be 
effected is yet to be determined. De. 
spite the curtailment that has occurred 
in our foreign trade, merchandise ex. 
ports from the United States continue 
to exceed the imports. Without the 
extension of long-term credits abroad to 
take the place of the liquid credits used 
in what was the normal way before the 
war destroyed a considerable part of 
the basis for liquid credits, gold is bound 
to come here in return for our exported 
goods, inasmuch as the sole means of 
payment for those goods, beyond credit 
and goods produced abroad and sent 
here, is gold. Until it is determined, 
then, that American credit will stand 
behind and support American exports, 
it is inevitable, unless those merchandise 
exports fall even further than they 
have already fallen, that specie pay- 
ments will continue. 


At every angle the factors controlling 
the domestic situation touch those con- 
trolling the situation abroad, and it is 
repeatedly emphasized to us that the 
immediate future of our prosperity de 
pends very largely upon the finding of 
a reasonable solution for Europe’s dif- 
ficulties. This applies politically as wel 
as economically; the stand taken by 
President Harding and Secretary of 
State Hughes with respect to Germany 
and Russia augurs well for favorable 
developments in the settling of Ger- 
many’s indemnity and reparation, and 
in the return of Russia to sanity and 
order. If a reasonable settlement of 
the problems pressing so hard upo 
Europe should presently be brought 
about, and if the means are provided 
for adjusting international credit mat- 
ters, the stimulating effect would le 
pronounced, and in the revival (as the 
country where the goods are produced 
of which people abroad are in urgeltt 
need), the United States would take 
a leading part.—The Mechanics & Metals 
National Bank, New York City. 
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Investment Service for the Banker 


For many years this institution has been 
one of the largest holders of investment 
securities in the West, and its own require- 
ments have taught it the investment service 
needs of banks in general. 
department a trading department has been 
established which is designed to find markets 


for those who wish to sell, as well as buy. 


Sea 
NSE Sy 
X MG 7 


Eugene M. Stevens 
Vice-President 


Utilities Securities Gaining 


There appears to be a sfeady revival 
of interest in the securities of well- 
managed public utility corporations, and 
the demand for this class of investments 
is bettering. The investing public is 
now beginning to see that the public 
utility corporation have passed through 
the erises and are coming back 
into their own again. Publie Sery- 
iee Commissions in the various states 
have become much better acquainted 
with the needs of public utilities, especi- 
ally along financial lines, and fully real- 
ie that in order for a public utility to 
raise the new capital required to main- 
tain its ability to render increased serv- 
iee and to provide for increased business, 
depends not upon the gross earnings of 
the company but upon its net revenues. 
Figures recently prepared indicate that 
833 gas companies operating in 1,400 
towns have been granted a total of 


1,382 increases and that where the orig- 


inal readjustment of rates has proved 
insufficient additional increases have 
been given. The electric railway com- 
panies in 243 of the 288 cities in the 
United States of 25,000 population or 
over are now charging fares ranging 
from 6e to 10c. The schedule of rates 
charged by central station electric light 
and power companies are so varied and 
so complicated that a compilation of their 
figures is impossible, but it is safe to say 
that these companies have been as fairly 
cealt with in the matter of rate read- 
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In the bond 


‘Bond Department 


Roger K. Ballard 
Manager Bond Department 


justments as have gas companies and 
electric railways.——Investment Bulletin, 
Henry L. Doherty & Co., New York. 

2 ee 

The broader buying of good securi- 
ties reflects a widely held belief that the 
country is in a strong position and that 
general business will show material im- 
provement during the next few months. 
The benefit of having a man of excep- 
tional intellectual force as Secretary of 
State has been exemplified by the strong 
handling of the German indemnity nego- 
tiations by Secretary Hughes. His terse 
dispatches have put the American posi- 
tion with great clarity, so that it can 
be neither misunderstood nor misinter- 
preted. The move by President Harding 
to keep government expenditures within 
the budget limits and not to countenance 
excessive outlays by any federal depart- 
ment shows that the administration is 
determined to reduce the cost of govern- 
ment, which after all is the chief factor 
in high living costs. Congress is ¢o- 
operating in the adoption of the budget 
system.—First National Bank of Phila- 
delphia. 


George L. Loomis is the new president 
of the Home Savings Bank, Fremont, 
Nebraska, succeeding Otto H. Schurman 
who resigned. 


The new Woodlawn Trust Company at 
Woodlawn, Pennsylvania, has opened its 
new building. 


Likewise, a statistical department has been 
established to report on any securities on 
which our clients desire information. In 
our purchases of bonds for our clients, we 
aim always to have in mind the needs of 
bankers as well as private investors, and in 
many other ways we aim to make our 
service valuable to our banking clients. 


©) & SAVINGS BANK 


La Salle ot Jackson---Chicago 


M. H. Bent 


Ass’t Manager Bond Department 


According to a compilation made by 
the government loan organization nearly 
ninety per cent of the outstanding bonds 
and certificates of indebtedness issued 
by the government to finance the war are 


now in the hands of the public. The 
statement shows that on December 29, . 
1920, approximately $20,431,777,000 par 
value of war issues were held by individ- 
uals and corporations, or 89.4 per-cent 
of the total issues of $22,861,340,000 
outstanding on that date. ; 

Banking institutions held about 10.6 
per cent, compared with about 13.7 per 
cent on June 30, 1919. 


Officers ang employes of the Washing- 
ton Mutual Savings Bank in Seattle 
held a banquet on April 14 to celebrate 
the attainment of that institution in 
reaching the thirteen million dollar 
mark in deposits. Interesting talks 
were given by several officers, followed 
by a vaudeville performance in which 
members of the bank’s staff partici- 
pated. 


At a recent meeting of the directors 
of the Evart, Michigan, Savings Bank, 
E. C. Cannon resigned the office of pres- 
ident, and William Latta was elected as 
his successor. 

John W. Davis of the law firm of 
Stetson, Jennings and Russell, was re- 
cently elected a director of the National 
Bank of Commerce in New York. 
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The beautiful buildin 
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is at the rate of $3,500,000,000 for the 
year, thus leaving about $1,500,000,000 
for other governmental expenditures. 

In his letter to the Chairman of the 
Ways and Means Committee of the 
House, the observation is justly made 
that the nation cannot continue to 
spend, “at this shocking rate.” As the 
Secretary says, the nation’s finances are 
sound and its eredit is the best in the 
world, but it cannot afford reckless or 
wasteful expenditure. New projects or 
expansion of old ones cannot be financed 
without heavy taxes or fresh loans. 
While admitting that the last Congress 
made a creditable record in reducing 
appropriations, a warning is sounded 
that a mere reduction of appropriations 
will not effectively reduce expenditures 
unless Congress avoids or controls meas- 
ures which will result in expenditure 


NEW BANKING HOME 
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of the Wachovia Bank and Trust Company at Winston-Salem, North 


Carolina, which typifies the great progress the South is making in new banking hc mes. 


BANKERS MONTHLY for JUNE, 193 


BROADENING THE SCOPE 
OF INCOME TAXES 


T is encouraging to note that the 

new Secretary of the Treasury, in 
his suggestions for fiscal reform, offers 
as the chief feature of his program a 
policy of economy and lessened govern- 
The Secretary is 
too sound a business man to hold forth 
the hope of reduced burden of taxation 
so long as the outgo remains on a scale 
of $5,000,000,000 per annum. He points 
out that ordinary expenditures for the 
first three-quarters of the present fiscal 
year have been over $3,783,000,000, or 
at the rate of $5,000,000,000 a year. 
Disbursements from the War and Navy 
Departments amounting to a total of 
$1,350,000,000, payments of about $600,- 
000,000 to the railroads and $650,000,- 
000, interest on the public debt make 
up an aggregate of. $2,600,000,000 for 
these four items in nine months. 






without apparent appropriation. 

Notwithstanding the boldness with 
which he tells Congress the fiscal sity. 
ation that confronts the country, Mr. 
Mellon insists that a material reduction 
in the present burden of taxation is 
absolutely necessary. The load is too 
heavy for business or individuals to 
carry. In a striking paragraph he says: 
“The higher rates of income surtaxes 
put constant pressure on taxpayers 
to reduce taxable income. The excey 
profits tax is artificial and troublesome. 
Taxes of this character are clogs op 
productive business. An intelligent re 
vision of these taxes should encourage 
production and increase rather than 
diminish revenue.” He, therefore, adyo- 
eates the repeal of the excess profits 
tax and replacing it by the means of a 
modified tax on corporate profits or a 
flat additional tax upon corporations, 
He also urges the readjustment of in- 
come tax rates to a maximum combined 
normal tax and surtax of 40 per cent 
for the taxable year of 1921, and of 
about 33 per cent thereafter. 

The repeal of the excess profits tax 
and the surtaxes are proposed not for 
the purpose ofyghelping out the wealthy, 
but for the reason that the wealthy are 
not paying these taxes and cannot be 
forced to do so. 

The country is, therefore, faced with 
the problem of substituting other fiscal 
measures for raising revenue. The See- 
retary does not endorse the sales tax. It 
is pointed out that we now have quite a 
variety of sales taxes, most of which the 
Secretary ‘would retain, excepting only 
those which have caused the greatest 
public annoyance. 

As we have pointed out on previous 
oceasions, so long as the country finds 
itself confronted with the problem of 
raising a huge amount of revenue, and 
so long as it is committed to the princi- 
ple of the income tax, no satisfactory 
solution will be found until this prine- 
ple is so extended that the tax falls 
equitably and with the widest possible 
incidence. As the matter now stands, 
the Government is pinched for revenue 
because such a tremendous percentage 
of income goes untaxed. The small in- 
comes and the large incomes go practi- 
cally scot-free. 

The incomes of all who are engaged 
in gainful occupations should be taxed. 
There should be no exemptions. The 
rate should be very low. The tremen- 
dous increase in taxable units would 
make a low rate possible. The small in- 
comes could be brought within the range 
of collection by a system of registration. 
The large incomes, a major proportion 
of which is derived from tax-exempt 
securities, should be subjected to addi- 
tional taxes to make up the amount that 
has been placed beyond legal reach 
tax-exempt securities. 

Another fiseal reform which should be 
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instituted immediately is the removal 
ef the tax-exempt features of new issues 
ef municipal securities. The tax-ex- 
empt provisions in reference to munic- 
ipals is archaic. It is at least an an- 
gchronism in view of the tremendovs 
fiseal burdens imposed on all citizens of 
all countries as a result of the war. It 
was devised to attract investors in nor- 
mal times when returns were admittedly 
low. Obviously, the contracts made by 
the Government on its previously issued 
tax-exempt bonds and by municipalities 
cannot be annulled, but the benefits ac- 
eruing to those taking advantage of the 

visions should be offset in view of the 
extraordinary fiscal needs of the nation 
and the duty imposed on all good citi- 
wns to carry their fair share of the 
burden. 

Congress at first may be somewhat 
timid about broadening the scope of the 
income tax. It may fear disapproval 
from those who now escape its pro- 
visions. Those who have confidence in 
the spirit of fair play inherent in Amer- 
jean publie opinion need have no such 
misgivings. The sooner the people— 
all of the people—shoulder the burden 
of governmental cost, the easier it will 
be carried and the sooner it will be 
renoved—W. J. Wollman & Co. Re- 
view. 


The Nebraska legislature has passed 
a bill intended to permit farmers and 
others to organize co-operative banks 
in the state. 

The measure had the support of many 
farm organizations in the state, but it 
waned when the bill was shorn of what 
were believed its desirable features. 
Since the bill became a law farm leaders 
are viewing it with renewed interest, 
and believe that many of its features 
will be practical. 

- The co-operative bank law provides 
that such institutions shall be organized 
under the general co-operative corporate 
laws of Nebraska. No person, under 
the law, either directly or indirectly, 
is permitted to own more than 4 per 
cent of its capital stock. 


J. W. Bunch, vice-president of the 
Merchants and Planters Bank of 
Arkadelphia, Arkansas, has disposed 
of his stock in that institution and will 
retire from the bank in the near fu- 
ture. Mr. Bunch has been prominent 


in local banking circles for the past 
thirty years. 


William H..Tholen, formerly assist- 
ant cashier of the Union Bank of Chi- 
tago, is now cashier of the State Bank 
of West Pullman, Illinois. 


The Michigan State Bank of Eaton 
Rapids, Michigan, has bought the 
Vaughan block in that city for a bank- 
ing home. C. H. Minnie is president of 
the institution. 
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Charles B. Moore has been elected 
cashier of the First National Bank of 
Ada, Ohio, to succeed J. S. McKee who 
has resigned to take up his duties as 
Federal bank examiner. 


A new association of investment bank- 
ers throughout the United States deal- 
ing in ‘securities payable in foreign 
currencies has been formed in New York 
to standardize rules and regulations gov- 
erning transactions in foreign securities 
which are not listed on the New York 
Stock Exchange. 


The Mercantile Bank of Louisiana, 
Missouri, will soon erect a $190,000 
bank and office building. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


King Hoagland § Co. | 


14 South La Salle Street, Chicago | 





The Homestead Bank of Brooklyn, 
New York, is constructing a new bank 
building at the northwest corner of 
Pennsylvania and Liberty avenues. It is 
expected the new quarters will be ready 
for oecupancy in about six months. The 
Homestead Bank was established in 
1907, the directors being local business 
and professional men. E. L. Rocke- 
feller, a retired merchant of the East 
New York Section, is the president. The 
total resources of the bank are over 
$4,000,000. 


The Iowa State Bank of Atlanta, 
Iowa, recently moved into its new. home, 
one of the most beautiful and commo- 
dious bank buildings in Western Iowa. 
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<FIFTH-THIRD 


NATL BANK / 
CINCINNATI'S 
BANK OF 
SERVICE 


Progressive 


Methods 


large resources, and an 
organization that is both - 
efficient and courteous, 
combine to make the 


FIFTH-THIRD NATIONAL 
BANK a most desirable 
connection in Cincinnati 
—Commercial Center of 
the United States. 
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WAGES AS 


PRICES COME DOWN 


OME figures of the movement of 
wage levels are given by the Federal 
Reserve Bank. The twelve Federal Re- 
serve Banks, during April, sent to con- 
cerns in all parts of the country a brief 
list of questions regarding the number 
of employes, amount of payroll, and 
changes in wage rates. They received 
replies from concerns employing in the 
aggregate more than 1,300,000 persons. 
Those reporting were representative of 
different industries, which furnished a 
reasonable indication of the present sit- 
uation as to employment and wage rates 
everywhere. 

In the New York district the firms ad- 
dressed showed a reduction in employ- 
ment of about 17 per cent. The great- 
est reductions were in iron and steel, 
shipbuilding and machinery. One in- 
dustry, however, paper and paper prod- 
ucts, reported a larger number of em- 
ployes this year than last. The inquir- 
ies of the banks covered factory workers, 
as well as railroads and public utilities. 

Some reduction in hourly or daily 
rates of pay had been made by more 
than half of the concerns sending in re- 
turns. The reductions range from 5 to 
25 per cent, and average in the neigh- 
borhood of 12 per cent. 

Nearly 80 per cent of the firms mak- 
ing reductions did so on a uniform basis 
for nearly all employes throughout their 
plants. Where this was not the ease, 
the greatest reductions usually occurred 
among unskilled workers, whose wages 
had risen most during the war period. 
The office foree was frequently not in- 
eluded in wage reductions. It was noted 
that the industries which reduced the 
number of their employes most, made as 
a rule, considerable reduction in wage 
rates also. 

Notwithstanding these reductions, it 
is curious to note that the average week- 
ly earnings per employe show, on April 
1, 1921, almost no change from April 1, 
1920. On both dates average earnings 
were slightly over $30 a week. The fact, 
however, that the earnings do not show 
any reduction in a year is due in the 
main, to the inclusion of large numbers 
of employes on the railroads, in public 
utility companies, and in the printing 
trades, in which there have been practi- 
cally no reductions in rates of pay. 

It is also noted that the least compe- 
tent and most poorly ‘paid workmen 
were discharged first, when employment 
was reduced. The Boston and Dallas 
districts show about the same percent- 
age of decrease as the New York dis- 
trict. On the Western coast there was 
a smaller decrease. All other districts 
report greater decreases. The New 
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York district has been affected less than 
most of the others in the matter of ye. 
ductions in average earnings. 


On the whole, this record does not 
show very great reduction in wages 
throughout the country as yet. Still, it 
has kept pace with the reduction in the 
cost of living. The index number of the 
same banks on cost of living, show 18 
per cent reduction from the highest 
point, but the figure is still 68 per cent 
above the 1914 level. Reductions, how- 
ever, have slowed down during the last 
few months, and April 1 shows only 1 
per cent less than March 1. : 


For many months in 1920,- wholesale 
prices were further above their 1913 
average than were retail prices, but 
about the middle of that year wholesale 
prices began to drop more rapidly than 
retail, and the two lines have now 
crossed. 


The slowing down in the reduction of 
prices would indicate an approach to 
more stabilized levels. 

Reduction in wages is dependent up- 
on, or a corollary to, reduction in living 
costs, and because retailers have not 
followed down the cuts in wholesale 
costs in making prices to the public, 
they have come in for a great deal of 
blame. Mr. Jesse Straus, however, in 
an address at the meeting of the United 
States Chamber of Commerce, at At 
lantic City, defended small retailers 
against the charge of keeping prices up, 
stating that thousands of them had been 
made victims of misrepresentation and 
stocked their shelves in the belief that 
there was a scarcity of goods. If con- 
pelled to liquidate at low prices, he said, 
many of them would be driven into 
bankruptey.—The Bache Review. 


4,900,000,000 AUTOMOBILE 
PASSENGERS IN 1920 
AUTOMOBILE passenger _ travel 
neared the five billion mark in 1920. 
Fully 4,932,000,000 persons were car- 
ried by motor car during this period, as 
compared with the 1,234,222,889 revenue 
passengers of the railroads. 

Motor trucks hauled 1,200,000,000 
tons of freight, or nearly half the 
amount earried by rail lines, which to 
talled 2,504,000,000 tons. 

The growth of the automobile business 
has not been competitive with the rail- 
roads, however. Much of it is directly 
tributary, as in bringing both passe 
gers and freight from farm to trail, 
and in suburban service to cities. Al 
other large field for highways transport 
when not directly tributary to railroad 
is the travel from point to point ove 












short haul distances where there is no 
other means of communication. 

The motor car passenger figures in- 
creased 400,000,900 during 1920 due 
to the gain in motor vehicle regis- 
tration. At the same time the railroads 
showed a gain of 60,000,000 revenue 
passengers. 

The motor car passenger figures are 
based on the U. S. Bureau of Public 
Roads registration of approximately 
8,200,000 passenger cars (deduction al- 
lowed for state not registering trucks 
separately ). From this as a basis the 
passengers are estimated at 2 per car per 
day with an average use of 300 days per 
year. The railroad figures are from the 
Interstate Commerce Commission.— 
National Automobile Chamber of Com- 
merce. 


REPORTS BIG INCREASE 


IN BUSINESS FAILURES 


(COMMERCIAT, failures in the first 

quarter of 1921 amounted to 4,770, 
according to statistics compiled by R. 
G. Dun and Co. Indebtedness totaled 
$178,589,989, as compared with 1,627 
failures in the first three months of 
1920, with indebtedness of $29,702,- 
499. In the last quarter of 1920, fail- 
ures amounted to 3,498, for a total of 
$128,544,344. 

According to Dun’s the present ex- 
hibit is the most unsatisfactory from 
the standpoint of the number of de- 
faults that has appeared since the open- 
ing quarter of 1915, and on only four 
other occasions in the last thirty years 
have there been so many failures in any 
three months’ period. The liabilities 
of the past quarter’s insolvencies are 
the largest for any quarter of which 
there is record. 


The State Bank of Stockett, Mon- 


tana, formerly owned by R. J. Skinner,: 


has been taken over by L. H. Hamilton 
and R. B. Noble of the Commercial Na- 
tional Bank of Great Falls, Montana, 
and by Len MeCoy, of Stockett. 


The board of directors of the First 
State Bank of Philipsburg, Montana, 
doubled the stock of the bank with paid 
up capital of $50,000 and surplus and 
undivided profits of $15,000. 


The First State Bank of Kellogg, 
Idaho, recently elected W. 0. Straight 
to the viee-presidency succeeding O. M. 
Greene, of Spokane. Lloyd O. Me- 
ougal was élected cashier, succeeding 
Mr. Straight. 


J. H. Hodgins, for two years man- 
ager of the statistical department of the 
Union Bank of Canada in Toronto and 

ore that in New York, has been 
transferred to Winnipeg as head of the 
k’s new publicity department. 
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Trading with the Land that was Born Lucky 





WRITE FOR 
COPIES OF OUR 
BOOKLETS: 


Foreign Exchange 
The Webb Law 
The Edge Law 

Acceptances 
Scandinavia 


IPLING rightly called her The Land 

That Was Born Lucky. For Canada 
has the greatest reservoir of natural wealth 
in the world—vast forests, mountains of 
minerals and millions.of acres of untilled 
arable land. She is building wisely with 
her wealth, exporting part of her surplus in 
exchange for the things she needs. 


Ovr neighbor and best friend among 
nations sends nearly half her exports to this 
country, and buys three-quarters of her im-" 
ports from us. In raw materials and finished, 
merchandise, each country has much to 
offer the other, with advantage to both. The 
constant growth of-Canada’s population in- 
sures that new opportunities will continue to 
appear for expanding this trade, which now 
approximates $100,000,000 a month in both 


directions. 


Considerable of this great commerce 
moves via New England and is financed 
through THE NATIONAL SHAWMUT BANK. 
As a result of long experience, we are par- 
ticularly well equipped to cooperate in 
building up and financing north- or south- 
bound trade. Correspondence is invited. 


THE NATIONAL SHAWMUT BANK of BOSTON 
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Resources far exceed $200,000,000 


104 


PEABODY 


CONSULTING 
ENGINEER SERVICE 


It has frequently been found 
in our experience with coal 
mines yielding an inadequate 
profit that economical im- 
provements or changes in 
Operating methods could put 
them on a profitable paying 
basis by securing increased out- 
put at lower cost. 


cAsConsulting Engineer 


we place at your disposal the 
fruits of our active experience 
and practical knowledge gained 
by daily contact with mining 
problems for the past 38 years. 
We examine and appraise— 
prepare plans for opening and 
developing. We are frequently 
retained in an advisory capac- 
ity by banks, trust companies 
and bond houses. Our illustra- 
ted book will be mailed tc 
responsible executives if re- 
quested on business stationery. 


PEABODY 


COAL COMPANY 
Founded 1883 
332 So. Michigan Ave. - CHICAGO 


Operating 36 bituminous mines in 11 fields with 
annual capacity of 18,000,000 tons 


The oldest house in America 
specializing exclusively in 
Government Bonds 


We offer large and small investors 
a Specialized Service for the 
Parchase or Sale 


of all issues of 


NITED STATE 
U GOVERNMENT 
BONDS 


C. F. CHILDS & Co. 


Capital One Half Millien Dollars 


208 So. La Salle St. 120 Broadway 
Chicago New York 


The oldest house ‘n America 
specializing exciusively in 
Governmeni Bonds 
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TRADE WITH MEXICO 
IN BIG GROWTH 


HE purchasing power of our neigh- 
bor across the Rio Grande—Mexico 
—shows a less decline than that which 
characterizes conditions in many other 
countries. Our exports to Mexico in the 
fiseal year which ends with next month 
will, according to a statement by the 
National City Bank of New York, be 
double those of the preceding year and 
six times as much as the annual average 
prior to 1918 when her great oil outturn 
multiplied her purchasing power. 

Exports from the United States to 
Mexico, which averaged less than $50,- 
000,000 a year prior to 1917, suddenly 
jumped to $107,000,000 in the fiscal year 
1918, $120,000,000 in 1919, $144,000,000 
in 1920, and will be approximately 
$280,000,000 in 1921. This tremendous 
growth in the recent period and especi- 
ally the current fiscal year has continued 
despite the fact that exports to nearly 
all other parts of the world show a de- 
cline. Total exports to Mexico in the 
single month of February, 1921, the 
latest for which figures are now avail- 
able, were $25,000,000 against $12,000,- 
000 in the same month of the preceding 
year and for the eight months ending 
with February, 1921, $187,000,000 
against $87,000,000 in the same months 
of the preceding year. In fact, no other 
country shows this unique record of 
having more than doubled its takings 
of United States merchandise in the 
fiscal year 1921. 

On the import side, the growth has 
also been large, though not so great 
proportionately as in exports. The to- 
tal imports from Mexico which, prior 
to the oil period, averaged about $75,- 
000,000 a year, were $112,000,000 in the 
fiseal year 1917, $158,000,000 in 1919, 
and will be about $170,000,000 in 1921. 
Thus our imports from Mexico in 1921 
will be approximately three and one-half 
times as much as the “pre-oil” average, 
and the exports of that country nearly 
six times as much as that of the period 
in which the plentiful petroleum sup- 
plies gave. to Mexico a high purchasing 
power. 


At the annual meeting of the Metro- 
politan Bank, New York, Joseph Pul- 
vermacher was ‘made a_ vice-president. 
Mr. Pulvermacher for some years has 
been an asisstant cashier in charge of the 
branch at No.-100 William Street. 


Alvah D. Crimmings was recently 
elected cashier of the Grand Rapids, 
Michigan, National City,Bank. Bertram 
Vander Meulen has been elected assist- 
ant cashier. 


Appointment of William A. Benson 
as assistant cashier of North American 
Bank of Minneapolis, Minnesota, 1223 
Washington Avenue North, took place 
several weeks ago. 


If you have paid tax on sale 
of capital assets, write me 


JOHN E. TAYLOR 


INCOME TAX 
MATTERS 


231 Woodward B!dg., Washingon, D.C. 


Serving America’s 
Second Sea-Port 


New Orleans, the gateway to Latin 
America through the Mississippi 
Valley’, is second only to New York 
in its volume of international busi- 
ness. 


The city’ is destined to continue 
its growth as a great American port. 


This bank has grown with New 
Orleans since 1870, and because of 
its long experience and broad ser- 
vice, is well prepared to handle your 
Southern business economically and 
efficiently. 


Hibernia 
Bank ¢& Trust Co, 


MEMBER AMERICAN BANKERS ASSOCIATION 


New Orleans 


A Record of 


Investments 


can be kept in a most 
convenient way by the 
use of our specially pre- 
pared loose-leaf folder. 
These folders contain de- 
tachable sheets, properly 
marked and spaced for 
keeping complete infor- 
mation regarding all 
income-producing prop- 
erty [bonds, stocks, 
mortgages and real 
estate]—time purchased, 
price paid, income there- 
from, etc. There are also 
sheets for keeping records 
pertaining to all forms 
of insurance. 


A complimentary folder will be 
seut to any investor om request. 


A.B. Leaeh & Co., Ine. 


Investment Securities 
62 Cedar St., New York 
105 S. La Salle St., Chicage 
Bosto Philadelphia Cleveland 
Hartford Pittsburgh Minneapolis 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing te our advertisers. 
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CHILEAN GOVERNMENT 
TO REFORM EXCHANGE 


GOODLY part of more recent Ameri- 
A ean trade difficulties in Chile have 
heen due to the erratie swings of Chilean 

exchange, according to constant reports 
from the Valparaiso office of the Amer- 
jan Express Company. 

The following excerpts from an ex- 
ellent U. S. Consular Report on Chile’s 
eurrency system are worthy of re-read- 
ing by American firms planning greater 
developments in that trade territory. 
Nearly all the difficulties of last year 
ean be diagnosed properly with an un- 
derstanding of the exchange situation. 
The report reads in part as follows: 

“The most serious defect of Chile’s 
monetary system is the fact that it per- 
mits constant fluctuation in exchange, 
which make it impossible to conduct any 
kind of business without risk of serious 
losses when some unforeseen event 
eauses a sudden rise or fall. It is no 
wmeommon thing for the rate of sight 
drafts on London and New York to 
vary two or three per cent from one day 
to another, or even from morning to 
afternoon. The value of the peso may 
fluctuate five to fifteen per cent from 
one month to another, upsetting all cal- 
culations of merchants or manufacturers 
having obligations to meet abroad. 


“The fact that the value of the local 
currency depends solely upon the supply 
and demand of drafts on foreign coun- 
tries, in addition to psychological in- 
fluences momentarily affecting the mar- 
ket, is a constant incentive to specula- 
tion in exchange. It is this speculation 
that causes the rate of exchange to vary 
from day to day. 

“The most important influence deter- 
mining the supply of drafts on foreign 
countries is the demand for nitrate, by 
far the largest export of the Republic. 
The Government derives about half of 
its revenue from the nitrate export tax, 
and nearly all of the most important 
business houses are more or less in- 
terested in the purchase and sale of this 
commodity. Consequently, a decrease 
in the sales of nitrate has an immediate 
and disastrous effect upon the entire 
commercial life of the community and 
the finances of the Government, and this 
dfiect is first manifested in a fall in 
Chilean exchange. 

“Exchange rates in Chile are fixed by 
the dealings on the Bolsa in Valparaiso. 
Practically all of the exchange sold is 

in pounds sterling, even at the 
Present time when a far greater part of 
the country’s exports go to the Unite. 
States than to Great Britain. Conse- 
quently, the value of the peso, in rela- 
tion to the American dollar, fluctuates 
as the pound rises or falls in New York. 
thile’s credit balance with the United 

must, at the present time, be the 
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ESTABLISHED 1916 


JACOB BACKER 


FINANCIAL BROKER 


EXCHANGE BANK BUILDING ST. PAUL, MINN. 


WVortv-wive distributors of high-grade 
securities: Bonds, Short Term Nates, 


also 


Preferred Stocksand Acceptances. Correspondent Offices 
in more than §0 leading cities. 

Bankers of this section are invited to use National 
City Company service through one of our following 
conveniently located correspondent offices. 


CHICAGO BOSTON 


AN FRANCISCO 


PHILADELPHIA 
NEW ORLEANS 


MONTREAL LONDON ; TOKIO 


in 
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ee WHITEHEAD, Vice-President 
H. HABERKORN, JR.. Vice-President 
SB: JUDSON, Vice-President 
R. B. GRIPMAN. Cashier 


Dr. GEORGE R. ANDREWS, Vice-President 
Highland Park State Bank 

JAMES COUZENS, President 

ALONZO P. EWING, Director Detroit City 


Gas Co. 
Cc. H. HABERKORN, Jr., Pres. C. H. Haber- 
korn Co., Inc. and Haberkorn Investment Co. 
GEO. W. HERGENROETHER, Dodge 
Brothers, Inc. 
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A new building is soon to be erected 
by the Commercial Bank of Bluefield, 
West Virginia. It will be seven stories 
high, 30 x 100 feet, and with stone and 
granite front. Plans have been drawn 
and bids taken. Work is expected to- 
start immediately. 
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Bank of Detroit 


Detroit, Michigan 
TRANSIT DEPARTMENT 


With our direct connections and satisfactory arrangements 
with banks in Michigan, we are in a position to 
offer quick service at a minimum of cost 


OFFICERS 


JAMES COUZENS, President * 
C. A. KINNEY, Assistant Cashier 


J. BEYER, Assistant Cashier 
DIRECTORS 
G. B. JUDSON, Vice-President 


C. HAYWARD MURPHY, Sec. Simon J. 
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A. E. LARK, Assistant Cashier 
WwW. - LAING, Assistant Cashier 
A. McPHERSON, Assist. Cashier 
*G: wa MURRAY, Auditor 
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ARTHUR J. LACY, Attorney 


Murphy Co. 
ANDREW J. PEOPLES, Treas. Detroit Cop- 
per & Brass Rolling Mills 
H. H. RACKHAM, Director Detroit Trust Co. 
J. T. WHITEHEAD, Pres. Whitehead & 


ales Iron Works. 








A side addition is to be erected to the 
present quarters of the Workingmen’s 
Savings and Trust Company of Pitts- 
burgh, Pennsylvania. Work will start 
immediately on construction. The bank 
will spend about $100,000 for the im- 
proved quarters. 








Accepts C. of C. Position 

William Mather Lewis, director of the 
savings division of the U. S. Treasury 
Department, who has been at the head 
of the government campaign for thrift, 
savings and sound investment, left the 
service of the Treasury Department May 
1 and is now associated with the Cham- 
ber of Commerce of the United States: 

In accepting Mr. Lewis’ resignation 
Seeretary of the Treasury Mellon ex- 
pressed regret that personal business 
affairs made it impossible for Mr. Lewis 
to continue as head of the savings divi- 
sion, declaring that his work had been 
both constructive and effective and con- 
dueted with untiring effort and rare 
judgment. In his work with the Cham- 
ber of Commerce, Mr. Lewis will have 
headquarters in Washington. 

Opens Branch Office 

On May 2, the Fidelity Trust Com- 
pany of Buffalo opened its first branch, 
the location of this office being at the 
corner ‘of Main and Utica streets. This 
is in the so-called Cold Spring section 
of Buffalo, a district which in recent 
years has become a prosperous business 
center. George D. Thomson, the man- 
ager of this branch, and Edward L. Dee, 
assistant manager, have both been at 
the main office of the Fidelity for a 
number of years, their well rounded 
banking experience enabling them to as- 
sume the responsibilities of this branch 
in excellent manner. ’ 





The stockholders of the Farmers and 
Merchants Bank of Hutsonville, Illinois, 
a few weeks ago voted to increase the 
capital stock of the bank from $15,000 
to $20,000. 























JOHN R. MITCHELL ON 

RESERVE BOARD 

OHN R. MITCHELL of St. Paul, 

whose nomination as member of the 
Federal Reserve Board was confirmed 
recently, has for the past twenty-four 
years been identified with Northwestern 
banking. 

Born in Franklin, Pennsylvania, in 
1868, he attended Yale, and after grad- 





JOHN R. MITCHELL 


uation in 1889 followed his profession 
as civil engineer in Seattle, Washing- 
ton, for a short time, subsequently re- 
turning to Franklin where he entered 
the real estate and investment field and 
engaged in th® oi! business. 


In 1897 he went to Winona, Minne- 
sota, where he became associated with 





Modern Diebold Burglar Proof Bank Vaults 


for 
ALBANY PARK NATIONAL BANK.. 


LAKE VIEW SAVINGS BANK 
SCHEUBERT & AMBERG..... 
AVENUE STATE BANK....... 
BANK OF DETROIT............. 
PEOPLES STATE BANK.. 
CONTINENTAL BANK. 
JACKSON STATE BANK 
FIRST NATIONAL BANK. 


Chicago Store, 122 So. Wells St. 
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Were recently furnished by 


DIEBOLD SAFE & LOCK COMPANY 


CANTON, OHIO 








the Winona Deposit 


Bank as viee. 
president, later becoming president. 


In 1906 he moved to St. Paul and 
effected the consolidation of the Capital 
Bank and the St. Paul National Bank 
into the Capital National Bank of which 
he was the first president, later becom. 
ing chairman of the executive commit- 
tee. Five years later he acquired con- 
trol of the Security Trust Company, the 
oldest trust company in St. Paul, chang. 
ing the name to Capital Trust & Savings 
Bank, and bringing it into close affilia- 
tion with the Capital National Bank. 


Of this bank Mr. Mitchell has been 
chairman of the board. 
At various times Mr. Mitchell has 


served as president of the Minnesota 
Bankers’ Association, president of the 
St. Paul Clearing House Association, 
and member of the Executive Council 
of the American Bankers Association, 
During the war he was brought into 
close contact with the workings of the 
Federal Reserve Board as member of 
the advisory council of that body. 

Mr. Mitchell is married and is the 
father of three children, a daughter and 
two sons. 





At a recent meeting of the directors 
of the Union National Bank, of New 
Castle, Pennsylvania, E. B. Hawkins, 
formerly of Carmichaels, Penn., was 
elected cashier of the bank, to succeed 
the late James E. Aiken. 


John Burke, formerly treasurer of the 
United States and Governor of North 
Dakota was elected president of the 
Progress National Bank of New York 
several weeks ago. 





. .Chicago, Ill. 
.Chicago, Ill. 
...Chicago, II. 
...Chicago, IIl. 

. Detroit, Mich. 
Detroit, Mich. 
Detroit, Mich. 

.. Jackson, Mich. 
...Kenosha, Wis. 


Detroit, 160 Jefferson Avenue 
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SENATOR EDGE TO SPEAK 
BEFORE ADVERTISERS 
GENATOR WALTER E. EDGE of 

New Jersey has accepted a place on 
the program of the world advertising 
convention, to be held in Atlanta, June 
12 to 16. He will talk on the cultiva- 
tion of foreign markets as a means of 
building home trade. 

Production suffers today from a lack 
of markets. To maintain production at 
normal and to stimulate it to the fuil 
potentiality of our great war-time de- 
velopment, we must have markets— -home 
markets to keep it at normal, and for- 
eign markets to absorb the surplus out- 
put and cause a demand for more prod- 
ucts. Practical legislation to cure the 
economie ills now prevailing instead of 
the theoretical legislation of recent 
years, is hoped for by Senater Edge, and 
will be advocated in his Atlanta address. 
He will speak at the first general session 
of the convention on Monday, June 13, 
at the Atlanta Auditorium. 











ROUNTREE HEADS NEW 
BANK DEPARTMENT 


HE American National Bank in 
Nashville, Tennessee, sometime ago 
established a service department for the 
benefit of its clients both in that city 
and in the surrounding territory. This 
department is under the supervision of 
J. M. Rountree, Jr. 

Although it has been operating for 
only a short time, a number of services 
have been rendered. While the primary 
purpose is to furnish financial informa- 
tion, it was decided to “go the limit” and 
make it perform any particular service 
requested. 



















A man in Franklin, Tennessee, wanted 
a Morris chair, and his banker happened 
to hear about it. He wrote the Ameri- 
ean National. The result was _ that, 
through the unique service feature of 
the bank, the chair was purchased in 
Nashville at a saving of $20, thereby 
making a friend for the country banker 
and making the Franklin banker a 
friend of the American National. 


Another unusual request came from a 
west Tennessee banker who wanted a 
left-handed pitcher for the local base- 
ball team this summer. Latest reports 
indicate that the Nashville bankers are 
hot on the trail of a good left-hander. 
Freak instances are these, but they 
illustrate the usefulness of the depart- 
ment and the friendly contact that is be- 
Ing strengthened. The American Na- 
tional is one of the few banks in the 
smaller cities that have developed the 
service feature. The highly satisfactory 
results gained thus far, however, amply 
justify the time taken to keep up the 
system. Mr. Rountree has prepared the 
department to go to any reasonable 


length to be of the utmost service to the 
bank’s patrons. 
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promptly executed. 


Correspondent banks are invited to use this service. 


General Banking Trust Service 


BUYING AND SELLING 


orders for Liberty Loan Bonds and Victory Notes 


Nominal market quotations on Liberty Bonds are 
furnished daily upon request. 
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Investments Foreign Department 


She NATIONAL (TY BANK 


| of (HICAGO | 


DAVID R. FORGAN, President 


BOND DEPARTMENT 
R. U. LANSING, Vice Pres. and Mgr. 
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BANK OF ITALY OPENS 
FOUR BRANCHES 
ESTABLISHMENT of four additional 

branches of the Bank of Italy—two 
in San Franeiseo, one in Visalia, and 
one in Sunnyvale, California—with the 
assurance that the new head office build- 
ing will be occupied at the end of June, 
was announced recently by A. P. Gian- 
nini, president of the San Francisco 
institution. ‘ 

Permission was recently granted the 
bank to open a new branch on Polk 
Street, San Francisco, in the heart of 
a xapidly developing district. 

The mission branch will be opened 
about July first, although extensive 
building changes are required for its 
accommodation. The territory served 
by this branch includes a large area of 
San Francisco, with a population esti- 
mated at more than 200,000 people. 
Seven cages will be provided, a safe 
deposit vault installed and spacious 
quarters for clients and officers of the 
bank. 





The bank at Visalia, California, has 
already started operations, where a 
merger of the Visalia Savings Bank and 
Trust Company and the National Bank 
of Visalia was accomplished to form 
the new branch. Approximately $5,000,- 
000 in assets were added to the resources 


~°! the Bank of Italy through this con- 


solidation. The same officers and di- 
rectors, who have heen identified with 
the Visalia banks were retained, with 
the addition of several members of the 
staff of the Bank of Italy. 

Conversion of the Bank of Sunny- 
vale as a branch will be accomplished 
immediately. Sunnyvale is the center 
of an important industrial district, 
where branches of many eastern factories 
_are located. It is also in the heart of the 
rich Santa Clara Valley fruit country 
and in many respects is the metropolis 
of that portion of the state. 
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Celebrates Long Banking Connection 

Henry F. Marks celebrated the for- 
tieth anniversary on April 12, of his 
connection with the Traders National 
Bank in Rochester, New York. Sue- 
cessively he has filled every position -in 
the institution from messenger or “ruti* 
ner” to president. Mr. Marks joined” 
the Traders’ staff as runner April 12, 
1881, at a salary “to start, with” of $10 
a month and assurance that this would 
be increased to $15 if he worked hard 
and was’ a satisfactory “boy.” 

From bookkeeper Mr. Marks went up, 
filling in turn the positions of chief 
clerk, receiving teller and paying teller, 
until January 12, 1904, he was elected 
assistant cashier. 

Three years later, he was advanced to 
eashier, and July 2, the same year, he 
was elected to the board of directors, 
in which capacity he has served con- 
tinuously. 


At the end of another three years, 
Mr. Marks was elected vice-president, 
taking over the active management of 
the bank. In this capacity he served the 
succeeding seven years. 

Mr. Marks was elected president of 
the Traders January 9, 1917. 


The Woodlawn National Bank of 
Chicago has been organized with a 
$300,000 capital. Plans have been drawn 
by architects for a $100,000 structure at 
1328-30 East 63d Street, just west of 
Kenwood Avenue in that city to house 
the new national bank of Woodlawn. 


The Midwood Trust Company of Brook- 
lyn, New York, will erect its new build- 
ing at the corner of Flatbush Avenue 
and Dorchester Road in that city. It 
will be one story in height and the ex- 
terior will be of Italian architecture, 
using limestone with a green slate roof. 
It will be approximately 60 x 130 feet. 
The estimated cost is $150,000. 
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W. W. Dunn has been elected treas- 
urer of the Central Trust and Savings 
Bank of St. Paul, Minnesota, affiliated 
with the Central Metropolitan Bank. 


W. B. Morris has been elected presi- 
dent of the Pellston, Michigan, State 
Savings Bank, filling the vacancy caused 
by the death of George Priest. 


John W. Wells of Oxford, Ohio, was 
recently elected president of the Butler 
County Bankers Association in that 
state. 


O. F. Turner was recently elected 
president of the Commercial National 
Bank of Lincoln, Nebraska. Mr. Tur- 
ner succeeds Otto Schurman, well-known 
Nebraska banker, who tendered his res- 
ignation a few weeks ago. Mr. Turner 
has been vice-president of the bank for 
several years. 


CORN EXCHANGE 
NATIONAL BANK 


OF CHICAGO 


GLUOUNDELEADOGDALAGALUGUDUOONELRAELOOOEDAUAUGEUEOUONEAEUAGODAEAEAEUADOOOALOOUOVADELOUUELAGEUUOUEUSUONEOUEREORENONCUEUOOOEOEOUES 


Capital and Surplus $15,000,000 
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OFFICERS 


ERNEST A. HAMILL, 
Chairman of the Board 
EDMUND D. HULBERT - President 
CHARLES L. HUTCHINSON, 
Vice-President 
OWEN T. REEVES, JR., Vice-President 
J. EDWARD MAASS .- Vice-President 
NORMAN J. FORD- - Vice-President 
JAMES G. WAKEFIELD, Vice-President 
EDWARD F. SCHOENECK, - Cashier 
LEWIS BE. GARY - - Assistant Cashier 
JAMES A. WALKER Assistant Cashier 
CHARLES NOVAK .- Assistant Cashier 
HUGH J. SINCLAIR - Assistant Cashier 


DIRECTORS 


WATSON F. BLAIR 
CHAUNCEY B. BORLAND 
EDWARD B. BUTLER 
BENJAMIN CARPENTER 
CLYDE M. CARR 
HENRY P. CROWELL 
ERNEST A. HAMILL 
EDMUND D. HULBERT 
CHARLES H. HULBURD 
CHARLES L. HUTCHINSON 
JOHN J. MITCHELL 
MARTIN A. RYERSON 
J. HARRY SELZ 


EDWARD A. SHEDD 
ROBERT J. THORNE 
CHARLES H. WACKER 
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A. F. MeClanahan, active vice-presi- 
dent of the Citizens State Bank of 
Lawrence, Kansas, was elected a vice- 
president of the Kansas State Bankers 
Association at its convention in Kansas 
City recently. 


Edward A. Seiter, vice-president of 
the Fifth-Third National Bank, Cin- 
cinnati, Ohio, was recently elected presi- 
dent of the First National Bank of Mt. 
Healthy, Ohio, to fill the vacancy caused 
by the death of Owen N. Kinney. 


M. F. Egan, formerly assistant cashier 
of the First National ‘Bank of Golva, 
North Dakota, has aecepted a position 
with the Carter, Montana, State Bank. 


George L. Johnson who has been eash- 
ier of the Merchants State Bank of 
Little Falls, Minnesota, resigned his 
position several weeks ago. 


: ILLINOIS BANKERS WILL 


MEET IN CHICAGO 


HE thirty-first annual convention of 

the Illinois Bankers Association will 
be held in Chicago on June 9-10 at the 
Congress Hotel. An exceptionally large 
attendance is anticipated owing to the 
unusual attraction of a Chicago convep. 
tion. The delegates will begin to arrive 
on Wednesday, the 8th, which will be 
“Assembly Day” and for their conveni- 
ence the registration headquarters yi] 
be open at one o’clock the afternoon of 
that day. 

The four regular convention sessions 
will be held on June 9th and 10th, the 
headliners of the program being as fol- 
lows: Senator Medill McCormick, who 
will talk on “Foreign Policy, Foreign 
Trade and American Prosperity ;” John 
S. Drum, president of the American 
Bankers Association and president of the 
Mercantile Trust Company of San Fran- 
cisco, on “Illinois with Relation to 
World Conditions and World Trade;” 
Mrs. Evelyn Aldrich of New York, for. 
merly connected with the American In- 
ternational Corporation, on “Our In- 
vestment in Employes;” H. M. Morgan, 
secretary of the Financial Advertisers 
Association, St. Louis, on “Helping Ad- 
vertising Make Good.” There will also 
be addresses by J. R. Howard, president 
of the American Farm Bureau Federa- 
tion, Chicago, and George Woodruafi, 
president of the Illinois Chamber of 
Commerce and president of the First 
National Bank of Joliet, whose subjects 
have not been announced. 

In addition to the formal addresses, 
there will be an open discussion on 
“Making Safe Deposit Business Safe” 
led by E. J. Phelps of the Northem 
Trust Safe Deposit Company, Chicago. 
Under the caption, “A Word from ou 
Neighbors,” short talks will be made by 
the presidents of the Iowa, Indiana, 
Wisconsin and Missouri bankers ass0- 
ciations. 


Banker Honored by French Republic 

James B. Forgan, chairman of the 
board of directors of the First National 
Bank of Chicago, has been informed by 
M. de Fontnouvelle, French consul in 
Chicago, that the President of France 
has conferred upon him the cross of at 
officer of the Legion d’Honneur. 

During the war, Mr. Forgan was 
actively interested in doing everything 
possible to aid the Allies and this cout- 
try by giving freely of his time and 
money. His wise counsel was frequently 
of great assistance in settling many df- 
ficult financial problems which presented 
themselves during the war, and he was 
also untiring in his efforts to help relievé 
the sufferers of Europe. 


The Marine Bank and Trust Compaly 
in New Orleans has been elected 
agent of the City of New Orleans by 
its Commission Council. 
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BECOMES VICE-PRESIDENT 
OF BANKERS TRUST 


pours S. BRADY, vice-president of 

the First Trust and Deposit Com- 
pany of Syracuse, New York, was elected 
a vice-president of the Bankers Trust 
Company in New York at a meeting of 
the board of directors of that insti- 
tution held on May 4. Mr. Brady was 
born at Katonah, N. Y., thirty-seven 
years ago, and at the age of seventeen, 
he entered the employ of the Fifth Ave- 
nue Bank and remained with that insti- 
tution for ten years, advancing from the 
position of bank messenger to credit 
man. He then became assistant cashier 
of the New Netherland Bank and after 
several years of service there, he be- 
came an assistant clearing house exam- 
iner. In 1915, he went to Syracuse as 
an officer of the First National Bank of 
Syracuse, which later by merger with 
other institutions became the First Trust 
and Deposit Company of Syracuse, and 
the largest bank in that city. 


PLAN FALL MEETING 
IN NEW ORLEANS 


[THE tenth annual convention of the 

Investment Bankers Association of 
America will convene in New Orleans, 
October 31, November 1 and 2. The St. 
Charles Hotel has been selected as the 
official headquarters. 

The New Orleans members of the as- 
sociation are planning an attractive pro- 
gram of entertainment. Secretary Fen- 
ton reports that already quite a few 
reservations have been made for the 
fall meeting. It is expected that about 
$00 will be in attendance. 


Claude B. Bailey, mail carrier, has 
been elected manager of the Fourth ward 
branch by the directors of the Luding- 
ton, Michigan, State Bank. Bailey suc- 
ceeds Andrew W. Newberg who left the 
bank recently after service since the 

was opened fourteen years ago. 


A one-story building is to be erected 
by the Fidelity Bank, Cleveland, Okla- 





PREVENTION OF BANK BURGLARIES 


Banks ’protected with Burglar Proof Vault Doors and Burglar Proof 
Bank Safes are not molested by bank burglars. 


robberies are only committed against banks equipped with light fire proof doors and fire 
proof safes. 


Upon request, and without cgst or obligation on your part, we will be 
pleased to have one of our Vault Engineers call on you to submit plans, specifications 
and an estimate of the cost of Burglar Proof Equipment to meet your requirements. 


-We can make shipment of Safety Deposit Boxes in ten to twelve 
weeks after receipt of order. 


THE MOSLER SAFE CO. 


546 First National Bank Bldg., CHICAGO 


Factory: Hamilton, Ohio 





W. C. CONNETT 


According to a recent announcement 
by J. L. Johnston, president of the Lib- 
erty Central Trust Company, St. Louis, 
W. C. Connett of the law firm of Con- 
nett and Currie, has been elected vice- 
president of the company and will as- 
sume active duties at once. 

Mr. Connett has been engaged in the 
practice of law since 1901, and four 
years ago was Democratic nominee for 
mayor of St. Louis. He is well known 
in athletic cireles, having held the state 
tennis championship for three years, as 
well as having refereed football games 
in and around St. Louis for more than 
fifteen years. 

Connett is president of the City 
Dairies Company. He is also Secretary 
and a member of the board of directors 
of the Potosi Tie and Lumber Company, 
the Concordia Tie and Lumber Com- 
pany and the G. R. Schmidt Woolen 
Mills Company. 

He attended St. Louis Law School and 
the University of Virginia and is a 
member of the Missouri Athletic Asso- 
ciation and the Triple A Club, having 
recently served as president of the 
former organization. 
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€. M.,Preston, vice-president of the 
Hamilton National Bank, Chattanooga, 
Tennessee, was recently elected presi- 
dent of the Bank of Chickamauga, Ga. 


The directors of the Mechanics and 
Metals National Bank, New York, have 
appointed Carl Schulz manager of its 
foreign department. Mr. Schulz had 
been for more than ten years assistant 
manager of that department. William 
H. Hollings was appointed manager of 
the Columbus Avenue branch and Trygve 
Nielsen manager of* its Broadway 
branch. . 


Kenneth Moore of the First National 
Bank, Traer, lowa, was recently elected 
president of the Tama County, Iowa, 
Bankers Association at the first annual 
meeting of the association. — 


Joseph Kirster, vice-president of the - 
Manistee, Michigan, County Savings 
Bank for twenty years, has been named 
president to succeed the late E. Galden 
Filer. 


At a recent meeting of the directors 
of the Columbia National Bank, Dayton, 
Washington, John D. Ankeny of Walla 
Walla, Washington, was elected presi- 
dent to succeed his father, the late Levi 
Ankeny. . 


D. A. Bulmore, for seventeen years 
with the Oakland, California, Bank of 
Savings, resigned recently as trust officer 
to become vice-president of Security Sav- 
ings dnd Trust Company, Portland, Ore- 
gon. He was succeeded by J. W. Garth- 
waite. 


The Northwestern Loan and Trust 
Company of Kenosha, Wisconsin, has 
moved into its new quarters in the 
building just north of the First Na- 
tional Bank building. 


Thirty-five tons of materials will be 
used to construct a bank vault to be built 
in the new five-story Citizens National 
Bank building in Norwalk, Ohio. 















been commercial banking. 


CLARENCE A. BURLEY, Attorney and 
Capitalist. 

MAReRALL FIELD, Marshali Field, Glore, 

Company. 

ERNEST A. HAMILL, Chairman Corn Ex- 
change National Bank. 

HALE HOLDEN, President, Chicago, Bur- 
lington & Quincy R. R. Company. 

MARVIN HUGHITT, Chairman Chicago & 
North Western Railway Company. 

EDMUND D. HULBERT, President. 

—* KEEP, Trustee Marshall Field 
state. 





JOHN J. MITCHELL, Chairman of Board 


EDMUND D. HULBERT - - - President 
FRANK G.NELSON - - Vice-President 
—— E. BLUNT, JR. - - Vice-President 
C. E. ESTES - - Vice-President 


F. W. THOMPSON - - - Vice-President 
H.G.P. DEANS - - - - Vice-President 
JOHN J. GEDDES - - - - - Cashier 





CHICAGO 


VER since The Merchants Loan and Trust Com- 
pany Bank of Chicago was founded, more than 
sixty years ago, the big end of its business has 


Today this Bank is recognized as one of the leading 
trust companies of the United States in volume of com- 
mercial business and holdings of bank deposits. 


BOARD OF DIRECTORS 


WE INVITE INQUIRIES IN REGARD TO ANY 
FEATURE OF OUR SERVICE 


Capital and Surplus Fifteen Million Dollars 































































CYRUS H. a. ener Inter- 
national Harvester Com 

JOHN J. MITCHELL, Chairmen of Board. 

sve MORRIS, Trustee L. Z. Leiter 


Estate. 
JOHN 8. RUNNELLS, President Pullman Co. 
EDWARD L. RYERSON, Chairman Joseph 
T. Ryerson & Son 
JOHN &. SHEDD, _— Marshall Field & Co. 
ORSON SMITH, Chairman of Advisory 
Committee. 
JAMES P. SOPER, Pres. Soper Lumber Co. 
ALBERT A. SPRAGUE, Chairman Sprague, 
Warner & Co. 
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oe - - 
HUTCHISON - Assistant Cashier 
LEON L. LOEHR __ -Sec’y and Trust Officer 
A. ere JOHNSON - Assistant Sec’y 
G. F. HARDIE - Manager Bond Department 
: GC. ADAMS - - Asst. Mer. Bond Dept. 
. J. SAMPSON - Asst. Mgr. Foreign Dept. 


Assistant Cashier 
Assistant Cashier 
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CHILEAN GOVERNMENT 
TO REFORM EXCHANGE 


(Continued from page 105) 
most important factor in determining 
the rise or fall of foreign exchange jy 
Valparaiso, but there is, neverthel 
little dollar exchange sold on the may. 
ket. 

“Although the transactions on th 
Bolsa determine the current rates, the 
greater part of the actual exe 
transactions, as distinguished from mer 
speculative. sales, take place through 
banks. 

“These follow in a general way the 
rates fixed by the dealings on the 
but it is not unusual to find the differ. 
ent banks quoting rates which yay 
widely from one another. 

“Tt is impossible to say what the 
prospect is for a reform of the currency 
in the near future. The reform has been 
opposed by the strong influences which 
have made a profit from present u- 
settled conditions, and by a considerable 
body of publie opinion which believes 
in cheap money and advocates new is. 
sues of paper whenever a_ financial 
stringency causes a restriction of bank 
credits. 

“At present, however, many are find- 
ing it difficult to meet the interest on 
obligations contracted in gold, and are 
beginning to realize the advantaces of 
a stable currency. The present Govern- 
ment has announced its definite pur 
pose of effecting a currency reform with- 
in the near future in spite of unfavor 
able economic conditions. There are am- 
ple funds available for such a reform, 
and it could undoubtedly be carried out 
when economic conditions in Chile im 
prove.”—Foreign Trade Bulletin, Amer 
ican Express Co. 


























The Experience of 
a Half Century 


The efficient service 
which we give to corre- 
spondents is the result 
of 55 years’ constant 
effort to improve our 


facilities :-: :-: i 


THE OMAHA 
NATIONAL BANK : 


Omaha, Nebraska 


Capital - - - $1,000,000 
Surplus (earned) $1,000,000 





The St. Paul Minnesota, State Bank 
has inereased its capital from $25,000 
to $100,000. 





The Boston chapter of the American 
Institute of Banking held its annual 
meeting recently and elected the follow- 
ing officers: president, George S. F. 
Bartlett; first vice-president, William 
T. Killoron; second vice-president, Jo- 
seph Morris; treasurer, Gardner P. Bab- 
son; board of governors for three years, 
George W. Brown, First National Bank; 
David E. Hersee, People’s National 
Bank; Robert P. Holdsworth, Webster 
& Atlas National Bank; Thomas F. 
Megan, International Trust Company; 
Walter D. Richardson, Old Colony Trust 
Company. 








The Farmers and Merchants National 
Bank, Reno, Nebraska, has purchased 
property at the corner of First and 
Virginia streets in that city, and will 
erect a new bank building soon. 


L. E. Lilygren has succeeded the late 
S. A. Farnsworth as president of the 
East Side State Bank, 951 Areade Street, 
St. Paul, Minnesota. 


Readera wil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Bids have been taken for the contrue- 
tion of a new building for the Savings 
Trust Company, 4935 Delmar Avenue, 
St. Louis, Missouri. The building wil 
cost $100,000 and will be of stone and 
briek construction. 
















The Lowell Bank, 3948 W. Florisant 
Avenue, St. Louis, Missouri, will build 
an addition to its present banking rooms 
which will give it greater facilities for 
handling its customers. The new add- 
tion will be two stories high. 









Alterations and additions will be made 
to the present banking quarters of the 
Cass Avenue Bank, 1501 Cass Avenue, 
St. Louis, Missouri. Architects have 
taken bids and work will start immed: 
ately. 










Contracts have been awarded for the 
construction of a new bank, office and 
store building at Columbia, Missouri. It 
will be five stories high and of brick 
and stone construction. 
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TURNER C. TRIPPE 


The Equitable Trust Company of New 
York recently announced the appoint- 
ment of Turner C. Trippe, formerly 
treasurer of the Atlanta Trust Com- 
pany, as manager of its Atlanta office. 
Before entering the banking field, Mr. 
Trippe secured a valuable business train- 
ing while identified with the wholesale 
and jobbing drug business. In his later 
affiliation with Robinson Humphrey 
Company he engaged in buying and sell- 
ing of municipal bonds and secured s 
foundation in this branch of the bond 
business, through his work in investigat- 
ing the legal phases of municipal issues. 

He became manager of the bond de- 
partment of the Hillyer Trust Company, 
(now the Atlanta Trust), in 1911; was 
made trust officer and subsequently 
treasurer, being largely instrumental in 
inereasing the capita! of the Atlanta 
Trust Company from $500,000 to 
$1,000,000. Resigning as treasurer dur- 
ing the early part of 1920, he became 
associated with the Equitable Trust 
Company of New York. Mr. Trippe 
was born in Atlanta and has been en- 
gaged in business there continuously 
since 1900. 


Clifford Olmstead has been elected 
cashier of the Farmers State Bank of 
lowa Falls, Iowa. 


The First National Bank of Bates- 

ville, Arkansas, is making extensive im- 

Provements in its building, and when 

completed the bank will be much larger 
formerly. 


C, W. Rank has been elected presi- 
dent of the Madison State Bank of 
Virginia City, Montana. 
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BARK’S WAKE 


Wisconsin was the keystone of the waterways 
arch connecting the St. Lawrence'with the Mis- 
sissippi as early as the seventeenth century. 

The state and its metropolis—Milwaukee— 
have grown steadily in commercial importance 
during the three centuries since Nicolet passed 


‘‘The Portage’’. 


Settlers came early, but it 


was not until 1851 that a canal connected the 


two streams. 


The long-ago floods that carried the Wiscon- 
sin’s waters across a mile and a half of marsh 
into the Fox, through the Lakes and down the 
St. Lawrence, forecasted the day when ocean 
freighters should follow the same route and 
the heart of the Middle West have in Mil-. 


waukee a world port. 


FIRST WISCONSIN 


NATIONAL BANK 
Milwaukee 


Milwaukee Incorporated in 1846 


Group No. Four of the Alabama 
Bankers’ Association also has passed 
a resolution endorsing the Foreign Trade 
Financing “Corporation. The favorable 
action by these and other bankers and 
business men of the middle and southern 
states was further manifested by Presi- 
dent Kains of the Federal International 
Banking Company of New Orleans at 
the recent convention of the Louisiana 
Bankers’ Association. Mr. Kains ex- 
pressed regret that the corporation was 
not now in existence as a means of af- 
fording the long-term credits essential 
to the upbuilding of the foreign trade 
of America. 


G. M. Rice has been chosen president 
of the First National Bank of Pendle- 
ton, Oregon. 


MARION INSTITUTE 


ARMY and NAVY COLLEGE 


Designated by War Department *‘Honor School 1920." Com- 
plete preparatory and college courses. Unlimited private 
tutoring for every cadet without extra charge. Natwnal 
patronage. Superb equipment. Faculty from America’s 
greatest universities. Special Army and Navy Department 
with unsurpassed record of success in preparing candidates 
for Government Academies. Coaching courses for entrance 
examinations, college courses such us recommended by 
Adjutant General for candidates whose certificates have 
been accepted. For catalogue and information, address 


COL. W. L. MURFEE, Pres. Box F, MARION, ALA. 


PATENTS 


Business from non-resident attorneys and 
banks especially solicited. Highest refer- 
ences; best services. Attorneys and bank- 
ers having clients who wish to patent 
inventions are invited to write for full 
particulars and terms. 

WATSON E. COLEMAN, Patent -awyer 
624 F Street, N. W., WASHINGTON, D. C. 


writing to our advertisers 
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IS YOURS THE COMMUNITY 
BANKING HOUSE? 


Or is it a mere house of exchange?—-Why 
bankers should plan improved quarters to 
meet the growing needs of the community 


HE bank has advanced from a mere 

house of exchange up to a commun- 
ity proposition. Suppose a town or city 
in a rich community supports four bank- 
ing institutions all of which are quartered 
in places laid out merely for money ex- 
change in so far as the customer is con- 
cerned. Does it not stand to reason that 
none of these institutions can develop a 
business of more profit to them than the 
natural increase of the community? The 
answer is that the community has ad- 
vanced but the banker has fallen behind. 
The first banker in that particular town 
or city to realize the close relation of his 
institution to the community will profit 
in such realization by proceeding at once 
to build quarters carefully planned and 
arranged to suit each and every peculiar 
need of the citizens. In doing this he 
-will build an institution that will sur- 
pass those of his competitors—one that 
will be more profitable in spite of the 
initial cost. 


By J. A. RAVEN 


President, The Lytle Company, Sioux City, Iowa 


A great deal has been said about a new 
building increasing deposits. This ar- 
gument is good, but only where the 
banker has the foresight to place before 
all the citizens of his community an in- 
vitation to make use of an incomparable 
service. He is the best judge of his own 
community and can readily arrive at a 
percentage of increase in customers that 
must come from other institutions, either 
in his own city or from a nearby town. 
Many bankers undoubtedly realize that 
their present quarters are not as they 
should be, but they cannot decide whether 
it would be feasible to arrange new quar- 
ters under present conditions. 

We are living, at the present, in an 
advanced age. How often have you 
heard a banker express himself em- 
phatically as to his regrets in not having 
taken definite action on some point at 
one time or another in the past? Go 
back to the time that he might: name 
and, if he is a clear thinker, he will find 


APPLETON P. CLARK, JR., Architect 


816 14TH STREET, N. W., WASHINGTON, D..C. 


Experienced Designer of Banking Institutions 


INTERIOR VIEW OF NATIONAL SAVINGS AND TRUST CO., WASHINGTON, D.C. 


A large building operation embracing an addition and remodelling with installation 
of heavy vault work, carried on while the premises were occupied by the bank. 


that he had expressed regrets then be. 
cause of not having moved forward at 
some even more remote date. This may 
happen in the case of planning more 
modern improvements. They are usu 
ally made because they pay. It is not 
always, however, that the real reasons 
are visible. Let us see wherein this 
affects the quarters occupied by the ma 
jority of banks. 

The mere building of new banking 
quarters, as is so often done, does not 
alone accomplish results. The matter 
must be thoroughly surveyed and the 
finished product must coincide with re 
quirements. In the beginning, the ex 
terior of the building must be carefully 
designed, and this should be placed 
the hands of men who are experienced 
and capable and who can create a design 
consistent with cost. Dollars and cents 
do not alone add to the design of the 
building. A design may be wrought i 
the commonest building materials and 
yet be far more pleasing than one it 
which very costly materials were used. 
All artists use the same colors but there 
is no comparison in the finished work 


Next comes the interior. Here 8 
where we must carry out just what 8 
required. Here again comes the hand 
of the man who can determine the needs 
and overcome difficulties. Also agall 
let me emphasize the. fact that the costly 
interior is not always the most beautiful 


Each and every town should have 4 
community banking house. Take a ca 
vass of your territory and by mental cal- 
culation you ean easily and quickly de 
termine what this advancement will meat 
to you. 


The Northwest Trust and Savings 
Bank and the State Bank, both of Se 
attle, Washington, recently consoli 
as the Northwest Trust and State Bank 
at Second and Madison streets in thst 
city. 


Keaders will confer a favor by mentioning THE RANKERS MONTHLY when writing to our advertisers. 
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To my Friend, the Banker:- 


Whether you are conscious of the fact or 
not, the way a man is dressed DOES influence your 


opinion of him. 





Loud dress, slouchily worn, gives 


you a different impression than does appropriate 





clothing neatly carried. 
The dressing of a building operates in 1ike 
manner, giving you a definite first impression of 
the character of the business as well as of the 
personnel of the men operating it. 
Civilization demands of us that we pay 


some attention to both these matters as a duty that 





we owe the public. Good business demands that we 


pay considerable attention to it as a business 





policy. 


Our business is in dressing buildings. 


Very truly yours, 


OLS hee 


President of a Clay Bank. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


BANKERS MONTHLY for JUNE, 19% 


IHE beauty and strength of this simple 
style of architecture harmonize well with 
the spirit of the community served by the 
Lechmere National Bank in historic Cambridge, 
Massachusetts. These qualities, combined with 
efficient banking arrangement, give to that 
institution a new home dedicated to its growing 


business needs. 


We shall be pleased to consult with you also 
in the planning and construction of your new 


building. 


LECHMERE NATIONAL BANK 
CAMBRIDGE, MASS. 


Thomas M. James Company 


Bank Architects and Engineers 


3 Park St., Boston, Mass. 
Fuller Building, Springfield, Mass. 
511 Blackstone Building, Cleveland, Ohio 
31 East 27th St., New York 


MARBLE AND 
TILE WORK 
WRITE US FOR ESTIMATES 


MARBLE BENCHES 
TILE FLOORS 
MARBLE COUNTERS 
MARBLE & 


F.E.GATES itr G6: 


INDIANAPOLIS, IND. 


The South Side Trust and Savings 
Bank, Gary, Indiana, recently increased 
capital from $50,000 to $75,000. 


The new building of the Citizens 
First National Bank of Storm Lake, 
Iowa, was thrown open to the public 
recently. 


The remodeling of the second floor of 
the International Trust and Savings 
Bank building in Gary, Indiana, will 
be completed at an early date. 


Revision of building: plans have been 
completed for alterations to the present 
banking quarters which house the Royal 
Bank of Canada, 68-70 William Street, 
New York. The new structure will be 
sixteen stories high and will cost ap- 
proximately a quarter of a million dol- 
lars. 


NEW BANKING HOME 
NEAR COMPLETION 


THE new home of the Washington 

Mutual Savings Bank Building jy 
Seattle, Washington, is approaching 
completion, and plans are being made by 
the officers of the institution to take 
possession on or about June 15. The 
banking room will contain over twice 
the floor space of the present quarter 
in the Seattle National Bank building 
The exterior is in the Renaissance style 
of light mottled terra cotta with bases of 
polished granite, and oak entrance doors, 
The banking room vestibule will have 
large double doors and will be treated 
in Breche violet marble. 


A lofty ceiling with ample windor 
spaces admitting an abundance of light 
will characterize the banking room. The 
walls and ceiling will be of ornamental 
plaster to harmonize with the marble 
of the supporting Seagliola columns, 
Counters and cages will be of Tar. 
vernelle marble with bronze wickets and 
plate glass. All trimmings will be of 
Honduras mahogany. The lobby wil 
be floored in marble with check desks 
and settees of the same material. At 
the left of the entrance will be the 
private office of the president. Next in 
line will be the desks of the secretary 
and members of the new account and 
mail departments. These will be fol 
lowed by the cages of the receiving and 
paying tellers, as well as those of the 
escrow department. 


On the right. of the bank will be the 
desks of officers in charge of the loan 
and fire insurance departments, and 4 
private conference room. The private 
offices of the advertising and legal de 
partments, as well as the trustee room, 
will be located on the mezzanine floor. 
The bank is installing a men’s lounging 
room for the use of the officers and me 
of the staff who desire to spend their 
noon hour in the bank. Books and bank- 
ing literature will be supplied on table 
and in bookeases. It will also be equip- 
ped with shower baths for the men of 
the institution. The welfare room of the 
women employes will be equipped with 
lounges and electrical cooking apparatus, 
where they may prepare their owl 
lunches. 

Two large vaults heavily reinforeed 
with railroad iron and provided with 
electrical protection against burglary 
will accommodate the bank’s growilg 
business for many years to come. 


Revised plans are under way: for the 
erection of a bank and office building 
by the First National Bank of Wilming- 
ton, Ohio. The structure will cost about 
$90,000. 


Architect has been selected to draw up 
plans for remodeling the present quar 
ters of the First National Bank ¢ 
Blanchester, Ohio. Bids will be take 
as soon as plans are completed. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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THE WOODLAWN TRUST & SAVINGS BANK 
CHICAGO 


The strength of Chicago's outlying banks 
is evidenced by the unusual number and 
quality of the new bank buildings erected 
during the past year. The accompanying 
illustration is typical of the many structures 
designed and built by the Weary and Alford 


Company. 


WEARY AND ALFORD COMPANY 


Bank and Office Buildings 
1732 South Michigan -Boulevard, Chicago 


Readere will confer @ favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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FIRST NATIONAL BANK, MICHIGAN CITY, IND. 


BANK SPECIALISTS 


ENGINEERS 
ARCHITECTS 


INTERIORS 


WRITE FOR OUR BEAUTIFULLY ILLUSTRATED 
PORTFOLIO ON BANK ART SHOWING OUR WORK 


BANK BUILDINGS 
COMPLETE EQUIPMENT 


DESIGNERS 


VAULTS 





VITZTHUM— BURNS 


21 EAST VAN BUREN STREET, CHICAGO, ILL. 


The Baltimore, Maryland, Commercial 
Bank’s new Northeast branch at Mon- 
ument Street and Collington Avenue 
in that city recently threw open its doors 
to welcome friends and patrons to an 
inspection of the quarters. 


The Farmers and Merchants State 
Bank of Beckenridge, Minnesota, has sig- 
nified its intention of erecting a mod- 
ern home for the bank on its property 
at the corner of Fifth Street and Min- 
nesota Avenue. 


The Wisconsin Bankers Association 
which has been located in the Trust 


company building in Milwaukee, has now © 


removed its general offices to the Caswell 
block in that city. 





Plans have been filed for the construe- 
tion of a new home for the Bowery 
Savings Bank‘in New York, which will 
be situated at 110 to 116 East. Forty- 
second Street and 107 to 115 East Forty- 
first Street. The structure will be four- 
teen stories high and will be occupied by 
offices as well as the bank. It will have 
a frontage of 104.6 feet on each street. 


The First National Bank of Altoona, 
Pennsylvania, has taken over store room 
adjoining its present banking rooms 
and in the future will occupy the whole 
ground floor of its building. 


The Tieton National Bank of Driggs, 
Idaho, merged into the First National 
Bank of the same city. 


Readers wil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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ANOTHER BANK BUILDING 
FOR MADISON AVENUE 


THE growing popularity of Madison 
Avenue as a center for financial 
institutions is further emphasized by 
the announcement of plans by the United 
States Mortgage and Trust Company in 
New York to erect a handsome, indi. 
vidual bank building at the northwest 
corner of Madison Avenue and 74th 
Street. The structure will house the 
company’s Madison Avenue branch now 
located at 75th Street. 
The building will be in the style of 
the late English Renaissance, the ex. 
terior of limestone, with Knoxville 
marble entrance and base. The plans are 
designed to give the maximum of light 
and air, and in every way conform to 
modern standards of bank architecture, 
The site of the new building is 100 x 
50 feet facing the Avenue. Plans have 
been prepared and it is expected that 
contracts for construction will be let 
immediately. 


New Detroit Bank 

To the downtown banking institutions 
of Detroit was added recently The Con- 
tinental Bank, the formal opening of 
which attracted several thousand vis- 
itors to the attractively arranged offices 
on Broadway, just off Gratiot Avenue, 

From front to back of the marble 
finished lobby nearly all available couni- 
er space was filled with handsome floral 
pieces and sheaves of blossoms and 
greenery, carrying the congratulations 
and best wishes of friends of the new 
bank’s officers and of practically all 
the other. banking institutions of the 
city. 

Though the opening was somewhat in 
the nature of a holiday event, the new 
bank’s working force was on duty and 
considerable business in the way of re 
ceiving deposits was transacted before 
the doors were closed at 9 P. M. The 
officers and most of the directors of the 
new bank formed an informal reception 
committee. 

Officers of The Continental Bank, 
which opens with capital of $700,000 
and surplus of $140,000 are: President, 
Walter G. Toepel; Vice-Presidents, 
Henry J. Guthard and Charles W. Bur- 
ton; Cashier, William J. Schechter} 
Assistant Cashier, Sidney H. Zinkmann; 
Attorney, Anthony Maiullo. 


The $25,000 par value stock in the 
Ludington, Michigan, State Bank owned 
by the late Charles Gordon Wing, its 
founder and president for nineteen 
years has been sold to local business men 
of that city. 


The Fidelity Building, Loan and Sav- 
ings associations of Winona, Minnesota, 
recently closed thirty years of existence 
and renewed its charter for another like 
period. 
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Contracts have been awarded = - 
modeling the banking quarters of the i 
Farmers State Bank of Converse, In- 

diana. Work has started and will be 


completed at an early date. 


The New Harmony Bank and Trust 
Company of New Harmony, Indiana, has 
awarded contracts for the construction 





+g new. building. ‘ aia aie ; 

of its new. but a chaste simplicity of the building we designed 
Bids have been taken for building ad- and planned for the Virginia Trust Company of 

ditional quarters for the Easton Taylor Richmond, Va., and we hope our clients have found 

Trust Company in St. Louis, Missouri. its attractiveness proves that they made a profitable 


Work will start at an early date. investment in building this handsome edifice. 









ing to be erected by the Fidelity Bank 
of Cleveland, Oklahoma. It will be one 
sory high and of brick and stone con- 
struction. 


























is one of the architectural beauties of the city. 





Store space will be remodeled into 
banking quarters for the Broadway 
Trust and Savings Bank, 2805 N. Clark 
Street, Chicago, Illinois. Plans have 
been finished and work will start at an 
early date. 






Plans have been drawn for the con- 
struction of a bank building at 1328-30 
E. 63rd Street, Chicago, for the Na- 
tional Bank of Woodlawn of that city. 
Brick, reinforced concrete and cut stone 
will be used in erecting the structure. 





A bank and office building is to be 
erected in the near future at Pelham, 
New York, and will be oceupied when 
completed by the Pelham National 
Bank of that city. Private plans have 
been drawn by architects. The edifice 
will be of brick and stucco construction. 

















Space formerly used as a dance hall 
will be remodeled into a bank and office 
building and added to the present quar- 
ters of the First National Bank of Du- 
quesne, Pennsylvania. Architects have 
taken bids and work is under way. 





The First National Bank will extend 
its facilities by a $100,000 addition to 
its present quarters. Revised plans have 
been completed and bids have been taken. 
The new addition will be two stories 
high and of brick and stone construction. 















VIRGINIA TRUST COMPANY, RICHMOND, VA. 










The U. S. National Bank of Johns- 
town, Pennsylvania, will shortly erect a 
bank and office building to cost $1,000,- 
000. New bids have been taken on the 
work. The building will be a sixteen 
story skyscraper. 


We invite correspondence and shall 
be glad to have our skilled architects 
and engineers consult with you with- 
out obligation on your part. 




















Plans have been drawn for the con- 
struction of a bank building by the Cone- 
maugh Deposit Bank, of Conemaugh, 
Pennsylvania. Work is expected to 
Sart in the near future. 


Bank Architect and Equipment Engineer 






Workmen have begun the remodeling 
of the Wellman, Iowa, Savings Bank 
ding. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


E have received many compliments on the 


Bids have been taken for a new build- It is but natural that men and women should be at- 
tracted by beauty, and the depositor takes pride in 
. the fact that the bank with which he does business 















ALFRED C. BOSSOM 


680 Fifth Avenue NEW YORK 
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A Bit of Evidence 
Hoggson Brothers, the New York anj 
Chicago builders who have specialize 
for many years in bank design and ep. 
struction, report that during the perio, 
from January 1, to April 1, 1921, they 
have completed work on nine bank build. 
ings. This number includes buildings 
in New York City, Wyoming, Kansas, 
Pennsylvania, Illinois and Michigan, 
This record for completed contracts, 
taken in connection with those still unde 
construction and others upon which work 
will commence in the next few months, 
indicates perhaps better than anything 
else the fact that construction as a whole 
is feeling the recent decline in prices and 
is getting back to the level which it 
must maintain to make up for the great 
lack in commercial buildings which 
has resulted from the war and its after 
effects. 
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Build Your New Bank 
So The Women 
Will Build Your Deposits 


No use settling back in | There are certain recog- 
your chair with a determined | nized vital requirements in 
firmness to your mouth, | making a special appeal to 
and declaring that fussing | women’ depositors, with 


The Ravenswood National Bank, 4600 
Ravenswood Avenue, Chicago, Illinois will 
in the near future remodel its interior 
banking space. Preliminary plans have 
been drawn by the architect. Construe- 
tion will be of brick and stone. 


































Preliminary plans have been drawn 
for the erection of a bank and office 
building at Jacksonville, Illinois, for the 


























things all up for the con- | which, as_ specialists in Farrel State Bank of the same city. The 
venience of women, is all | bank designing, planning building will be five stories hich 
poppycock. and building, we are fully © ro eo. 
Women have money these | 2Cquainted. ' : 
days. Furthermore, they will You will be interested in Contracts have been awarded for the 


have more and more. The | the Underwood “Pay-as- 
bank that caters to their | you-go” form of contract. 
business, will get it. Just as | It works for satisfaction 
surely as will the depart- | and economy. Send for 
ment store, or millinery. figure facts. 


erection of a fifteen story skyscraper 
which will house the Hartford, Con- 
necticut, Trust Company. Work has 
been started on the building. 














Sketches have been drawn for the 
construction of a new banking home to 
be owned by the Ebenezer State Bank, 
Ebenezer, New York. 










Bree Sve 


















Le Contracts have been awarded for the 
erection of a new building by the Evans 
National Bank of Angola, New York. 
Occupation will take place immediately 
upon completion of the structure. The 
building will be one story high. 









NEW ORLEANS, LA. 


An office building in Rochester, New 
York, is being remodeled into a sit 
story bank and office structure, whieh 
will be the new home of the Lincoln Al 
liance Bank of that city. Work will be 
rushed to completion for early occu 
pancy. 
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GIAVER & DINKELBERG 


ARCHITECT AND ENGINEER 








The present banking quarters of the 
Guarantee Trust Company of Atlante 
City, New Jersey, will soon be remodeled. 


751 Railway Exchange Bldg. 5 CHICAGO, ILL. Plans have been drawn by architects 













Plans have been drawn for the ere 
tion of a new building by the Farmers 
and Merchants National Bank of Mt 
Morris, Pennsylvania. The structure 
will be of brick and stone construction, 
and one story high. 






GIAVER, DINKELBERG & ELLINGTON 


ARCHITECT AND ENGINEERS 
















603 Book Building DETROIT, MICHIGAN 
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A Valuable Service FREE 


Te aid in demonstrating the real value 
of warehouse securities and ‘to assist 
bankers who are making first mortgage 
loans on warehouses, we will-offer, free, a 
consultation service to any bank -making 
such loans for a period of six months. 


To take advantage of this offer, bankers should be ' 
registered on the consulting list immediately. 


This service will consist of reviewing any proposi- 
tion on which a bank is making a loan.and on which 
all the details are sent to our office, together with 
the drawings of the project. 


How an M & D Report Helps. 
to Develop Banking 


A MOORES & DUNFORD report is invaluable both to the 
banker and his customer because it sets forth the following 
information: 


1. A complete survey within a 
radius of 100 miles of the territory 
where the warehouse is to be built. 

2. An analysis of the possibilities 
of the business that can be handled 
in the warehouse. 

3. An analysis of the different 
kinds of commodities that can be 
handled most advantageously and 
profitably. 

4. The size and type of ware- 
house best suited to the -com- 
munity. 


5. The estimated cost of the 
warehouse. . 


6. The estimated cost of opera- 
tion. 


7. The actual amount of money 
the house can earn as.determined 
by the space. 


8. A computation of the total 
cubical feet available for storage. 


9. Illustrations and preliminary 
drawings of the exterior and the 
interior. 


Moores & Dunford Engineering Corporation 

744-46 First National Bank Building, Chicago 

Please send me without obligation, information concerning the following type of 
warehouse, and its possibilities for return of an investment of $ 
(check one of three types below). 


CJMERCHANDISE []HOUSEHOLD Goops []COLD STORAGE 
Specialists in warehouse design 
and maintenance and super- 
vision of warehouse con- 
struction. Financial Reports on 
Warehouses and bond offerings. 


Our consulting service on the above is absolutely FREE to you. 


Readere will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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In order to expand its banking facili- 
ties, the Marine National Bank of Erie, 
Pennsylvania, will erect an addition to 
its present quarters. Plans have been 
drawn. The addition will be chiefly of 
brick and stone construction. 

Excavation has been completed and 
work on the foundation is under way 
for the new building of the Wellman 
Savings Bank, Wellman, lowa. When 
completed, it-will be one story high. 


The Ohio Savings Association, 44 E. 
Broad Street, Columbus, Ohio, will soon 
have new banking quarters at Gay and 
Third streets. It is erecting a bank and 
office building, five stories in height. 


Work is well under way on the new 
home of the Peoples Bank Company, 
337 E. Main Street, Alliance, Ohio. The 
new building will cost around $90,000. 


The First Trust and Savings Bank of 
Indiana Harbor, Indiana, has commis- 
sioned architects to draw up plans for its 
new building. The new structure will be 
one story high, 32 x 120, and of brick 
and stone construction. 


Plans have been redrawn by archi- 
tects for the erection of a building by 
the Farmers and Merchants Bank of 
Highland, Illinois. Actual work will 
start in the early summer. 
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Revised plans have been completed 
and bids taken for the erection of the 
Mack and Hamilton avenue branch bank 
of the Peoples State Bank of Detroit, 
Michigan. The new branch will be one 
story high. 

Work has started on the construction 
of a modern bank edifice to be erected 
by the Union Trust and Savings Bank 
of East St. Louis, Illinois. The build- 
ing will be one story high and occupy 
ground 60 x 90 feet. 


Private plans have been drawn for 
the construction of a bank building by 
the First National Bank of Roosevelt, 
L. I., New York. 


Bids on revised plans have been taken 
by the Chelsea National Bank of At- 
lantie City, New Jersey, preparatory to 
the construction of its new building. 


Work has started on the new addition 
to the quarters of the Day and Night 
Bank in Roanoke, Virginia. 


Bids have been taken for remodeling 
the interior of the First National Bank 
of El Paso, Texas, into more spacious 
quarters. A quarter of a million dollars 
will be expended by the bank in remodel- 
ing the building it now occupies into 
a fifteen story structure. 


Plans have been drawn for an addi. 
tion to the banking rooms of the Com. 
mercial Bank of Danville, Virginia, 
About $50,000 will be spent on the ag. 
dition, which will be two stories high 
and of brick construction. 


Bids have been taken by architects fo 
the construction of a bank building to 
be occupied upon completion by the 
First National Bank of Fairchane, 
Pennsylvania. The new building will he 
two stories high, covering a space 32 y 
40 feet. 


The Colonial Trust Company of Tren. 
ton, New Jersey, will soon erect a ney 
building not far from its present loc. 
tion. Contracts have been awarded ani 
work will start promptly. 


, 


Architect has been selected by the 
Biglerville National Bank, Biglervill, 
Pennsylvania, to draw plans for its ney 
home. Bids will be taken when th 
plans are completed. 


Plans are under way for the erectio, 
of a new branch of the Public Nationa! 
Bank of Brooklyn, New York, on the 
recently purchased property at Graham 
Avenue and Varet Street, which is 50x 
100 feet. The new building when con- 
pleted, will be one story in height ani 
will cost approximately $250,000. 


A. MOORMAN G&G CO. 


FIRST 


GUARANTY 
BANK 


BISMARCK, 
N. D. 


RECENTLY 
COMPLETED 


CHICAGO OFFICE 


FIRST NAT'L 
BANK BLDG. 


BANK BUILDERS 


BANK 
PLANNED 
CONSTRUCTED 
EQUIPPED 

COMPLETE 
UNDER OUR 
SINGLE 
CONTRACT 


Write for 
Booklet of 
Many New 
Buildings 


SAINT PAUL 


CHAMBER OF 
COMMERCE 
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Plans have been prepared for the 
erection of a bank and office building 
by the Citizens National Bank of Em- 
poria Kansas. The structure will cost 
about $350,000 and will be of brick and 
steel construction. 

The Commercial National Bank, Fond 
du Lae, Wisconsin, will soon erect an 
ornate bank and office building to cost 
approximately $200,000. Plans have been 
finished by the architect. The structure 
will be seven stories high. 

The Chatham and Phoenix National 
Bank, 133-135 W. 25th Street, New 
York, will shortly make extensive alter- 
ations to its present banking rooms. 
Plans have been drawn and bids taken. 

Bids have been taken by architects on 
a bank edifice to be constructed by the 
Lewis County Trust Company of Low- 
ville. New York. The building will be 
of stone and terra cotta. 

Contracts have been awarded for the 
erection of a bank building by the 
Bank of Hammondsport, New York. 
Work is expected to start immediately. 
The structure will be one story high. 

Store space will in the near future 
be remodeled into banking quarters 
and added to the present quarters of 
the Guaranty Loan and Trust Company 
of Fort Wayne, Indiana. The addition 
will be two stories high and of brick 
construction. 


The Cass Avenue Bank, 15th and Cass 
Avenue, St. Louis, Missouri, will in- 
crease its banking facilities by an addi- 
tion and alterations to its banking quar- 
ters. Bids have been closed by archi- 
tects and work will be rushed to com- 
_ pletion. 


The present banking rooms of the 
Lowell Bank, St. Louis, Missouri, will 
be enlarged by an addition which will 
include stores and offices. The struc- 
ture will cost $75,000 and will be two 
stories high. 


Final plans have been completed and 
bids have been taken for the erection 
of a bank edifice to house the Welling- 
ton Bank of Wellington, Missouri. The 
building will be one story high and of 
brick and stone construction. 


Sketches have been made for a new 
bank and office building for the First 
National Bank of Knoxville, Tennessee. 
The structure will consist of brick walls, 
stone trimming and wood roof trusses 
and will be three stories high. 


The First National Bank of Athens, 
Tennessee will shortly erect a three- 
story bank and office building. Sketches 


ve been made and plans will soon be 
drawn. 


Do'lar Savings Bank, New York City. 


Renwick, Aspinwall & Tucker, Architects. 


It is a matter of record that bank officials have been agree- 
ably surprised at the unusual increase in business following 
the erection of a modern, attractive building. 


Depositors are naturally attracted by the evidence of” sta- 
bility and are quick to manifest their confidence. 


And Irdiana Limestone embodies all the requisites of a desir- 


able material for dignified bank buildings: natural beauty, 
extreme durability and real economy. 


We shall be glad to send 
you our booklet on 
‘Indiana Limestone 
Banks’’ upon request. 


INDIANA LIMESTONE QUARRYMEN’S ASSOCIATION 


Box 783 


Bedford, Indiana 


METROPOLITAN SERVICE BUREAU, 489 FIFTH AVENUE, NEW YORK CITY 


Plans have been drawn by architects 
for the construction of a bank edifice 
by the Citizens Bank of Edenton, North 
Carolina. Construction will be chiefly 
of brick and stone. 


The foundation has been laid and work 
is well under way on the structure that 
is being erected at 1604 W. Chicago 
Avenue by the National Bank for Say- 
ings, Chicago. The building is expected 
to be finished at an early date. 


A saloon will be remodeled into bank- 
ing quarters for the Immigrant State 
Bank, North Avenue and Sedgwick 
Street, Chicago. Contracts have been 
awarded and work will start immedi- 
ately. 


Plans have. been drawn for the erec- ~ 
tion of a bank and office building by 
the Merchants National Bank of Billings, 
Montana. The building will be eight 
stories high and of brick, tile and rein- 
foreed concrete construction. 


The Corning, Arkansas, Bank and 
Trust Company recently moved into its 
new bank building, which was erected 
at a cost of $60,000. It is one of the 
most modern bank buildings of its size 
in the state. 


The First National Bank of Ocono- 
mowoe, Wisconsin, was recently qualified 
to act as a depository for the State of 
Wisconsin, the state board of deposits 
having issued to the bank a certificate 
designating it as a depository. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





Free Service For Our Readers 


So many of our readers have seers us to give them serv- 


ice on Equipment and Method mac ery that we have opened 
this new SERVICE DEPARTMENT in which we offer our 
services without charge in rendering any assistance possible to 
our patrons. 

We will always be pleased to assist in choosing the right 
equipment and supplies and to see that THE BANKERS 
MONTHLY readers get the best and most prompt attention. 

We can secure for you without charge catalogs and litera- 
ture describing any product that you may be interested in and 
it will be a pleasure to render the service, so do not hesitate to 
write us at any time. 

If you want material of any kind we can place before you 
any information you need—either now or later. We can help 
get right prices and prompt deliveries. 

To get this information look over the list of material, equip- 
ment and service listed above, place a mark opposite the article 
you are interested in, fill in the coupon below and mail it to us 
and your inquiry will be given prompt attention. 

There is no charge for this service 


WHAT DO YOU 
WANT? 


Accountants 
Accounting Devi 


a Pape 
Letter Distributors 


Accounting T pewriters sighting | Fixtures 


Adding Machines 
Addressing Machines 


Litherraphing 


Addressing Machine Sup Lockers 


Architects 
Automobiles 


Bank Qereeentns 
Bank F: 

Banks for's Sale 
Bank 

—— Books 


Bookkeeping Machines 
Brokers 


Bronze Doors 
Bronze Memorials 
Bronze Name Plates 
oe _ 

e' em 
Saale ion 


Cabinets 


Co wstruction on Materials 


Deposit Books 
a Slips 


Dictation pereiase 
Display Sign 
Duplicate 


Electric Signs 
Elevators 
Engineers 
ieee 

nve! 
Envelope pe Sealers 
Erasers 
Expense Books 
Eye Shades 


—_ Mortgages 
Fasteners 


Filing Boxes 
Filing Cabinets 
Filing Supetiee 
Filing Speciaities 
Furniture 


Loose Leaf Binders 
Loose Leaf Eyelets 
Loose Leaf Forms 
Loose Leaf Sheets 


ps 

Meme Books 

Metal Equipment 
Metal Furniture 

Metal Stands 

Molsteners 


Office Stationery 
Office sueeres 
o fren 


pose ‘Books 
Patrol ne Caiculat 

‘a alculators 
Penell Clips 


clis 
Poneil Sharpeners 
Penholders 
Pertoraters 
Phone Attachments 
Phone List Holder 
Bhotograph Copying 


ns 
Plumbing Fixtures 
Portfolios 
Press Clippin 

ress in 
Printing ones 


Rubber Bands 
Rubber Goods 
Rubber Signatures 
Rubber Stamps 


Sates 

Safety Check Paper 

Safety Deposit Boxes 
fety Lec 


——- Affixers 

Signal and — aes 
js ee ener oy oe 

canem ‘Note Books 


Pott 5 


SERVICE DEPT., THE BANKERS MONTHLY 


a 


536 S. Clark St., Chicago 


Gentlemen; We are interested in the items checked in the above list, and would 
reciate your putting us in touch with manufacturers whom you know are reliable and 
furnish these goods promptly and at best prices. 


Glass Desk Pads 
Gold Pens 
Gummed Tape Sealers 


Heating Devices 

Heating Systems 
Heat Regulators 
Honer Rolls 


foe Machines 
come Tax Experts 
indetibte ink 
dexes 


me pad Pads 


a 
inkstands 
Investment Houses 


Typewriter Supplies 
U. S. Treasury Service 
Vaults 


Waste Baskets 
Windew Shades 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





BANKERS MONTHLY for JUNE, 1921 


Notice 
to the Bankers 
of the U. S. 


Rand McNally & Company, in 
response to numerous inquiries, 
desires to notify the banking 
world that it has no connection — 
with the “Reporter Publishing 
Company” of Chicago, which has 
been circularizing the banks for 
orders for advertising, using 
clippings from our book as copy. 


RAND MCcNALLY & COMPANY 


JRrtohan 


President 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





BANKERS MONTHLY for JUNE, 


CLASSIFIED ADVERTISEMENTS | 


Advertisements will be accepted under this heading at FIVE CENTS per word, q 
signatures, address, name and heading to be counted. Send cash with your order. Answers 
addressed care of the BANKERS’ MonTHLY will be forwarded promptly. 


BANES FOR SALE 


Southern California Banks. We 
in delivering controls. Ask for lists. 
Thompson Co., Suite 210 Story 
Angeles, Calif. 


specialize 
Anderson- 
Bldg., Los 
t.f. 


BETTER MONEY BAGS 
FOR LESS MONEY 


BETTER MONEY BAGS FOR LESS MONEY. 
Sent cartage prepaid anywhere. Sample Bag 
and Price List mailed free on request. Kobrin 
Mfg. Co., 5 DeKalb Ave., Brooklyn, N. Y. 4*-3ti 


COLLECTION AGENCY 


Ft. Wayne, Indiana, National Adjustment Co., 
134 E. Berry, 2nd floor. W. J. re ae 
8*-12ti 


COLLECTIONS 


Indiana — Fidelity Mercantile Agency — In- 
dianapolis. Collections—lInvestigations. 2*-12ti. 


Eugene, 


Oregon, L. M. 
Agency. 


Travis Collection 
6*-12ti 


Indiana — Fidelity Mercantile Agency — In- 
dianapolis. Oollections—investigations. 2*-12ti 


Kansas—Middlewest 


Mercantile Agency, Wi- 
chita. 


6*-12ti 


MONTANA—Rocky 


Mountain 
Ine., Helena. 


Security Co., 
6*-6ti. 


America’s 


Leading 
Banking 


Magazine 


Asa bank executive, you 
really cannot afford not 
to have the BAN K- 
ERS MONTHLY 
come to your desk 
every month when 


the price is sosmall. 
This magazine is the 
only bankers’ maga- 
zine dealing exclu- 
sively with bank 
management and 
banking success. 


This maga- 
zine is not 
theory or 
guess, it is 
not some 
ideas fabri- 
cated out 
of somebody's 
brilliant brain 
who was per- 
haps never inside a bank; 
on the contrary it is the 
work of the most exper- 
ienced bankers. e 
magazine contains onl 


¥ a 
TRIED-OUT plans, PROVED policies, 
ED banking ideas that have 
worked for others and that will work for you. 


DEMONSTRAT 


FOR SALE 


Bank Vault, with 34-inch burglar steel door. 
heavy crane hinge double pressure bar, three 
movement time lock; also large single and double 
door burglar-proof bank safe with chests, at a 
bargain. Economy Supply Co., 126 E. Pearl 

. Cincinnati, Ohio. 5-2ti 


BANK and INSTITUTIONS which have 
SAFETY DEPOSIT BOXES for rent must re- 
tain accurate record of customers. OUR CARD 
SYSTEM provides clear, complete record, pro- 
tects institution regarding liability and releases 
bank when customer checks out. Send for 
sample mentioning number of boxes in use. 
SAFETY DEPOSIT RECORD SERVICE, Box 
101, Chicago, Ill. 5*-tf 


FOUNTAIN PEN REPAIRING 


Fountain Pen Repairing, by a Specialist. 
Mail ‘em in, I'll mail ’em back—in perfect order. 
Twenty-four Hour Service. J. E. Keller, 157 
N. Illinois St., Indianapolis, Ind. 2*-6ti 


FREE BOOK ON BANKING 


Tells how you can prepare to take the 
cashier’s place by studying at home in spare 
time. Write for your copy. American School 
of Banking, Edgar G. Alcorn, President, 107 
McLene Bldg., Columbus, Ohio. 6-12t* 


‘ INCORPORATIONS 


Incorporate Your Business; Avoid Partner 
ships; protect private property from business 
ventures; information free. Phillip Lawrence, 
former Assistant Secretary State, Huron, South 
Dakota. 6*12t 


INCORPORATIONS 


Incorporation in Arizona completed in 1 dij 
Any capitalization, least cost, greatest advantass 
—— — ae Laws, By-Law 
an ‘orms free. toddard Incorpora e 
8-O. Phoenix, Ariz. - Ey 

Bs iy 
PATENTS +f 


Bankers and Attorneys having clients 
wish to patent inventions are invited to 
for particulars and terms. > 
WATSON E. COLEMAN, Patent lawyer, 68 
F Street, N. W., Washington, D. ©. 6*- 


PRINTING 


Omaha Printing Company, 13th and Fa 
Sts., Omaha, U. S. A. Lithographers, Embo 
Stationers, Office Furniture. 6*4! 


SITUATION WANTED 


SITUATION WANTED—Either as Cashier’ 
Assistant Cashier in small country town; @ 
employed now. as Cashier, and have been 
such place four years in August. Pennsyl 
preferred. Address Box 25, c/o BANE 
MonTHLY. 6*-1 ti 


SITUATION WANTED—One with about a 
years’ affiliation with State and National Ba 
ing institutions as Cashier and Assistant Cashian 
would be pleased to hear from any one int 
ested. 

By permission I can give Nattonal Bank 
aminers, Chicago, Milwaukee, New York, 
banker references, as to ability, results heres 
fore secured, and character. Address C. A, By 
¢ /o BANKERS MONTHLY. 6-11 


Our 

Claims 
Are Backed by What 
Our Readers Say 


Worth $25 A Year 
W. C. Johnson, National Bank, 
Barre, Vt. 
“This bank is a regular subscriber 


and advertiser in your Blue Book. 
Does this entitle us to a subscription 


to the BANKERS MONTHLY? If not, 
you may enter our order for the magazine 


for one year from the present subscription 


date. 


I would not be without the BANKERS 
MONTHLY for $25 a year. 
-erse snd practical banking ideas than an 


It carries more good 
period- 


j ical that ever came intoour bank. I enclose herewith 
jyanuary statement. You will note that we had a good 
growth in deposits in spite of the Liberty Loans. 


Send for Sample Copy. $5.00 a Year 


Rand McNally & Co. 
CHICAGO and NEW YORK 


Readers will confer a favor by mentioning THE BANKERS MONTHLY ‘when writing to our advertisers. 
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